











The BEAVER MODEL-B 


A highly-efficient and portable \% to 2-inch 
Pipe & Bolt Machine of exceptional 
merit. 


Will cut and thread 2% to 8-inch 
pipe with geared tools and drive shaft. 
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Sold by Leading Supply Houses Everywhere! 
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Seems like old times to hear a 
distributor saying, “If you sell 
the big accounts you don’t eat 
and if you sell the little ac- 
counts you don’t sleep.” 


* 


The rubber director has prom- 
ised the girls that there will be 
girdles in the spring.’ What 
the gals want is spring in the 
girdles, 

* 


Well, Adolph wasn’t a bad pa- 
per hanger. But now the world 
wants to see if his borders are 
any good. 

t 


Funny how soon after a World 
Series you forget who ran sec- 
on’ in the hottest pennant 
race in years. 

* 


Democratic Chairman Robert 
E. Hannegan flatly denies the 
President told convention offi- 
cials to “clear everything 
through Sidney”. Has that 
been cleared through Sidney, 
Bob? 
* 


Any truth to the rumor that 
F.D.R. is getting out a book 
to refute the lies Republicans 
are telling about his dog? We 
heard it would be called “‘Fal- 
lacies”. 

om 


Wonder who Joe Stalin clears 
his stuff through? 





McGraw-Hill Publishing Company, ine, Entered as second-class matter January 23, 1940, 
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ten days for change of addre’ as. C wef... 1. about subscriptions should be addressed 
to the Director of Circulation, MILL SUppLigs, 330 W. 42nd St., New York 18, N. Y. 


Subscription ratea—Single copy 25c. U. 8. $1.00 per year, $1.50 for two years, $2.00 for 
three years. Canada, $1.50 per year, $3.00 for three years. Great Britain and British 
Possessions 12 shillings for one year, 24 shillings for three years. All other countries 
$2.09 for one year, $4.00 for three years. 
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Today 


Tomorrow 
and Always! 


BUILDING SALES FOR 


HOLO-KROME DISTRIBUTORS 


GG I EG 
HOLO-KROME FIBRO FORGED Screws are 
Completely Cold Forged by the Holo-Krome 


patented method. This exclusive feature gives being opened to them today, and look forward 
Holo-Krome Distributors a distinct sales advan- —_—with anticipation to the increased uses for Holo- 


tage. Completely Cold Forging is Holo-Kromel Krome FIBRO FORGED Screws in the post-war 


industrial era. 
Qualily Sachel § Products 
= 


Because of the Holo-Krome patented Completely 


Cold Forging method, FIBRO FORGED (Regis- The Holo-Krome Policy contains definite, clearly 
. stated facts to which every H-K Distributor en- 
tered trade name) Screws are of finer quality, 


ait ‘nedien eabtieel tte eal war thusiastically subscribes—"We sell thru Author- 
Screw. H-K Distributors build "good business” ized Stock Carrying Distributors”. 


with "Holo-Krome Quality”. Miilliows of Ysers! 


Guaranteed Unfailing Performance Month after month, millions of users read the 


"Holo-Krome Story" in their favorite national 








Holo-Krome Distributors like the repeat orders 
which continually build-up in volume. They ap- 
preciate the new markets that are constantly 





Every Holo-Krome Distributor knows full well the industrial trade magazines. Holo-Krome Socket 
value of this fact. The Holo-Krome guarantee Screw Products are continually before the users 
adds that extra punch to the H-K Distributor's and prospective users—building sales for Holo- 
sales story. Krome Distributors. 


THE HOLO-KROME SCREW CORP. HARTFORD 10, CONN. U.S.A. 


HOLO-KROME /S SERVING ITS DISTRIBUTORS 
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WHO REALLY 
_ UNDERSTANDS OUR ’ 
| KIND OF DISTRIBUTION — 








--- AND DOES 
SOMETHING 
ABOUT IT!’ 




















LET'S LOOK AT STERLING’S 


S.powir procnam ron Fac?" Caty Sablee. 
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1. THE PRODUCT! wanep tation Full rrerig 
Sterling 1000 Port- Metal working — opel 
able Electric Sander ild Working — ~ pe a — 


27 
Publications. 
Direct mail 


B " 
far exceeds hand or sane Plastics 
ordinary machine Ther.’ ~ Homes, 
sanding in both Prospens. ** 800d 
ality and speed. Pects w a 





— tech. 
h nical data, folde. ers 
Sand erey r oklets 
Tesbee exclusive polisht®” lapping er resel Boing out 
: ‘NE is oge arlyto 
orbital motion — tone to be ote 
an entirely new Pective customer 





operating principle. 
Vibrationless, light 
in weight, rugged construction! 


5. THE pisTRIBUTON Yes! Sterling really believes in mill 
— aoe supply distribution and is backing 





00% 4 INTED ¥ 
4. THE se. ee ie its judgment with the best piece of 
. LING ’ ‘ block SA LE 

=anee ”" een eee merchandise, the strongest sales 
men's Presentations Fair dened’ = Promotion, and full protection for 

eee — program! . eg > 
spit Counter Sterling distributors. Sell Sterling 
store Compen Sanders with complete confidence. The 
a. market is tremendous. Your profit is assured! 


Write today for full information. 


STERLING TOOL PRODUCTS CO. 


384 East Ohio Street * Chicago 11, Illinois 
Les Angeles and Toronto 





TEN THOUSAND 
POUNDS PRESSURE 


AT YOUR FINGER TIPS! 





Single Plunger Pump 
on Medium Tank 





Double Plunger Pump 


Single Plunger Pump Single Plunger Pump Pump with Machine Steel Body, 








on Large Tank 


on Portable Truck 


Watson-Stillman Hydraulic Hand Operated Pumps are self- 
contained units equipped with single or double plungers. These 
pumps are especially suitable for hydrostatic testing of pipe, 
valves, fittings, boilers and any equipment requiring an internal 
test. They are also used to operate hydraulic jacks, small 
machines and presses. 

The single plunger type is available in pressure ranges from 
1500 Ibs. to 10000 Ibs. per sq. in., and can be mounted on three 
different capacity tanks, 180, 400 and 1500 cu. in. Can also be 
furnished mounted on stand and portable truck. 

The double plunger type has a large and a small concentric 
plunger. The small plunger is directly, connected to the hand 
lever and produces the high pressure. The large plunger can 
be locked to the small one by a simple turn of a clutch and 
produces four times the volume at one quarter of the pressure 
that the small plunger delivers. 

The double plunger pumps are available in pressures ranging 
from 1500 Ibs. to 10000 Ibs. per sq. in., and can be mounted on 
400 cu. in. or 1500 cu. in. capacity tanks. 

Special hand pumps with machine steel 
bodies can be furnished for pressures up 
to 30,000 Ibs. 

All pumps can be furnished with 
hydraulic gauges 

Complete details on all types are given 
in Bulletin 240-A. Distributor Products 
Division of The Watson-Stillman Co., 
Roselle, N. J. 


Sold through leading distributors 


WATSON=~STILLMAN 





on Stand 30,000 Ib. capacity 


FEATURES: 


@ Hardened Tool Steel or Bronze 
Plungers 


@ Bronze Pump Body 


@ Bronze Valves, Seats and 
Bonnets 


@ 26” Extension Lever 
@ Left-Hand Pressure Connection 


@ Pressure Release Control 
Wheel 


@ Reservoir high grade cast-iron 
e All parts readily accessible 
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with ONE product 


Here is protection against pressure, | F Pint Can 
seepage, corrosion and thread seizure .. . 1 i 5), Caee Gone 


for every kind of connection! (etih brush) 


Permatex Pipe Joint Compound No. 51 is 1 i — 
applied with a brush, spreads evenly over 
threaded surfaces and stays put! Does not 
harden or crack. Remains flexible, resistant 
to shocks, jars and vibration. This compound 
makes adjustments and disassembling easy. 
No hardened cement to clean oif. 





Permatex Pipe Joint Compound No.. 51 
produces unions that are leak-proof to hot 
or cold water, salt water, steam, illuminating 
gas, lubricating oils and greases, fuel oils, 
gasoline, kerosene, ethylene glycol and 
many other liquids and gases. 


PERMATEX COMPANY, INC. 
Brooklyn 29, N. Y., U. S. A. 
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PAY TY.) 
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PAY LOAD-—full capacity with entire safety—is a mighty important factor in 
today’s plant activities. 

So the demand for AMERICAN CHAIN continues to grow. For men say, “‘You can 
depend on AMERICAN CHAIN, that’s for sure!” You’ll readily find the right AMERICAN 
CHAIN for each job—the correct material and type. Choose sling chains with par- 
ticular care. 

This means that you substitute confidence for doubts and certainty for worries. 
You swing the old production curve steadily upward. Did you ever study the pro- 
duction curve in one of your departments for days following an accident? 


In placing orders please give highest possible preference ratings. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT * CONNECTICUT 
ESSENTIAL PRODUCTS... JTRU-LAY Airctatt, Automotive, ond Indvitrit Control rw do iniocndhaaty MERIC, 
“YRU-STOP Brokes, AMERICAN Chain, WEED Tire Choins, ACCO Malleable Castings; CAMPBELL Cutting Mad 
HAZARD Wire Rope, Yodtt Rigging, MANLEY Auto Service Equipment, OWEN: Springs Karanehe (7 - 
READING-PRATT’& CADY Valves, Electric Stee! Castings, WRIGHT 


POLES 
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SMOOTH FINISH 
... and SMOQ 


Damaged 
blades 
before 

reconditioning. 


Final 
polishing 
bejore 
recoating. 


Damaged steel and dural propellers are refin- 
ished faster, better, through the rubber cushioned 
action of Brightboy Abrasives. The reduction of 
pit marks and burrs before recoating and refin- 
ishing is a vital step. 

In all types of maintenance work as well as in orig- 
inal production operations, Brightboy’s action cushions 
the abrasive, insures precision finishing, bridges the 
gap between the grind and the buff. 

The increasing adaptability and popularity of Bright- 
boy for production and maintenance requirements 
means smooth business for you. Relaxation of wartime 


MILL SUPPLIES 


SMOOTH FLIGHT 
H BUSINESS! 


nitial 
removing 
of paint 
and heavier 
pit burrs. 


Elimination 
of deeper pits, 
and smoothing. 


Photos courtesy 
Curtiss-Wright Corp., 
Propeller Division 


requirements and restrictions permits the distri- 
bution of Brightboy products to general indus- 
tries. Brightboy’s selected distributor policy will 
appeal to you immediately. Brightboy’s sales and 
merchandising cooperation, and advertising that blank- 
ets the metal working industry, make selling easy. 
Make your plans now. Write for catalog, price list 
and attractive stock proposition. 


BRIGHTBOY INDUSTRIAL 
Weldon Roberts Rubber Co. 


DIVISION 
Newark 7, N. J. 


AEG US Part, OFF 
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SILVERSTREAK SILENT CHAIN DRIVES 
SILVERLINK ROLLER CHAIN DRIVES 


BASE PLATES—Plain & Adjustable 


SHAFT COLLARS—Solid & Split 
DRIVE CHAINS — Malleable Iron, TAKEUPS—AIl Types 


van pra deste as HANGERS—Cast Iron & Pressed Stee! D E 5 l G N 
ROLLER & BALL BEARINGS e 





SPROCKETS—Cut & Cast Tooth 
BALL & ROLLER BEARING PILLOW 


i] 
BLOCKS—Alll Types siitiattalcaaaaaegnen CONSTRUCTION 
BALL & ROLLER BEARING UNITS CS Type e 
Duplex, Flange, Cartridge, etc. SHAFTING—Machined to order 
BABBITTED BEARING PILLOW BLOCKS 


All Types rene. ceppegans PERFORMANCE 


BABBITTED BEARING UNITS Herringbone Gear - 

Flange, Step, Post, etc. Motorized Helical Gear 
COUPLINGS—Rigid and Flexible “ame SPEED CHANGERS SER V/ C f 
CLUTCHES & COUPLINGS 


Variable Roller Drive 
Jaw & Friction (Motorized & Gear Set Types) 
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LINK-BELT 


POWER TRANSMISSION MACHINERY 


Link-Belt’s facilities and manufactur- 
ing “know-how” are unsurpassed. Con- 
stant study of methods and materials as- 
sures precision and quality in every detail 


Experience of many years, working with 
every type of industry, guides Link-Belt 
engineers in their primary objective of 
designing equipment that will give the 
most efficient operation. and phase of production. 

Sell LINK-BELT today and build for more business tomorrow. 


LINK-BELT COMPANY 


CHICAGO 9-INDIANAPOLIS 6- PHILADELPHIA 40-ATLANTA~-DALLAS 1 
MINNEAPOLIS 5-SAN FRANGISCO 24- TORONTO 8 
9646-A 


Offices, warehouses and distributors in principal cities 


tees [Pil Chicago Plants ite Indianapolis Plant ata Ordnance Plant ae San Francisco 
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Many of the targets used in teaching service men how to shoot are card- 
board cut-outs, which are die-cut on cylinder presses. The die is made 
of steel rule which cuts against a hardened, tempered and ground steel 
sheet known as cylinder jacket or tympan. These steel jackets are 
made in various sizes up to 56” x 80” in thicknesses from .062 to .13 

of an inch. And the sheets must be curved to fit the cylinder withou 

producing high or low spots on the jacket. 


To make cylinder jackets that meet these strict requirements demand 
a rare knowledge of steel, a high degree of skill and experience and some 
pretty smart engineering. To the best of our knowledge, no one except 
Disston makes these hardened, tempered and ground cylinder jackets. 


Chances are you have no use for cylinder jackets. But here’s 
the point: you can use the Disston skill with steel and the 
Disston engineering experi- 

ence, which make it pos- 

sible for Disston to do the 

most difficult jobs. These 

assets are yours in our stand- 

ard tools ...in Disston cir- 

cular and band saws... in 

our files and hack saw blades 

...in dozens of industrial 

tools for cutting wood, metals 

and other materials. 


How may we help YOU? Above illustration shows how Disston steel cylinde 
Write to Henry Disston & jacket, or tympan, is used on cylinder type of 

printing press. The die, made of Disston steel rule, 
Sons, Inc., 1023 Tacony, is locked in position on bed of press. Cardboard to 
Philadelphia 35, Pa., U.S. A. be cut is fed into press just as in printing. As the 


cylinder revolves, cardboard i 
die-cut when it passes over the 


cutting die—the steel rule being 
forced into and through the card 
“ board against the steel jacket. 
4 4 - ar - - na 


Conserve Man-Minutes and help win the war 
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X-Ray View 


OF ALLIS-CHALMERS’ NEW “MAGIC-GRIP” SHEAVE 





Fastest mounting and demounting piiive on ies market, 
the new “Magic-Grip” costs you nothing extra. 











Remove three capscrews from 

bushing collar. A handy wrench 

p Sted with each sheave — is 

the only tool needed to remove Allis- 

Chalmers’ new “Magic-Grip” from motor 
or machine shaft quickly and easily. 





Insert two capscrews ony Remove sheave from sheft. 
holes. As screws are turned, Requires no mallet, no prying, no 
become levers . amatelliy bulging ee ge just slide 


breaking tight grip of tapered split ied the sheave of It 
ing on sheave and he ge Entire unit is costs nothing poe 3 Sent or B6310. 


then ready for removal, Allis-Chalmers, Milwaukee 1, Wis. 


A 1770 
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“MAGIC-GRIP” f? \ SHEAVES 
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HESE are cylinders. These are beginnings—the 
ype of a mightier machine than even war built. 
For it was the American Machine of Industry that 
built the American Machine of War—and its great- 
est job will be tomorrow: building a new world of 
Peace and Prosperity. It will be the most gigantic 
task man ever faced and it is as important in its 
details as in its conception. 


The four plants of The Weatherhead Company have 
produced industrial parts such as these at the rate 
of millions every week. When Peace is restored we 


¢ ¢ 


Uhlhis OF TOMORROW’S WORLD! 





MILL SUPPLIES 


FREE: Write on company letterhead for “Seeds of Industry’ —a history ASS, 
of The Weatherhead Company, its facilities and products. eZ 


will continue to make cylinders—and scores of 
other industrial necessities—as our part in the re- 
building of tomorrow's great peacetime world. 





Look Ahead with €) 


Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO 
Manufacturers of vital parts for the automotive, 
aviation, refrigeration and other key industries 

Plants: Cleveland, Columbia City, Ind., Los Angeles 
Canada—St. Thomas, Ontario 
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Dhat industey\ may compele 


The same tools that help win wars will lend 


new skill to the creativa hand of postwar in- 
dustry. Tomorrow these todls will produce those 
wanted things which a strile-weary world has 
long gone without... and ptoduce them at less 
cost that more may enjoy them. 

J.H. WILLIAMS & CO., 

Buffalo 7, N.Y. 
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DURAMOLD Photo shows 
SKILSAW BELT SANDER in jig 
which won suggestion award for 


the designer, Albrecht Halbig 


A former 3 to 4 hour job for 2 men is a 
ONE HOUR JOB for ONE MAN with a 
SKILSAW BELT SANDER in a special jig 


Every SKILSAW Distributor and every SKILSAW 
BELT SANDER owner knows that these tools work 
fast. But it’s big news when an alert aircraft maker 
turns Out six times more work by putting a SKILSAW 
BELT SANDER into a guiding fixture. 


e This is just another instance that demonstrates 
how SKILSAW TOOLS do more jobs better. Fast when 
used freehand, SKILSAW BELT SANDERS are even 
faster and more accurate when fitted into a simple jig. 


The rapidly increasing use of SKILSAW TOOLS ‘@ 
in fixtures opens the way to many added sales of : 
SKILSAW TOOLS to industry. Demonstrate the wider 
usefulness of SKILSAW TOOLS and you'll turn more 
prospects into profitable customers. 


















SKILSAW, INC. 
‘ »* 5033-43 Elston Avenve, Chicago 30, Ill. 


Sales and Service Branches in All Principal Cities 
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(SKILSAV" TOOLS 


wma MAKE AMERICAS HANDS MORE PRODUCTIVE = mm 


+ 


4 models, belt widths 
2%, 3 or 42 inches 
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Look into this sturdy OIC Cast Steel 
Valve and get the true inside story of the 


many benefits to be derived from its use. 


Look at its sturdy hand wheel and the long a D) 
thread engagement between yoke sleeve and 
stem which means low thread bearing pressure. 


Look at the self-aligning two-piece gland 
assembly, with gland and follower held 
together by self-locking lugs and raised to- 
gether for quicker, easier repacking under 
pressure. 


Look at its two-piece yoke and 
pressure-lubricated yoke sleeve. 








Look at the safe, convenient gland eye-bolts 
that swing down out of the way during re- 
packing and are never lost. 


Look at the extra deep stuffing box with 
metal-core braided asbestos packing 
rings for an efficient seal and less fre- 
quent maintenance. 


Look at the deep condensing chamber, 
assuring longer packing life. 


Look at the full-threaded bonnet stud bolts 
especially designed for maximum tension loads 
under specified operating conditions. 





Look at the rugged T-slot connection 
between stem and wedge, to prevent 
lateral strains on stem. 


Look at the barrel-type seat rings for positive 
seating. 


YY Look at the heavy I-beam type solid 
* wedge. 


Look at the straight-through streamlined ports. 
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OIC Cast Steel 


Valves . . . Gates 
. . « Globes . 
Angles . . . Checks 


... are available in 
the 150 and 300- 
pound pressure 
classes, with 
screwed, flanged or 
butt welding joints. 
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IN OUR NATIONAL 
ADVERTISING, WE ARE 
TELLING VALVE USERS 
EVERYWHERE:— 
“There is an OIC Dis- 
tributor near you 
ready to demonstrate 
these and the many 
other exclusive fea- 
tures of C Steel 
Valves to you. Call 
him or write to us for 
complete details.” 
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Here’s low-cost * skid-proof 
rot-proof ° heavy-duty PROTECTION 


| Put it down.. 


%. 


» and let 
the traffic roll 


Goon news for factories, institutions, stores, COMPS and 
office buildings! A new type floor runner—Rubberlike— 
has been scientifically built to take the hardest punish- 


ment on all heavy-traffic lanes. 


just put it down, and note the difference. Rubberlike te 
has deep cushioning corrugations that quiet noisy floors, 
and moke any floor 


cover dangerously-worn floors, 
quieter, sofer—easier to walk on and work on. 


for any heavy traffic floor 


Rubberlike is completely skid-proof, even when wet. It 
won't slip, crack oF curl, literally hugs ony floor. 


hardest war-time uses. No 
nance problem. Rubberlike can be rolled, stored, and 
unrolled again and again. Rubberlike Stair Treads, too, 
have all the qualities of the runner, in handy tread sizes. 
Easy to install. They're built to take the wear, 


Rubberlike floor runners have been proven under the 


special upkeep, n° main- 


and 





provide slip-proof safety for any stair. 
















Rubberlike needs no priority. Available in 27 of 36- 
inch widths, you can order it today from your local 
supplier—or write Bird & Son, inc., East Walpole, Mass., 
fer a sample. There's nothing quite like Rubberlike. 





THE 10-SECOND STORY OF 


“  RUBBERLIKE 


Low-cost ° No Special Upkeep 
Skid-proof * Water-proof * Rot-proof 
Heavy-Duty ~ Hugs 


long-life ~° 









Any Floor * Extra Resilient ° 
Priority ° Speeds And Quiets Traffic 1 
Preserves Floors 
2. 
Rubberlike is only 
one of the quality 3. 
products which: Bird now 
mS produces by its exclusive 4. 
method of Controlled Production. a 
s 
. — ~ 6. 
FOR HOMES . ns i Th |i : 
fs . a 7. 
NSULATED SIOINGS NODEX an 
PI 





ASPHALT SHINGLES 
PRESSBOARDS G CONTAINERS 


SHOE CARTONS 
BIRD-FIBRE wooed 


NSULATION BOARDS FLOOR COVERINGS 
t-uP 28OCc 


WALLBOARDS BUILOING PAPERS 
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APEOLD SHES OPPORTUNITY 
ANWO THATS ONLY) PART 






OF THE STORK 


YOU, TOO, WILL BE SURPRISED AT THE BROAD 
SCOPE OF WORTHINGTON’S STANDARD INDUS- 
TRIAL MACHINERY FRANCHISE, AT THE OPPORTU- 
NITY IT GIVES YOU TO “SNOWBALL” YOUR VOL- 
UME—MAKE RELATED SALES—END THE SMALL 
ORDER PROBLEM! HERE’S YOUR LUCKY SEVEN3K 





It's a franchise that gives you over 5000 items to sell at 
3. A complete line of standard vie ime 8 y : ; 
larger dollar value per order at no increase in selling cost — 


4, A complete line of standard: rotary pumps. and backed by the immediate acceptance, quicker sales, of 
iz ais ay ta 


SS er eomeueseene products of Worthington, 4 trusted leader in pumps and 
x machinery for over 100 years! 






td horizontal air compressors. 


7, A complete line! ote i a af industrial meters for oil, DESIRABLE TERRITORIES STILL OPEN 


Arrange today to get all the facts on the complete franchise 


‘Pus multiple cules re ate : ipwent— motors, pipe, fittings, other —Write or phone the nearest Worthington district office. 
accessories! ss Z 


1. 7 complete lines—over 5000 items. 


YO U P R O F I T 2. New, extensive advertising support—plus local 
3 WAYS support of Worthington district offices. 


FROM THE 3. Selected distribution plan of protected territory. 
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. No. 2 


Capacity: 6"x 6" 


No. 8 
Capacity: 18° x18" 


No. 18 
Capacity: 18 x18 


No. 1 
Capacity: 4°x 4" 


- 
No 48 
Capacity: © x6 


s 
No. 9A 
Capacity: 10 x 10 





The No. 8 MARVEL Band does the “Impossible’ 


This “impossible” job required the cutting into 12 equal sec- 
tions of a cast steel ring 42” in diameter. The ring was to be 
an expanding chuck for stretching and sizing automobile tire 
rims. Each ring weighed 750 pounds, the length of the cut was 
15” and the thickness of the material at the hub was over a 
foot in thickness. The sectioning of this ring with ordinary 
equipment was “impossible” because of the high cost involved 
and the special handling fixtures needed. 


The Chicago Gear Mfg. Company, with several MARVEL Saws, 
including a No. 8 Band Saw. could take this job because they 
knew that with the Universal MARVEL No. 8 and its broad 
planer-type bed no special setting-up fixtures or tools would 
be necessary and that their regular saw operator could serv- 
ice the machine without interfering with his regular work. 


The MARVEL No. 8 handles all work up to 18” x 18” cross 
section and does cutting-off, mitering and notching. The blade 


feeds into the work at any angle from 45° right to 45° left. It 
is the most versatile metal-cutting saw built. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People” 
5700 W. Bloomingdale Ave. Chicago 39, U. S. A. 
Eastern Sales Office: 225 Lafayette St.. New York 12, N. Y. 
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BUILT FOR ROUND THE 


CLOCK OPERATION 


Designed for greater efficiency . . . lighter 
weight, increased power, improved hand- 
ling and long punishing service. 


A Size for Every Need... Heavy Duty 
1", 44", H", Yo" (2), 36" (2), 46", 4". 
4" Low Speed. Special 14" All Angle. 


Write for details 
and discounts 


ELECTRIC 
DRILLS 


WORLD OVER 








CHAMPION 


CHAMPION Lamps help you to supply industry with one of its most vital 
requirements—ample, dependable light at low cost. That applies to every 
customer on your books. 

Champion Lamps are guaranteed to equal or exceed Federal Specifica- 
tions. Back of them is one of the largest and longest established producers 
in the lamp industry. 

Champion Lamps are ““made to order” for your kind of distribution — 
outright sale, no red tape, no extra record keeping. They mean quicker 


handling and delivery at minimum cost and maximum profit. 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 


DIVISION OF CONSOLIDATED ELECTRIC LAMP CoO. 





National cutting 
tools, sold by 
leading Mill 
Supply Distribu- 
tors, are tools 
of character. 





LWIST DRILL AND LOOL COMPANY 


DETROIT AND ROCHESTER, MICHIGAN 





MILL SUPPLIES 








Three specifications you would give if you 


wrote your own ticket are part of the Oliver 
contract! You insist on highest quality because 
you want to sell with confidence; a complete 
line is necessary to fill all requests; nationally 
known products find ready acceptance. 
Oliver gives you all three. So write your own 
ticket and push the fasteners your customers 


want because they give greatest satisfaction! 





SOUTH TENTH AND MURIEL STREETS - PITTSBURGH, PENNSYLVANIA 
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No detail escapes the attention of Wellman's tech- 
nical men. Here an engineer is studyiag photo- 
micrographs to learn more about friction surfaces. 





YOUR FRICTION PROBLEMS 
are mighty important to wd 





Simple though it may seem, the friction in your 
clutches and brakes is extremely complex . . . in- 2 
fluenced by pressure, temperature, velocity and many Interesting Facts About FRICTION 
other factors. That's why The S. K. Wellman Beicelon, bite ie tes total aencune and ies coclliciont, 
Company maintains a large and well equipped is practically independent of the surface areas in con- 
laboratory to study your friction problems. tact, so long as the toral pressure remains the same. 


From such research and experimentation have come ’ EE P 
many developments that result in smoother per- ih 4 
forming, longer lasting Velvetouch all-metal friction oe a 
materials. Recommend Velvetouch replacement 
clutch facings and brake linings for your customers’ Thus, in the illustration, the 10 Ib. block has the 


. . . . same coefficient of friction (f) in a horizontal 
7 machine tools, cranes, hoists and other industrial geclsien 0s te dees in @ vecsiael: weslelen: The 
machinery. amount of surface areas in contact has little or no 
| effect on the friction coefficients. When the 
i pressure becomes abnormally high, however, fric- 


THE Ss. K. WELLMAN co. tion increases at a rapid rate until seizing occurs. 


1374 EAST Stst STREET © CLEVELAND 3, OHIO 












| 


Velvetouch is all metal —a 
combination of powdered 
metals, compressed, sintered 
and welded to a solid steel 


backing. 
-" 4 


— — ———— - ——— ———— 


For Brake and Clutch . . . Use 
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@ The findings of a recent survey 
conducted by Factory Management 
& Maintenance magazine reveals 
unusually rich markets for distribu- 
tors of portable electric tools in the 
post-war period. Of all plants inter- 
viewed, 60% definitely plan to buy 
tools! Percentages of each industry 
contemplating purchases of tools 
are shown in the chart at the right. 
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Transportation, 
Other Metal a Including Aviation 
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Chemical & Process 


ge = 


Textile Paper, Printing, 
& Plastic Products 


Rubber 
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AT YOUR POST-WAR MARKETS! 


What Will Sell Best. . . and Where? 


@ Events move fast today, and right now it’s 
obvious that in the highly competitive days to 
come the distributor who is ready with the right 
products for the right markets will profit most. 


But how to know the right products and markets? 


How Industry Plots Post-War 
Equipment Purchases 


The plans of industry itself provide your most 
reliable guide to markets. According to a recent 
survey *, industries of all types are contemplating 
extensive plant equipment purchases. And of 
them, those for shop and maintenance tools 
represent the richest market of all. . . 60% of 
ALL plants are definitely planning to buy tools! 


Some Markets Are Especially Lucrative 


Even within this most potential of markets, 
certain types of industries merit special attention. 
For example, 70% of machinery manufacturers, 
69% of other metal products makers, 65% in the 
transportation field, 60% of wood products makers, 
75% of rubber products fabricators and 69% in 
the stone, clay and glass group are definitely plan- 
ning to buy tools. (See chart on opposite page.) 


*'*Fulure Industrial Markets”, a survey prepared by 
FACTORY MANAGEMENT § MAINTENANCE Magazine, 


ELECTRIC TOOLS. 


Electric Tools Are Your Best Bet 
For Extra Sales 


From these facts it is evident that the market 
for portable electric tools in the post-war period 
offers one of the richest opportunities to alert 
distributors. 


To help you capture these important future 
markets ...to help you gear your own sales 
efforts to these projected purchases, Thor 
offers you definite and practical advantages. 





= 





What Thor Offers You... 4 


The most complete industrial line of portable electric 
tools . . . a model for every job. 

The most advanced li: Thor product engineers have 
consistently kept Thor tools first in design, construction and 


performance . . . have set the pace in new developments. 

An expertly trained field force of sales engineers 
ready to work closely with you. They are stationed at key 
points throughout the country to serve every major indus- 
trial creo. 

Complete and productive sales information gnd sales 
helps—which includes training of your own men in the selec- 
tion and use of portable tools. 

Abundant advertising, directed specifically to the same 
high-potential markets to which you should point your own 
sales efforts. 





Let Thor help you plan NOW for your post-war 
sales of portable electric tools. You can’t afford 
to let “post-war” become “today” and find you 
unprepared. 












THOR’S productive efforts today are devoted 
tools to the armed forces and wa a 
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WITH WALKER-TURNER MACHINE TOOLS! 


Every material — every operation — has — — Drills 

its proper speed .. . the speed at which 

machining is done most accurately, most 

economically, most efficiently. 
Walker-Turner Machine Tools — because of 
their exceptionally wide ranges of cutting speeds 
—enable production men to hit the correct 
speed “on the button’! This gives Walker- 
Turner Machine Tools versatility for handling 
all materials in all types of operations 
from every-day production to complicated, spe- 
cial tooling set-ups. These qualities may prove 
the answer to your own problems. Write for 
our catalog today! 


to 
center of 62” circle. Head tilts 
45° right or left. Maximum dis- 
tance nose of chuck to table, 
13'/.". Spindle traverse, 334”, 
Chuck capacity, '/2”. 


14° and 16” models. 
Geared speed reducer. Table 
tilts to 45° and has mitre qauge 
groove. Blade tensioning de- 
vice has spring cushions to 
absorb shocks. 


Hand or power feed. Bench 
or floor, single or multi-spindle 
models. Drills to center of 20” 
circle. Feed 6”. Capacity 1” 
in cast iron. ¥," in steel. 





WALKER-TURNER CO.., Inc., Plainfield, N. J. 
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Can you solve this one? 


yA 


TY, 








PROBLEM: Join these five portions of 
chain into one continuous chain by 
making only three cuts and three welds. 


(fg 





*TME THERMOID LINE INCLUDES; TRANSMISSION BELTING + F.H. P. AND MULTIPLE V-BELTS AND DRIVES + CONVEYOR BELTING + ELEVATOR BELTING + SHEET 


PACKINGS «+ INDUSTRIAL BRAKE LININGS AND FRICTION PRODUCTS -+ 


28 


SoLvinc problems in the application of 
industrial rubber products calls for a thorough 
knowledge of end-use service, and frequently for 
ingenuity besides. Many such problems have been 
solved within the broad scope of the complete 
Thermoid Line. 


Thermoid representatives, in all parts of the country, 
have a background of wide experience in specify- 
ing the most efficient Thermoid Products for all 
types of installations. Behind these representatives 
is the large and active Thermoid Engineering and 
Research Department, acting as a spearhead for 
Thermoid’s extensive manufacturing facilities. 


“IT’S GOOD BUSINESS TO DO BUSINESS WITH THERMOID” 


WRAPPED AND MOLDED HOSE «+ 


MILL SUPPLIES 
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This combination has been highly successful in 
solving various industrial rubber problems for many 
manufacturers in widely diversified fields. Thermoid 
has produced results—where results count. Why not 
talk over your industrial rubber problem with the 
Thermoid representative. 
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DIVISION OF THERMOID COMPANY 
TRENTON, NEW JERSEY 


OCTOBER, 1944 


MOLDED HARD RUBBER AND PLASTIC PRODUCTS 
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in ROEBLING 
Agency 
Relations 









CLEAN-CUT POLICY: Seat ec  cecktoe se 
mutual interest. 


Wire R of ality, capable of 
QUALITY PRODUCT: ee ies ak ictrg cattstod 


customers and repeat business. 


A line of wire rope and fittings that is 
complete and permits supplying the re- 


COMPLETE LINE: 


FAIR PRICE: 


SALES CO-OPERATION: 


Wire Rope and Strand « Fittings + Electrical Wires and Cables 
High and Low Carbon Acid and Basic Open Hearth Steels 
Wire Cloth and Netting + Aerial Wire Rope Systems 
Suspension Bridges and Cables +» Round and Shaped Wire 
Cold Rolled Strip » Aircord, Swaged Terminals and Assemblies 


TRENTON 2, NEW JERSEY 
Branches and Warehouses in Principol Cities 
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JOHN A ROEBLING’S SONS COMPANY 





This battery of Buffalo 
Bolt vertical threading 
machines produces 
thousands of lag 
screws daily. 








STILL GIVING YOU 


A Tip to Your 
Customers Who Need Jacks 


There are several new reasons why it pays 
to select a Blackaawk Jack today . . . or to 
wait for a Blackhawk’s arrival, even though 
a less popular brand should happen to be 
available. 





Here are the reasons: 


With war limitations on certain critical materials, Black- 

hawk continues its great care in selecting the highest quality material 

available. And then, to make doubly sure that quality will be maintained . . . 
Blackhawk enforces even more rigid inspection of jacks than in peacetime. 


Since a jack is valueless unless it continues to perform in every emergency 
. - « Blackhawk deliberately assumes increased manufacturing costs to assure 
a top quality product for you. 


Sell Blackhawk Jacks with confidence. 
A Product of BLACKHAWK MFG. CO., Dept. J17104, Milwaukee 1, Wis. 











Distributors of “Greenfield” tools have had more than 
12,367,548 messages addressed to their customers and 
prospects for them during the war! 


As part of its basic policy of distributor co- petitors. Each month Greenfield’s message 
operation, Greenfield Tap and Die Corporation reaches over 380,000 readers of magazines that 
has maintained and will continue to maintain cover your markets! . 

an advertising schedule in the industrial trade 


To Greenfield distributors this will miean 
press that is by far the largest of any of its com- 


pen doors, more partially “pre-sold” 
ets — thus more profits! 
fis is only one part of Greenfield’s over- 
istributor-help plan. Further details are 
@ilable from your ‘Greenfield Man” or from 
we home office. 



















GREENFIELD TAP and DIE CORPORATION 


Greenfield, Massachusetts 
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Air, controlled and at work puts the “sock” in a windsock. Coms 
pressed air, Schrader-controlled, puts a “sock” into industrial op- 
erations, makes shorter, easier, safer work of them. 

A highly practical example of Schrader air devices is the Schrader 
Air Cylinder, an air “muscle” with a thousand uses. Schrader Air 
Cylinders do tough, tiring, lifting, lowering, pushing or pulling 
jobs better, faster, and more economically than they can be done 
manually. 

Schrader Air Cylinders and the complete line of Schrader air 
devices can—in a majority of cases—be sold right from the 
Schrader Catalog No. 10 or from individual bulletins available for 
distribution by you. Schrader factory representatives handle spe- 
cial problems and elaborate hook-ups. 


BIG SALES OPPORTUNITY 
Air operation and control is the new sales field you’ve been look- 
ing for. It’s production-proved, big and growing. Get into this 
attractive business with so many advantages for your customers 
while it’s young. 
If you are not already handling the Schrader line, write at once 
for information. 


100% Ajit Valves 2, 3, 4-way * Blow Guns * Machine Operating ‘oi 


G1 Ajit Controls ¢ Quick-acting Couplers « Safety Operating 
1944 Controls « Air Ejection Sets * Hydravlic Gauges 


MADE BY THE MAKERS OF SCHRADER TIRE VALVES AND GAUGES 


A; SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN, NEW YORK 


MILL SUPPLIES ° 





































THERE ARE MANY USES FOR SCHRADER AIR CYLINDERS 
in almost every plant you reach. And this is only 
one of hundreds of air devices in the complete 
Schrader line. 


Schrader 


CONTROLS THE AIR 


OCTOBER, 1944 K 





LUBRIPLATE 


FIELD TOPICS 


A MONTHLY BULLETIN FOR 
INDUSTRIAL SUPPLY SALESMEN 


— il cat ate = OCTOBER 1944 


ITS THE REPEATING PRODUCT 
THAT GIVES YOU YOUR DAILY VOLUME 


The initial sale of a repeating product is no harder to make than 
the sale of a one-shot item. It is a lot more profitable, however, 
for it pays you in continued sales with little effort month after 
month, year after year. Get enough people using a good "re- 
peater" and you have a good business in it alone. Now what 
makes a good "repeater''? It is something of outstanding merit, 
required by everyone and consumed every day, regardless of 





season. 


LUBRIPLATE ranks tops as a repeater and that 
is one very strong reason why industrial supply 
salesmen are so interested in selling it. They 
know when they sell a drum of LUBRIPLATE, it's 
going to be used up and a repeat order will come 
along in due time. It's just like bread and butter 
in your home — when you run out you've got 
to buy more. And remember this — once a 
LUBRIPLATE customer, always a LUBRIPLATE 
customer. 


The sale of LUBRIPLATE lubricants has shown a 


very substantial growth during the past few 
years. One reason for this is that today's mod- 
ern machinery calls for the best possible lubrica- 
tion, to properly cope with prevailing heavier 
loads and higher speeds. Another important 
reason is that industry is depending more and 
more on industrial supply houses to take care of 
all of their requirements. There is no item of 
more importance to your trade than LUBRI- 
PLATE. In case your concern is not handling 
LUBRIPLATE, write us today. 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


NEWARK, N. J 
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ADAPTER SLEEVE OR DIRECT MOUNTED TYPES FOR SHAFT SIZES 1° AND UP 


Posttive Shim rédjustment 
at factory eliminates danger of bearing: 


being adjusted too tight or too loose. 


Self Aliquing 


due to ball and socket principle built into 


housing... accurately finished for interchange 
ability. 


WRITE FOR MEDART CATALOG NO. 75A FOR DETAILED DESCRIPTIONS 


MEDART-TIMKEN PILLOW BLOCKS 




















Year « trouble-t"*® 


uggedly made, accurately finished and designed for 
R hard service under all conditions ... represent the 
principles that are “built-in” to Medart-Timken Pillow 
Blocks. They require no service attention except lubrica- 
tion. ..and that very infrequently. The bearings are 
adjusted and lubricated, ready for service before 


leaving the factory. 


No Wonder Industry Wants More 
ALEMITE LUBRIKARTS 


“They Roll 
Power Lubrication 
to any Machine” 


ECAUSE Alemite Lubrikarts filled a long-felt want, 
B industry has welcomed them. Lubrikarts are 
available for delivery now. Sturdy, compact units 
mounted on a special hand truck, they are designed 
for use in plants where maximum production must 
be maintained and lubrication time reduced to a 
minimum. They’re easily operated and maneuvered 
and bring the advantages of power lubrication to 
any machine in the plant. 


aaa 


MODEL 2422 Lubrikart has four pumps which pump lubricants 
from original drums. Three pumps are air operated—one high 
pressure pump for pressure gun lubricant, one low pressure 
pump for gear lubricant, and one low pressure pump for ma- 
chine oil. One manually operated low pressure pump for dis- 
pensing less frequently used oils or gear lubricant. This Lubri- 
kart has three spring rewind reels complete with hose control 
valves, meter and identifying plates. All reels equipped with 
ample hose as well as a 25-foot air hose on reel that connects 
to factory air line. Overall dimensions of Lubrikart are 61’ x 3’. 
Approximate weight, without lubricants, 670 lbs. Furnished 
completely assembled, shipped in one crate, ready to use. 
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MODEL 2422-C Lubrikart is the same as Model 2422 
except that a 14-H.P., 110-volt, single-phase electric 
motor driven air compressor with 20-gallon capacity 
air tank substitutes for air hose and reel. This unit 
is designed for plants where it is not convenient to 
connect to the plant air line or where adequate com- 
pressed air is not available. Approximate weight 
without lubricants, 870 pounds. Shipped complete 
in one crate, ready to use. 


How a “Lubrikart” Looks on the Job. Here an opera- 
tor is lubricating high-pressure fittings on a center- 
less grinder, using the “Lubrikart’s” high-pressure 
pump, 20-foot delivery hose #6320 control valve. 





1886 Diversey Parkway, Chicago 14, Illinois 


Write for Complete Details and Catalog 


ALEMITE 


Fist tn Modern. Lubrication 





STEWART 
WARNER 
+ 


In Canada: Belleville, Ontario 
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Ready Now! 


"BUDGIT’ CHAIN BLOCKS WITH LINK-CHAIN 


a sa: « 


YOU CAN’T SELL THEM 'TILL VICTORY’S WON. 
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Bk Chain just as soon as we can dorivert men and machines from producing # 
ow ar equipment to equipment: ‘for ped ice. 


a Pi: 
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E Completely engineered, tried sand’ raved, and a finished product, ‘Budgit’ 

Chain Blocks with Link Chain corjtdim all the features — light weight, real 

. portability, totally enclosed cohstridtion, anti-friction bearings throughout — 
that made ‘Budgit’ Chain Blo¢ks with Roller Chain outstanding performers © “ 
in load lifting. They require the ‘same chain pulls and chain overhaul as 
‘Budgit’ Chain Blocks with Roller Chain but they're particularly suited to load 
lifting jobs where a link-type load chain is desirable. 


Here’s your chance to corner the, entire industrial field where load lifting is 
a problem! You have the products — ‘Budgit’ Chain Blocks with Roller Chain 
and ‘Budgit’ Chain Blocks with’ Link Chain. And, while you're selling the 
big plants, remember that the countless farmers, small shop and store owners, 
the poultry and grain dealers, dairymen, road construction crews — each 
with his own particular load-lifting problem — are also potential markets for 
‘Budgit’ Chain Blocks. 


MMi ‘BUDGIT’ 
iM Chain Blocks 


MANNING, MAXWELL & MOORE, Inc. 
MUSKEGON, MICHIGAN 














* Typical of Wood Stools which were being 
sold before steel stools were again made 
available. Both prices list F.O.8. Factory. 


p+ Price | * LARGE, COMFORTABLE SEAT 
Lyon Steel Stools, equipped with back- 


rests, and many other features that promote worker comfort Designed for comfort and efficiency. 14” square with round 
and efficiency actually sell for less than ordinary wood corners. Pressed wood seat pads are available which will 
stools. Model No. 426, shown above, is 26” high and is not crack, warp or splinter. 

equipped with adjustable steel back and steel seat. 56 
models in 7 heights, ranging in price from $1.60 to $3.20, 


equip you to meet the stool needs of any plant. 

56 models available to meet exact needs of manufac- 
turers of clothing, shoes, electrical equipment, plastics, and 

Lyon Steel Stool fectures that insure long service under any plant where women are employed, or where inspec- 

hard usage, include (1) all-welded, non-breakable con- tion and assembly of small finished parts are included in 

struction from round edge steel band with no rough or production procedure. 


sheared edges, (2) Slanting legs that insure against tip- 
ping, (3) Channel braces that provide a safe, strong foot 
rest... located for maximum comfort. WHAT ABOUT POST-WAR? 
Our post-war plans include new products with 
wide-spread applications; also manufactur- 
ing facilities that will help you expand your 
markets and increase your profitable volume. 





General Offices: 1012 Madison Avenue, Aurora, Illinois Branches and Distributors in All Principal Cities . 


38 MILL SUPPLIES * OCTOBER, 1944 





UMI 


’ 














TIME 
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UNITED STATES NEWS MAINTENANCE PACIFIC BUILDER & ENGINEER 
BUSINESS WEEK INDUSTRY & POWER PACIFIC ROAD BUILDER & 
CONSTRUCTION METHODS IRON AGE ~ ENGINEERING REVIEW 
ENGINEERING NEWS RECORD MILL & FACTORY PETROLEUM WORLD 
EXCAVATING ENGINEER OIL & GAS JOURNAL PURCHASING 
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What the semaphore does for train 
crews and the wig-wag does for air- 
craft carrier pilots, Kardex “Graph- 
A-Matic” Signal Control does for 
the wholesale supply house . . . 

It tells visibly, clearly and in a 
manner that precludes guess-work o1 
error—what to do and when to do it. 

This exclusive Remington Rand 
development has brought a revolu- 
tionary simplicity and accuracy to 
stock control. On the one hand it gives 
positive warning when stocks should 


**Graph-A-Matuc’’ Eliminates 
BOTH understocks and overstocks! 








be replenished, safeguarding the 
ability to make prompt deliveries to 
customers. On the other it furnishes 
positive protection against over- 
stocked conditions and the accumu- 
lation of obsolete material. Charting 
graphically when the ordering point 
on each individual item has been 
reached, it permits instant reference 
to an integrated monthly recap of 
sales. Reordering is featured by ac- 
curate judgment and 
labor-saving speed 


time-saving, 


Many of the Nation’s leading mill 
supply houses are among the hun- 
dreds using the Kardex Graph-A- 
Matic Signal Control to increase and 
maintain their rate of turnover on a 
planned, scientific basis. Why not 
learn—now, and in fully informa- 
tive detail—how simply they do it? 


CUT DOWN “TURNOVER TROUBLE” 


From our Systems Research Data 
File we'll gladly lend “Stock Control 
for the Wholesaler’’—based on com- 
prehensive studies of successful 
modern methods. Ask our nearest 


Branch Office. 





COPYRIGHT 1944 





SYSTEMS DIVISION 


REMINGTON RAND 


BUFFALO 5, NEW YORK 
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war—aircraft engines, cannon, tanks, trucks. 
In many of these ultra-modern weapons 
sleeve bearings predominate, and for sound 
reasons. For equally good reasons Bunting 
Cast Bronze Bearings are used for many of 
these exacting applications. 
These reasons will guide designers 
of the post-war machines of peace. 
The Bunting Brass & Bronze 
Company ... Toledo 9, Ohio. 
Warehouses in Principal 
Cities. 


A continuing, still broader 
wholesaler market for Bunting 
Bronze Standardized Bearings 
and Bunting Factory-Finished 
Bearing Bronze Bars will come 
with victory. The Bunting Cat- 
alog is a guide book to the 
bearings of the future as well 
as to the needs of today. 
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BRONZE BUSHINGS + BEARINGS x PRECISION SrOnee BARS 
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| KEEPING PACE With The WORKHEAD 


with its increased efficiency --is a job 
worth the best that any small tool line 


can deliver. 
Morse Tools have kept pace with indus- 


trial development for generations... sup- 
plying the necessary qualities to maintain 


high production. 


TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
SAN FRANCISCO STORE: 1180 FOLSOM ST.° 
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ANOTHER MEMBER 
OF THE LARGE GILMER FAMILY 


. 


BE 


The “Big Assortment’ Line 
that’s set up 
to increase distributor sales 


Gilmer has the largest assortment of 
V-moulds in the world, enabling the dis- 
tributor to meet practically every F.H.P. 
belt requirement. And most orders can be 
filled from stock, for the selection which 
Gilmer recommends is the result of careful 
planning, based upon long experience with 
industries of many kinds. This means 
quick, easy sales. And every sale assures 
future business, for Gilmer F.H.P. V-Belts 
stand up strong in service. 


MILL SUPPLIES 


There is a Gilmer Belt for 
every power transmission need 


MULTIPLE V-BELTS in many standard and special sizes. Manufactured by o precision process which assures 
matched lengths. 


KABLE KORD FLAT BELTING, the Gilmer first-line belt for flat pulley power transmission. Its two-belts-in-one 
construction (contactor ond power) offers an effective selling point. 


STANDARD CUT EDGE FLAT BELTING. A competitively priced, light duty fabric belt of first quality. Widely 
used for small tool applications, washing machines, refrigerators, etc. 


HIGH SPEED BELTS, from 7,400 f.p.m. up to 10,000 f.p.m. and over... flat, endless, fabric belts of different 
types ...each noted for grip, toughness and extreme flexibility. 


OIL AND HEAT RESISTANCE BELTS. Specially treated, flat, endless, fabric belts designed to stond up under 
the severest service conditions. 

LIGHT DUTY POWER TRANSMISSION BELTS. A complete line, including Spliced Endless Cotton Belts, Solid 
Woven Endless Belts, Special Cotton Duck Belts spliced according to special requirements, plus Gilmer 
F.H.P. V-Belts. 


LIGHT CONVEYOR BELTS for a wide range of applications including confectionery, bokery, paper box, 
cannery, fruit sorting establishments, etc. 


ROUND ENDLESS BELTS for drives on small high-speed drills, hammers, tappers, sows, light wood-working 
machinery, valve refacers, etc. 


SPECIAL INDUSTRY BELTS, widely used in textile plants (cone, lickerin, winder, spinner, gainer), for the 
lumbering industry (Planer Belts), and the like. 


Gilmer regular belts and belting ore for general applications—industrial plants, quarries, mines, shops. 
Because of their general use, they ore corried in stock by the distributor. These consist of V-Belts (F.H.P. end 
Multiple), Kable Kord Flat Belting, and Standard Flat Belting. 


L. H. GILMER COMPANY, Tacony, Philadelphia 35, Pa. 
The Oldest Firm of Rubber Fabric Belt Specialists 
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specie ROADS 
for Marimum Savings. 


With Standard (Universal-purpose) Carboloy Tools in your tool crib, 
you are prepared to meet your carbide tooling requirements in three 
ways: (1) You can use Standards “‘as is’’ for a large percentage of your 
general machining; (2) you can quickly grind minor variations when 
required; and, (3) for emergency tooling, you can adapt Standards to 
highly specialized shapes, even intricate forms, to meet urgent needs. 
Modern techniques for grinding carbides (training film strip available) 
permit amazingly rapid grinding. Conversion to special angles usually 
requires but little more than ordinary regrinding of dull tools. 
Hundreds of leading plants have found Standard Carboloy Tools 
the answer to maximum convenience and economy in carbide tooling. 


Available in 10 styles, all commonly used sizes, and 5 grades for cut- 
ting steel and all other metals and non-metallics. 


CARBOLOY COMPANY, INC., 11131 E. 8 Mile Ave., Detroit 32, Michigan 


Birmingham + Chicago * Cleveland * Detroit * Los Angeles * Milwaukee * Newark 
Philadelphia + Pittsburgh * Thomaston 
(Also sold through many leoding Mili Supply Distributors) 


DISTRIBUTORS: WRITE FOR QUICK-PROFIT RESALE PROPOSITION 


STANDARD. — ;3."°, ya 
gele) &. & TIPS EBTALOG 


or-tis 
"You ALWAYS Get Taadasite FASTER Than ‘Specials’” 


% 10 Standard (Un elie 
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god Wild 


An organization's place in the business world rises or falls in relation to 
the good will it can create. 


We have endeavored throughout the years to earn good will and 
maintain it at its high peak, having never slackened in our efforts. 


At no time has there been a variance in our established product 
quality and no deviation from a fully cooperative sales policy. 


In this regard too we recognize that the good will of MILWAUKEE 
Industrial Brush users toward MILWAUKEE Distributors is in great part 
dependent on our efforts. 


We shall carry on so that GOOD WILL all along the line will remain as 
established os is MILWAUKEE Quality. 


MILWAUKEE 


INDUSTRIAL BRUSHES 
for All Industrial Needs 
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_ FCUETBRUSHES 


MILWAUKEE WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 
The Key to Industrial Brush Problems 


* FLOOR BRUSHES - PUSH BROOMS - 





“Military requirements are taking a 
substantial percentage of our pro- 
duction of Wire Scratch Brushes. 
This has caused unavoidable delays 
in deliveries of some items. How- 
ever, we look forward to the time 
of normalcy which will again make 
these brushes available to industry 
in general through our many dis- 
tributors." 






BRUSH TOOLS FOR 
VICTORY PRODUCTION 


Power Driven Wire Wheel 
Brushes 

*Mono-Bilt”’ 

“Steel-Clad” 

“Dura-Bilt” 

*“Di-Bilt”’ 

Peerless” 

*Twis-Tult” 

Fine Wire Polishing Wheel 
Brushes 
*Sturdi-Bilt” 
Brushes 
Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 
Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 
Push Brooms—wire and 
fibre 

Miscellaneous Maintenance 
Brushes 


Wire Cup 








BENCH BRUSHES - FOUNDRY BRUSHES 
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With the tremendous improvements that modern technology demands. 
made in production machines — greater If your work calls for. a high degree of 
spindle accuracy and absence of vibration accuracy in the production of threaded 
— taps need to be WINTER Quality of parts, you will appreciate the co-operation 
precision plus, to give you the thread fits WINTER Engineers can give you. 








A DIVISION GF THE NATIONAL TWIST DRILL & TOOL CO., ROCHESTER, MICHIGAN 
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Designed by Tool Engineers for Tool Engineers 


The N. A. Woodworth Company is an organization 
of tool engineers and craftsmen dedicated to creat- 
ing and producing the ultimate in precision tools 
. . . backed by years of training and experience 
plus their most modern metallurgical laboratories 
and experimental departments. Woodworth tool 
engineers design and produce tools of accuracy and 
long life that reduce production costs. 


It was the metallurgists and tool engineers of the 
N. A. Woodworth Company, collaborating with the 
Stellite Company, who developed the now famous 


Stellite Cast Alloy for the manufacture of gages. 
Another great achievement is the Limitrol Gage 
with its wide range of applications and possibilities. 
Now the new Woodworth Adjustable Clamping 
Jig joins the WOODWORTH FAMILY, which 
has done so much to increase production and reduce 
costs for industry. 

These contributions to the Manufacturers of 
America, together with a reputation for reliable 
service, have established The N. A. Woodworth 
Company as a leader in the tool industry. 


ACCURACY YOU W/ CAN TRUST 


WOODWORTH 


N. A. WOODWORTH CO., SALES DIVISION, 1300 £. NINE MILE ROAD 


PRECISION GAGES 


PRECISION MACHINED PARTS 





DETROIT 20, MICHIGAN 


HEAT TREATING 


PLATING 





REPUBLIC—THE PREFERRED PIPE FOR 


Use Republic Pipe for gas, steam, 
water, air, waste*or other plumbing 
and heating lines—and you'll under- 
stand why so many prefer it for all 
types of piping installations. 

Republic Pipe is top quality—con- 
sistently uniform—because it is 
produced by Republic’s improved 


continuous weld process. 


Thus it is uniformly sound and 
strong—with a weld that holds 


even under tight bends. It coils 


This advertisement is appearing in the following 
publications: Architectural Record, Engineering News- 
Record, and Heating, Piping and Air Conditioning. 


Pipe is only one of a wide line of 


and bends easily and readily. It 
cuts and threads quickly and clean- 
ly, too, because the metal is free 
from hard areas that might cause 
difficulties. It welds freely by mod- 
ern methods. 

Republic Pipe is clean and free 
from corrosion-inviting, valve- 
clogging scale—both inside and 


outside. 


Ask your Republic Pipe Jobber 


about this pipe and how its uniform 


Keoidblic 
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lengths will make work easier and 
save material. He stocks popular 
sizes for your convenience—can 
supply extra long lengths, too, if 
you need them. He can tell you 
what sizes are now available, when 
delivery can be made and the 


priority needed. 
REPUBLIC STEEL CORPORATION 


GENERAL OFFICES e CLEVELAND 1, OHIO 


Berger Manofacturing Division . Calvert Division 
Niles Steel Products Division ¢ Steel and Tubes Divisios 
Union Drawn Steel Division © Truscon Steel Company 
Export Department: Chrysler Building, New York 17,N. ¥. 












TION 


OHIO 
Division 
Divisios 

Yompany 
17,N.¥. 








MONTREAL 


No Portable Electric Tool is any better than the service facilities behind it! 
The above comments are typical! And what a story they give you 
Black & Decker Distributors! 


Here is one more reason why American 
industry uses far more Black & Decker 
Portable Electric Tools: than any other 
make. Only on Black & Decker Tools is 
Factory Service so close at hand “all over 
the map’’—within 24-hour reach of any- 
where in the U. S. A. Those 25 dots on 
the map are Black & Decker Factory 
Branches—where factory-trained men give 
fast, expert service on repairs or replace- 
ment parts to keep your customers sold on 
the Black & Decker Tools. 

This coast-to-coast Factory Service gives you 
a powerful sales argument that will help 


you clinch many a sale against any and all 
competition! And right now Black & 
Decker advertising, in The Saturday Eve- 
ning Post and numerous industrial publi- 
cations, is backing you up by telling this 
story—and backing you up by telling all 
industry to use you Black & Decker Dis- 
tributors as its source of tool information 
and supply. 

Turn this advertising into profit! Make the 
Factory Service story a patt of your regular 
sales story on Black & Decker Tools. The 
Black & Decker Mfg. Co., 617 Pennsyl- 
vania Avenue, Towson-4, Maryland. 


MB LEADING DISTRIBUTORS EVERYWHERE SELL 


Yack & Decker 


PORTABLE ELECTRIC TOOLS 
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UNBRAKO 


SOCKET SCREW SHOP EQUIPMENT 
PRODUCTS me OF STEEL 

repeat orders. "HALLOWELL” SHOP EQUIPMENT OF STEEL and “UNBRAKO” SCREW PRODUCTS 

are steady sellers for two excellent reasons: 1. They have inherent qualities which cause 

them to really make good. 2. We advertise these qualities far and wide in industrial circles. 








Re 


“HALLOWELL” WORK-BENCHES OF STEEL 


have the qualities that make sales for distributors—the qualities that appeal 
to industrial concerns as helps to more economical handling of work. 


Any of your customers can select “HALLOWELL” Steel Work-Benches to 
meet his particular requirements, as there are 1367 ready-made combina- 
tions from which to choose. 


“HALLOWELL” STOOLS AND CHAIRS 


represent still more opportunities for quick sales by our distributors. Their 
comfortable seats, sturdy welded steel construction and the adjustable well 
shaped backs of the chairs are effective selling points that favorably impress 
those whom you wish to sell. P 






Fig. 732. ‘‘HALLOW-. 
Work-Benci: 


WELL’’ 
of all-steel construction. 


Drawer extra. Pat'd. and ; a 
Pats. Pending. 


“HALLOWELL” FLOOR TRUCKS OF STEEL 

are built for years of trouble-free low-cost service. Dis- 
tinguished for their extraordinary strength and durability ; 
easy rolling; ability to withstand the manhandling and 
punishment to which floor trucks are naturally subjected. 


“UNBRAKO" PRECISION MADE SCREW 
PRODUCTS 


are famed for their great tensile strength; close tolerance 
and extreme hardness. 


“UNBRAKO" HALLOW SET SCREW 

are made in the plain type and the knurled cup point, 
self-locking type. The knurled point of the self-locker 
digs in and holds securely under the most severe vibra- 
tion. Sizes No. 4 to 14-inch diameter. Full range of 
lengths. 


“UNBRAKO" KNURLED SOCKET HEAD CAP SCREW 
is a great time-saver. The knurls prevent finger slip when 
they’re being screwed into place and consequently speed 
up production by avoiding lost motion. The Knurled 
Head can be locked after countersinking. Sizes No. 4 
to 14-inch diameter. Full range of lengths. 


“UNBRAKO" KNURLED SOCKET 
HEAD STRIPPER BOLTS 
are precision made of nickel-alloy steel. Available im- 


mediately from stock in a great variety of diameters and 
lengths. 


Investigate “HALLOWELL” and “UNBRAKO” products 
and their consistently satisfactory performance. Send for 
catalogs and distributors’ proposal. And remember, Knurling of Socket 
the cooperation of our management and our representa- ; Screw originated 












Fig. 759. One of 
the numerous 
Hy $74 of “HAL- 
LOWELL” Filoer 
Trecks. Pat. 
Ape’td. for. 








tives—including the planning of large installations—is with "UNBRAKO" 
always at the command of our distributors. ye oe 


STANDARD PRESSED STEEL CO. 














JENKINTOWN, PENNA., BOX 519 - BRANCHES: BOSTON - DETROIT - INDIANAPOLIS - CHICAGO - ST. LOUIS - SAN FRANCISCO 





OVER 40 YEARS IN BUSINESS 
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Distributors of American Reduc- 
tion Drives find sales come easy because 
these drives are made in six standard sizes 
to handle jobs from 14 to 25 horsepower, 
and deliver any speed between 11 and 
154 rpm. And you will find repeat sales 
follow fast as a result of these time- and 
money-saving benefits to the user: 


INSTALLATION COSTS REDUCED. No drive sup- 
ports or foundations are needed. The Re- 
duction Unit is mounted directly on the shaft 
of the driven machine as simply as a pulley. 


MAINTENANCE COSTS REDUCED. Impact of shock- 
loads is absorbed by primary belt drive, 
which acts as a cushion protecting motor 
and gears. 


TOP EFFICIENCY INSURED. Your customers get 
extra savings through minimum frictional 
losses which are never over 14%2%—con- 


siderably lower than ordinary gear assemblies. 


RIGHT SPEED EASY TO GET. By a simple change 
in the size of the sheaves in the primary 
drive, the Reduction Unit's standard 13-to-l 
ratio accurately delivers any speed be- 
tween ll and 154 rpm. 


GET COMPLETE REDUCTION DRIVE HANDBOOK. It 
shows you how to solve your customers’ 
drive problems—how to step up your profits 
with easy-to-sell American Reduction Drives. 


MILL SUPPLIES 


EFFICIENCY PROVED! The napping machine 
shown above was quickly, easily put into 
operation through the simple application of 
an American Reduction Drive—standard 
motor was used. Required speed, smooth 
starting, and quiet operation were obtained 
and valuable space was saved. 


4218 WISSAHICKON AVENUE, PHILA. 29, PA. 
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NUCUT TWO-FILE FILING STEPS UP TODAY'S PRODUCTION 








ONE PAIR 
OF HANDS 





ra 


© * 
“DOUBLE FILE VALUE 





- YOUR GUSTOMER WELCOMES Che /we mi 
A NUCUT Fil is virtually TWO-Files-in- -— 
ONE. Its Coatse teeth cut deep, clean, true. PP y) 2 
Its fie teeth level off the™$iitface smooth. 

Both filing actiéns take place at the same 

,  stroké,—without any scrapifig or skidding. oe CUTTING AND 
Both the coarsé teeth and the fine teeth aré : 
scientifically pesitioned in a patented “Wavy ’ F INISHING j—\ 
Teeth” design that enables a NUCUT File to ‘ 
do more work faster, easier, With less effort. 
Urge your customer to try a NUCUT fileon 


his next job,—and prove this to higentire * - 
satisfaction! ° 
7” 


x 


We shall be glad to recommend the propef 
lengths, shapes and cuts your customers need for cutting, 
shaping Or fidishing stainless steel, iron, aluminum, brass, cop- 
pet, slate, wood, fiber, Or plastics. ¥ 

HELLER BROTHERS COMPANY 


“ America’s Oldest File Manufacturers — Good Tools Since 1836 
Newark 4, New Jersey + Newcomerstown, Ohio 


es aE 










A j : Phe earths ae ek, 2 
= os ‘ PRS ok en > aa ay er 
| SELL THE FILE WITH THE WHITE TANG 
A CLOSE-UP OF NUCUT’S “WAVY-TEETH™ DESIGN 


This illustration shows the patented (No, 2027039) NUCUT “Wavy Teeth” design. 
t is this feature that enables a NUCUT File both to cut deep 





HELLER WAVY TEETH FILES 
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APPROACH YOUR CUSTOMER 


With Wise bemefuer 


You can prove why leather belts are better 


Li 


ai 
and why / belts are best 
More with leather belts because leather’s su- 
perior traction which improves with age, means 


delivered. 
P R 0 ) U CTI 0 N Moet with “Research” leather belts because 


exclusive “Research” processing (Fig. 1) adds 
extra pulley grip. 


3% MORE PRODUCTION GUARANTEED 












































“Weight-controlied” currying works bac into the 
leather exactly the correct amount of lubricating mate- 
rials to give flexibility, extra ‘‘pulley-grip” and long life. 


Less with leather belts because leather has 
natural “give and take’’, handling shocks without 
undue strain on belt or equipment. 

Least with “Research” leather belts because 
G&K’s exclusive pre-stretching process (Fig. 2) 
removes non-elastic stretch, resulting in fewer 


take-ups. PeWER TAKE-UPS 


MAINTENANCE 


Exclusive method of pre-stretching according to hide 
characteristics removes non-elastic stretch during man- 
ufacture and increases tensile strength 15°. 


Lonéer life with leather belts because leather’s 
tough, interlocking fibres have high resistance to 
both surface wear and internal friction. 

Longest life with ‘“‘Research” leather belts be- 
cause of precise ‘“‘weight-controlled” currying and 
patented “Tension-Cementing” (Fig. 3) - 

2 TO 4 TIMES LONGER LIFE 


G&K patented “‘Tension-cementing,” the only method 
ever developed to cement plies with mechanical perfec- 
tion, gives “Research” the most uniformly high ad- 


More Leather Is Used for Transmission Belts a eee 


Than Any Other Material. 


More Leather Belts 
Are “G&K” Than Any Other Brand. 


VGRATONS 


AWD 
KNIGHT, 





“Research” Belting is manufactured from green hide 
to finished product under one roof, under one control, 
in the world’s largest industrial leather plant. Be- 
cause of Graton & Knight's diversity of industrial 
GRATON & KNIGHT COMPANY _ eather products, the hides most suitable for power 
transmission are selected for belting; others are 

339 Franklin Street, Worcester 4, Massachusetts diverted to other uses. 





You can promise your customer at least 3% more production... 
2 to 4 times longer life...on long centers or pivoted bases 
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» Great Opportunities Ahead for Compact Machine Tools 


ATLAS PRESS CO. 
KALAMAZOO, MICH. 


TO HELP YOU SELL... 





REDMER AIR DEVICES CORP. 
FINDS OWN PUDDING GOOD 


“The combination of Atlas milling 
machines and Redmer air chucks ena- 
bles manufacturers to do their milling 
and slotting with greater accuracy and 
speed over the old method of hand 
fixtures,”” wrote Mr. Edwin Redmer, 
Pres., Redmer Air Devices Corp., 
Chicago, Ill. 

Since “‘proof of the pudding is in 
the eating,”” Mr. Redmer’s own plant 
shows the value of such a production 
combination. Operators have both 
hands free for loading and unloading. 
Production was increased 43% on the 
job at the right. 


THE WAY FOR SALESMEN 
1S FULLY PAVED 


There should be no hesitancy on the 
part of any salesman, new or old, in 
presenting Atlas tools to prospective 
buyers. For many years now the fea- 
tures and facts about Atlas equipment 
have been regularly brought to the 
attention of tool buyers and users in 
trade and general magazines reaching 
all fields. 

Included on the list of publications 
are all of the leading machinery maga- 
zines, popular mechanical magazines, 
school shop and automotive service 
magazines, and The Saturday Eve- 
ning Post. 











Idea of “Match the Machine 
to the Job” Will Help 
Speed Reconversion 


Tool salesmen who depend on sound 
production recommendations to make 
sales can really go to town these next 
few months by keeping Atlas equip- 
ment in mind. 

Atlas lathes, drill presses, milling 
machines, shapers, and coolant pumps 
have all the qualities for quick recon- 
version operations. 


Low Cost, Flexible 

First in their favor is low cost. 
Manufacturers should have no hesi- 
tancy in installing Atlas equipment 
to start manufacture on products of 
uncertain marketability. Flexibility in 
machining operations—and for mov- 
ing about within the plant—are also 
good selling features. 

Atlas equipment is equally valuable 
for large firms as well as smaller ones. 
All manufacturers are good prospects 











| and one Atlas 


SAM MULKEY 
EXPANDS FAST 
WITH ATLAS 







Starting with 
one Atlas lathe 


drill press before 
the war, the Sam 
Mulkey Co., 
Kansas City, 













































now has production lines like this for | production methods. There will be 


precision sub-contract work for plane 
and ordnance plants in the middle 
west. 

His shop is certainly centered around 
the Atlas 4 Tool Team—34 lathes, 20 
drill presses, 7 milling machines, and 
4 shapers. 80°, of his shop is Atlas 
equipped. The other 20°, except for 
two large lathes, includes specially 
built machines made in his own shop 
on the Atlas equipment. 

The efficiency of sub-contracting 
establishes a new trend in American 


- 
4 TOOL TEAM 


FOR 
SMALL-PARTS MACHINING 


plenty of growing shops like this after 
the war. 





SEND FOR NEW ATLAS 
CATALOGS and SALES HELPS 
Sales helps for postwar use are 


now coming from the Atlas promo- 
tion department. Send for copies. 


ATLAS PRESS COMPANY, 1010 North 
Pitcher Street, Kalamazoo 13D, Mich. 


§ 
ESSES 













































































































UMI 











RTHE CHAMPION, TOO, : 
LOOKS DIFFERENT NOW | 


Quality Comes FIRST 
PLUMB 
is FIRST in Quality 
























Quick 
Deliveries 
on 
Special 
Sizes 
and Shapes 
to Your 
Specifications 
‘and 
Requirements 


56 





GORHAM STANDARD 


. . » for the 
Commercial Field 


i IPPLIES 


HIGH SPEED 
TOOL BITS 





STEEL 


2 

Industry, in giving due consideration 
to its tool bit requirements, is choosing 
GORHAM Tool Bits and using them 
in an ever-widening range of applica- 
tions. Industry’s preference points to 
good business both in today's market 
and for future profitable sales. Quality 
and performance ability have earned 
widespread recognition for GORHAM 
Ground High Speed Steel Tool Bits. We 
produce, consistently, bits of superior 
quality because of our long experience 
in the selection and heat treatment of 
materials proper for the work the par- 
ticular bit is called upon to perform. 
Discuss the possibilities of taking on 
GORHAM Tool Bits with us—let us 
send complete facts today. We main- 
tain quantities of GORHAM High Speed 
Steel Tool Bits in stock for immediate 
shipment. 


GORHAM M-40-B GORHAM GORMET 
... for Heavy Cuts ... for more 
in Herd Materials Abrasive Materials 


GORHAM TOOL CO. 


RE 14400 WOODROW WILSON « DETROIT 3, MICH. 




























THIS FREE BULLETIN 


YOUR GUIDE TO NEW PROFITS... SEND FOR IT 
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@ If you are interested in a profitable, 
readily salable line with steady repeat business assured, 
fill out the coupon below for this free 8-page illustrated 
bulletin on Darcova Pumcups. 


These long-lasting composition cups replace ordinary 
types of piston packing. They stand up in a wide range 
of temperatures and pressures and in practically all the 
commonly used commercial fluids. 





The market is huge. Every reciprocating pump, every 
hydraulic or air-operated cylinder is a potential Pumcup 
user. 


In many cases users have saved up to $100 per pump 
per year. 

Good distributor territories are still available. If you 
- are interested, fill out the coupon and send it in today. 


Darcova Pumcups are sold by leading industrial distributors and mill 


Perasaaeasesaeesee"F4 
supply houses. If you are interested, send in the coupon at right. 


Darling Valve & Mfg. Co., Dept. Q, Williamsport, Pa. 


Please send me without obligation a free copy of 
0 your Pumcup Bulletin No. 4401. J 


J Name J 
DARLING VALVE & fama 


Pine onomar COnrosmon cur WAALoRaLU Rao haath alate ME Mommy stect 
* v . WILLIAMSPORT, PA. 
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Du Pont Announces 


NEW WATER-RESISTING 
HAND PROTECTIVE CREAM | 


PRO-TEK N@ 2 | 


For workers in shops 
and factories 

















PROTECTS THE HANDS AGAINST— 


1. Water-mixed cutting oils 
2. Mild acids and mild alkalies 
3. Other aqueous solutions 








O-TEK NO. 2 is neutral and non-irritating. It com 


PRO-TEK No. 2 does not tains a lot of /anolin, which closely resembles the natv | 
replace PRO-TEK ral oils of the skin. It has been pre-tested in many large 
PRO-TEK is a greaseless cream for use factories with the cooperation of safety engineers and 
against insoluble cutting oils, paints, lac- plant hygienists. Its non-irritating feature has also been 


quers, degreasing solvents and grime. proven by standard patch tests made under competent 


PRO-TEK No. 2 isa water-resistant cream medical supervision. 


for use against water-mixed cutting oils, 


mild acids and mild alkali solutions.* Jobbers! Plan now to stock this item for quick and easy 
Each is highly efficient in its field. With profit. For generous sample and descriptive literature, 
both you can meet practically all the re- write Dept. 00, E. I. du Pont de Nemours & Co. (Inc.), 


quirements of the average shop or factory. 
A lot of special creams for different uses 
are not necessary. 


Wilmington, Delaware. 


*Not intended for use against toxic chemicals which 
can be absorbed into the circulation through the skin. 











BETTER THINGS FOR BETTER LIVING... 


THROUGH CHEMISTRY 








R66. y. 6. pat. OFF 
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PORTABLE SANDERS + DIE GRINDERS «+ HOLE SAWS ~ TAPPERS 


pS * VACUUM CLEA’ & 


f/ 
“PILL STAN’ / 
PORTABLE 
HOLE SAWS ELECTRIC TOOLS 


TAPPERS > 


Sy aie =" fey | ti ~—— Nx mae 
ELEC | : ih il ~sS UEPOTS 
ELECTRIC v.. SOLE Sm. so 1m PPERS 


PORTABLE SANDER oe DRILL STANDS. 


BENCH GRINDERS may vu 
ke 


VAN DORN | 


© a —) $53.00 
NUT RUNNERS +S ||) 2.4. [OE ECTRIC DRILLS 


‘ 1%,” at $32.50 to 
ELECTRIC SAWS - 114” at $120.00 TRIC GLUEPOTS 


engineered to 
sell more tools 


Van Dorn Portable Electric Drills have plenty of extra power to give them long 
years of continuous, trouble-free service. That’s because every tool in the Van Dorn 
line has its own motor . . . specifically designed, engineered and built by Van Dorn 
to deliver maximum power and performance in that particular tool. 

Extra power and extra service . . . twin products of Van Dorn engineering leadership 
. . - have created ready acceptance for any Van Dorn Portable Electric Tool. And 
Van Dorn Jobbers know that this acceptance helps close many a sale. 

That’s why all Van Dorn advertising tells the story of Van Dorn POWER and keeps 
telling tool buyers to: “‘See your Van Dorn Jobber for help on any tooling problem.” 
The Van Dorn Electric Tool Co., 717 Joppa Road, Towson 4, Maryland. 


? 7 b ‘2, o/s / 
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Workholder sets to 
pipe size instantly 


This 4-Wheel fe ger 
Riklb 


cuts pipe 























Dies set to pipe 
size in 10 seconds 





The Work-Saver 
Die Stocks Your 
Customers Want 


«take? ates 2 






‘ ey i. ae 
. 3, Sana . . 4 WE it Bae at a 44 
he heel lili Ele baie ae it ee oe 


Profitable Volume for You 
In this popular RIDGID 


@ It pays you to sell this clean speeds 


pipe cutting—made easy by the + cutting RIFEaIbD No. 65R—Perfect threads 


wheels and short handle of this No. 42, “ 44 oe + ° 
especially in tight places where there's on L to 2 pipe with one set of dies 


barely space for a quarter turn. It’s a 





@ Start your post-war right—with a 


husky tool, well balanced, with strong 


malleable frame that keeps the heat- 


cutting true. It comes in two sizes: 
No. 42, capacity 14” to 2”; No. 4, 


treated special steel wheels always 


threader your customers enjoy buying and 
using. No bother changing dies in this 
RIGZQID —-spin it up, spin it down and 
it’s set for micrometer perfect threads 
on 1”, 144”, 1%”, or 2” pipe. A quick 
turn of gauge plate sets workholder, no 


2.” to +’. Profitable repeat sales for bushings. Threads with surprisingly 
vou in this eficient 4 little effort. High-speed steel dies: 


res iugged steel-and-mallez on construc 
Regular et =o wheel RIBBID. Write ugged steel-z d-malleable on construc 
Heavy-Duty Cutter No. 65R lookslikethis tion. Write for the money-making story 


—5 sizes to 6"' pipe. for all the facts. in front. of this widely-used RIEID. 


Sold by Supply Houses Everywhere =| 
pa out ae ie | : 


* PIPE TOOLS « 


——=gry THE RIDGE TOOL COMPANY &ay—| 
Elyria, Ohio, U. S. A. 
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Helping industry work with tubing 
quickly —easily —efficiently 





; } Size Tubing 
Tool in Use Serviced 





Description of Tool 


Cat. 
No. 





1/8” to 3/4” 








1/4” to 5/8” 
3/16” to 1/2” 
3/4” to 1” 

5 3/16” to 1/2” 





1/4” to 5/8” 
3/16” to 3/4” 


3/8" to 3/4” 








For use on all 
soldering work 


‘1/6’, 3/8", 
1/2”, 5/8” 


1/4” to 3/4” 


1/4” to 5/8” 


Roller type. Has special groove for 
cutting off flares. Illustration at left 
shows this tool in use 


Wide range, roller type with flare 
removal groove 


Small, inexpensive, pocket size cutter. 
Sawing vise 


Sawing vise 


DONE MI CNB oo ciccsinrstncccuracommmamin 
For smaller range of diameters 
Same as 93-F except size range 
Has quick slip-on yoke 


For larger sizes 


For double-flaring steel tubing. Also 
IIE ENON as iserincnivstsensessvenssnnnitiereeioed 
For double-flaring plastic tubing (Iilus.) 
. 
Spring bender set —outside type........ 
Open-side bender. Positions any- 
where. Calibrated in degrees. Each 
bender takes one size tubing. Illustra- 
tion at left shows this tool in use....... 
Heavy duty bender outfit. Takes four 
sizes of tubing 


Outfit includes torch, 4 tips, solder- 
ing iron, hose, and tank connections. 
Illustration at left shows this tool in 
use. 


For joining two pieces of copper tub- 
ing of the same size without the use 
of a fitting. Kit includes flaring bar, 
4 swedging tools. Illustration at left 
shows tool in use 


Individual swedging tools—no bar... 


Refacing tool for refacing S.A.E. flare 
fittings which have become nicked or 
marred. Includes cutter, 5 adapters. 
Illustration at left shows this tool in 
use. 





174-F 


212-F 
127-F 
184-F 
185-F 


175-F 
93-F 
95-F 

193-F 

103-F 


93-FB 
|! 75-FP 


101-F 


364-F 


360-F 


32 


195-S 
93-S 


98-F 

















Folder No. 299 gives complete details on Imperial Tools. 


THE IMPERIAL BRASS MANUFACTURING CO. 
511 So. Racine, Chicago 7, Illinois 


62 MILL SUPPLIES * OCTOBER, 1944 

















Distributor Policy is a 


"Onn "28 300 Cs 
“ 
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)-F 
3-F 
5-F 
3-F 
3-F 
FB r , 
refeerize Pasmch ag , Pipe of 
-FP °rring Your Tibutor, © is oup 
or er » We ar Pp y t 
to one © taki 8 
1-F Ric Of oun ,78 the 
Fistry) 
ing Co, 
A 
, c 
4-F *1¥ the; 
r Very b For over 50 years ARMSTRONG 
Nece has sold through the Industrial Dis- 
an s 
0-F lea e oan tributor ... not only as a declared 
one distr; policy, but as a working policy too. 
4 Uto 
a © ar On ARMSTRONG TOOL HOLDERS 
Ov, 6 : 
tine a” Thang p°?42 ing and TOOLS you will never have 
32 . factory competition ... will always 
' have active factory cooperation, 
clean selling and a_ profitable 
margin. 
TOOL ¢o 
In furthering this factory cooper- 
ation, all consumer orders received 
95-S at the factory from the extensive 
99° ARMSTRONG advertising, sales 
93-S ; and sales promotion work arenow 
handied on the forms illustrated 
: here, by which the order is trans- 
AA ferred to an authorized ARM- 
ns STRONG Distributor. 
ARMSTRONG BROS. TOOL CO. ee ae 
98-F - . , } ” This is just another way in which 
ed The 7 m -P ’ authorized ARMSTRONG Distribu- 


305 N. Francisco Ave., Chicago 32, U. S. A. tors make extra sales and profits. 
Eastern Warehouse & Sales: 199 Lafayette St., N. Y. 
Western Warehouse & Sales: 661 Folsom St., San Francisco 
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OF THE COMPLETE LINE... 


CORNING STANDARD 





For Moderate Pressures 





There's the spot for a Corning Standard Gauge Glass. By recommending to 
your customer this gauge glass you show him you are using good judgment 
and saving him money too. 

The Corning Standard Gauge Glass has earned a name for itself in moderate 
pressure service by its long-lasting clearness and serviceability. 

Because of its machine drawn accuracy installations can easily be made 
by new and inexperienced help. 

Your customers will recognize your interest in their problems when you 
select Corning Standard Gauge Glasses for those moderate pressure 
installations. To meet other operating conditions select the proper glass 
from the CorninG and Pyrex complete line. You'll find a gauge glass 
to meet every service requirement. You'll also find that selecting the 
right one will pay off in customer confidence and satisfaction. 


Pyrex brand High Pressure —resistant to thermal shock and mechanical shock and 
attack of steam and hot water. Machine drawn accuracy. 

Pyrex brand Red Line—Same but with added visibility afforded by enameled red 
line. 

Pyrex brand Broad Red Line—Same but with fused-in broad red line for extra 
visibility 

Corninc Standard—For moderate pressures. Long-lasting. Machine drawn 


accuracy 


“CORNING” is a reyistered trade-mark and indicates manufacture by Corning Glase Works, Corning, New York 


POT NING 


Glass Warks 
4 Corning, New York 
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. . » That’s one way ‘ A M S C 0 “Ups” Texas production 


@ The San Antonio Machine & Supply Company of Texas certainly is on its 
toes for ways and means to help Texas manufacturers increase production. 
Cling-Surface Belt Treatment by the carload—that’s how they distribute it— 
to improve belt efficiency (up to 40% more delivered power)—prolong 
belt life—conserve shaftings, bearings—reduce maintenance. This intelli- 
gent service to customers is building goodwill—paying off “Samsco”’ in 
generous dividends. 


CLING-SURFACE 


COMPANY 
1040 Niagara Street, 
Buffalo, N. Y. 





Main Office of “Samsco” 
San Antonio, Texas 
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“Samsco” Harlingen Branch “Samsco” Austin Branch 
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PRODUCTION: REDUCES WEAR 
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HAPER 


of a Thousan 


7S 


6A Precision Machine 






A wide variety of jobs can 
be done accurately, quickly, 
easily and economically on 
the AMMCO 7’ Shaper. 

This precision machine has 
proved itself an essential ma- 
chine tool for handling exact- 
ing jobs in industrial plants, 
the army, the navy,the marine 
corps, in mobile machine 
shops, government agencies, 
laboratories, tool makers 
shops, technical schools, etc. 

Construction incorporates 
many features you would ex- 
pect to find only in larger, 
more expensive machines... 
For example: WAYS of ram, 
tool head, and front face of 
the main frame are of the 
“VEE” type, hand scraped to 
insure accuracy and long life. 

Available for stationary in- 
stallation or as portable unit 
...Portable model is mounted 
on sturdy maple cabinet, and 
can be rolled from job to job 
...Just plug in to an electrical 
outlet, and go to work. Saves 
steps and time. 


Has “VEE” Type Ways . . . Handles a wide variety of work . . . Accurate . . . Portable 


~y - 
v ¥ ° & 4 os ' 
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2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 











There isn’t a single Hand Tool avail- 
able today that can afford to be idle. 
For, until all the fighting is over the 
needs of our combat forces will always 
claim first attention. Yet, America’s 
wartime production is vitally impor- 
tant, and your customers must keep 
plant equipment in repair and produc- 
ing here at home. That means Hand 
Tools for the job, but it also means 


we've got to make present Tools go 
further and do more. 


No. 607 
17 PIECE MIDGET SET 
« SQUARE DRIVE 


When replacements are needed to main- 
tain production and keep machines in 
repair, your customers can be supplied. 
End speculation about new Tools and 
delivery dates and urge your customers 
to keep on with wartime ms Here’s 
a really practical means of learning at 
once — How, What and When Tools 
are available . . . the answers are all 
wrapped up in New Britain’s Tool 
Availability Lists . . . ask for copies 
today. The New Britain Machine Co., 
New Britain, Conn. 


The Army-Nevy "'E’' Pennent, 
ster, flies ever New 6 
plents, signelizing 
production of machine 














A good salesman can “high pressure” an Eskimo into 
buying a palm beach suit. But that Eskimo never will 
buy anything from that salesman again. The best test 
of value in merchandise is the line of buyers coming 
back time after time for more of the same. That's the 
way it is with MID-WEST abrasives. 


MID-WEST'’S COMPLETE LINE of high quality, ever 
dependable abrasives contains no “bargain basement 
lures.” Every MID-WEST item, whether a sandpaper, a 
grinding wheel, a hone, a rubbing brick, a sharpening 

stone, a compound or a wheel dresser, stands 
on its.own record in a family of dependable, 


* service-rendering products. They give your cus- 


Manufactured with skill 
and “know how”. 
Sold with ease and profit. 
Used with confidence 
and satisfaction. 
* 


tomer his money's worth. That’s why he comes 
back time after time with repeat orders. And 
that’s why we say: YOU SELL THEM ONCE. 
THEY SELL THEMSELVES THEREAFTER. 


OMPANY 
Ask our jobbing department about MID-WEST ABRASIVE C Rochester, 


MID-WEST'S profitable re-sale plan 1960 E. Milwaukee Ave- ut 


Owosso, 


Mich. 


fer jobbers, distributors and mill Detroit 11, Michigan 


supply firms. 


MILL SUPPLIES * OCTOBER, 1944 





UMI 


MADE BY NATIONAL SCREW ... 


Machine Screws are thoroughly inspected through 
all production runs. Top-flight quality is thus 
maintained at every stage of manufacture. 


“9 
y 


Slot well centered, cut 


a} 
tt 


to proper depth. 


; 
| 


Smooth countersink, free 
from burrs, properly 


Wh 


rrrore’ 


angled. Assures proper 


Uk 
Alaa 


fit in mating part. 


\| 


WN 


} 


Well formed head with 
flat bottom, with proper 
radius for strength. 


\ 


Smooth, strong, rolled 


' 
\ 


thread, uniform Class 2 
fit. iy 


Well defined lead thread, 


slightly tapered for easy 
starting. 


National Machine Screws are manufactured to American 


—— il 
a - 
ntl 
_ - 
atl 


\ 


a 


ie 


standard dimensions and tolerances. 

Only the best raw materials are used in their manufac- 
ture. For instance, National uses a higher carbon steel 
than normal, which produces a stronger than average 
product—an extra safety factor. 

The entire “quality,picture” has been up-graded during 
this war period in meeting the exacting specifications of 


Army and Navy requirements. 


Noti For machine screws and other headed and threaded 
s . . . 
products, look to National for the quality that builds 
attonal 

ae AND THREADED } customer good will. 


THE NATIONAL SCREW & MEG. CO., CLEVELAND 4, 0. 








REPRESENTATIVES 


PRINCIPAL CITIES 














There was a day wh 
alone ... the manufad 
that. Today time is all 
threaded products that ¢ 
can be relied upon to pave 
today is for Capitol coup 

Heat Coils, they assure tf 
easily to make leak-proof ji 
fering and reaming and caret iiapecwem:« 
bility. Be sure your stocks are adequdle, 


cy 
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(HE CAPITOL | 
POLICY 


As famous and re- 
liable as the prod- 
uct... . Capitol 
couplings. nipples 
and Kwik-Heat 



















Co., Columbus, Ohio 


coils are sold ex- 
clusively through 
industrial distrib- 
_ utors and 4 
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WILL SOON MAKE NEWS 


New, finer, startlingly different SPRAYIT 
products will be ready for you shortly. Reflect- 
ing tremendous engineering advances brought 
about by war time developments, greatly in- 
creased research and production facilities, 
SPRAYIT will offer an outstanding line of 
spraying equipment, air compressors, spray 
guns, pumps, insecticide sprayers, air tools, 
sanders and allied finishing equipment. 

The new ELSCO line of electric motors, gen- 
erators, controls, hydraulic cylinders, valves, 


controls for aircraft, automotive and other in- 
dustrial applications will be introduced to 
American industry at the same time. 

Both lines of new products will be made 
available through leading jobbers. 

In winning our Army-Navy “E”, SPRAYIT 
facilities were expanded, new equipment pur- 
chased and our personnel enlarged. The fine 
products you will soon be able to purchase 
from SPRAYIT will bring you the benefits 
of this great advancement. 





But it’s the cost of too-heavy pipe that really hurts! 


Of course it doesn’t surprise anyone to find that 
light-wall pipe costs less than heavy-wall pipe . .. 
less to buy, less to ship, less to support, and less to 
erect. But it does seem to surprise some people to 
find that there is a way to make light-wall pipe strong 
enough to do most of the jobs that are ordinarily 
assigned to far heavier and more costly pipe. 

Spiral construction accomplishes this. The spiral 
seam in Taylor Spiral Pipe makes it the strongest type 
of pipe of its weight . . . gives it the strength and 
durability needed to handle the type of services listed 
below—the kind of applications for which Standard 
Thickness pipe is customarily used. 

And “customarily” is the word for this, too. Un- 
questionably the use of Standard Thickness pipe for 
the ordinary run of moderate and low pressure service 
is simply a matter of lugging along an old custom. 


The service is the everyday kind, so it’s easier to order 
just everyday pipe of so-and-so size than to select the 
pipe on a basis of rated and proved ability. to handle 
the job at lowest cost. 

Those who have broken away from this custom have 
found that Taylor Spiral Pipe can handle a large per- 
centage of their piping needs . . . handle them in many 
cases at an installed cost way down to half that of the 
heavier pipe it so adequately replaces. 

Changing to Taylor Spiral Pipe for services like 
those listed below is made easy by the complete range 
of sizes and wide variety of fittings. Thicknesses range 
from 18 to 6 gauge; sizes from 4” to 42”; joint lengths 
up to 40 ft. All types of end joints and couplings, all 
kinds of fittings and specials or fabricated assemblies, 
are produced by Taylor Forge, assuring a complete 
service and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 






+ New York Office: 50 Church St. -— 


Philadelphia Office: Broad Street Station Bidg. 





SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam ond Air Lines 
@ Steam and Diesel Exhaust Lines 

S Vacuum and Suction Lines 

@ Blower Piping "= 

@ Sand and Gravel Lines 

@ industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 








@ Hydraulic Mining ~~ | 
@ Dredge Lines ~= vies j 
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Higher Machine Speeds, 
Faster Feeds, and 
Deeper Cuts! 


Vise-grip jaw exerts pressure over full 
length of cutter channel... not just at 
one point... to hold four or more sizes 
of round or square tool bits... with- 
out sagging or breaking... at higher 
speeds, with heavier feeds. 


With equal rigidity, the screw-oper- 
ated jaw clamps large, heavy bits or 
short stub bits... under size or out of 
round bits... dual narrow tool bits for 
cutting-off or special forming opera- Model 60 Takes 1/8 to Model P60 Takes 1/8 to 
tions... carbide bits and boring bars Gast 5/16 toot (Size 0) 5/16 tool 


, ‘ . : Model 61 Takes 3/16 to Model P61 Takes 3716 to 
and bits of brittle alloys. With this (Size 1) 3/8 tool (Size 1) 3/8 tool 


new Clark Tool Holder, the operator Model 62 Takes 1/4 to Model P62 Takes 1/4 to 
has an unobstructed view of the cut- (Size 2) 1/2 tool (Size 2) 1/2 tool 


. Model 64 Takes 5/16 to Model P64 Takes 5/16 to 
ting edge, for better work control. (Size 4) 5/8 tecl (Sige 4) aabinal 


SPECIFICATIONS 
LEFT OR RIGHT HAND MODELS 
With 15° Cutter Channel With Parallel Cutter Channel 


Write for complete catalog MS-10 
eo CUTTERS , 


Industrial District, BEVERLY HILLS, pet 


Le Ae 





SUPER TOOLS... 


FOR 


SPEED and ACCURACY 
ON EVERY 


CUTTING JOB 


CARBIDE TIPPED TOOL BITS 


For turning, boring or facing these single point 
tools are extremely efficient when machining 
all materials including hard steels. They cut 
fast, clean and true. Low heat absorption 
means less pitting when cutting soft steels. 





CARBIDE TIPPED STANDARD REAMERS 


These extremely fast, true and clean cutting 
solid type standard reamers are available 
with either a straight or tapered shank. They 
have proved their ability to hold their size 
over long runs on all types of reaming jobs. 


CARBIDE TIPPED MILLING CUTTERS 


For faster production, greater accuracy and 
money-saving economy on all types of milling 
jobs—cast iron and non-ferrous materials as 
well as steel. The low cost of these milling cutters 
permits their use on short as well as long runs. 


CARBIDE TIPPED SPECIAL TOOLS 


The wide experience of Super Tool effgineers 
is backed by unequalled laboratory re- 
sources for creating special tools to meet your 
specific production needs. Super special 
tools are speeding production in hundreds of 
war plants. Send us your prints and specifi- 
cations for recommendations and estimates. 








SUPER Too. Company 
Carkide “Jipped “Jools 


21650 Hoover Road, Detroit 13, Michigan 
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aking Saws 
for You HELP PROTECT OUR FIGHTERS 


Thanks to superior weapons mounted on highly mobile vehicles 
and protected by superior armor plate, most of the sting of low 
flying aircraft, once the enemy's favorite weapon of terror, has 
been removed. 


Making armor plate was one of the major tasks assigned to 

Atkins early in this war. In fact, Atkins was supplying it to the 

Netherland East Indies as far back as the Fall of 1939. But the 
special skills required in its production date back much farther. 
These skills are the culmination of over eight decades of exten- 
sive experience in the heat treatment and fabrication of 
metals. 

Your customers have visual proof of these skills and this 
experience every time they use Atkins Metal Cutting Saws 
... Whether these are the recently = y-="===--. , 
developed "Curled - Chip" Saws, 

the famous "Silver Steel" Blades 
or "A-Mol" Blades. 





E. C. ATKINS AND COMPANY 
455 S. Illinois St., Indianapolis 9, Ind. 


Agents or Dealers in All Principal 
° Citie 
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Talk of the Trade 


TAKING NO CHANCES: Although he’s proud as can be of a watch 
presented to him by fellow workers on his birthday anniversary, Jack Joyce 
(W. S. Wilson. New York) refuses to take it off his wrist to let even his 
best friends read the inscription. . . . Jack’s colleagues honored him in the 
same manner five years ago but he lost the watch. . . . The inscription on 


the latest gift explains all this and warns Jack that he'll not get a third 
watch. 


SAILING, SAILING: While visiting in Detroit recently, Hugh Smith, 
(Smith-Winchester, Jackson, Mich.) accepted an invitation to take a 
several hours’ cruise on Lake St. Clair... . Hugh says it was not until he 
was hack at his desk that his stomach stopped churning. 


ON THE FIGHTING FRONTS: Henry Idema ( Manufacturers Supply. 
Grand Rapids) now rates a salute from enlisted men. . . . He received a 
gold bar after more than a year’s service in Australia and the South Pacific. 

. Hank is now an instructor in a West Coast camp. ... Bob Wilkinson 
(Lewis Supply, Memphis) is about to finish training with the Army Air 
Corp at Buckingham Air Field, Fort.Myers, Fla... . Sgt. John West 
(another Lewis salesman) reports he'll never forget the sight of the French 
greeting the Yanks with “kisses, flowers, fruit and flags” but hopes “I'll be 
home selling next year” .. . John is with the Army Engineers. .. . George 
B. Hays ( Hays Supply Co., Memphis) recently became a lieutenant colonel. 

. George wrote that his knowledge of the supply business is a big help 


to him in his work. .. . He’s in charge of a section of plane salvage work 
in Italy.... W. C, Hollinger’s (Canton Hardware, Canton, O.) youngest 


son is with a B29 squadron in the South Pacific and his oldest boy, after 
being graduated from Radio School, Scott Field, is in Yuma. 


\VID READER: Marine Corporal Jack Knappen (Hayden Supply. 


Grand Rapids) is really going to know his firm’s products when he returns 


from the South Pacific. . . . Jaek has carried a Hayden catalog with him - 


for more than a year and in his last letter reported he had just read it from 
cover to cover for the steenth time. 


CASUALTY: Major Arthur C. Heller (Heller Bros.) is recuperating in 


Italy after suffering a chest wound while in action. 


SO BIG: Although he knew the size before attending the holing-through 
ceremonies, Stacy C. Hinkle (Mine & Smelter Supply, Denver) says he 
didn’t realize how big the Big Thompson Tunnel really was until he went 
through it. 


PRACTICAL GIFT: On a recent visit to Milwaukee. Earl Miller ( Lubbock 
Hardware, Lubbock, Tex.) bought Mrs. Miller a pair of wooden shoes. 
. Earl, himself, lives in cowboy boots. 


AWARD: Michigan distributors presented W. C. “Bill”? DuComb (W. C. 
DuComb, Detroit) with a gold watch in recognition of his services in 
behalf of the state’s distributors. . . . Sporting a black eye and a scratched 
face at the time of the presentation. Bill assured the group that he was not 
injured while working in their behalf... . He had been in a minor auto 


accident. R.W.B. 
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The Jenkins plant backs up the distributor so closely 
it might weil be an annex to his place of business. 


A veritable “valve city”, the plant is completely organ- 
ized to provide everything the distributor needs to make 
Jenkins Valves a profitable line. 


It is the source of the Jenkins quality that gives a dis- 
tributor the edge in competition. Here metallurgists, 
engineers, skilled craftsmen, and inspectors maintain 
Jenkins leadership in design, materials, construction. 
They work with the most modern equipment, much of 
it specially developed by Jenkins. 


Stemming from this “heart” of the Jenkins organiza- 
tion are the other advantages of Jenkins Distributorship 
.. Engineering Service that tackles and solves any valve 
problem ... Sales Assistance that warms up prospects, 
helps to keep customers satisfied . . . Advertising that 
carries sales messages to 650,000 readers every month 
.. the Jenkins Selective Distribution Plan that makes 
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sure every territory offers substantial sales volume and 
profits. 


With everything he needs — for profitable valve sales — 
so readily available, is it any wonder that so many dis- 
tributors put Jenkins Valves at the top of their list of 
preferred lines? 

Jenkins Bros., 80 White Street, New York 13, N. Y.; Bridge- 
port, Conn.; Atlanta, Ga.; Boston, Mass.; Philadelphia, Pa.; 


Chicago, Ill. Jenkins Bros., Ltd., Montreal; London, England. Dd = Gry 


aS: Ate 
JENKINS VALVES 


SINCE 1864 


For every industrial, engineering, marine, plumbing- 
heating service . . . in Bronze, lron, Cast Steel and 
Corrosion-Resisting Alloys... 125 to 600 lbs, pressure. 
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REPUBLIC’S S-POINT POLICY 


A L 772 € of rubber items sufficiently 
complete to permit effectively supplying the 
requirements of the trade solicited. 
‘1 Ut of product uniformly 
good afid capable of delivering service results 
that should reasonably be expected. 


FY ICE basis inducing and making 
possible aggressive competition with reason- 
able profit return. 


fF reedom from competition from his 

source of supply, either direct or indirect, 
among the trade covered by his day to day 
solicitations. 


Sell 112 helps of reasonable amounts 
so that his sales force may be given the ad- 
vantage of specialized training and a knowl- 
edge of the product sold. 


ELLING will soon replace today’s wartime 

market. While still servicing wartime indus- 

try, Republic Distributors are looking ahead confident- 

ly to competitive conditions. The time-tested Republic 

5-Point Policy of distributor-manufacturer relations has 

been extremely valuable in both war and peace, and 
will once more prove its sound, 


basic value in postwar markets. 
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Reconversion: Fact and Fancy 


T IS ALREADY BECOMING EVIDENT that the 
period during which we will be getting out of the 
war and getting over its effects will be an acutely rocky 
era for the industrial supply industry. So far we’ve had 
just a sample of what’s to come. Before it is all over 
distributors can expect to undergo the severest testing of 
their ability to think things through, to stay on the beam 
and to resist getting excited over surrounding alarums 
and confusions. 


Right now would be the wrong time to commit one’s 
self to a fixed idea of what is going to happen and what. 
exactly, to do about it. More likely it will be necessary to 
maintain an open mind during the entire era. No one 
can predict whether it will be a period of rampant boom 
or bleak depression; whether it will take one year or 
three or five to get the country back on an even keel; 
whether demobilization will be quick or long-drawn-out: 
whether there will be inflation or deflation. And on none 
of these burning issues will the answer come with final- 
ity or all at once. Some incidents during that period 
will determine the whole course of later events, but such 
incidents are not likely to appear so significant when first 
noticed. Only historians will be able to see them in 
proper perspective. 


The real headaches will come for those who must recon- 
vert. Their situation might be called the center of the 
hurricane, but around it will whirl a myriad of side issues 
whose effect will be felt by every element of the business 
and industrial economy. 


The relaxation of war-time controls will precipitate a 
host of new conditions which can scarcely be foreseen. 
It is doubtful if all controls over distribution can be 
thrown off abruptly. During the time that manufacturers 
are beginning to produce civilian goods, there will be a 
lag while the pipe lines leading through trade channels 
out to consumers must be filled. Government must stay 
on guard to see that the fellow with limited buying power 
is not shouldered aside by the fellow with big buying 


power. It must endeavor to regulate distribution so that 
one section of the country does not get too much of the 


first civilian goods while other sections get none. 


A vast amount of the direct reconversion problems must 
inevitably spill over on industrial distributors. Fac- 
tories surely will make mistakes in specifying and order- 
ing. Distributors will be asked to take back and substi- 
tute merchandise. Plants will be in a desperate scramble 
to reach the markets first and they will certainly place 
unreasonable demands for impossibly prompt deliveries 
from distributors. At times it may be as difficult to 
secure certain supply items as it was during the worst 
stages of the war. Meanwhile there will be no priorities 
to give one case precedence over another, and no recourse 
to Washington if things are not moving as swiftly as they 


should. 


The Government, while declaring a hands-off policy for 
materials, offers no promise of its future policies on labor. 
taxes and prices. It would ease the minds of all business 
men if more light could be thrown on these vital sub- 
jects, but it hasn’t been and, unless someone else is 
selected to call the shots after November 7, one can't 
predict when it will be. 


To offer industrial distributors anything but this kind 
of frank and candid estimate of their immediate future 
would be both misleading and unrealistic. They must 
continue to be no less sensitive to shifting conditions than 
they have been in the past few years. They will continue 
to find ample outlet for their well known qualities of 
adaptability. They need not go into mourning over pre- 
dictions of painful reconversion difficulties that will con- 
cern others more than themselves. Nor are they justified 
in expecting the dawn of Utopia to begin instantly when 
hostilities cease. 


At this point in history, distributors need no better 


recommendation than to keep their minds clear, their 
eyes open and their powder dry. 


JOHN J. WELCH, Editor 


* . * 








Currently Important 


Sorry, No Shortcut 


It was by design and not by accident that a lead editorial 


of the type that appeared in the September MILL SupPPLIEs 
was included in the same issue that presented the “Dis- 
tributor’s Guide to the Post War Market”. 

The editorial reviewed certain proposals to use “science 
and engineering” in approaching the problems of dis- 
tribution. Our position is that such proposals offer a 
(probably) false promise that distributors can get where 
they want to go by means of a shortcut via some mystic 
formula. 

It is true that distribution, along with everything else 
in our economic system, needs improvement. But it should 
be strongly questioned whether there is any magic by 
which distributors can become more efficient. Maybe it is 
reactionary to say that there is no substitute for the 
fundamentals of good distribution, but the fact remains 
that these fundamentals have not yet been sufficiently 
studied and applied by enough distributors. Wouldn’t 
it be better to give them a trial first. before grasping at 
nebulous straws? 

The fundamentals to which we refer were set forth in 
detail in the September Mitt Suppties. Following them 
painstakingly may not be the easy way. but there is strong 
reason to believe it is a much more certain route to 
advancement than any super highway marked out by some 


Pied Pipers headed for God knows where. 


Case In Point 


One fundamental that got extensive attention in Septem- 
ber was “Know Your Market”. A current situation affect- 
ing certain manufacturers and their distributors indicates 
how important that fundamental is. 

In this particular line. manufacturers have been con- 
cerned for some time over the aggressive selling tactics of a 
competitor. They want to put up a fight. both to protect 
their distributors from losing sales. and to retain their 
own hold on the market. But first they must know where 
these direct sales are being made, and the extent of them, 
and so far they have been blocked by the failure of dis- 
tributors in various territories to provide them with this 
necessary information. 

There will he more of this, much more. The distributor- 
manufacturer team can meet and beat the challenge if each 
team member fulfills his assignment properly. The manu- 
facturer can bring his weight to bear once he knows where 
the direct seller is operating. how much he is selling and 
what methods he is using. Such information can be 
obtained only by the distributor. 

Without a planned program for continuous market 
study it is difficult or impossible to find out such things. 
With such a program, it is simple to extract this valuable 
by-product along with many more primary benefits. 
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Open Covenants 


While on the subject of fundamentals, it is wholesome to 
notice that many manufacturers are issuing constructive 
and clear-cut statements regarding their distribution poli- 
cies. H. K. Porter, Inc., for example, has declared itself 
resoundingly in an interesting booklet recently mailed to 
that company’s distributors. 

“We hear quite a little about companies who will . . . 
handle their own warehousing and distribution,” the 
booklet says. “Our best wishes, but we shall have none of 
it.” The company’s objective, it is stated, “will be to see 
that you are re-supplied (when war requirements ease) 
at the earliest.possible moment, and our assurance to you 
is that ‘auld acquaintance shall not be forgotten’ ” 

Evidently the Porter company is one of those manu- 
facturers who believe in open covenants openly arrived at. 

The importance of dealing with manufacturers whose 
policies are sound and consistent—preferably written in 
black and white—will grow and grow as competitive 
conditions return. More manufacturers will be declaring 
themselves in this forthright manner as time goes on. 

Meanwhile, it doesn’t seem unfair to suggest that the 
thing works both ways. Which is to say, are you as open 
with all of your manufacturers as you ought to be?. Are 
you as frank with them, in fact, as you want them to be? 

The day of simple. honest business practices, sans 
double-talk, is dawning. It would pay both manufacturers 
and distributors to hurry it along with uncrossed fingers. 


Stop-Watch Turnover 


All of the above having been given over to funda- 
mentals, we may as well make it unanimous by citing just 
one more item worth thinking about. 

For years it has been preached that the real heart of 
any distributor’s operating plan lay in the mailing list. 
And the difficulty of and necessity for keeping a mailing 
list up to date has long been discussed. To emphasize that 
point, some figures have recently comé‘to our attention. 
In the circulation department of McGraw-Hill are the 
names of more than a million individuals, mostly in 
industry. Here is the experience of our circulation depart- 
ment in handling these names of individuals who are likely 
your customers: 

A new subscription is entered every 36 seconds. 

A subscription is renewed every 60 seconds. 

A change of address (usually indicating a change in 
job) is registered every 73 seconds. 

A direct job change is registered every 30 minutes. 

It’s because of that constant ebb and flow of industrial 
and purchasing personnel that distributor mailing lists 
need constant care and feeding under the direction of a 
specifically assigned individual. 
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WHO'LL SERVE THE INDUSTRY? 


To aviation, with its widely publicized post war possibilities, distributors 
and jobbers in a variety of fields have*turned a speculative eye. won 
dering whether their present type of business will somehow be related 
sufficiently to aircraft to make them the logical choice for supplying the 
varied needs of the industry. 

For the industrial distributor there already is a close kinship. But 
to what extent the average mill supply firm will become an aviation 
supply house is still unanswered. 

Advocates of the industrial distributors becoming the No. 1 supply 
firms to aviation contend an opportunity is at hand similar to that offered 
after World War 1. They insist distributors in 1918 overlooked the 
automobile industry and. as a result. the automotive jobber came into 
being. Unless the industrial distributor goes into aviation, they say. it 
is likely an aircraft supplies jobber will take over. 

On the other side are the distributors who believe the market for 
aviation supplies is limited to specified geographical areas: that it i- 
too specialized a field for the industrial supply business. 

That the industrial distributor will continue to service aircraft manu 
facturers is a foregone conclusion but there are other branches. Will 
the distributor find a lucrative market in servicing the air transport field 
airports, private plane owners? 

To aid the distributer in appraising the situation and determining 
whether he should prepare to serve aviation. Mii Suppiies presents the 
first of three articles on the outlook for aviation. Subsequent articles 
will discuss post war possibilities for the private plane and airport and 
for the aircraft manufacturing industry..-The Editors. 











MARSHALL Jorrre when asked after 


the last war about the future of avia- 
tion, said, “multiply your boldest 
dream by ten and you'll fall short.” 

Earl Lothrop, market research head 
of the Aeronautical Chamber of Com- 
merce. forecasts 1.700 U.S. trans- 
port aircraft two years after \-day. 
Right now there are only 200 aircraft 
in domestic airline service. We look 
for 330 U.S. airplanes of over 10 
passengers in international operation 
one year after the war-—LOO smaller 
capacity planes was the pre-Pearl 
Harbor figure for U.S. international 
operation. The 330 figure is in addi- 
tion to the 500 aircraft in domestic 
operation which we estimate for 
domestic operation one year after the 
war. 

W. \. Patterson, president of 
United Air Lines. whom some identify 
as “the gloomy dean” of air trans- 
port, forecasts: 

A five-times growth of U. S. domestic 


air transportation over the best pre- 














war year 194], within jour years after 
the war. This would produce in pas- 
senger mileage alone a travel volume 
equaling the total U. S. prewar Pull- 
man traffic . . . about 8 billion pas- 
senger miles per year. 

{ 25-30 times growth of domestic 
within 20 
after the war. Or 80 percent oj all 


air transportation years 


passenger business now carried in 
first-class Pullman service, 40 percent 
of all express now moved by rail, all 
first-class mail traveling over 400 
miles, 33-; percent of railway coach 
and intercity bus travel, 80 percent 
of parcel post, 20 percent of 1-cl rail 
freight and 5 percent oj 1-c-1 motor 
freight. 

Such growth would require a carry- 
ing capacity equivalent to that oj 
9,000 DC-3's and would offer an an- 
nual market of over $250.000.000 fo 


fuel and lubricants alone. 


Last vear 129,000,000.000 pound 


miles of cargo (mail. express and 


other) were flown by the domestic air- 
lines in scheduled commercial service. 
In 1935 their passenger miles totaled 
314,000,000 as compared with one 
and a half billion in 1943. 

These figures do not include the 
thousands of and 


many passengers 


tons of cargo flown in international 
and by all U.S. 


Transport Command or Naval Ai: 


airlines for the Ai: 


Transport Service and by those serv- 
ices themselves. Those figures are 
still secret. 

It is that Pan 


American has made 4.209 ocean cross- 


known, however, 





PrHE AUTHOR—Mr. Barker, be 
fore becoming editor of Air Trans- 
port. helped form the Air Trans- 
port Association and served as se¢ 
retary and treasurer. Previously 
he served in the Department of 
Commerce as aeronautics special- 
chief of the 


ist; was assistant 


Aeronautics Trade Division of 


the Bureau of Foreign and Do- 
mestic Commerce, and was as 
sistant secretary and manager ol 


the operation division of the 
Aeronautical Chamber. He was 


an RAF pilot in World War I. 





ings, TWA over 2.000 since it started 
such service, that American is making 


over 150 Atlantic crossings a month 
and United Air Lines and Consairway 
have made over 2.000 crossings of 
the longer route from the West Coast 
to the South Pacific. 

These are only indications of what 
is to come. 

It is certain that manufacturers and 
suppliers will soon find in the ait 
transport industry a market for their 
products comparable to the steamship. 
railroad and automotive industry 
markets of the twenties and thirties 
mid that it 
optimistic think it will. 


The air transport industry has been 


mav come before even 


the most 


and. it is believed. will continue to 


he interested in new devices, neu 








supplies, new airport and other equip- | 4, 
ment. It is not frozen in its thinking f oy 
nor in its sources of supply. eee 

It needs and wants help from spe- } anc 
cialists in other fields and by its very J] cho 
nature runs the gamut of all sciences | yc¢o 
and technical and service industries. | test 
Hydraulics, electronics, ceramics, tex- | pre 
tiles. metals, minerals, instruments, in t 
food, rubber, chemicals, are only a J 
few. It is difficult to name a science pov 
or industry in which air transport is J pre 
not either directly or indirectly con- | mil 
cerned. But air transport is quick to J gri1 
catch up the pseudo-expert. Knowl- for 
edge and expert service are required bait 
of those from whom the airlines buy. | oli: 

To be more specific, one airline f test: 
which flies about 20 percent of the ] eng 
domestic airline mileage now buys J mer 














AIRLINE’S MAINTENANCE PROCEDURE REVEALS 


study of one airlines’ maintenance 


\ 
pb) procedure reveals the thoroughness and 
painstaking care applied in the inspec- 
overhaul of the 


tion. servicing and 


——= 





of all exterior surfaces, cabin accessories hykin 










and passenger supplies and interior surf men. 


nd cl 
ll as 


faces and equipment. 


Service Inspection. At every regulat 








modern air transport fleet. It also scheduled stop where mechanics are O®fpntro| 
throws direct light on what type of duty each plane undergoes a check. Thitfhd e}, 
items the transport industry will be in- ineludes inspection of propeller blade$fo}j, 


\ terested in purchasing at various points 
> ot operation. 


Scheduled Stop Service. At every sched- 









and control surfaces and of course fuelMlane. 





and oil—as well as a check on any bugsBasi- 





reported by the pilot. oxim 







uled stop every plane undergoes a Line Inspection. Performed on each ait Brmin; 
therough cleaning and air-conditioning plane that terminates or is canceled fotk mo 
as required by a fleet Service crew. Their ten or more hours at stations where meh app 
duties are maintenance of appearance chanics are available. Requires 3 houriitelud, 
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$4.000.000 in parts, fuel, oil, machin- 
ery and supplies yearly. Here are 
some of the maintenance equipment 
and machinery in its main overhaul 
shop (much of the special equipment 
used in airline shops such as ladders, 
testing apparatus and dollies is at 
present designed and manufactured 
in their own shops) : 


Jacks. dollies. 


power woodworking machines. drill 


extension ladders. 


presses. lathes, grinding machines. 
milling machines. brake drum lathes. 
grinders for propeller work. buffers 
for propeller work, propeller racks. 
battrey rechargers. battery trucks, cas- 
oline generators. hand trucks. electric 
testers. test pane!s, hydraulic test units, 
engine stands, metal fluxing equip- 


ment, electric arc welders. acetylene 


wtking time of a maintenance crew of 
men. Includes complete ground check 
nd check of fuel 
ell as mspection of airframe structure, 
bntrols. 


radio, and oil as 


landing gear, fuel, hydraulic 
d electrical lines, engines and controls 
Hollowed by a complete cleaning of the 
lane. 
asic Inspection. Performed after ap- 
toximately 50 flying hours when plane 
Prminates or is canceled for ten hours 
F more at a station. 


base Completed 


h approximately 4 hours by a crew of 5. 


beludes check 


complete ground and 








welders, hydrogen welders, rivet guns. 


and drills, metal shapers, metal cut- 


ters. metal headers. metal 


handsaws, drill presses, paint spray 


equipment. cylinder honers. 


ihis airline maintains 44 21-pas- 


DC-3’s at the 


Pear! 


present 


Refore Harbor it had 6&2 


rather than reduce the demands fo1 


equipment and supplies in some items 


'YPES OF ITEMS INDUSTRY USES AND NEEDS 


ground test. Check of radio, fuel and oil. 
Includes all operations of line inspection 
plus detailed inspection of all systems 
and engine accessories. 

After 200 hours. 
14 men 


Re- 


working 8 


Major Inspection. 
quires a crew of 
hours. Includes all the operations of base 
inspection plus . spark plug change, 


carburetor cleaning, close engine and 
propeller inspection, wheel removal for 
brake and axle inspection, landing gear 
tail fitting, lubrication. 
check for oil, test stand check on 


(Continued on page 198) 


oleo 


and wheel 


Ot ll th le hl Mle adhe 


presses, 


time. 








Continental Air Lines has a modern 
maintenance shop in Denver. The 
mechanics, equipped for every type 
of major overhaul, are performing 
(left) a 25 hour check on a Lodestar. 


One of the modern airliners is this 
Lockheed Constellation which can 
cross the continent with 60 passen- 
gers in less than eight hours. The 
DC-3 (background) operates on an 
18-hour transcontinental schedule. 













in others the 


there increases 


demand was maintained. 


were 


By simple interpolation a manufac- 
turer or distributor selling the air- 
lines could calculate the increases in 
the air carrier industry. estimated by 
Mr. 


“et a rough idea of the market for 


the conservative Patterson, to 
nachinery and supplies for U. %. 


Add 


another 30-40 percent for U.S. in- 


domestic operations — only. 
iernational operations. 

The overhaul and maintenance de- 
partments of air lines also are charged 
the 


stations, communications equipment. 


with maintenance of passenger 
baggage loading equipment and, in 
most instances, tractors and trucks. 

(An important factor to consider is 
that aviation personnel, especially air- 
line officials. like to deal with persons 
in aviation who talk their language 
even though they are talking of non- 
aviation products, The non-aviation 
distributor will have to have some- 
thing special to offer in the way of 
“know how” or service to crack and 


lold this great market. 








cou 


ol t 
THE SWIFT RISE in popularity »i tac- 


well 
or ourse on e tors sales training courses bears signs fact 


that this method for developing the | ,,4 
ability of industrial salesmen may be- | yJ;), 


7 come a major instrument in the sup- = 
a esman ply industry's effort to reach a higher | | :), 


selling plane post war. Not only are 


tion 


more manufacturers offering this kind 
of training opportunity to distribu- 


Thorough training at the factory turns out graduates | ,., iin, ee ann Cad 


who are skilled and ready to meet post war competition. tors have recognized the value of such 


Group pic- 
tures are taken 
of each Delta 
class, the photo 
being made up 
for use as a post- 
card and dis- 
tributed to the 
salesmen. 
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POST CARD 


CORRESPONDENCE 


I'm attending the Delta 
school here in Milwaukee 
learning more about Delta 
machines and accessories 


These post- 
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cards are sent so that I can be of better 

"back home” to help to you. Will see you M. ‘ 
salesmen's cus- oe ee 134 Se. Each student gets an opportunity to Jing, 
tomers. The idea eis eeorey Uniontown, Kea. operate and study each piece of |Wal 
was presented - equipment. Stanley Carter (Freeport |pron 
by one of the Hardware) and R. W. Pitner Peete 

first “pupils”. Hardware & Tool) are shown here. 





The main classroom is attractive, air conditioned. Lectur- has been compiled. Trips through the Delta piant give/pec 
ing is held to a minimum, much of the course being the men a first-hand knowledge of how the equipment is} le: 
conducted in the shop. Demonstrations, actual work with made. Groups are limited to a maximum of eight in 


the tools, and written tests are used. A special textbook order to permit more individualized instruction. 








fac- 
igns 
the 
be- 
sup- 
gher 
are 
kind 
‘ibu- 
ribu- 


such 


courses and elected to take advantage 
of them. An excellent example of the 
well-conducted, practical and useful 
factory training course is the pro- 
gram in operation at Delta Mfg. Co.. 
Milwaukee. where each Monday morn- 
ing @ new group of six to eight dis- 
tributors’ salesmen comes by invita- 
tion to attend an intensive, week-long 
“semester conducted by the sales and 
engineering experts of the Delta staff. 





A. Waddell (Waterson’s, Flint) and Bob Staska (Warner 
ardware) study a metal cutting bandsaw in operation. 


Delta hopes that by the war's end it 
will have developed at least 600 men 
capable of selling the Delta line with 
intelligence and understanding— in 
short. much the same way it would 
want its own staff salesmen to sell. 
The salesman’s visit to Milwaukee 
is represented as nothine but a busi- 
ness trip. Entertainment is confined to 
a simple dinner party on “graduation” 


night. But the company spared no ex- 


pense in organizing the practical side 
of the course. Prominent vocational 
instructors were consulted, A’ special 
textbook 


models 


was compiled. Cut-away 


The 


tributor assumes the cost of getting 


were constructed. dis- 
his men to and from Milwaukee. with 
Delta covering their expenses while 
in the city. This has become more or 
less the practice of other manufac- 


turers offering sales training courses. 


pleted the week-long course, each salesman leaves with 
a better understanding of the plant making the product 
he sells—its policies, efforts to help him, production 
methods and the best technique for selling its line. 





nedy Hardware, 


i) 


s ~ 


Classes bring together men from different parts of the 
country. For example, here are Delmas Finnicum (Ken- 
Charleston, W. Va.); 


Wm. Sindell 


(Rudolph Bass, N. Y.) and Earl Miller (Lubbock, Texas.) 
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Another winter with prospect of tight rations 
and urgent appeals from Washington gives 
salesman opportunity to tie in and render a 
double service ... But first he should know 


a few fundamentals about selling insulation. 


By WALTER J. HEYD 
Vice-President, Hagerty Brothers Co., Peoria, IIl. 


INSULATION is no 
baby—but the war has multiplied and 


INDUSTRIAL war 
magnified its importance in industry. 
For where such materials once served 
the purpose of saving heat and thus 
saving money for the operator, now 
its protection against heat loss means 
making the plant’s tight fuel ration 
last longer. and moreover contributes 
to the national welfare-by husbanding 
both fuel and power at a time when 
both are being directed in full toward 
helping the country win its war. 

Indications are that the coming 
winter will again see fuel under strict 
control and Washington administra- 
tors urgently appealing to all fuel 
users for determined help in conserv- 
ing fuel on the basis of patriotism and 
good citizenship. It is therefore a dis- 
tinct opportunity for the distributor’s 
salesman handling a line of industrial 
insulation to synchronize his efforts 
with this situation. To do so means 
rendering a timely and vital service 
both to customers and the war effort. 

However, before any salesman can 
intelligently recommend, specify or 
sell products of this type he should 
know the product and its application 
to his customer’s needs. The subject 
is less technical than one might as- 
sume at the outset and it is fairly 
easy to summarize the leading factors 
relating to industrial insulation. 

To begin with, physics informs us 
that heat is a form of energy—mole- 
cular motion. The degree, or velocity, 
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Insulation is used here to cover the 
feeder pipe to turbines. 

















Boiler fronts and piping are fully 
clothed in insulating material. 
(Photos 


courtesy Johns-Manville) 


of the motion is known as tempera- 
ture. 

In a broad sense, industrial insula- 
tion is any material used in conserv- 
ing heat that radiates from exposed 
surfaces of heat producing, heat trans- 
ferring or heat using equipment. 

It has been proved that covering 
or encasing a heated surface with 
some substance containing dead-air 
cells, or pockets, will reduce the loss 
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John Flora, Hagerty Bros. president, 
stops in the author's office to discuss 
strategy for defeating fuel wastage 
due to lack of proper insulation. 


of heat by radiation—in proportion to 
the amount of heat and the thickness 
of the covering. Several materials 
which.contain the necessary dead-air 
ceils. or pockets, are available for this 
purpose : 
asbestos, glass wool. cork, paper, 
felted cattle hair. 

Mineral wool has perhaps the wid- 


mineral wool, magnesia, 


est use in this field because of its ef. 
ficiency and economy. It is also made 
from non-critical materials. The raw 
material known as mineral wool is 
manufactured by blowing jets of air 
or steam through molten mineral slag. 
Limestone is quite generally used for 
this purpose. The resultant product 
is a fibrous. wool-like material resem- 
bling spun glass, light in weight, and 
providing innumerable minute dead- 
air cells. It is a poor conductor of 
heat, hence gives highly efficient in- 
sulation. 

Because of the many and varied ap- 
plications for this product, it is made 
up in several forms. 


1. Loose wool—mineral wool, just 
as it is blown, without further 
processing. This makes excellent 
filler, and can be air-blown into 
places otherwise inaccessible. 

2. Granulated wool—This form is 
also loose, but is made in small 

(Continued on page 198) 
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Blueprinted for Production 


Denver distributor turns a 
pre-war business - getting 
service into a valuable pro- 
duction stabilizer for grind- 
ing wheel users. 


CONCEIVED as a pre-war business gel- 
ter, a program of blueprinting the 
needs of Denver industry has devel- 
oped into an imporiant production 
stabilizer for customers of Mine & 
Smelter Supply Co. 

While Mine & Smelter employs th: 
for 


wheels only, it was pointed out that it 


blueprinting system grinding 
could very well be adapted to othe: 
lines. 

As the first step in putting the pro- 
gram into effect, a salesman assigned 
to an account that is using a large 
number wheels or wheels of special 
types obtains permission to survey and 
tabulate the 
At the same lime. 
he obtains an approximate figure on 


operations on which 


wheels are used. 


monthly turnover of each wheel in , 





use. An inventory card with all the 
pertinent data is then prepared and 
filed under the customer's name. 

Each month the inside staff under 
the direction of Stacy C. Hinkle, as- 
sistant branch manager, prepares a 
stock report for each such customer. 
This report lisis the type and size of 
wheels.in current use in the plant, the 
recommended number the plant sup- 
erintendent re quested to be stocked by 
Mine & Smelter Supply, and the ac- 
tual number on hand. 

With larger accounts it is custom- 
the take this 
monthly report to the plant personally 


arv fo salesman to 
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and check the tabulated results with 
the plant superintendent for possible 
changes in type of wheels needed, es- 
timated increases or decreases in 
quantities of regulars that production 


The 


smaller users are mailed their report 


requirements might warrant. 
with a request that it be checked or 
revised and returned. 

By organizing the program so well 
and keeping the data as to user needs 
current, the firm has been able to keep 


of the 


proper type and size of wheels to meet 


in stock sufficient quantity 


any expanded or emergency demands 


that might arise. 





George Brady and S. “Penny” Root, 
Mine & Smelter Supply salesmen, go 
over a list of their blueprinted ac- 
counts. Mr. Reot has about 40 plants 
blueprinted. 


After making one of his monthly 
blueprint calls, Penny” Root lingers 
to listen to Luke Smith, president of 
the Quik-Way Shovel Co., discuss a 
program he advocates for handling 
and disposing of surpluses. 
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IN PREPARATION for the post war day 
when efficiency will weigh more heav- 
ily in measuring the success of a dis- 
tributing firm, the H. D. Taylor Co.. 
Buffalo, has overhauled its order-han 
dling methods, using a new perpetual 
inventory record as the hub around 
which the new system revolves. 


While 


peace time feature, the system already 


designed primarily as a 
has proved its worth in aiding the 
firm to operate with increased speed 
in the face of wartime handicaps 
such as reduced manpower and cur- 
tailed inventories. 

Immediate accomplishments of the 
refurbishing, as seen by H. P. Snell, 
manager of the industrial department, 


include: 


l. Full advantage is taken of man- 
ufacturers’ agreements to pay freight 
charges on orders of a specified size. 








= BECOMES 


Variety of forms, introduced to meet most all situations 
in order-handling work at H. D. Taylor Co.; entire 
system built around new perpetual inventory records. 


2. Outside salesmen are price con- 


scious. 

3. Strain on telephone lines is re- 
lieved. 

1. The need for rewriting charge 
sheets that include items out of stock 
is eliminated. 

5. Order filling is spread more 
evenly over the entire day. 

6. Customers are advised in a mat- 
ter of minutes—sometimes seconds 
whether products or quantities are in 
stock. 


The move to make sure manufactur- 
ers shoulder freight costs whenever 
possible is an important one when it 
comes to seeking maximum return on 
investment, Mr. Snell says. He points 
out that costs run approximately eight 
percent higher when the Taylor com- 
pany pays the charges. 

While 


formerly important, Mr. 


Snell points out that freight bills have 
taken on added significance because 
of the federal tax. 

The new inventory system ties in 
with freight charges through the in- 
clusion on the inventory cards of a 
space for citing the requirements each 
manufacturer makes for orders on 
which he pays delivery fees. As a re- 
sult, buyers are constantly reminded 
of what constitutes a minimum-size 
order and are expected to see to it that 
orders meet these specifications. Mr. 
Snell cites this as an example: 

During routine operations it is 
noted that the stock of a certain item 
is running low. An order is made out 
but before it is dispatched to the man- 
ufacturer a check is made of the size 
of his “minimum which 
freight is paid.” Should the proposed 
order be too small, an attempt is made 


order on 











Adding several order-handling forms may appear to 
complicate matters but actually, according to Manager 
H. P. Snell, they speed up the work by solving problems 
before they arise. Mr. Snell checks stock records in 
preparation for placing an order. 


88 MILL SUPPLIES 


Prompt posting of withdrawals by Helen Maedl keeps 


inventory records up to the minute. When she worked 
on the firm’s old inventory system, Miss Maedl had to 
stand most of the time, had no convenient place to write, 
and the cards lacked space for a great deal of the data. 
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ROUTINE 


After “in” and “out” of stock items 
are checked, an inside salesman, like 
Walter Maedl, makes up charge 


sheets, using white blanks for “in 
items and green blanks for special, 
direct and back orders. 






(This doesn’t mean 


increase it. 


to 
orders are padded just to save freight 
charges.) The stock records of other 
items from the same manufacturer are 
carefully studied for needed products 
and, if any are found, they are in- 
cluded on the same order, thus making 
up an order that meets minimum re- 
quirements. 

The other five already-noted results 
stem from the handling procedure. 


Telephone Orders 


Telephone salesmen are provided 
with pads on which to enter orders 
they obtain. Designed to meet the 
needs of the the 
blanks (see reproduction) speed the 


company, order 
telephone men’s work. An innovation 
here is the pricing of all items by the 
salesmen themselves. 

From the salesmen’s desk, the tele- 
phone order sheets go immediately to 
the stock record clerk who enters the 
items as withdrawals from. stock. 
Items in stock are marked with an X. 
Those not in stock are marked “out.” 


Sold to 

Address Ck 
a Ship to a4 
sad Cust. Ordey No 


listing quantities. 


In cases where some part of an or- 
dered item is in stock but not enough 
to complete the order, the clerk marks 
the item with an X and lists the quan- 
tity in stock. The stock record clerk 
also lists costs, and checks the selling 
prices entered by the salesmen. 

Order sheets are then returned to 
the salesmen and from them each man 
writes up charge sheets, using white 
order blanks for items in stock and 
green blanks for special, direct and 
back orders. 

When a telephone order is con- 
firmed in writing, it is a “must” that 
it be checked immediately against the 
order as written by the telephone 
salesman. This step, Mr. Snell says, 
eliminates all possibility of the em- 
barrassing situations that result when 
customers find they have not received 
an item which they claim they ordered. 
Mr. Snell believes that the checking is 
well worth the time it takes. Some- 
times salesmen fail to list an ordered 
item, other times customers fail to in- 
clude it and, in still other cases, cus- 


MILL SUPPLIES * OCTOBER, 1944 


I 

Fo, i > 
WW” dy fv 2 n: pe 25 
4 44 4 | 

Le Od haskion 2. oe 


Price Per Dic. on 
~Os 





meade) Ras 


} 
| fp 


When new telephone order blanks are made up, they 
will have an additional column on the left side for 
Items in stock are marked with an X, 
those not in stock are labeled ‘out’. When figures follow 
an X, they show the amount of merchandise in stock. 


tomers, assuming that a careful check 
will be made, add items to a confirm- 
ing order that were not included in 
the telephone order. 


Mail Orders 


Orders received by mail, other than 
confirming orders, are routed directly 
to the stock record clerk. The work of 
copying customers’ orders to Taylor 
forms is eliminated, the customers’ 
orders being used by the stock record 
clerk for stock withdrawal purposes. 
for pricing, and for costing. Once this 
is done, mail orders go to inside sales- 
men and follow the same route as 
telephoned orders. 


Outside Salesmen’s Orders 


Outside 
price conscious through the placing 
on them of the responsibility for pric- 


salesmen have become. 


ing all of their own orders. The sys- 
tem has the added advantage of elim- 
inating some inside work. Where for- 
merly the outside salesmen employed 
the white and green charge sheets, 
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they riow use a special pad on which 
orders are written in triplicate. 
Under this system, each customer 
receives a carbon of his order and 
thus has immediate check 
whether an order meets the specifica- 


an on 
tions he cited or meant to cite. It also 
eliminates any possibility of the cus- 
tomer being surprised at a price when 
he is billed. It is inefficiency on a 
salesman’s part and unfair to a cus- 
tomer for a salesman to be unable to 
quote an exact price on an item, Mr. 
Snell says. Too often though, he 
claims, salesmen do not have price 
records handy and reply to a query on 
price with some such vague remark as 
“Oh, itll run about umpteenth dol- 
lars.” 

To speed up the filling of outside 
salesmen’s orders and, at the same 
time, to spread the work of order fill- 
ing throughout the entire day, sales- 
men are provided with Taylor self- 
addressed envelopes. After obtaining 
an order they are expected to mail it 
in to the office, dropping in the first 
handy mail box. Thus most orders 
obtained in the morning are in the 
house by and 
placed in the works for delivery the 


midafternoon, are 


first thing the following morning. In 
cases where greater speed is desired. 
salesmen, of course, are privileged to 
telephone an order but there must be 
a definite reason for this action; elim- 
ination of unnecessary telephone calls 
was one of the chief reasons for adopt- 
ing the “mail it in” method. 

\fter being received by the stock 
record clerk, outside salesmen’s or- 
ders follow the same course as tele- 


phone or confirming orders. 


Over-the-Counter Sales 


In setting up the new order-han- 
dling system, Taylor executives were 
confronted with the possibility of 
counter sales hindering up-to-the-min- 
ute accuracy on inventory records but 
the problem was solved with a double 
check method. Each countersalesman 
is provided with two sales books and 
every two hours. or oftener, one of 
each man’s two books is picked up and 
delivered to the stock record clerk. 
The stock withdrawals then 
double-checked, the record clerk hav- 
ing previously been notified of with- 
drawals by inter-office phone. Coun- 
termen also do their own pricing: the 


are 


stock record clerk does the costing. 


To plug up all possible eiliciency 
leaks, Taylor officials established a 
definite routine for handling goods re- 
turned by customers for credit or in 
exchange for other merchandise. Re- 
turned goods are first checked for 
quantity, quality, etc., and, after ap- 
proved, a memo is sent to the stock 
record clerk for entering as a stock 
receipt. An exchange goods pad also 
is provided. Regardless of whether 
there is a differential in price, the 
form must be filled out and sent to 
the stock record clerk for adding and 
subtracting from the stock records. 


Inventory Cards 


The stock records themselves pro- 
vide space for all the customary data 
such as sales by months, a purchase 
order record and daily transactions. 
In addition, costing and pricing infor- 
mation is listed along with the names 
of sources and their minimum require- 
ments for “delivered” merchandise. 

At the bottom of the card are spaces 
on which colored tabs may be inserted 
to signal when material is on order or 
when stock is low. The cards also 
have a space for listing the last date of 
a change in the manufacturer’s price. 


Charge sheets or “formal orders” all carry serial num- 
bers. The accounting department keeps a close check on 
the numbers to insure that none gets lost or misplaced. 








Specially designed for the 
cards have space (at left) for data not included on 
many record cards. Most of the blanks are self explana- 





Carbons are retained in the salesmen’s book so any mis- 
placed or lost sheet can be rewritten without difficulty. 
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Taylor Co., the inventory 


and “o” are selling prices in 


, |. 1 the “city” and “outside”, the latter prices on some items 
| 2~{o being slightly higher than in the city. 
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There's Room for Art 


New York firm backs up its belief that well trimmed 
windows can sell industrial supplies by employing a 
full-time artist—and keeping him busy full time. 


Arr, although rarely thought of in 
connection with the industrial supply 
business. has a very definite and im- 
portant place in the operating pattern 
of Patterson Bros. A full time artist, 
Jan H. Leopold, is employed by the 
New York concern and any idea that 
there is a dearth of things for him to 
do is dispelled by a trip through the 
offices, stock rooms and retail store. 

Located in lower Manhattan, Pat- 
terson Bros., looks to its window dec- 
orations as a major source of creating 
interest in the industrial products it 
handles. Window trimming, therefore, 
constitutes an important part of the 
artist’s responsibility. That Mr. Leo- 
pold recognizes the attention-getting 
value of well-dressed windows can be 
seen from the fact that only in rare in- 
stances will he permit a window to be 
“undressed” over night. He reasons 
it this way: 

“There are several movie houses in 
the neighborhood and if a window is 
not decorated, we lose the chance to 
present our story to many people.” 

Instead of following the usual cus- 
tom of tearing out a window at night 
and then putting in a new window in 


the morning. Mr. Leopold removes 
decorations early in the morning when 
passersby are at a minimum and then 
immediately retrims. Although the 
windows are large, he handles the job 
in rapid fashion due to the detailed 


With a 


completely equipped shop on the sec- 


preparations he has made. 


ond floor, Mr. Leopold knows pre- 
cisely where each item is going before- 
hand. Decorating a window for Mr. 
Leopold is far more than placing 
available stock in back of the glass 
and hoping it will attract attention. 
The products or lines which are to 
be featured in a window are decided 
upon in conferences with Earl Gren- 
ier, general manager. From this point 
on, Mr. Leopold has a free rein, check- 
ing, of course, with Mr. Grenier on 
his plans and ideas of presentation. 
he season of the vear, any prevailing 
abnormal interest by the general pub- 
lic in a subject, and current events all 
play a part in designing a window. 
Hand tools, for instance, were fea- 
tured in the company’s fall windows. 
For a background, Mr. Grenie1 
stressed the company’s name on back- 


boards and injected the autumn touch 





An idea for a future window decorat- 
ing job is presented to Earl Grenier 
by Artist Jan H. Leopold. 


by adding colored cut outs of leaves. 
The extent to which he studies a back- 
drop can be seen in the fact that after 
experimenting with colorful orange 
and yellow cut outs, he decided on pale 
green, a rich blue and a steel gray. 
The orange and yellow leaves, he 
decided, became the center of attrac- 
tion while the chosen colors served 
only as an inconspicuous background. 

Formerly art director for such well- 
known stores as Stern’s and Bonwit 
Tellers, Mr. Leopold is comparatively 
new in the industrial art field but al- 
ready prefers it to department store 
work because “I’m dealing with im- 
portant things, things that count in 
the world.” 

Besides handling window decora- 
tions, Mr. Leopold, makes show cards 
for use in the store, draws stock room 
cards and, one of his most recent 
projects, was the designing of photo 
murals which have replaced panel 
boards of tools in the store. 





Amidst a wealth of pamphlets and booklets describing 
various industrial supplies, Leopold goes to work on the 
backboards for the company’s autumn windows. 
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Panel boards on which tools were displayed have been 
replaced by photo murals showing enlarged action 
photos of lines handled by Patterson Bros. 
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Standard Tools Fit Special Jobs 


Los Angeles distributor finds 90 percent of production problems are solved with- 


out resorting to special equipment, uses service shop as experimental laboratory 


EXTENSIVE PRACTICAL KNOWLEDGE of 


the capabilities of equipment is one 
of the chief benefits industrial dis- 
tributor’ have derived from wartime 
business with its demands for speedy 
solutions to production problems, in 
the opinion of A. R. Williams. A part- 
ner in the Los Angeles concern, Elec- 
tric Tool & Supply Co., Mr. Williams 
points to his firm’s experiences in 
adapting standard tools to new jobs 
as concrete proof that knowing prod- 
ucts is a cardinal point in successful 
operation. 

He estimates that in 90 percent of 
the problem cases, standard tools were 
capable of doing the job but that in 
many instances neither Electric Tool 
& Supply nor the manufacturer of the 
equipment were certain of it. “Stand- 
ard equipment,” he explains, “had to 
be made to do things that it had never 
been called upon to do in the past. 
There was no time to send the prob- 
lems back to the factory to have their 
research department get the answers; 
we had to do the experimenting our- 
selves and find the answers.” 


a 
92 


Specialists in the distributing of 
electric tools and supplies, Mr. Wil- 
liams and his partner, F. W. Lloyd 
have found that their shop and service 
department have made possible the de- 
velopment of new adaptations while, 
at the same time, handling regular 
service work. 


Cutting Fibre Glass 


It was in the service department, 
for example, that Mr. Williams dis- 
covered the answer to a.customer’s 
search for a method of cutting fibre 
glass. 

“No wheel, not even a diamond im- 
pregnated wheel, would work,” Mr. 
Williams explains. “When a diamond 
wheel was tried the substance would 
only burn or sort of flow. Our experi- 
ments met with the same results as 
the customer's until I thought of a 
coolant and turned the hose on it in 
desperation. It cut perfectly. We then 
went ahead and perfected the details 
of the operation by setting up proper 
jigs and stops, making possible two 
cuts at a time where the customer’s 
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engineers had estimated only one 
could be made. 

“We then called up the customer 
and said we had the problem licked. 
When we told him with a diamond 
impregnated wheel, he laughed and 
declared “It can’t done—we’ve tried it 
and we know’. 

** *Maybe not,’ we replied, ‘but we're 
doing it.’ 

“They sent an engineer post haste 
and we took him into the shop and 
turned on the diamond wheel. When 
we got the same old smoke and burn- 
ing, he said ‘there you are, we knew 
that a long time ago.’ Then we picked 
up the hose and turned on the water. 
It worked like a dream.” 

Woodworking jobs have presented 
numerous problems, according to Mr. 
Williams who points out that before 
the war most such jobs were compara- 
tively small and one tool was used to 
cut all material. The user could take 
his time and was not interested in a 
battery of tools. However, when the 
necessity arose for building huge 
army camps in the shortest possible 
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time, new methods had to be figured 
out. 

“Among the early camps of this 
character was one at San Diego where 
we were called upon to solve a prob- 
lem that seemed staggering. The prob- 
lem was to prefabricate 35,000,000 
board feet of lumber and put it into 
the buildings in 90 days. 

“The contractor realized that the 
first requisite was a real mill on the 
building site. We were called into in- 
stall sufficient machines so that thou- 
sands of feet of lumber could flow 
through in a day and in such a man- 
ner that there would be no congestion 
of men at any point in the line. 

“We recommended a gang set-up 
of machines with a roller conveyor 
table to take the material to and from 
the machines. Instead of setting the 
machines individually, as had been 
done in the past on large jobs, we put 
as many as ten and more machines in 
a group in one continuous line, feed- 
ing material from one saw to the next. 
each machine its individual kind of 
cut. Two such lines were installed. In 
one record instance, 90,000 board feet 
were cut on one line in a single eight- 
hour period, on 2 x 10-in., 18-ft. raft- 
ers. The job was handled in consider- 
ably less than the allotted time. 

“Among other developments to 
speed up operations was a rafter 
notching head with which several cut- 
ting operations were reduced to a 


single operation. In another case, we 


All types of electric tools are carried in stock by the 
In addition to the tools, supplies 
such as hack saw blades, metal-cutting band saws, cir- 


Los Angeles company. 


Partners in the 
Electric Tool & 
Supply Co., A. R. 
Williams (left) 
and F. W. Lloyd, 
have five other 


Tod (-t-Mm-p ole bb el-1-) 4-] 
on their staff, Al 
Cooper, O. D. Mc- 
Cawley, Harry 
Wilbert and Joe 
Ramsey. 


designed a roller conveyor with new 


types of jigs and stops.” 


Special Cutter Designed 


Mr. Williams admits, though, that 
sometimes standard tools will not 
solve a production problem. He cites, 
as an example, a customer's need for 
high speed milling cutter to make a 
cut in hard wood. Electric Tool & 
Supply designed and developed a spe- 
cial cutter, driving it with a high 
speed motor taken from a concrete 
vibrator, the free speed of which was 
14,000 rpm. Guides from an old ele- 
vator were used and the milling cutter 
did in two hours the work that previ- 
ously had taken four men four days 
to do by hand. Two men handled the 
unit, 


In connection with its service de- 





Williams and Mr. 
Lloyd believe it is incumbent upon 


partment, Mr. 


them to service any equipment they 
sell. The customer, they feel, is en- 
titled to look to some nearby agency 
to make small repairs and adjustments 
quickly without having to take the 
time to contact the home factory. The 
service department, they point out, is 
not operated to make a profit but sim- 
ply as a convenience for customers. 

As an example of this theory: A 
motor operated tool, urgently needed 
by a war plant. was received but it was 
found that the motor was of the wrong 
frequency. Instead of sending the 
motor back and causing the plant a 
long wait. Electric Tool & Supply 
took out the motor and rewound it in 
the shop so the machine could be de- 
livered to the plant within 24 hours. 





cular saws, ship augers, wood bits, V-belts, screwdrive 
bits, grinding wheels, sockets, high speed drills and other 
items that tie-in with electric tools are stocked. 








A dash of ingenuity and originality 


mixed well with serious thinking brings— 


EFFECTIVE SALES promotion pieces 
may have the appearance of being 
very simple and easily drafted but ad- 
vertising-minded distributors agree 
that only the programs that are given 
careful and serious thought along with 
a generous application of ingenuity 
really hit the target—increased sales. 

Although widely separated geo- 
graphically, Johnson Supply Co., Den- 
ver; Grand Rapids Supply Co., Grand 
Rapids; Mau-Sherwood Supply Co., 
Cleveland, and the Canton Hardware 
Co., Canton, O., have sales promotion 
programs that have a common de- 
reflect hard 
Each firm is not content with conven- 


nominator —they work. 
tional channels; each guides its pro- 
gram according to the individual sit- 
uation and employs originality and in- 
genuity as the motivating power. 

At Johnson Supply, for example, 
“personality letters” are the impor- 
tant things; Grand Rapids Supply has 
weekly newspaper ads that tie in with 
sales meetings: Mau-Sherwood con- 
ducts an advertising campaign in a 
regional purchasing agents’ publica- 
tion: Canton Hardware has an exten- 
sive program that includes distribu- 
tion of an “Executives’ Digest,” a 
weekly pamphlet entitled “Selling the 
Best Idea of the Week.” and an em- 
“The 


ployees’ Canton 


publication 
Hardware Gazette.” 

One of the most difficult chores in 
developing an effective sales promo- 
to J... 


Johnson of the Johnson Supply. is 


tional campaign, according 


getting the right approach to the man 
on the firing line. “Canned sales talks” 
he says. “are just as boring to him as 
they are to the distributor who mails 
rifle to 
hunt bear if you want to come hack 


them. You don’t use an air 
alive and with a trophy. Likewise, you 
can't expect your customer-audience 
to whip up tremendous enthusiasm 
over some product if you don’t show 
enough interest to break the news tuo 
him in his own language.” 

Although manufacturers spend con- 
siderable time and money preparing 
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EFFECTIVE 











Typical of the personalized letters 
Jack Johnson sends out monthly is 
this one timed for November. 


information for the distributor to dis- 
seminate to customers, Mr. Johnson 
believes “the distributor can stuff his 
envelopes with such material until the 
cows come home, but unless he puts 
in a little extra thought and adds a bit 
of his own sweat to the story he wants 
each engineering shop superintendent 
or purchasing agent to see, he might 
as well save the postage.” 

The average purchasing agent, Mr. 
Johnson reasons, is swamped with 
circulars and it would be physically 
impossible for him to read all the 
material he receives, much less at- 
tempt to carry on a correspondence 
about it. “He looks to his distributor 
to weed out the chaff from the wheat 
and bring the important products to 
his or his firm's attention.” 

The Johnson Supply Co.'s solution 
is a form of personalized sales pro- 
motion. Each month a major line is 
selected for attention. The customer 
and prospect list of potential users is 


— 


carefully examined to weed out old 
names, check title changes and add 
new ones. Then comes the “really 
tough part.” writing a sales letter to 
accompany the product literature. 

“Over a period of years,” Mr. John- 
son says, “I’ve found that the best re- 
turns come from a letter that is short 
(usually one page). isn’t loaded with 
a sales talk about how good this or 
that product is. is humorous in vein 
and makes the reader feel as though 
this particular letter was written for 
his own special attention. The sweat 
really rolls off every month writing 
such a letter. 

“But the results are worth every 
drop of effort. Its not unusual for 
mining engineers, shop men and pur- 
chasing agents to write in after each 
letter, expressing some opinion about 
what was said or passing on a par- 
ticularly good joke they thought some 
of the other customers might like. Re- 
turns frequently go as high as seven- 
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SALES PROMOTION 





Thorough preparation means successful sales meetings 
E. L. Switzer and Joseph Hager of Grand Rapids Supply 
They are discussing meeting plans with Bob 


believe. 
Stephens of Lyon Metal Products. 


teen percent. All replies. of course. 
aren't erders but even those that are 
not have value in building goodwill 
for the house. Interest that will eventu- 
ally develop into orders has been 
aroused. 

The same ty pe of careful consider- 
ation Mr. Johnson employs is used at 
Phis 


weekly newspaper advertisements are 


Grand Rapids Supply. firm's 
designed to catch the attention of the 
men whom the salesmen. for obvious 
physical reasons, couldn't see unless 
they stopped servicing their normal 


accounts and rane doorbells. 





Only One for Mill Supplies 
while Your Distributor Functions! 


Designed as institutional copy, this 
Mau-Sherwood advertisement points 
up a major reason for industry doing 


Every man has to be fully satisfied all of his questions 
are answered before Grand Rapids sales meetings are 
adjourned. Bob Stephens explains a point in the catalog 


to Salesmen R. Wenger, A. Forberg and J. Hager. 


Monday night is both sales meet- 
ing and ad night. The product or line 
that is featured in the newspaper ad 
that night is studied exhaustively. No 
questions are barred and the meeting 
continues until each man is fully sat- 
isfied he knows the answers to “how it 
works,” “where it is being used suc- 
cessfully,” “when it can be delivered.” 
“to whom,” and “what it costs the 
users.” 

\lthough Grand Rapids executives 
have no way of determining exactly 
vhat the campaign has meant in di 


ect sales returns. they point out that 
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business with distributors. 


Executives’ Digest 


SUMMARIZES OF TIMELY ARTICLES OF SPECIAL INTEREST TO BUSINESS MEN 
HE CANTON HARDWARE COMPANY . 194 


} Who'r Geuting the Mo@y? 


they have listed more accounts and 
have uncovered more new prospects 
during the advertising period than 
during any other similar period in the 
history of the company. 

Grand Rapids’ philosophy on sales 
promotion hinges completely on the 
idea of service. To the firm, service 
means a multitude of big and little 
things. all designed to make the job of 
the plant man easier. It is for this rea- 
son that the advertising program is 
lied in with the sales meetings, the 
idea being that all sales promotion is 


Continued on page 219) 









Canton Hardware gets away from 
run-of-the-mine promotion with this 
digest of articles in which business 
men should be interested. 





The Book of (Right) Answers 


NEWSPAPER HEADLINES that predict 
complete relaxation of priority con- 
trols upon the end of the war with 
Germany may mislead many to be- 
lieve that they can resume buying 
freely and at once. Manufacturers 
who know the practical side of it 
recognize that there is likely to be a 
delay, possibly a long one, between 
the ending of the war and the com- 
plete normal supplying of customers’ 
needs. They foresee a period during 
which delivery problems will continue 
but the present tolerance on the buy- 
er’s part may not prevail. 

One manufacturer, Blackhawk Man- 
ufacturing Co., is seeking to help its 
distributors over any such possible 
rough spots. To this end it has pre- 
pared a booklet, “Customer Counsel.” 


which is being sent to all Blackhawk 
distributors. The booklet lists most of 
the common complaints likely to be 
heard and suggests the best answer 


TOM, THE CHAIN STORES 
SEEM TO HAVE PLENTY OF 
THAT STUFF. WHY DONT 
YOU HAVE A COMPLETE 

a STOCK OF IT, TOO? 


for the distributor to give. 

Cartoon treatment makes the book- 
let lively and readable. Here are the 
“beefs” and suggested “pacifiers.” 


CHAIN STORES, IN MANY CASES, 
GET MERCHANDISE FROM 
FACTORIES THAT DONT HAVE 
ENOUGH DEMAND FOR THEIR 
OWN BRAND TO COVER THEIR 
PLANT CAPACITY 


MANY OF YOUR 
BETTER LINES DONT 
DISTRIBUTE THROUGH 

CHAIN STORES 











CUSTOMER: 


“I thought things were loosen- 
ing up! Why can’t we get that 


SALESMAN: 
“Yeah! 


CUSTOMER: 


But itll take a 


“You're getting plenty of stuff 


SALESMAN: 


“Well, it’s exactly like in 





stuff pronto?” 


“You're just getting the run- 
around. I'll bet you don’t 
holler enough at your manu- 


facturers!” 


“Tf they okayed your W PB- 
947 application why hasn't the 


manufacturer shipped?” 


“How come the jobber down 
the street has it in stock, and 
you won't have it for another 
30 days?” 


“What? No answer to the wire 
you sent the factory this morn- 


~9” 


in 


factory up to nine months, 
sometimes, to get the fin- 
ished goods—after it has 
been given the ‘go’ sign by 
W PB.” 


“We follow up, all right, 
but it’s the priority and 
date of the order that 
really count because our 
order is in competition 
with hundreds of others.” 


“That just 
Sam’s permission so that 
we could buy! 
order must 


was Uncle 
Now our 


wait to get 


shipped according to pri- | 


ority schedule!” 


“Last week we had stock 
and he didn’t. It goes out 
as fast as it comes in, and 
30 days from now Vil be 
the one to sit pretty for a 
few hours.” 


like that some- 
takes 24 hours to 
check and answer. But 
we'll phone you just as 


“4 wire 
times 


soon as it comes in, you 


eos 


betcha! 


| 


from a lot of other factories- 
why can’t you get this for me 
just as fast?” 


“What? Another delivery 
promise! I thought the last 
one was sure fire!” 


“Tom, the chain stores seem to 


| have plenty of that stuff. Why 


have a 
stock of it. too?” 


don’t you complete 


“Sure, I need it—and | want 
it—but what's the use of even 
ordering it?” 


peace; the leaders have the 
biggest demand. A lot of 
people are just like you— 
they want the best!” 


“We're mighty sorry, and 
so is the factory—but no 
delivery promise is really 
safe while the war is on— 
because some other 


cus- 
tomer might slap on a 
‘triple A’ priority that 


could take items scheduled 
for you on your ‘A4-I’.” 


“Chain 
cases, get merchandise 
from factories that don’t 


stores, in’ many 


have enough demand for 
their own brand to cover 
their plant capacity 

Many of your better lines 
don’t 


distribute through 


chain stores!” 


“Let me worry about that. 
Joe! 
ment is like raising pump- 
kins it takes 
to getacrop.. 


Getting good equip- 


time 
. and your 
order is like the seed. So, 
let’s plant it today on the 
dotted line! Okay?” 
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THE WAR MONTH ..... 


SEPTEMBER —New opa policy lowers distributors’ margins to absorb 


manufacturers’ increases. 
with 108 projects approved for civilian items. . 
ing new surplus property act “unbusinesslike” . . 


bution conference. 


. . WPB’s reconversion machinery gets underway 
.. Clayton resigns after brand- 
_. U.S. Chamber plans distri- 


. . Engineers denounce Morgenthau plan for Germany. 


OPA Sets Policy:CutMargins 


Strives to keep price structure from toppling by saddling distributors, 
retailers with four percent increase granted work gloves manufacturers. 


Obscurely buried in an Office of Price 
\dministration press release telling of 
an advance in the manufacturers’ price 
of work gloves was a casual declaration 
of policy which contains sufficient dyna- 
mite to jolt industrial distributors out of 
their recently 
the with which their 
affairs have been proceeding in Wash- 


acquired complacency 


over smoothness 
ington. 

In announcing that work gloves would 
advance four percent in price at the 
manufacturing but that 


level “there 


would be no increases to consumers.” 


OPA explained that wholesalers and 
retailers would get somewhat lower mar- 
vins than their historic percentage mar- 
justified this 
commenting: 


gins and procedure by 


“Since have 
sistently increased from 1939, a smaller 
percentage margin is required to give 
distributors the 
had in 


suppliers’ prices con- 


same dollar margin 
the past. Further- 
more. certain costs covered by margin. 


which they 


such as promotional and. selling ex- 
penses. have been reduced in recent 
years.” 


Move of Desperation —[n this quiet 
OPA the 
picions some distributors have long har- 


way gave substance to sus- 
bored. It gave evidence of having formu- 
lated and begun to practice a policy of 
shielding the consuming public from 
advancing prices by requiring distribu- 
tors, wholesalers. jobbers and retailers 
to bear the cost of increases. In 
manufacturers 
were permitted to raise their prices with- 


such 
several previous cases 
out allowance for similar increase at the 
distribution level. but OPA had invited 
distributors to present their cases sepa- 
rately, leaving the impression that no 
deliberate attempt to penalize distribu- 
tors was intended. 


In times past OPA has been accused. 
with some justification. of harboring in- 
dividuals bent on achieving social re- 
form. including many who had a distinct 


distaste for “middlemen” and the coun- 





When 
Roosevelt disprovingly signed the abortive 


Congress passed and President 


act covering disposal of Government- 
owned surplus property, Will L. Clayton 
resigned as Surplus War Property Ad- 
It is expected that Clayton's 
recently developed staff of experts, in- 
cluding Mason Britton, will quickly follow 
Clayton, Britton and some of the 
others agreed to stay on during the transi- 
tion period. One of the most criticized fea- 
tures of the act was a provision that sur- 
plus disposal be administered by a top 
board consisting of three men to be chosen 
by the President. The only chance for 
success of the plan approved by Congress 
was said to lie in the difficult feat of 
picking three board members capable of 
working harmoniously and of broad 
enough experience to follow along some- 
what the lines mapped out by Clayton. 


munistrator. 


suit. 
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distribution system. Under the 


regime of Administrator Chester Bowles 


try’s 


that accusation is no longer justified. 
and the present incident bears no ap- 
parent connection with the now quies- 
cent movement to punish distributors. 
More likely it represents a 
desperation by the agency to keep its 


move of 


structure of price controls from being 
swept away in a tidal wave of inflation. 


Agency May Reconsider — Already 
\dministrator Bowles and his deputies 
have had plentiful reaction from the 
various distributive trades in protest 
against the invocation of such a policy. 
It is to say what effect this 
rebuttal but some 


hope that the agency may see fit either 


too early 
may have. there is 
to reconsider or to compromise. 

What distributors would like most to 
vet is an OPA policy that would allow 
them to lift their ceilings to the extent 
of the dollar increase plus the usual 
margin. when a manufacturers price 
voes up. It will be difficult to win such 
a complete victory. What they stand a 
better chance of getting is a compromise 


OPA 


receiving notice of a 


with which would automatically, 


upon manufac- 
turer's increase, permit them to raise 
their resale prices by the exact amount 
as shown by the manufacturer. The lat- 
ter policy would be only a little less dis- 
tasteful to distributors than the 
forcing them to shoulder the whole cost 
of a manufacturer's increase, since it 
would break down traditional and his- 
toric methods of establishing margins 


one 


and discounts. 

The present difficulties facing OPA in 
maintaining its grip on the price situa- 
tion merit understanding and considera- 
tion. Despite advancing wage rates and 
overtime earnings, it has managed to 
keep prices fairly well curbed. However. 
many manufacturers have come to the 
point where they are unwilling to permit 
further increases in without an 
advance in their selling prices. To make 
matters worse, OPA has watched the 
progress of attempts to crack the Little 
Steel formula as one would watch a 


costs 
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licking time bomb. In its fight to pre- 
vent unbridled OPA wav te 


aliswet 


inflation 
melned te aet first and ques- 


tions afterward. 


The Distributor’s Job —The agency 
must beth fight inflation and refrain 
from taking such restrictive action as to 
discourage and suspend the manufacture 
of necessary articles. Some of its spokes- 
men consider the present chain of mar- 
gins allowed between the manufactur- 
ing. jobbing. wholesaling and retailing 
level as an instrument which threatens 
te pyramid They 


point out that by adding ten dollars at 


advancing prices. 
the manufacturing level, and the same 
amount plus regular margins at all other 
levels, the ten dollar increase may well 
le twenty or twenty-five dollars before 
it reaches the consumer. 

It should be a point in the favor of 
industrial distributors that their normal 
margin is very small compared to that 
found in other fields, and that in this 
kind of business there is but one point 
where the margin is added between the 
manufacturer and levels. 

Another which should weigh 
in the favor of industrial distributors is 
that prices of the 


consumer 
tactor 


which they 
handle have remained almost stationary 


throughout the war. Although manufac- 
turers’ 


items 


costs have risen, so 


have the 
costs of distributors. And the “promo- 
tional and selling expenses” referred to 
in the work gloves order have probably 
increased rather than diminished in the 
industrial supply industry. due to the 
extra load of that has been 
shouldered while attending the urgent 
wants of war plant customers. 


service 


Tools Division Lifts 
Series of Orders 


Orders 


measuring 


covering precision 
metal cutting 
bandsaw and hacksaw blades, precision 
measuring instruments and testing ma- 
chines, 


vace 
gages, 


hand tools. 


plus a section of the limitation 
order controlling manufacture of files 
and vises, have revoked by the 
Tools WPB. 

The orders wiped off the books by 
this sweeping action are: E-5-a (preci- 
sion measuring hand tools); E-7 (metal 


cutting bandsaw and hacksaw blades) : 
IL-9 


heen 
Division of 


(precision measuring instruments 
Simultaneously 
Schedules 5 and 6 to L-216 controlling 
the manufacture of files and vises were 
cancelled out. 


and testing machines). 


Although the more strict provisions 
of the lifted. WPB 


points out that delivery of the items in- 


above orders are 


volved is still subject to the require- 
ments of Priorities Regulation 1, which 


provides for the filling of rated orders 
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Reconversion Underway 


WPB field offices authorize 108 plants to produce civilian goods; 
allotments of steel, copper and aluminum granted. 


\fter months of planning and dis- 
cussion, WPB set its reconversion ma- 
chinery into motion last month when 
its field through 1.506 
applications for permission to produce 


offices waded 
civilian goods and placed their stamp 
of approval on 108 of them. For indus- 
trial distributors the action brought into 
sharp focus the faet that while the 
much on 
goods production, the time. is rapidly 


emphasis is still) very war 
approaching for giving more attention 
to customers producing civilian goods. 

The speed with which the field offices 
are processing applications to reconvert 
was brought out by the fact that early 
in September only three petitions had 
won approval. By approving 105 more 
by the end of the month, WPB has 
authorized production of an estimated 
$26.055.000 worth of civilian items for 
the year ending Sept. 30, 1945. The 
figure, of increased 
Field officers have many ap- 
plications on which final action has not 
been taken and. in addition. new appli- 


course, will be 
materially. 


cations are being received daily. 
Purchases which the approved pro- 
ducers of civilian goods may make from 
distributors without special WPB_ per- 
missign are limited. By issuing Direc- 
tion 1 to Pri Reg. 13. WPB authorized 
holders ot idle or @XCEeSs stocks of con- 
trolled materials to make special sales 
to approved manufacturers who will be 
granted an allotment symbol with the 
initial letter Z. (Special sales are de- 
fined as those made by a person who 
holds idle or excess materials in a form 
in which he does not, as a general rule. 
sell them.) Approved manufacturers 
can purchase non-controlled materials 
and products which. under Pri Reg. 
13. call for ratings up to AA-5. 
stated that a production 
schedule approved under the “spot” au- 


It was 
specifically 
thorization plan “does not permit the 
person holding such a schedule to ac- 
quire materials or products which are 
limited under Priorities Regulation 13 





This means 
that distributors should continue to buy 
these 


ahead of unrated orders. 
secured from 
their manufac- 
turers may find it difheult to honor their 
orders because of the necessity of fill- 


items on. ratings 


customers. Otherwise. 


ing rated orders placed by others. 


WPB 


being due to the fact 


revocation. as 
that “backlogs 
of unfilled orders for the items involved 


explained — its 


have been reduced sufficiently so that 
no difficulty is anticipated in meeting 
future requirements.” 
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to sales on ratings higher than AA-5 
or which require special permission of 
the War Production Board.” 

In addition to authorizing the use of 
surpluses, field offices also are empow- 
ered to allot new materials-and for this 
purpose WPB has made the following 
allotments: 15 million pounds of copper 
and copper base alloy; 57.5 million 
pounds of aluminum; 100 tons of 
carbon steel; 25.000 tons of alloy steel. 
In handling the 108 approved applica- 
tions, the field offices granted allotments 
of 321 tons of 4.200 
pounds of brass mill products; 750 


carbon steel; 
pounds of copper and copper base alloy 
foundry products, and 1.513.479 pounds 
of aluminum. 

When he announced the carbon and 
alloy steel allotments for the program, 
WPB Chairman J. A. Krug stressed that 
it had been determined the steel would 
not be needed for war or programmed 
essential civilian production. 
WPB field offices have been instructed 
to use the following preferences in 
order of importance as a guide in mak- 
ing individual allotments: 


Oo 5 
good 


1. All applications which are certified 
by Smaller War Plants Corporation as 
hardship cases. 

2. Applications from plants employ- 
ing fewer than 250 wage earners. 

3. Applications for authorization to 
produce Office of Civilian Requirements 
preferred products. 

1. Applications indicating ability to 
use large quantities of surplus mate- 
rials with “fill-in” amounts of new mate- 
rials. or facilities immediately available 
for utilization of new materials, or pro- 
vision for employing a large number 
of workers. 
which have 
proval were for the production of auto- 


\pplications won ap- 
motive replacement parts and mainte- 
electrical conduit 
equipment; fabricated wire products: 
(other than 
copper and bronze pow- 


nance equipment; 


metal building products 
sheet metal) : 
ders: metal office furniture; domesti« 
miscellaneous 
ware: 


inner 


electric vacuum cleaners; 
kitech and 
portable 


household aluminum 
incandescent lamps: 
spring mattresses; dual sleeping equip- 
metal 


household furniture: domestic electrical] 


ment: metal beds; bieyeles; 


equipment; cutler; plated silverware: 
pens and pencils; harvesting machin- 
ery: dairy and poultry equipment; in- 
dustrial air condition equipment: 
tobacco manufacturing equipment; do- 
mestic cooking and heating 
(not electric) ; plumbing sanitary ware. 


stoves 
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As an example of the kind of problems facing officials in Washington charged with dis- 


posal of surplus war materials, 
special forming end mill. 
scrap, Sc. 


The fuse gage (bottom 


here are four 


pertinent exhibits. Left center is a 


Its cost to the government was $8, its recovery value as 


was vital enough in production of shells to be 


worth $189, as scrap it is worth a few cents and no one can suggest any other dis- 


position for it. The circular form cutter 


bring 25c. 


top center) 


cost $80. As scrap it might 


At the bottom is another fuse gage, indispensable for war purposes, with 


a cost price of $283, but valueless otherwise, except as scrap, where it might bring a 
return of about 30c. What worries surplus disposal officials is how the public will 
react when it hears of items costing up to $300 being sold for a few cents. “They seem 
able to accept losses in men,” said one official, ‘but dollars is something else.” 


Board to Replace Clayton 


Policies on disposal of surpluses in doubt as President signs bill 
“reluctantly”; Clayton’s aides expected to follow him in resigning. 


Just as they were beginning to take 
definite shape, the policies under which 


the government will dispose of sur- 
pluses. including millions of dollars 
worth of industrial items. are again 


cloaked in uncertainty. Congress, rush- 
ing to wind up its affairs before an elec- 
tion through a 
promise surplus disposal bill last month 
and Surplus War Property Administra- 
tor W. L. Clayton resigned immediately 
President 
signed the measure. 

What read the disposal program will 


now 


recess, jammed com- 


after Roosevelt reluctantly 


follow will hinge upon such 


the 
selection for the three-man administrat- 


un- 
determined factors as President's 
ing board: whether the board’s polic ies 
will follow the pattern established by 
Clayton or will scrap his program com 
pletely. and whether. as crities charge, 
the new program. when put into opera- 
tion will be hopelessly bound in red 
tape. 

Mr. Clayton’s resignation came as no 


He indicated earlier that he 


surprise, 


would retire to the sidelines if the bill 
were made into law and. at that time. 
declared that he considered the measure 
“unbusinesslike” and difficult to admin- 
ister. 
Meanwhile, further indication that 
the disposal program is one of vital 
concern to industrial distributors came 
the 
struction Finance Corporation that it is 
offering a surplus stock of cutting tools 
$2.000.000. Any dis- 
the steck may 
obtain details. and prices from Arthur 
J. Fushman. RFC. 607 Shelby St.. De- 
26. At the same time RFC dis- 
closed that lists of surplus tools, produe- 


with the announcement by Recon- 


valued at about 


tributors interested in 


troit 


tion equipment, supplies. conveyors, 
railroad hardware, com- 
The lists 
may be obtained from the Surplus War 
Property Division, RFC. 811 
Ave. Washington 25. 


Immediate objections to the new sur- 


cranes, pumps, 


pressors, ete. are available. 


Vermont 


plus property law were numerous, op- 
ponents pointing out that the agencies 
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the actual selling 


awkward 


with 
the 
operating under policies which might 


charged were 


placed in position of 
he discarded completely in the immedi- 
ate that 
was deprived of potential good person- 


future: the bill automatically 
nel by the specification that anyone con- 
nected with the government in the han- 
dling of surpluses cannot become asso- 
with firm purchasing sur- 
pluses for a minimum of 


ciated any 


two years 
after his government service; that the 
Defense Plant Corporation will find it 
difficult. if not impossible, to sell many 
of its holdings because of Congress’ rul- 
that it 
vance of potential large plant sales. 

Many 
charged, will refuse to consider making 
plant the that 
drawn into the pic- 


ing be advised 30 days in ad- 


large corporations, it — is 


purchases on ground 
Congress will be 
ture and there will be prolonged and 
publicity-arousing discussions. 
Although Mr. Clayton submitted his 
resignation immediately and it was ac- 
cepted by James F. Byrnes, Director of 
the Office of War Mobilization 
and Reconversion, the War Property 


new 


Administrator indicated that he would 
continue his work until the new board 
was appointed and became acquainted 
with the problems confronting it. When 
Mr. Clayton finally does return to the 
cotton firm of Anderson, Clayton & Co., 
Houston, the key men in his office are 
expected to follow his lead and resign. 

Selling 
striving to unload their surpluses and 
finding. in the process, that there are 
minot 


agencies, meanwhile, are 


numerous comparatively prob- 
lems. that when added together, prove 
dificult. The Department, 
for example, recently sought to dispose 


of a carload of 214-in. No. 8 round 


Treasury 


head serews. Although just a drop in 
the multi-million dollar surplus bucket, 
the screws presented a time-absorbing 
problem because of the fact they were 
not a popular size. When the problem 
finally reached the desk of R. C. Dun- 
can, Minneapolis industrial distributor, 
now acting as the Treasury’s “sales 
chief”, he immediately recognized the 
limited market for them and through his 
knowledge of the market brought the 
offering to the attention of an_ inter- 
ested distributor and made a sale. Other 
typical surplus projects in the Treasury, 
include such items as 96 cameras that 
cost $3.000 each; 11,000,000 
sutures valued at $2,000,000. 


The Treasury Department, of course, 


eat gul 


is just one of the government agencies 
confronted with a selling problem. The 
Navy Department holds a substantial 
amount of industrial items and is. sell- 
ing them through the Navy Material 
Redistribution and Disposal Adminis- 
tration which recently moved its offices 


Madison Ave.. New York. 


SiiooTB 


to 342 
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Engineers Attack 
Morganthau Plan 


Charging that the Secretary of the 
Treasurys plan for dealing with Ger- 
many after the war is economically un- 
sound, the presidents of five engineer- 
ing societies have advanced a counter 
plan to strip Germany of her war-mak 
ing ability by terbidding her to operate 
aireratt factories and by cutting off her 
supply of critical war materials. 

Phe five presidents to whose organiza- 
tions 75.000 American scientists and en- 
Malcolm 
Civil Engineers: 
Robert M. Gates. The American Society 
Chester A, 


vineers belong. are Pirnie. 


American Society of 
of Mechanical Engineers; 
Fulton. American Mining 
and) Metallurgical Ine.: 
Charles A. Powel. American Institute of 
Electrical 


Institute of 

Engineers. 
Engineers and George G. 
Brown, American Institute of Chemical 
i-ngineers. 

Secretary Henry Morgenthau’s pro 
posal to destroy Germany's machines. 
utilities and tools, the five presidents 
said. is indefensible and contains the 
seeds of a new war. The plan. they 
continued, would penalize not only the 
owners of the materials destroved but 
the entire world. 

“Germany must have its chance for 
recovery along peaceful lines after the 
war.” the presidents stated. “Such recov 
through an 
agricultural. 
that were practicable; or 


ery cannot come about 


economy wholly even if 
without in- 
both for German 


reconstruction of 


dustry to produce 
needs and for the 
other nations: or without markets. 

“It is farthest 


of a so-call ‘soft peace” to recognize this 


from any suggestion 
must be disarmed and 
that part of its industrial 
voted to armament 


lact. Germany 
plant de 
destroyed. But it 
is equally necessary to create a plan 
which will (a) allow the German peo- 
ple to live a reasonably normal life: 
(bh) permit the 
industry 


German 
task of 
restitution and reconstruction, and (ec) 


retention of 
to help in the fast 


keep an economic balance in Europe.” 


Thev suggested the following steps: 


1. Eliminate all synthetic oil capacity 
and prohibit the reconstruction of plants 


and the importation of oil beyond nor- 


mal peacetime inventories. 

2. Eliminate 75 percent of Germany's 
-ynthetic nitrogen plant capacity and 
prohibit reconstruction of plants and 
all importation of nitrogen compounds, 

3. Eliminate 50 percent of Germany's 
steel-making capacity in those cate- 
gories of plants which are most capa 
ble of producing essential war mate- 
rials such as heavy forging. electrolytic 
and high alloy steels. 


t. Eliminate aircraft pants. 
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Cc. j. 
Spencer, Bartlett & Co., Chicago, will be 
one of principal speakers at the two-day 
marketing conference to be held in New 


Whipple, president of Hibbard. 


York 


Chamber of Commerce. 


this month by the United States 


Chamber Plans 
Distribution Talks 


Seeking to develop a better under- 
standing of the economic needs of dis- 
the Domestic Distribution De- 
partment of the United States Chamber 
of Commerce will conduct a two-day 
marketing conference in the Waldort- 
\storia. New York. Oct. 23 and 24. 
Four general topics. “Reconversion and 


tributors. 


Demobilization”, “Disposal of Govern- 
ment Surplus Property.” “Price Control 
and Civilian Supply” and “Consume 
program for dis- 


cussion from the retailer's. wholesaler’s. 


Credit” are on the 


manufacturers and government's posi- 
Liolis. 

Industrial distributors will be repre- 
sented on the program by C. J. Whipple. 
president of Hibbard. Spencer. Bartlett 
& Co.. 
wholesalers position with regard to the 


Chicago. who will discuss the 
disposal of government surpluses. On 
the same program with Mr. Whipple 
will be Courtney Johnson. the Stude- 
baker Corp... who will speak for manu- 
and B. Earl Pluckett. Ameri- 
can Retail Federation. whe will discuss 


facturers. 


the retailer's angle 

The wholesalers position with regard 
to the other general topies will be dis- 
cussed by Francis 1. Whitmarsh. pres- 


ident. Francis H. Leggett & Co.. New 
York: Robert \. Adair. president, The 
Jones. Witter & Co. ¢ olumbus. O.. 


and Kenneth C. 
dent and treasurer. \braham & Strauss. 
Brooklvn 

Morning and afternoon sessions will 
he held and ihe first day of the con- 
ference will be 


Richmond, vice-presi- 


climaxed by a dinner 


at which Erie A. Johnston. president of 


the U.S. Chamber of Commerce. will 
speak on “Distribution--a Key to Pros- 
perity. 
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Order Upheld; 
Tool Dealers Fined 


divisions of WPS 
and OPA had a busy time in Ohio last 
month when charges were aired against 


The compliance 


three firms. Guilty decisions were ren- 
dered in two of the cases with the re- 
sult that the Springfield (O.) Mill Sup- 
ply Co. was suspended for approx 
dealing in 
heighth 
and micrometers and two 


mately two months from 


calipers. depth gages. gages 


officials of 
the Union Tool Hardware and Ace Too! 


Cos. were fined $15.000. The = third 
case is a suit for $186.722 in treble 
damages against the Associated Steel 


Co.. Cleveland. OPA instituted the 
suit and accused the firm of violating 
price ceilings in the sale of steel. Theo- 
dore H. Cohen and his wife. Olive. co- 
owners of the firm, are named in the 
action. 

The decision in the Springfield Sup- 
ply Co.. case was handed 
WPBs Deputy Compliance Commi-s- 
sioner in Philadelphia. The company 
was put under an original suspension 
order on July 10 but was granted a 
stay on July 11 to permit an appeal. 


down by 


The firm was accused of misapplying 
priority ratings. Although he upheld 
the suspension. the Commi-- 
sioner lightened the punishment. The 
original suspension order prohibited the 
firm from receiving priorities or prefer- 
ence ratings for deliveries of gages and 


Deputy 


precision measuring hand tools from 
July 10 to Nov. 10. 
The $15.000 fines) were assessed 


against the Goldberg brothers. Herman. 
president of Union Tool Hardware and 
\ce Tool. and Harry. manager of the 
two firms. Herman was fined $12.000 
and Harry. $3.000. 
accused of obtaining z 


The brothers were 
“corner” on the 
local supply of hand tools and _ preci- 
sion instruments by the repeated use 
of individual priority purchase orders. 
Indictments containing 11 counts were 
returned against the two last 
WPB investigated 
word was being circulated among work- 
ers in surrounding war plants that only 
in the Goldberg stores could small tools 


spring 


after reports that 


and instruments be-obtained. 


OPA Suspends Demand 
For Used Tool Reports 


During the 90-day period from Oct. 
to Dee. 31. 1944 the OPA will not. re- 
quire the filing of inventory and_ sales 
reports of used machinery and machine 
tools. Complete inventory and sales 
records are lo he kept. however. and 
price controls will not be relaxed. OPA 


warned, 
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The Economic 
Reconstruction of Europe 





HE time is fast approaching when allied and 
jie populations alike will demand a blueprint 

for the economic reconstruction of Europe. The 
peace plans following this World War will be writ- 
ten piecemeal, and by experts, at a series of con- 
tinuing conferences, such as Hot Springs, Bretton 
Woods, Dumbarton Oaks and Quebec, each tracing 
a new pattern for negotiation and each dealing with 
a single, specific problem. In the drawing of these 
plans, the United States, as owner of more than 
half of the world’s industrial capacity, controller of 
the only great credit reservoir, and possessor of the 
largest force of highly skilled technicians and man- 
agement engineers, has heavy responsibilities which 
its industrial, financial, agricultural and labor leaders 
cannot evade. 

t 


Just what is the problem which the world’s busi- 
ness leaders must help solve in Europe? 

The best safeguard of peace is economic oppor- 
tunity —a good chance for all peoples to raise their 
standard of living by their own ingenuity, foresight 
and industry. 

Frustrated and disappointed peoples, who view 
the future with misgiving rather than hope, breed 
fanatical demagogues who seek to divert nations 
from their ills and disappointments by promising 
military glory and conquests. 

Consequently, an important step in building a 
secure and lasting peace is to open the doors of 
opportunity to the peoples of Europe. 

The greatest obstacle to opportunity in Europe 
has been economic nationalism. 

The economic tradition of the Continent always 
has been highly nationalistic. The national feeling 
generated by the first World War, and the political 
autonomy conferred upon many peoples by the peace 
treaties, led to a great growth of economic restric- 
tions. This trend was accentuated by the depression 
and by the military plans of the Fascists and Nazis. 
Hitler had to show his people they could be fed 
even if a blockade was imposed again. The inevita- 
ble result of these influences was to carry self- 
sufficiency to tragic extremes. 

Economic nationalism holds down the standard of 
living of Europe in two ways: 

1. It prevents the rise in most European countries of low- 
cost mass production. 


2. It operates against an efficient geographical division of 
labor, preventing nations from doing what each can do 
best. 


Great machines require great markets. One great 
machine of which the United States has many and 
Europe few is the continuous strip steel mill. At the 
outbreak of the war we had twenty-eight such mills 
of various sizes, England but one, and Continental 
Europe one. A building containing one of these ma- 
chines is more than a quarter of a mile long and the 
minimum cost of the mill is almost $25,000,000. Only 
the prospect of a mass market justifies production on 
this vast, but highly economic basis. 

The wasteful geographical distribution of produc- 
tion is shown by the agricultural policies of Italy, 
France and Germany. 

In the 1930’s, when lard sold for less than 8¢ a lb. 
in the United States, it cost 32¢ a lb. in Gérmany. 
In Italy and Germany imports of wheat were banned 
and its production at home was heavily subsidized. 
By the middle of the 1930’s, wheat sold for $1.55 a 
bushel in France, $1.97 in Czechoslovakia, $2.29 in 
Germany, and $2.47 in Italy. At the same time the 
United States and the other efficient world pro- 
ducers and exporters (Canada, Australia and 
Argentina) were restricting production and were 
unable to average more than about 75¢ a bushel for 
their wheat. 

Economic unity in Europe must ultimately mean 
a freedom to trade not greatly different from what 
we have within the United States. Given economic 
unity and the large markets which go with it, effi- 
cient mass production will develop. With Europe 
receiving cheap supplies of such staple foods as 
wheat, pork, lard and dried fruits from overseas, 
European farmers can prosper by specializing in 
producing fresh foods—butter, cheese, eggs, fruits, 
vegetables. 

Then European agriculture will be more prosper- 
ous producing its specialties, and our agriculture 
(and that of the other great efficient surplus-pro- 
ducing countries as well) will have greatly ex- 
panded markets for our staples. 

With a cheaper food supply for Europe—yet one 
yielding a better price for our agriculture —Euro- 
pean labor will live better. Labor now used uneco- 
nomically for agricultural production will be re- 
leased for industry. With big machines and semi- 
automatic processes European labor can produce 
more steel, automobiles, furnaces, plumbing and 
electrical appliances to advance its standard of liv- 
ing in coming decades, as the United States has 
done in past decades. 

A rising standard of living in Europe will bring 





Europeans to view peace with optimism and hope. 
And world trade grows as confidence and prosperity 
widen. 

How would a Europe which possesses economic 
unity appear to us on this side of the Atlantic? 

It would be a prosperous Europe that would have 
strength in its advancing industries, but as the single 
great agricultural deficit area of the world, it would 
be dependent upon overseas supplies for vital agri- 
cultural staples. This dependence upon overseas 
agricultural supplies would be greatest for indus- 
trial Germany. Some people believe that a strong 
Europe would be a threat to world peace. More 
important, however, is the fact that a strong and 
prosperous Europe would not be a frustrated Europe. 
{t would have found a way to achieve a rising stand- 
ard of living. Furthermore, a prosperous Europe 
would, economically, be a dependent Europe be- 
cause, although the European industrial worker 
would use more and cheaper food, he would have 
it only as long as he maintained the peace. 

A prosperous Europe would be of special advan- 
tage to American agriculture (if we do not keep on 
pricing ourselves out of the market) and of great 
advantage to American industry. 

The British policy of buying agricultural staples 
from abroad, for example, made her, a nation of 
only 45,000,000, the purchaser, in 1937, of $250,- 
000,000 of all kinds of agricultural products from 
the United States. In the same year the rest of 
Europe (exclusive of Russia), with a population of 
325,000,000 purchased only $300,006,000 of our agri- 
cultural products. But with more sensible organi- 
zation of its agriculture, Europe could be expected 
to buy more than one billion dollars of agricultural 
products from us. 

By far the greatest market for an expanded Euro- 
pean industry will be Europe itself. 

For American industry, there will be growing 
markets in Europe as industry expands. Experience 
shows that the trade between different highly indus- 
trialized areas is large. This country’s biggest export 
markets have been with its keenest competitors — 
Britain, Canada, Japan, France and Germany. 

Before the war, Europe, with two and one-half 
times the population of the United States, had only 
one-sixth as many automobiles. 

If Europe (exclusive of Britain and Russia) were 
to motorize proportionately, it would need 75,000,000 
automobiles. With normal depreciation this would 
ultimately mean 10,000,000 cars to be produced an- 
nually to replace worn out cars. 

If one still wonders about the immense number of 
things Europe might produce for herself, let him 
calculate the highway expenditures, the filling and 
repair station businesses that must be equipped and 
maintained; and the doubling of the steel production 
that would be required to make the automobiles 
themselves and to reinforce with steel even a mod- 
erate amount of additional concrete highways. 

Another example is the electrification of Europe. 
With two and one-half times our population Europe’s 


consumption of electrical energy would be 175 mil- 
lion electrical H.P., if the European worker were to 
have the advantage of as many H.P. as the Ameri- 
can. Yet, just prior to the war, Europe’s installed 


operating capacity was only about 40 per cent of 
this figure. 


Whai has been sketched for Europe is actually 
much more nearly a page from the economic history 
of the United States than it is mere prophecy about 
a desirable future for a Europe at peace. But how 
can it be achieved? And what is our part to be in 
helping to bring it about? 

Economic unity can be provided for the sovereign 
states of Western Europe by the peace treaty or 
treaties adopted at the end of the war. The pro- 
visions for securing economic unity in Europe 
should specifically cover: 

1. Substantial freedom for persons and enterprises to do 
business anywhere in Europe. 

2. Reasonably free movement throughout Europe of persons 
for employment, recreation and education. 

3. Greatly increased freedom of trade: 

a. Within Europe — through the application of a Europe- 
wide agreement reducing the tariffs among all Euro- 
pean countries to a maximum of 10 or 15 per cent. 

b. With the rest of the world—through reduction of 
European tariffs on goods bought from overseas. This 
would call for generally lower levels on manufactured 
goods, and for the removal (after a reasonable period 


of progressive reduction) of tariffs on all agricultural 
_ foodstuffs and most industrial raw materials. 
. A special currency provision requiring as nearly as prac- 
ticable complete currency stabilization for all countries of 
Western Europe among each other. 


. Creation of an agency (with adequate revenues) through 
which all Europe-wide business and other affairs affected 
by these agreements would be administered for a mini- 
mum period of twenty-five years. 

This would permit the economic unity of Europe 
to be substantially achieved. During this period, 
assistance in administering the provisions would be 
given by officials of the United Nations. 

Near the end of such a period arrangements could 
be made for a vote in the European countries on 
whether or not to continue the “unification provi- 
sions.” If the vote were in the negative, the United 
Nations would have proper warning that additional 
safeguards would be necessary to prevent war. 

The suggestions made in this statement aim at 
securing economic unification of Europe and thereby 
promoting the possibilities of permanent peace in 
Europe. 

The realization of these possibilities throughout 
the postwar years requires a freely expressed public 
opinion in Europe to guide all who share the 
responsibility for bringing peace to Europe and to 
the world. 


President McGraw-Hill Publishing Company, Inc. 
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John Lawrence Pitts 


Industry mourns loss of progres- 





sive leader who worked ever- 


lastingly for its common welfare. 


WHEN Joun L. Pirrs, chairman of 
the board, Brown-Roberts Hardware 
& Supply Co., died Sept. 9 in Alex- 
andria, La., the industrial supply in- 
dustry lost a man to whom it owed a 
debt for sound leadership and whom 


it revered as one of outstanding and 





rs ae inspiring character. 
John L. Pitts-—-a recent photo. , Y Mr. Pitts, past president of the 


At the 1928 Convention (right). 4 | Southern Supply and Machinery Dis- 
, . : tributors’ Association, had been in 
oe See Ce Charen failing health for some time. Accord- 
ing to Fred C. Barksdale of the Brown- 
Roberts company, he had been con- 
fined to his home about a week before 
being taken to Baptist hospital. “He 
had a combination of troubles which 
were just too much for him to defeat,” 
said Mr. Barksdale. Mr. Pitts’ son, Joe, 
now in the Navy holds the titles of 
president and general manager of the 
firm. 
In addition to heading the Southern 
Association and serving for many 
years on many of its committees, Mr. 
(Continued on page 208) 





INDUSTRY PAYS TRIBUTE 


CARL A. CHANNON (Great Lakes Sup- HARRY RUHF (Cleveland Tool & Supply): T. WALKER LEWIS (Lewis Supply Co., 
ply, Chicago): “With profound sorrow I “John Pitts had broad vision and was sin Memphis): “Jn the thirty years I have 
learn of the passing of John Pitts. It was cerely interested in any movement which known John Pitts he was an outstanding 
my privilege to enjoy close association with would foster better relations between manu- leader of the industrial supply business in 
him on industry activities, to which he con- facturers and distributors. Up to the time the south and one of the most respected 
tributed so much. It was a great honor to his health began to fail he could always men in the entire industry.” 
have this outstanding Christian gentleman be counted on to attend meetings, although 
as my friend.” such attendance often necessitated long, tire- RALPH GATTSHALL (Republic Rubber, 
some trips. He was a clear thinker, a formerly executive manager, Joint Mer 
man of sound judgment whose kindliness and chandising Committee): “Several years of 
JOHN B. CRIMMINS (Mills & Lupton, courtesy won him a host of sincere friends.” close contact with John Pitts in association 
Chattanooga): “Our Southern Association work, in his office and home, gave me a fine 
has lost an unfailing spokesman and men- H. H. KUHN (Hardware & Supply Co., appreciation of the value of his friendship 
tor. Mr. Pitts has always given us the Akron): “The fairness of John Pitts in con- and advice. One thing stands out clearly: 
wisest counsel. As a younger man I revered sidering a problem was unsurpassed. He John Pitts lived a full, useful, constructive 
him both during his presidency and after leaves an inspiring heritage to those of us life. While we may properly mourn his 
wards, and looked forward to our talks dur- still active to maintain it. If we can passing, we would do well to remember and 
ing each convention. I am thankful now approximate his sound judgment, his good appreciate the example he set by continuous 
that at the last one we had a little longe fellowship and unquestioned integrity we hard and unselfish work to accomplish the 
visit than usual.” will be most fortunate.” things he believed in.” 
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Practical applications of industrial 
supplies to pass on to customers 


for solving war-production problems. 











MILLING AND DRILLING IN ONE SET-UP—By fitting a quick- 
change chuck on the front of the arbor and milling cutter on 
a horizontal boring mill. so that the chuck can be installed 
without removing the cutter from a horizontal boring mill 
used in making gun mounts, it is possible to mill and drill the 
parts in one set-up. In the past it had been customary to com- 
plete the milling operation, and then remove the cutter from 
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the machine, replacing it with a holder for a quick-change 
chuck for drilling. In working out the details of the set-up it 
became obvious that the milling cutter, revolving at high speed, 
would be a hazard when used for drilling, so a guard was 
incorporated around the device to safeguard the operator. 
Production was increased from 16 pieces to 19 pieces per shift 
at Blaw-Knox Co., where the method was developed. 


MEASURING TAPERS WITH BLOCKS—For comparatively inex- 
perienced workers the block method of measuring tapers often 
proves the most satisfactory. To use this system, the equip- 
ment needed is a micrometer, a surface plate, two ground right- 
angle blocks, and two steel pins of exactly equal diameters. 
The taper A is placed on a surface plate, and the right-angle 
blocks C placed so they touch the taper. Pins B then are 
placed on the 1-in. leg of the blocks, and the micrometer read- 
ing taken. Then the square is repositioned so the 3-in. legs 
contact the taper. Again the pins are placed on top of the legs 
so they also contact the taper and the second measurement is 
taken. The difference between the two gives the amount of 
the taper in two inches of taper length. 
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POWER CUT-OFF FOR SCREW MACHINE—In 
nuts on an automatic screw machine, an average of four drills 


machining hex 


per machine per week were being broken at Packard Motor 
Car Co., followed by the breaking of an equal number of 
reamers and forming tools before the machine was stopped. 
The drills were dulling, then heating and breaking off, and as 
the work moved to subsequent stations the other tools would 
also get broken. To prevent such damage, an automatic elec- 
trie power cut-off was developed. 


Tt consists of a cylinder 





COTTER PIN PLIERS—To bend the cotter pins in 
one of the workmen at the Flour City Ornamental Iron Co. 


castle nuts, 


in Minneapolis modified the jaws of a standard pair of pliers 
as shown. A hole was spotted in the flat face of one jaw, and 
the other ground to an edge which readily bends the splits 
of the cotter. Speed of the operation was increased three times. 


DRILLING CLEAN HOLES IN THIN SHEETS—Drilling 
clean holes through thin sheet metal is sometimes difficult. 
Standard twist drills may produce a ragged or triangular hole, 
and placing two thicker pieces of metal on each side of the 


round, 


sheet and drilling through all three may not be desirable. This 
job can usually be done satisfactorily by using waste or sev- 
eral thicknesses of cloth between drill and the work. 
Locate the drill directly over the point through which the 
hole is to be drilled and fold a piece of cloth into a square four 
or five times as large as the drill, from % to 14 in. thick. 
Then drill through both cloth and sheet metal. 


the 
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with a plunger of a diameter to drop easily into the drilled 
hole, and an arm connected to a power switch ‘at the other 
end, as shown in the accompanying drawing. The first oper- 
ation, center drilling, is done at A, and final drilling at B. 
The cut-off cylinder is attached to C, and whenever part of a 
broken drill remains in the hole the plunger trips the switch. 
The device does not prevent breaking of drills, but it does 
eliminate breakage of the other tools, and saves eight to ten 
hours a week of set-up time on each machine 


WIKRE BRUSH FOR CLEANING Pire—Power brushing is being 
used to reclaim rusty, discarded pipe in many plants through- 
out the country, according to brushing engineers of Osborn 
Mfg. Co. 
spindle and wire brushing wheels of the proper size and 


The only equipment needed is a power driven 
wire gage. Shown above is a typical installation at the Builders 
Structural Steel Co., Cleveland, where pipe in various sizes 
and lengths is power-brushed to a practically good-as-new finish 
for re-use. Depending on the size of pipe, combinations of 
two, three, four or more wire brushing wheels with dise cen- 
ter are mounted on a spindle powered by a stationary electric 
motor. Wire wheels, of about 33-gage wire, revolve at 1800 
r.p.m. Pipe is inserted between a roller mounted on the bed 
of the unit, and the operator moves the pipe back and forth 
about a foot at a time under the brushes, rotating the work 
slowly to clean all sides. The roller fixture is adjustable to 
apply pressure to remove all scale and rust. 
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Superintendent Designs, 
Builds Saw Reel 
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Loose-leaf notebooks provided for sales- 
men’s call sheets; simple V-belt tester 


designed; concrete rips replace blocks. 








Metal face plate on inner 
wheel with islands welded 
on, which are bored and 
threaded for setscrews-- 


----Pillow blocks---, 
\ i 
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r--Disk on which saws are c-- 
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| wound; adjustable in \ 
\ opening in inner wheel \ 
| by means of 3 setscrews \ 
\ to 
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Metal __/’ 
face plate 
on disk 


it 









_ %a"plywood 
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give proper opening \ 
\ for any width of saw \ 







----Pieces of wire are looped 


through slots down to 
disk surface and back. 
Saw is wound on over 
wire and ends of latter 
tied after coil is completed 





‘ 
Slots ‘clear 
around 


Inner Wheel 


~--------- /Q@"---------------------> 


| 





Saw is wound on disk in 
opening between wheels 
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E. G. Stoeple, general superinten- 
dent, of the Chamberlain Co., Los 
Angeles, designed a special saw reel 
and built it himself one Saturday 


an inner plywood wheel, the center 
of which had been cut out to admit 
a 5-in. diameter disk, which slides in 
and out of the recess and is gaged 



































afternoon. On a shaft he mounted by set screws so that the projecting 
@ ites As a means of en- 
© mam couraging sales- 
e men to make up 
e their own call 
e a ae a ae sheets and notes, 
waa = —a je cur _| Mine & Smelter 
© Jens , 
et Se Supply Co., Den- 
e= a Smeets: 2 |] ver,provides them 
e™ aA 5 | with small loose- 
° = - t a sl ~~-| leaf notebooks 
e beats . and filler sheets 
q= ~ —}--—-~- —- - such as this. 
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part of the disk equals in thickness 
the width of the saw to be wound. 
A second plywood wheel was fitted 
on the shaft, giving the same effect 
as a ribbon reel on a typewriter. The 
end of the saw is bent at right angles 
and hooked into a slot in the edge 
of the disk. By turning the crank, 
the desired number of feet of saw is 
wound up into a tight coil, measure- 
ment being made oz. a scale marked 
on the bench on which the wheel is 
mounted. Loops of wire are passed 
through slots in the plywood wheels 
down to the surface of the disk and 
the saw is wound on these wires. 
After the coil is wound, the ends of 
the wires are brought up and twisted 
together over the outer circumference 
of the coil, keeping it from springing 
open when the tension is released. 
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To cut rubber sheet, the Los Angeles Rubber & Asbestos 
Works uses an electricially operated cutter of the type 
employed to cut felt and thick layers of cloth. W. H. 
Ferris shows how the cutter works on a piece of rubber 
sheet 12 x 3-ft. %-in. 





“Ribs” in the pavement replaced timbers and blocks 
which formerly were used to keep soil pipe and similar 
materials off the ground at Mission Pipe & Supply Co., 
San Diego. The timbers and blocks, it was found, usually 
were kicked out of place when a space became empty. 
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Simple Device Employed 
To Test V-Belts 


y slider, 
r ; . / Hiding block | , 
Scale / carrying pulley Warren & Bailey, Los Angeles, made 


a V-belt tester by using a steel bar ]2- 
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Fixed pulley 


““Stee/ bar 4’ thick 
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ft. long 3-ft. wide and }-in. thick, 


| with holes through the center line at 


“Pulley mountable 


about 12-in. intervals. The bar is 


mounted horizontally and above it 


nany hole 


and parallel to it is a graduated scale 
J fs /p ° ° ye . 
pores Oe carrying a sliding pointer. 

At the left end of the bar is mounted 


a fixed V-belt pulley. Another V-belt 
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pulley is mounted on a slider base 
which travels along the bar. Tension 
is put on the slider by means of a hun- 
dred-pound weight on a cable attached 
to the slider and working over a pul- 
ley which can be mounted in any of 
the holes, depending on the length of 
V-belts to be tested, see sketch. 

The first of a set of belts is put on 
the pulleys and tension applied. The 
sliding pointer on the scale is then 
moved opposite the pointer on the 
slider. The belt is then removed and 
another belt put on, and tension ap- 
plied. If the two pointers coincide or 
are within an eighth of an inch plus 
or minus, the second belt is considered 
a match. Other belts to be tested for 
the set are handled the same way. 
Those too long or too short are put 
aside to be matched up in other sets. 











NEW PRODUCTS 


with Sales Possibilities 





Multiple Tool Holder 


For Drill Presses 





Announcement has been made of a new 
multiple tool holder for drill presses. 
The three position turret clamps on the 
quill of any standard drill press and 
gives the operator immediate choice of 
three different sized drills or other tools. 
The turret has been designed for maxi- 
mum strength and engineered for 
rugged use, yet is light in weight and 
built to give years of service. All parts 
are interchangeable. Its capacity is 
14-in. drill size and Jacobs 4-in. ca- 
pacity chucks are furnished as standard 
equipment. The turret is so constructed 
to provide sufficient clearance for most 
types of jigs and fixtures and is easily 
shifted from one position to the other by 
a light movement of the indexing lever. 
Positive indexing locations are provided 
for long life, and maintenance of the 
tool is extremely simple.—Universal En- 
gineering Co., San Diego 2, Calif. 
Mitt Suppties, October 1944. 


Screw, Bolt Driver 
Torque Action 


Said to completely eliminate all danger 
of over or under tightening, thread strip- 
ping, a new torque screw and bolt driver 
has been announced. It is 734-in. long, 
with a 1.30-in. diameter handle. The 
driver, known as the “Roto-Torq”, may 
be adjusted to any torque desired be- 
tween l-in. pound and 25-in. pounds 








for setting screws, small nuts, bolts, 
etc. Because it disengages itself at the 
proper torque, it is impossible for the 
operator to tighten beyond the pre- 
scribed fit or tightness. The mechanism 
operates on a new spring principle and 
is not to be confused, it is said, with a 
clutch, cam r fr‘-tion principle. Torque 
tolerances are vs , close. Two models of 
the “Roto-Torq” are available. One with 
a screw driver as an integral part of the 
shank, the other with a quarter inch 
square drive—Richmont, Inc., Los An- 
geles, Calif—-Mut. Surptirs, October 
1944, 


Bench Center 


Accurate, Convenient 





To meet the need for accurate and easily 
operated inspection and testing devices, 
the new “Delta-Milwaukee Bench Cen- 
ter” has been developed. It is claimed 
that the bench center offers unique ad- 
vantages in the design, construction, and 
operation of the indicator support 
bracket. This bracket has a base that 
can be firmly and quickly locked in any 
position on the bed by merely operating 
a handle at the front. The part that 
holds the indicator can be placed in any 
position, vertical or horizontal. Large, 
‘convenient, clamp handles are provided 
making it unnecessary for the operator 
to use pliers or wrench to clamp the in- 
dicator or any other part in place. The 
VILL. 
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top surface is flat and the head and tail 
stocks can be reversed so that the unit 
may be operated from either side, add- 
ing to its convenience and flexibility. 


‘The bench center has a maximum dis- 


tance between centers of 19%-in. The 
overall length of the bed is 32-in., the 
width 5-14-in. The dimensions of the 
ground bed are 4-14-in. x 30-in.—Delta 
Manufacturing Co., Milwaukee 1, Wis. 
—Mui.t Suppties, October 1944. 


Drill Saver 


Five Sizes Available 


aiaston ride in 
Opening at end ill utes—prevent 
ee easy re- drill turning. 
moval and re- 
placement of 


broken drills. 






peal wp fel 


Recently introduced, the “C-B  Drill- 
Saver” is a device that makes it possible 
to use broken drills which formerly had 
to be discarded. The broken end of the 
drill is slipped into the drill saver, the 
drill saver chucked up and the operator 
can continue drilling. A slot which com- 
presses when the drill saver is in a chuck 
and two dimples, which ride in the drill 
flutes, hold the drill firmly and prevent 
it from turning. An opening at the op- 
posite end permits easy removal and re- 
placement of broken drills. These drill 
savers are made in five sizes to accom- 
modate five standard size drills, Nos. 51, 
41, 30, 21 and 11. They are sold only in 
sets of five-—C-B Tool Co., Lancaster, 
Pa.—Mut Suppties, October 1944. 


Impact Screw Drivers 
And Nut Setters 


A line of impact screw drivers and nut 
setters with positive torque control has 
been announced. A torque regulator 
located in the handle allows the op- 
erator to easily regulate the torque 
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_ PRODUCT PAGE NO. MAIN FEATURE 

Tool Holder 111 Three position turret clamps on quill 
Screw Driver 111 Safety torque screw and bolt driver 
Bench Center 111 Offers unique advantages in design 

Drill Saver lll Broken end is slipped into drill saver 
Screw Driver 111 Impact screw drivers and nut setters 
Goggles 112 Gives undistorted, unrestricted vision 
Paint Stripper 112 Loosens paint for speedy removal 
Furnace 221 Wide application for heat-treating tools 
Circle Cutter 223 Adjustable for holes of 2-in. to 8-in. 
Compound 223 | Prevents the forming of mist, fog 

Grease Gun 225 Positive high pressure lubrication 

Floor Compound 225 Single coat will allay cement dust 
Attachment 227 Precision device will hold four tools 
Coolant System 227 For application of coolants to grinders 
Chuck 229 Readily adapted to various machine tools 
Angle Bracket 231 For all popular models of drill presses 
Solder 231 Will flow on aluminum very easily 
Reproducer 233 Duo-direction highfidelity reproduction 
Ballasts 233 Two-way-lead for operation Mazada lamps 
Funnel 237 Safe, easy means of refilling drums 
Attachment 237 Converts bench lathes to automatics 
Ground Clamp 241 Each jaw connects independently 

Torque Wrench 241 Signal sent through three senses 

Battery 245 | Rechargeable wet flashlight battery 
Tachometer 245 Easily read without use of timing device 
Work Table 247 It raises, it tilts, is interchangeable 
Heating Unit 247 Thrée thermostats can be set readily 
Floor Mat 249 Solid plastic friction type mat 














MANUFACTURER 


Universal Engineering Co. 
Richmont, Inc. 

Delta Manufacturing Co. 
C-B Tool Co. 

Aro Equipment Co. 
Eastern Equipment Co. 
Turco Products, Inc. 
Thermo Elec. Mfg. Co. 
Rieger Manufacturing Co. 
Merix Photo Co. 

Alemite Division 

Synthex Products Co. 
Chicago Drillet Corp. 
Gray-Mills Co. 

Monarch Governor Co. 
Nobur Mfg. Co. 

Eutectic Welding Alloys Co. 
Executone Corp. 

General Electric Co. 
Industrial Products Co. 
Newton Mfg. Co. 

Lincoln Electric Co. 

P. A. Sturtevant Co. 

B. F. Goodrich Co. 
Standard Machinery Co. 
Voss Machinery Co. 
Youngstown Miller Co. 
American Mat Corp. 











necessary to tighten the screw or nut. 
Pneumatically powered, the tool op 
erates with a roller clutch impact me- 
chanism having only four major parts 

anvil, hammer and two cylindrical steel 
rollers. The Model 1011 impact screw 
driver has aluminum handle and hous- 
ing, weighs 2-lb, 2-oz., and is 7-in. in 
length. It will accommodate Phillips, 
Reed and Prince or standard chisel 
point bits and finders for slotted screws. 
The Model 1012 impact nut setter has 


the same 
with 


dimensions and is available 
b-in. 3.-in. square drive 
adapter for sockets. Both tools are also 
furnished with sturdy plastic handles 
and housing, 


reducing the weight to 


I-lb. 13-02.--Aro Equipment Corp., 
Bryan, Ohio--Mis. Surrrirs, October 
1944, 


Goggles 


Distortion Free 


The safety goggle known as the “Amco- 
weld: Plasti-Goggle” undistorted 
and unrestricted vision coupled with 
maximum 


gives 
protection against impact 
hazards. It is made of one piece clear 
Plexiglas, and can be worn all day with- 
out eye strain or fatigue. The lens area 
extends in an unbroken curve from tem- 
ple to temple without corners or sharp 
bends. Coupled with this is the complete 
absence of rivets, bars or seams. The re- 





MILL SUPPLIES 


OCTOBER, 1944 


sult is uninterrupted and unrestricted 
The are spatter re- 
sistant, light in weight and, due to the 
smoothly rolled edges and °4-in. wide 
full elastic handbands, comfortable to 
wear.—Kastern Co., Inc., 
Willow Grove, SUPPLIES, 
October 1944, 


vision. 


a ou . 
goggle S 


Equipment 


Pa.—Miun 


Paint ‘Stripper 


Non-Corrosive 







it ) ey 
pide 


Tei. 


\ water-soluble paint stripper that loos- 
ens paint for speedy removal with water 
has been developed. The hosing off of 
an application of this stripper leaves a 
clean, paint free, water break free sur- 

(Continued 221) 


on page 
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Walke Co. Marks 


60th Anniversary 


Norfolk firm started as a partnership when the big event 


for the town was the arrival of carload of coal over the 


Norfolk & Western Railway. 


NORFOLK’S STREETS had gas light and 
the town’s most talked of event was 
the arrival of the first carload of 
coal over the Norfolk & Western Rail- 
way when Henry Walke and Thomas 
Elliott 
launched a company to deal in hard- 


formed a_ partnership and 


mill and steamboat 
of the 


company 


railroad, 
supplies. One oldest firms in 
the city, the this 
marked its 60th anniversary. 


ware, 
year 


War conditions prevented the stag- 
ing of any formal celebration but the 
occasion was marked by the publica- 
tion of the 


firm’s history in a three 


was dissolved and Henry Walke. hav- 


ing purchased the interests of his 
senior partner, became president. 


When he died in 
Richard Walke, 


and in the following year the firm 


1898. a brother. 
took over the reins 


was incorporated under the name of 
Henry Walke Co. 


as president, Richard Walke was suc- 


After a few years 


ceeded by a younger brother, General 
Willoughby Walke, who served until 
1920 when Major I. Walke Truxton, 
a nephew of the founder, was elected 
president. 


Major Truxton resigned after four 





Robert S. Page 


sales manager and vice-president of 
the Walke Co. 
dent when Major Truxton resigned. 
However, it was not until ten years 
later that the founding family severed 
its connections with the firm com- 
At that time, Mr. Page with 
Linwood F. Perkins and Leonard R. 


pletely. 





He was elected presi-. 







page article in the Norfolk Advertis- years to become city manager of Nor- Shepherd, purchased the stock held 
° ’ . ° ° ° ‘ ° ° . : 
ing Board’s publication, Know the folk. It was about the time that Major by Major Truxton and his sister, Miss 
Vavy and Norfolk. Truxton was elected president that Cornelia C. Truxton. Mr. Perkins is 
When operated as a partnership, Robert S. Page resigned as North vice-president and general manager 
the concern was known as Elliott and Carolina representative for the Smith of the company and Mr. Shepherd is 
Walke but in 1888 the partnership Courtney Co.. Richmond. to become _ secretary-treasurer. 
° e * * 
Utz ourset¢ on etaing iltings 
1. When should you recommend saddles? 
2. What's the best way to reinforce a butt welded 
7 / pipe joint? 
v = 3. What are the allowable working pressures of 
welding fittings? 
\ f7. | 
be. 4. Does temperature have any bearing on the allow- 
/= able working pressure of a welding fitting? 
> 5. Do welding fittings conform to the A.S.A. Code 
% for Pressure Piping? 
S - What is meant by 114 R fittings, and why do they 
~ fees the ideal turn? 
- 
nF NE “ THE yuan RES of Tube Turns’ new 7. Would the allowable working pressure of a 4’ 
distributor-sa esmen house organ is a one-minute quiz <hedule 40 welding fitting be the same at 450-deg. F. 
on welding fittings. The following questions were in- ~ “1 . js . 
cluded in recent issues of the -publication, Fitting / the Power Section and the Gas and Air Section of 
Comment: the Code for Pressure Piping? Wor 


Yow ll find the answers on page 212 
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WORLD'S LARGEST MANUFACTURER OF 


BRUSHES FOR INDUSTRY 








The brush that plays sweet music... 


THERE’S AN OSBORN BRUSH THAT CAN HELP. YOU LICK 
YOUR SURFACE FINISHING JOBS IN NOTHING FLAT! 


AND instruments, plated with silver, 

gold or brass must be polished snside 
to a satin-smooth finish. Otherwise—sour 
notes, flat music. 


An Osborn Brass Wire Wheel Brush 
does this exacting job—and the bands play 
on as ships are launched whose welds were 
cleaned with Osborn brushes—as planes 
take off whose rivet bonding was done 
with Osborn End Brushes. 


Surface finishing has a direct relation to 
how a product performs, as well as how it 
looks. Almost any product! Brushing wheels 
as developed by Osborn, 50-year pioneer 
and leader in the field, have been proven 
under wartime stress—the best tools for 


this type of work. 


In developing your new products— 
whatever they are—it will pay you to con- 
sider the great versatility of Osborn 
brushes for surface finishing, making 
your product perform better, look better, 
sell better. 

All at a lower unit cost—because Osborn 
brushing tools speed up all finishing 
operations, reduce man-hours, and insure 
maximum uniformity as well. 

Write us and an Osborn Field Engineer 
will be detailed to make a study of your 
operation or plans and submit specific 
recommendations. No obligation, of course. 


THE Os80RN MANUFACTURING COMPANY 


5401 Hamilton Avenue 
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TREND of Supply Sales 
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¥ 
| Orders Orders 
Sales | per | Volume | Size of per 
Area Indi- | Sales- per |Average | Work- 
cator | man | Salesman | Order | ing 
per Day| Day 
oo: Ce eee ed a 
North Aug. | 308.0 15 | $15,100 | $34.70 93 





Atlantic} July | 250.0; 15 | 13,000| 32.20 80 





es Sees 


South- Be 256.0| 16 | $16,300 | $31.80| 93 
ern July 236.0 | 17 14,900 | 30.80 100 


—_ | eo 





es 2 = 
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Aa i 
North 
july | 252.0| 18 | 14,200 |* 35.00 “d 









































C Aug. | 270.0 | 20 $16,200 $30. 50; 106 
t 105 
“ee | | Jon. Feb. Mor. Apr Hoy June July Aug. Sept Oct: Nov. Dee. 
— Aug. | 268.0! * | sy 0200; w | *& THE SALES INDICATOR climbed to 278 during August, 
| July | 254.0 14 10,200 $30.50 1 and though the gain was apparent in all territeries, the 
| | ae ahd _| Jat ee: biggest increases were felt in the North Atlantic and Pacific 
‘oa . ¥ Coast districts. The average order amounted to $33.40 and 
Pacific | Aug. | 402.0 8 | $17,200 $60.00 60 about 89 orders were received each day. The salesman’s 
| July | 352.0 be 16,500 | 52.10 55 volume was $15,800 and he received approximately 16 
: orders per working day. 
DOLLAR VALUE, AVERAGE ORDER ORDERS PER WORKING DAY 
52 100 
50 150 
48 140 
46 130 
4 120 
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42 100 
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38 80 
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INFORMATION UNLIMITED 


ON ALL TYPES OF 


PIPE THREADING MACHINES 





@ This message is addressed to distributor 
executives and salesmen who are giving serious 
thought to future: sales development. 



















The Oster line merits your careful considera- 
tion. Wartime restrictions on normal markets 
for Oster machines have built up a large poten- 
tial demand. The entire volume will be 100% 
distributor business as Oster machines are sold 
only through distributors. 


NOW is the time to check-up on the advantages 
of Oster machines and be prepared to discuss 
their high standards of performance with 





your customers. 


In all fairness we must state that present war- 
time conditions make it impossible to schedule 
new orders for prompt shipments. But there 
are no restrictions on our ability to co-operate 
with you in your plans for future business. 








me ee ee ee sie 














I 
ugust, | THE OSTER MANUFACTURING COMPANY 
s, the | 2041 East 61st Street © Cleveland 3, Ohio, U. S. A. 
Pacific | Please send me one copy of each of the Oster catalogs | have 
10 and | checked below. | make this request with the understanding that 
| any orders for Oster machines cannot be scheduled for definite 
yman’s | delivery dates due to existing conditions. 
ly 16 | (1 No. 422 (Portable) “Power [] “Rapiduction” Power Pipe 
Vise Stand." Threading Machine. 
| jag ee " 
| CINe. 802 (Porteble) “Pipe TI TWILCO” Power Pipe 
| rreer |. PERS, Srepeing (“300 Series” Power Pipe 
“ hreading Machine. 
I 1) No. 562 (Portable) "Tom [] No. 542 “Rapiduction Jr." 
| Thumb" Pipe Threading Bolt Threading Machine. 
Machine. (C “Sewermaster’’ Sewer and 
I Pipe Cleaning Machine. 
| 0 No. 531, (Portable) Tom C "Die and Chaser Grinder 
] weae Bolt Threading Fixture’ for all grinding 
7 machines. 
! (CD No. 572 (Stationary) "Rapi- () Oster "Bestoil” High 
| duction Junior” Threading Quality Cutting Oil. 
«1 Machine. () Oster General Catalog. 
l 
1 Name 
| 
® Company Nome nie 
No. 300 Series | ’ 
Ciweaat pynrost Address a 
THREADING macuiws | 
. ! 
> — is 
THE OSTER MANUFACTURING COMPANY, 2041 EAST 61st ST., CLEVELAND 3, OHIO, U. S. A. 
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War Expenditures Up 
6 Percent For August 


War expenditures by the U. S. Gov- 
ernment amounted to $7,798,000,000 
for August, an increase of $443,000.- 
000 or six percent over expenditures in 
July. according to figures compiled by 
the Treasury Department and an- 
nounced by WPB. 

Average daily expenditures for war 
purposes in August totaled $288,800.- 
000. an increase of 2.1 percent over the 
$282.900,000 expended in July. The 
daily rate is based on the 27 days in 
August and the 26 days in July on 
which checks were cleared by the 
Treasury. 


August Plane Output 
Drops to 7,939 


\ircraft production for August was 
7.939 planes, only slightly below the 
July output of 8,000, WPB announced. 

The output was 3.5 percent below the 
scheduled August production of 8,228 
planes, according to WPB. 

Officials attributed the reduction to 
the decision of the Government to make 
formal acceptance of planes only after 
modifications for combat duty —have 
heen made. 

Delays in acceptances due to this 
cause should disappear soon because 
off-the-line production has been sub- 
stantially on schedule, it was explained. 

WPB recently announced a program 
of cutbacks in aircraft production be- 
cause of declining military require- 


ments. A cutback of 5 percent is sched- 
uled for the last five months of 1944, 9 
percent for the first half of 1945 and 
15 percent for the latter half of 1945. 

The final defeat of Germany will 
undoubtedly result in further schedule 
reductions, WPB officials said, but until 





Keeping Up With Business 





ACTIVITY FIGURES 


General Business* 


Industrial production ........ 233 
Total carloadings ....... 892,358 
Commodity prices ......... 250.7 
July Munitions Productiont 

% Change 

From June 

Airplane production ....... —5 
Signal equipment ......... —8 
Ship construction ......... —8 
* National Industrial Conference Board 


Sept. 23, 1944. 
+ War Production Board. 





that time, deliveries must be kept up to 
schedule to make up the large invasion 
losses, given out by Gen. Dwight D. 
Eisenhower recently as 3.000 planes 
since “D” day. 

Heavy ‘bomber production has been 
about 1,500 a month since last June. 
This production is remarkable, WPB 
officials said. when it is considered that 
in May. 1941, the White House issued 
the first directive calling for production 
of 500 heavy four-engine bombers per 
month. At that time, it seemed impos- 
sible that the aircraft industry could 
achieve this figure, the officials added. 


Tax Relief Unlikely 
After Defeat of Nazis 


Victory over Germany won't bring 
any immediate relief to the U. S. tax- 
payer, according to Business Week. 

“For individuals, there is only an out- 
side chance taxes will be reduced be- 
fore the final surrender of Japan.” 
says the publication. “For corporations. 
the odds are a trifle better but still 
very slim. 

“A hoped for scaling down of taxes— 
perhaps by as much as one-third—after 






Germany’s defeat is unlikely because 
(1) Congress refused to increase war- 
time taxes as much as the experts 
thought it should in the light of national 
income, government expenditures, and 
civilian supply; (2) on the basis of pres- 
ent expectations, the Japanese war will 
not last more than a year after the defeat 
of Germany; this means liquidation of 
the war program will be a continuous 
process instead of two distinct phases. 
“When the German war ends, the 
Army and Navy will cut back their 
production program about 40 percent 
but federal expenditures—now running 
around $90,000,000,000 a year—will not 
drop abruptly. Federal expenditures 
and federal revenue aren’t likely to 
show any big drop for six months after 
the collapse of Germany. And it might 
be six months after Japan’s fall before 
they sink to $35,000,000,000 a year. 


Hourly Earnings Rise 
To All-Time High 


Average hourly earnings of all wage 
earners in manufacturing industry rose 
0.3 percent in July to reach an all-time 
high of $1.072, according to the regu- 
lar monthly survey of 25 manufacturing 
industries by the National Industrial 
Conference Board. 

This figure, which includes overtime 
and other monetary compensation, 
marks the latest peak in an upward 
movement which has lasted for eleven 
years. At $1.072 per hour, hourly earn- 
ings were 5.1 percent above the July, 
1943, level, 41.2 percent above that of 
January, 1941 (the Little Steel formula 
base), 48.9 percent above that of 
August, 1939, and 81.7 percent higher 
than the average in 1929. 

All other payroll factors in July de- 
cline from June, primarily because 
there was an appreciable falling off in 
employment for the eighth month. 
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sU6. MAKE GOODS COST MORE 


h Every business can blot out hidden losses in moving 
and storing raw materials, semi-finished and finished 


products. The steps are simple: replace hit-or-miss 


already speeded operations, cut handling costs, and 
boosted profits, thanks to Yale Distributors throughout 
the country who recommended the adoption of mod- 
ern materials handling machinery and procedure. The 
Yale & Towne Manufacturing Company, Philadelphia 
Countless companies in all kinds of industries have Division, Philadelphia 24, Pa. 





materials handling equipment and practices with care- 


fully selected modern machines and planned methods. 


MATERIALS HANDLING MACHINERY ns 


" , 
» H HOISTS—HAND AND ELECTRIC « TRUCKS—HAND-LIFT AND ELECTRIC © KRON INDUSTRIAL SCALES 
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L eENRY DISSTON 
, SONS, INC., PHILA- 
DELPHIA, CELEGRAT- 
ED THE 41ST YEAR 
IN WHICH THEIR SAWS 
FIGURED PROMINENT: 
LY IN “THE BUILDING 
OF PATTERNS AND “THE 
CUTTING OF DECKS AND 
INTERIOR FINISHES 
FOR AMERICA'S. RACING 
YACHT CUP DEFENDERS. 


NSTEAD o- 


RETRENCHING WHENTTHE DEPRESSION HIT, THE 
FEDERAL HARDWARE CO, INC, NEWYORK CITY, PUTON | \ \ | I 
MORE SALESMEN— WENT GUNNING FOR BUSINESS — 
AND INCREASED ITS VOLUME INTHE FACE OF A DECLIN- 
ING MARKET, THE FIRMS SECRETARY-TREASURER, 
WILLIAM W. EDWARDS, TOLD THE STORY. 






























N ADDITION oo 
TO BEINGA MECHANICAL ENGI- 
NEER AND EXPERT ON REFRACTORIES 
FREDERICK REISMAN, PRESIDENT, 
KEYSTONE REFRACTORIES CO., NEW 
YORK, WAS SOME PUN'KINS _ 
WITH AN EASEL. 
AND BRUSH. 


Nea CARRYING COMPREHEN- 


SINE STOCKS WAS A "MUST" 
/ ) WWTHE FAR WEST WAS 
LUTOLD IN AN INTERESTING 
ARTICLE FEATURING JE. 

a , HASELTINE & CO, PORTLAND 

=~ 4\f | 0 ORE., ENTITLED “ WARE HOUS 


LAYING HIS FIRST GAME 
OF GOLF — AND BUTTRESSED 
WITH A SIZEABLE HANOICAP 
— FRANK F. SEAMAN OF ROBBINS & 
MYERS CO. WON A HANDSOME DESK SET. 
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NORTHERN MACHINERY & SUPPLY = 

CO., MINNEAPOLIS, MADE SURE é 

} THAT "KEY" MEN AMONG THEIR S 

IMPORTANCE UNUSUAL PROMOTIONAL STUNT é nctong andl si 

OF WINDOW 6 WAS THE “ WOW" DAY POUT ON | TURERS' LITERATURE a 

DISPLAYS WAS /IEMEL: EACH YEAR BY THE WIRTHLIN~ |} . Bap ‘ ~ 

STRESSED IN FB = MANN CO. OF CINCINNATI: ‘lf HEADED BY HOWARD ST GEORGE, SHAD- ma 

AN ARTICLE SS THE PURPOSE WAS TO MAKE BOLT, & BOYD, THE DISTRIBUTORS OF 

WHICH CARRIED PHOTOS.OF FINE ‘THE BIGGEST SALE OF THE | MILWAUKEE BREWEDA FOR T 
WINDOWS DEVELOPED BY THE YEAR ON ONE 4a, —. ‘I MEMBERS OF THE C L 

‘= SCHLAFER HARDWARE CO, APPLE- SPECIFIED DAY. 4, & STATES MILL SUPPLY be 
TON, WIS., AND W.M, PATTISON —ITSURE PEPPED “fj CUB FROM CHICAGO AND j 

SUPPLY COMPANY, CLEVELAND. UP THE BOYS. OUTLYING ILLINOIS CT %: 
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UNUSUAL FEATURES 


7 Close fitting wedge guides wélded 
to body after seat rings and wedge 
are located to assure perfect alignment 
and elimindle unnecessary wear-produc- 
ing drag of wedge a seating facesy 
2 Perfectly- pdsilioned hard surfaced 
seats, intéegral.with body. 
Simple yoke construction with ball 
bearing operation even in medium 
sizes, EValized surfaces where abrasion 
is a problem, and no superfluous parts. 
g One piece bonnet for absolute align- 
ment, easy operation, minimized 
maintenance. 


i 


? 






YOUR POST-WAR 
GATE VALVE 
IS READY...@ 


ERE is a valve that is tighter and 

stays tighter than you thought a 
gate valve could—a post-war valve 
development ready now/ 

Forty years a producer of steel valves 
for difficult operating conditions, 
Edward is now building cast steel gate 
valves for the first time. These valves 
are available in many sizes and pres- 
sure classes for immediate shipment! 

Flow is straight through and unob- 
structed, yet globe valve tightness is 
achieved through fundamental differ- 
ences in design. Specially developed 
testing methods prevent any Edward 
gate valve passing test unless both 
faces, not just one, are absolutely 
drop tight simultaneously. 


NEW CATALOG READY 


Just off the press! Catalog 12-El with 
illustrations, dimensions and descrip- 
tions of Edward cast steel gate valves 
for 150 to 3600 lb service. Write for 
your copy. 





THE EDWARD VALVE & MFG. €O. INC., EAST CHICAGO, INDIANA 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 


Warns of Need 
For Lubrication 


A warning that there is no substi- 
tute for good lubrication was given 
last month by Factory Management & 
Maintenance. The point was empha- 
sized by recounting the experiences of 
a large plant in which there are 80,000 
bearings. Certain executives, according 
to Factory, were proud of the records 
which showed that in a year’s time only 
one failure was ascribable to faulty lu- 
brication. more careful 
study was instituted when purchasing 
records showed that 8.000 ball and rol- 
ler-bearings had been bought in the 
same period. 

“The study disclosed that while a 
considerable number of bearings had 
simply worn out, most failures really 
were due to faulty lubrication.” Factor) 
continued. 

“In another plant bearing failures 
averaged 12 a day until a thorough 
study of lubrication requirements 
brought radical changes in lubricants 
and application methods. 

“Some day it may be possible to pro- 
duce motor and machine bearings that 
will never wear out, or give trouble, 
or need any attention. Pending their 
arrival, there is no good reason why 
full advantage should not be taken of 
recent advances in lubrication. 

“Wartime conditions have forced 
many plants to do just that. There are 
doubtless many others, however, that 
are paying heavily for the privilege of 
believing that there is no room for im- 
provement in lubrication practices.” 


However, a 


Air Grinder Used 
For Engraving Hubs 


Engraving index lines on electric- 
propeller-hubs-after heat-treatment was 
done in an expensive fixture in an en- 
graving machine. When a new four- 
bladed ‘hub was planned, a more 
elaborate fixture and a new engraving 
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machine were required. C. M. Bates of 
the tool design department of Curtiss- 
Wright suggested a simple fixture guid- 
ing a high-speed air grinder instead. 
The device has been so successful that 
it is mow used in marking all hubs. 
The fixture is simply a plate located by 
four arms in the axis of the hub. It is 
positioned over each propeller extension 
in turn by V-blocks under it. Through 
it is cut a square hole where the en- 
graving is to be done, with heat-treated 
guide ways at each side and a pair of 
adjustable stops (headless setscrews in 
a split-thread block) to control the 
length of line. A high-speed air cylinder 
drives a diamond-impregnated tungsten- 
carbide engraving tool which cuts an in- 


dex groove vs in. wide and 0.003 in. 
deep. It is set inside an adapter and 
guide block which hold the teol at 45 
deg. The adapter screws onto the guide 
so depth of cut can be accurately ad- 
justed. The assembly is then held rigid 
by the set screw on top. Tool life has 
been found to be about five months in- 
stead of about five days for the usual 
high-speed-steel cutter in an engraving 
machine.—Wings, Sept., 1944. 


Extinguishers Stressed 
In Fire Prevention Week 


The recent observation of Fire Pre- 
vention Week and the great stress 
placed on the fire hazard by Safety 
Councils of the nation and the United 
States Chamber of Commerce have 
brought plant protection into the fore- 
ground, making this an ideal time to 
suggest fire extinguishers and similar 
equipment to purchasing agents. super- 
intendents, etc. 

In listing rales and suggestions for 
the prevention of building fires, the 
National Fire Waste Council advised: 
Use Fire Prevention Week to have all 


fire-extinguishing equipment put in 
good condition. 

A reexamination of the resources 
available for fire-fighting frequently 


shows up a shortage of some types of 
equipment in most plants. 
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“She quit her circus job and demanded her right to help out with the war effort.” 
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High pressures, high velocities, high tempera. 
tures . . . stresses and strains, corrosion and 
erosion . . . all factors which tend to undermine 
safety in piping are resisted by Tube-Turn 
seamless welding fittings. 

Laboratory and field tests conducted regu- 
larly demonstrate how Tube Turns’ exclusive 


Dimensional data on Tube-Torm 
fittings and flanges ore shown 
j om these two handy wall charts, 
sizes 24 & 36 inches—sent free 


| __ 


VALUABLE 
WALL CHAR 


« 








forging processes imerease serviceable life by 
improving grain structure in the metal itself. 
and thus reduce wear at the most vulnerable 
points of a piping system — where flow direction 
changes! Write for Catalog 111 — it contains 
data valuable to all who buy, specify and 
install piping and welding fittings. 

Selected Tube Turns Distributors in every principal 

city are ready te serve you from complete stocks. 
TUBE TURNS (inc.) Louiwille, Kentucky. Branch Offices How vert 


Chicago, Philadelphie, Pittsburgh, Cleveland, Dayton, Washington 
Houston, San Francisco, Seattle, Los Angeles 


ie 








O PIPING system is sSter than its fittings 


than Tube-Turn Welding Fittings. That is the message being 


Cc 


one of the coun 
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try’s top-flight industrial and engineering publications. 





and no fittings are safer 









John R. H. Neal Dies 
Founder of Root, Neal Co. 





JOHN R. H. NEAL 


The president and treasurer of Root, 
Neal & Co., Buffalo, N. Y., John R. H. 
Neal, died on September 12. In 
with the late Samuel Root and the late 
George F. Root, Mr. Neal formed the 
company at 178 Main St., where the firm 
now has its display store. Warehouses 
were erected in 1927-1929 at 64 Pea- 
body St. 

Mr. Neal was graduated from the 
Maryland Institute of Engineers. He 
moved to Buffalo about 1900 and was as- 
sociated with the Fairbanks Company 
before he went into business for himself. 
A son, Samuel R. Neal, is secretary of 
Root, Neal & Co. 


Executive Staff 
Revised at Peden 


The return to Peden Iron & Steel 
Co., Houston, of John L. Peebles has 
been followed by a general revision of 
officers. Mr. Peebles, president and 
general manager, had been serving in 
the Navy since September, 1942. 

The executive setup is as follows: D. 
D. Peden, chairman of the board; Mr. 
Peebles, president and general mana- 
ger; E. D. Peden, vice-president and 
assistant general manager; H. FE. Cole- 
mere, vice-president and sales mana- 
ger; George T. Morse, vice-president 
and sales manager; Fred M. Golding, 
vice-president; M. G. Oliver, vice-presi- 
dent; Ed W. Williams, vice-president 
and purchasing agent; E. H. Conner, 
treasurer; J. B. Robinett, secretary and 
credit manager; H. A. Osborne, assist- 
ant treasurer; and E. E. Johnson, as- 
sistant secretary. 
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Milwaukee Firm Acquires 
Subsidiary in Menominee 


Shadbolt & Boyd Co., Milwaukee in- 
dustrial supply firm, has purchased all 
the property and assets of the Northern 
Hardware & Supply Co. of Menominee, 
Mich. Northern Hardware was founded 
in 1898 by a group of business men 
headed by John W. Wells, saw mill op- 
erator. His son, Ralph W. Wells, was 
president of the firm when Shadbolt & 
Boyd acquired the property which com- 
prises five buildings used for warehous- 
ing, garage and office. Twenty-five per- 
sons are employed in sales, office and 
warehouse work. 

Price M. Davis, Shadbolt & Boyd 
president, said that although Northern 
Hardware & Supply is a wholly owned 
subsidiary, it will continue to operate 
under its own name and with as many 
of the former employees as choose to re- 
main with the new management. A. C. 
Schleiger was appointed vice-president 
of Northern and will be responsible for 
the management of the firm. He formerly 
held the same title in Shadbolt & Boyd 
as executive in charge of the electrical 


. appliance division. Arthur Christensen, 
*a native of Menominee and Shadbolt & 


Boyd sales representative in that terri- 
tory for the past ten years, was made 
vice-president and sales manager of 
Northern. Mr. Davis is president of both 
firms and both have the same board of 
directors. Besides Mr. Davis, the other 
directors are: Howard F. St. George, 
Irwin R. Shadbolt, W. W. Spalding and 
George J. Brereton. 

In discussing the acquisition of the 
Menominee firm, Mr. Davis said that 











P B. KAVANAUGH 


J. E. BOSWELL 
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Here's the check that spelled the dawn 
of a new era for Northern Hardware & 


Supply Co., an old established Me- 
nominee, Mich., supply house. Price 
M. Davis (left), president of Shadbolt & 
Boyd, tenders Ralph W. Wells, Northern 
president, payment in full for the com- 
pany’s entire stock. The transfer took 
place in the office of the Menominee firm. 


although Shadbolt & Boyd has served 
that territory by means of a sales repre- 
sentative for many years, it had become 
increasingly apparent that an organiza- 
tion located as far away as Milwaukee 
could not render the same type of serv- 
ice as a local firm. Northern Hardware 
& Supply, which at one time enjoyed an 
annual volume in the neighborhood of 
$1,000,000, he added, will be more ac- 
tively operated and its organization and 
lines expanded to meet the needs of a 
rapidly expanding mining and indus- 
trial territory. 


Cameron & Barkley Opens 
Branch in Savannah 


Asmew branch has been opened at 
Savannah, Ga., by the Cameron & Bark- 
ley Co., Charleston, S. C. W. A. Wil- 
liams, Jr., a salesman for the company 
in Savannah since September 1942, is 
manager of the new branch and A, H. 
Causey is assistant manager. P. B. 


Kavanaugh and J. E. Boswell have been , 


appointed salesmen. 

Mr. Williams brother of Cameron & 
Barkley’s Miami, Fla., branch manager, 
Harry G. Williams, is a graduate of 
Riverside Military Academy and Tampa 
Business College. Before joining Cam- 
eron & Barkley he operated his own 
oil distribution business in Florida. 

Mr. Causey was assistant manager of 
the Augusta Mill Supply Co., from May, 
1943 until last May. Prior to that he 
served as purchasing agent for the 
Dillon Supply Co., Raleigh, N. C. 

Mr. Kavanaugh was Savannah mana- 
ger for the National Cylinder Gas Co., 
for many years and Mr. Boswell’s back- 
ground includes two years of service in 
the industrial” supply division of the 
J. M. Tull Co., Atlanta. 
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HEWITT Straight Eedge Transmission 
Belt — a friction surface belt with no 
folds or seams, designed for light trans- 
mission applications. 


ARRYING loads that vary from as 

little as a quarter of a horsepower to 
as much as 1000, rubber transmission 
belts are the means of putting a huge 
part of America’s horsepower to use- 
ful work. The average belt harnesses 
between 100 and 150 horsepower. To 
handle this efficiently requires an extra- 
ordinary combination of strength, grip 
and wear-resistance. 


That is why so regularly where the 
going is toughest you will find HEWITT 


HEWITT 


UMI 


trans 
here 


own 
out more goods 
faste ¥ HEWITT transmission 
belt is“Backed by the experience of an 
organization that for almost a hundred 
years has specialized in the production 
of industrial rubber products. 


In fact, HEWITT technicians have pio- 
neered many of the most important de- 
velopments in industrial rubber products 
—transmission belts, conveyor belts, 
packing and hose of all kinds. For in- 


on Belts 
pemission 
Sr more in length, a spe- 
fm splice method is used. 


stance, their introduction years ago of 
the use of synthetic rubber for oil and 
gasoline hose. Or their more recent 
development of the mass production 
methods that make HEWITT the largest 
producer of the famous self-sealing gas- 
oline tanks for pursuit planes. 


Right now HEWITT engineers are busy 
planning still finer postwar industrial 
rubber produces, They will be ready for 


you so6n—and your HEWITT distributor 
will be waiting to supply your needs 


= RUBBER 


\, CORPORATION, Buffalo 5, N. Y. 
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a Firm Adds Warehouse 





s— For Refractories Line 





for fast .... 


the truck 


ofa theusand uses 





Frank Groves is one of the partners in 
the expanding organization that operates 
under his name in San Francisco. 


The Frank Groves Co.. San Francisco, 
| with a branch in Portland, Ore., has ex- 
panded by taking on the refractories 
| line of the Vitrefrax Corp. A warehouse 
| for the line is maintained with railroad 
| siding facilities and about 4000-sq. ft. 
| of space. Al Brown, formerly with Key- 
stone Lubricating Co. and a graduate 
| of Massachusetts Institute of Technol- 
| ogy, has been appointed a sales en- 
| gineer and will handle refractories ex- 
clusively. 
There are two partners in the com- 
pany—Frank Groves and Harold T. 
Waldron. 


| Lewis Supply Appoints 
Two New Salesmen 


This modern, powerful, speedy truck Lewis Supply Co.. Memphis, Tenn.. 
will ickl for itself i has added two new salesmen to its 
ill quickly pay for itself in saved man- staff. They are Robert M. Underwood. 
hours—time and operating expense. formerly with Pelican Well. Tool & Sup- 
f ply Co., Shreveport, La., and Edward 
Inexperienced operators efficiently T. Toby, who also is an experienced 
handle heavy loads around plants— supply salesman. Mr. Toby will sell 
docl i] d in Arkansas, Louisiana and Missouri 
oc rauroa yards and shops etc. while Mr. Toby will cover the Memphis 
with ease and safety. No batteries to area. 
re-charge. 


| Universal Wheel Plans 
| New, Larger Quarters 


The Universal Wheel & Abrasive 
Corp., Chicago, plans to move into a 
new and larger plant next fall. It ha- 
purchased the site at 400 N. Ashland 

| Avenue, Chicago, Illinois, and construc- 
' tion of the new plant is already under 
way. When completed, the new build- 
15413 COMMERCIAL AVE. HARVEY (Chicago Suburb) ILLINOIS ing will coyer the length of the entire 
. bleck of Kinzie Street between As')- 
Manufacturers of Diesel & Gasoline Engines © Lifting Jacks © Railroad Equipment = land and Marshfield Avenues. 


Write today for bulletin. 
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Wirn Rotary Files, the world’s foremost file 
manufacturer now extends still further the 
scope of the well-known Nicholson slogan, 
“A file for every purpose.” 

After thorough study of the fast-growing 
uses of Rotary Files, Nicholson is prepared 
to provide both Hand Cut and Ground-from- 
solid types. 

Each type is available in 16 standard styles 


or shapes; 3 cuts (Coarse. Medium and Fine) ; 
64 sizes and in diameters Ye” to 2”, 


NICHOLSON FILE COMPANY se 


* 
4 
’ 
: 
#¢§ 
r 
3 
<> 


For easy identification, each file shank is 
code-stamped to conform with Catalog and 
Price Sheet listings.* 

Nicholson Rotary Files are manufactured 
from high-speed steel. Carefully shaped and 
true centered. Accurately cut or ground. Ex- 
pertly hardened. . . . In every respect, uphold- 
ing the Nicholson tradition for The right file 
for the job in the highest quality obtainable. 
*SEND FOR CATALOG, PRICE LIST AND DISCOUNT 
INFORMATION. Lose no time in taking on this added 


Nicholson line. 


42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND, U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 
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District 
Service Engineers 












Jack Mather 
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The men you see on these two pages don’t come to 
you for their checks on pay day. But like the men who 
do, they are a part of your organization. 

The District Service Engineer who works with you 
and your customers, the home office men who stand 
behind him — all know that their continued success 
and Delta’s continued leadership depend on your suc- 
cess. Here is an organization that is: 


READY to supply technical information and assist- 
ance to your sales force and your customers. 


WILLING 00 pitch in and help lick problems of 
application and service on Delta equipment, to check 
your stock, to serve you in many other ways. 


ABLE to provide service and advice you can rely 


_— 
° 
\ 7 


ae 


on. The Delta service organization has been built care- 
fully of seasoned men, all thoroughly grounded i in the 
field of light machine tools. And in the past five 
months, every service engineer has completed an in- 
tensive refresher course at the factory. 


There is every indication that the reconversion period 
will continue the trend to light,’ flexible, adaptable 
machines and that Delta will continue to lead the 
field in efficient, safe, dependable, and lowdapss light 


machine tools. 


Make the most of this trend to enhance your own 
position. Draw on the reservoir of ability and expe- 
rience in your Delta service force. We are anxious to 


help you, 


Our men in the armed services are not 
shown bere, but we are looking forward 
to the day when they will return to aug- 
ment this force. 


MANUFACTURING COMPANY 


o— Wha Sarvwoc Amarirca 


. MILWAUKEE 1, WISCONSIN 





-P. C, Sowersby Heads 


,V T ‘ C A, | ‘Promotion Department 
“PLIERS” 


for More Tool 
Mileage 











P. C. SOWERSBY 


P. C. Sowersby, formerly advertising 
specialist at General Electric’s lamp de- 
partment at Nela Park, Cleveland, and 
more recently a member of GE’s Michi- 
gan district, has been appointed to the 
position of sales promotion manager of 
the lamp department’s Midland Sales 
District. Chicago. 

He succeeds Hugh Smith, who re- 
cently left, Midland District to serve as 
sales. promotion manager for Research 

| Institute of America, New York City. 

A graduate of Oregon State College. 
Sowersby joined General Electric at 











Pliers for Schenectady. During his eleven years 
there, he was active in radio sales, pub- 
Every Need licity work, and industrial advertising. 
He was transferred to Nela Park lamp 
: department headquarters in 1938, devot- 
UTICA Pliers and Adjustable Wrenches | ing much of his time to trade magazine 
; i contact work and creative sales promo- 
are made to do tough jobs easily and tion activities. 
good mechanics know they stand up 
Return of Employees 
Seen as No. 1 Problem 
: “Our No. 1 detail of post war plan- 
By) ning is that all regular employees now \ 
# in the military service will.get jobs with Ww 
us when they come back.” Frank Pid- st 
geon, vice-president of Pidgeon-Thomas al 
| Iron Co., Memphis, declares. “The best W 
possible planning for the days to fol- a 
| low the end of the war must be founded 
| on a closely knit, skilled organization v 
| which will enable peacetime competi- li 
tion prepared to take advantage of 
| whatever turn industrial events may 
UTICA+| 
| Mr. Pidgeon explains that his organ- 
e & T O re) L | ization is being kept flexible so that 
| the change-over’ from war to civilian 
ON | work can be made quickly and smoothly. 
“The word ‘Flexible’ sounds rather 
yeneral and vague, but this is the 
| theme of the firm’s careful plans that 
MILL SUPPLIES * OCTOBER, 1944 ». 


UMI 











ng 
de- 
ind 
hi- 
the 
of 
les 


ge, 
at 
sars 
yub- 
ing. 
ump 
Vvot- 
zine 
Mo- 


lan- 
now 
with 
Pid- 
ymas 
best 
fol- 
nded 
ation 
peti- 
e of 
may 


rgan- 
that 
yilian 
sthly. 
ather 
the 
that 


es 


UMI 








YOU WOULDNT PUT 


A STRAIT JACKET 







Any aerial acrobat dressed in a strait jacket 
would probably break his neck. The wires and 
strands of non-preformed wire rope are virtu- 
ally in a strait jacket—locked in position and 
under constant stress—with the result that the 
rope doesn’t perform as well as Hazard Lay-set 
which is preformed at the mill and entirely re- 


lieved of stresses and strains. LAY-SET Pre- 


HAZARD WIRE ROPE DIVISION - Wilkes-Barre, Pa., Atlanta, Chicago, Denver, 
Fort Worth, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Tacoma 


AMERICAN CHAIN & CABLE COMPANY, INC. . sriwcerorr - connecticut 


nazaro LAY>SET 
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formed Wire Rope gives you greater dollar value 
because it requires no seizing when cut; it resists 
kinking and whipping; it is easier to splice, faster 
to reeve and safer to handle. Since it has high 
fatigue resistance, it wears longer. 

Hazard LAY-set Preformed Wire Rope is “in 
the service” on countless jobs for the Armed 
Forces where it is proving its many advantages. 
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At the plant of a 
representative 
tool manufacturer: 


<p menich® 


Files 








Your customers will find that the ability of 
“AMERICAN SWISS” Files to outperform is 
the natural result of the way these precision 
tools are made. Their size is held to close lim- 
its—with a tolerance of only +.002 in. in some 
shapes. Their uniformity of hardness is assured 
by heat treatment with automatic control and 
regulation to within +5°F. And every step in 
their manufacturing process is conducted by 
long-skilled craftsmen guided by 45 years of 





FREE en g } 
CATALOG — in specializing on Swiss-Pattern 
SENT ON ne 

REQUEST For best results and lowest costs on your cus- 


tomers’ intricate and accurate filing jobs, sell 
“AMERICAN SWISS” Swiss-Pattern Files. 


American Swiss File & Tool Co., Elizabeth, N. J. 


SWISS PATTERN FILES 
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they have worked on for a long time, 
and which will enable them to convert 
smoothly and quickly,” he says. 

Mr. Pidgeon believes that welding 
largely will replace oldtime riveting in 
structural steel work. The firm has 
about 10 times as many welding ma- 
chines as it had before the war, and 
they expect to use them in post war 
work for greater efficiency and speed. 

“We have a large number of highly 
skilled workers, many with new skills 
developed from wartime activities,” he 
said, “and we are facing the problem 
of transition to peacetime production 
whenever the war ends, with confi- 
dence.” 

Pidgeon-Thomas is one of four ship- 
yards of the LCT (landing craft, tanks) 
program awarded additional contracts 
by the Navy to keep open through 1944 
so that in event more craft is needed in 
1945 they will be available for pro- 
duction. 


Norton Promotions, 
Transfers Announced 


Fred L. Curtis has been appointed 
manager of the sales engineering de- 
partment of Norton Co., Worcester. 
Mass. He will be located in Worcester 
and will report directly to H. M. John- 
son, general sales manager. Mr. Curtis 
has been with Norton for sixteen years. 
first as abrasive engineer in Jackson. 
Mich. and for the last five years as abra- 
sive engineer in Detroit. 

Fred W. Grant has been appointed 
merchandising engineer and also will be 
located in Worcester. Mr. Grant has 
been with Norton more than 30 years 
and for the last 19, has been abrasive en- 
gineer in Milwaukee. 

Paul H. Carlson has been appointed 
abrasive engineer for Milwaukee suc- 
ceeding Mr. Grant and E. C. Willey has 
been appointed abrasive engineer for 
the Moline, Ill, area succeeding Mr. 
Carlson. 


Dallman Supply Names 
San Francisco Manager 


The Dallman Supply Co. of Sacra- 
mento, Calif., has appointed L. L. Burt 
as manager of the San Francisco 
branch. 

Two new salesmen also have been 
named for the San Francisco area— 
Arthur Barnes, who had been for a 
number of years with Payne Furnaces. 
and R. Benzie, formerly with the A. D. 
H. Co. of Salinas, Calif. 

Among the contemplated post war 
activities, as reported by C. A. Town- 
send, purchasing agent, is the erection 
of a modern building on property hav- 
ing a railroad siding. 
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UTTCOREL 


FOR NUT SETTING 
OR SCREW DRIVING 


| 


: > ae / | 


i 


@ Now for the first time you can set nuts 
and drive screws rapidly and accurately 
without stretching, stripping or “burn- 
ing”...made possible with the new ARO 
impact mechanism with CONTROLLED 
TORQUE. 

Backed by years of testing, proving and 
perfecting, this amazingly simple mechanism 
has only four moving parts... dispensing 


JOBBERS 


Your territory may still be 


Wire or write for 


our proposition. 
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IMPACT TOOLS 
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REVOLUTIONARY NEW, SIMPLE IMPACT MECHANISM 


entirely with clutch jaws, springs, adjust- 
ment nuts and screws. 

Pneumatic powered...light weight... 
ruggedly built. For greater speed, longer 
life, less fatigue, lower maintenance costs 
and higher efficiency ... specify ARO impact 
tools... available in models up to 34" capac- 
ity. Write for new catalog No. 44. The 
Aro Equipment Corporation, Bryan, Ohio. 
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The industrial distributor's existence is dependent on the acces- 
sibility of quality merchandise—the ability to provide prompt 
service—and a fair and impartial distributor policy on the part of 


the manufacturer ... The Chicago Screw Company provides 
all of these things —‘'Chicago” is IN STEP with the distributor. 

Our sales and advertising policies provide a selling plan 
designed for the purpose of increasing the volume of distributor 
sales. Competent, factory trained, distributor minded salesmen 
give individual attention to each distributor account, regardless 
of size or location .. . The fine 
quality of our products, our 
method of selective distribution, 












margin of profit, modern pack- 
aging, and aggressive sales effort 
contribute to making Chicago 
“Safety Plus’ Socket Screws a 
leading line with the distributor. 








THE CHICAGO Screw Co. 


ESTABLISHED 


1026 SO. HOMAN AVENUE 


1872 


CHICAGO 24, !LL. 
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Wholesale Hardware Unit 


Added to Waco Branch 





J. P. BREWINGTON 


The San Antonio Machine & Supply 
Co., known in Texas as SAMSCO, is 
adding a wholesale hardware depart- 
ment to its branch in Waco, Tex. J. P. 
Brewington. formerly sales manager of 
the McLendon Hardware Co., in Waco, 
which was recently liquidated, is man- 
ager of the new department. 

To handle the additional business, 
SAMSCO is building an all-concrete 
building 100-ft. wide by 200-ft. long. A 
mezzanine floor 16-ft. wide will extend 
around the entire interior of the 
building. 


No Immediate Relief 
Seen in Paper Shortage 


The general paper and paperboard 
shortage and high demands for paper 
will continue probably for 10 months 
after “Victory in Europe” Day, WPB 
officials told members of the Over-All 
Paper Industry Advisory Committee at 
a recent meeting. Pulpwood, pulp and 
paper inventories were reported low. 

Concerning the present over-all paper 
situation, Harold Boeschenstein, acting 
director of the WPB Forest Products 
Bureau, said: 

“Pent-up commercial and industrial 
paper demands will be felt by manu- 
facturers and consumers after Germany 
capitulates, or whenever WPB limita- 
tion orders in other fields are lifted. In 
addition, there will be a very large do- 
mestic need growing out of reconversion 
and the re-introduction of many civilian 
products which are presently restricted. 

“Essential military and civilian paper 
requirements in liberated countries 
must also be met. Demands for packag- 
ing materials will be further augmented 
by the military program for transferral 
of material from European to the 
Asiatic theaters of war. A great deal 
of this must’be repackaged. Britain has 
a similar military packaging problem 
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DAYTON V-BELT 
DISTRIBUTORS 
THE STARS 
(0) PRIORI 
SHOWINGS 


* 


Smash hit of the season is Dayton Rubber’s dynamic advertising 
and selling plan. It stars V-Belt distributors in every scene. 


We've set the stage with advertising in a great 
list of industrial publications. The audience com- 
prises more than 2,000,000 men who are reading 
about the expert service which Dayton V-Belt dis- 
tributors are rendering in solving drive problems. 


This show rests upon the solid back-stage 
foundation of a complete data and engineering 
service which includes the help of factory-trained 
field men and the support of a new and compre- 
hensive catalog service. 


The properties include a wide array of sales and 
promotional helps—effective folders, signs and 
displays. 


To bring the full impact of this national show 
into every community, Dayton’s plan of Classified 
Telephone Directory Advertising goes to work— 
and good! 


And for box-office, Dayton packages its com- 
plete line of V-Belts for easy handling and locates 
its warehouses strategically to supplement dis- 
tributors’ V-Belt stocks. 


MILL SUPPLIES 


In other words, Dayton Rubber has everything 
necessary to get more and better business for 
distributors and their salesmen—including the 
name which stands for Technical Excellence in 
synthetic rubber. 


THE DAYTON RUBBER MFG. CO., Dayton 1, Ohio 
The World’s Largest Manafacturer of V-Belts 
Dayton Rubber Export Corp., 38 Pearl St., New York, N. ¥., U.S. A. 
Cable Address: WIDBLOCO 


v-Belts by 
aytom 


ek wi Jo lo @ ie 


The Mark of Technical Excellence in Synthetic Rubber 


MAINTAIN VICTORY SPEEDS 
—CONSERVE YOUR TIRES 
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BELMONT 


PACKINGS 


FOR RECIPROCATING STEAM RODS 
<—e Belmont 30 





For reciprocating steam rods 
where boiler temperature is in ex- 
cess of 100 lbs. (340 degrees F.) 








HMMM 








and must rely upon North American 
sources for packaging supplies includ- 
ing paper. 

“There may be a tendency on the 
part of the paper-making industry to 
relax its support of the woods and waste 
paper campaigns. This tendency prob- 
ably proceeds from the anticipation of 
a sudden collapse in the war demands 
and a desire on the part of some manu- 
facturers not to have high-priced inven- 
tories in such an event. Such appre- 
hensions are unsupported by fact, and 
any letting up at this point might prove 
disastrous. 

“The time of removal of controls and 
the opening up of the paper situation 
depends to a great extent upon the 
performance of the industry itself. 
Those industry members who let down 


= 3 

7 : 

= S now will take a licking in customer re- 
= = lations when the controls are taken off. 
z If industry relaxes its support of the 
= = program to get maximum production, 
= | then the failure to meet current and 
= FOR ROTATING SHAFTS = | anticipated needs will lie with the in- 
= Belmont 754P ==> | dustry and not with WPB.” 

2 Ses itis dlanititieh aah diaes z Army representatives said that mili- 
= conditions, as well as oscillating rods. = — demands for paper in general 
= ’ = probably will not fall off substantially 
= This is one of a = for some time after “V-E” Day. Re- 
= new series of ad- = | quirements for wet-strength map paper 
= Belmont Packings. : probably will continue ‘high during the 
5 leading business European phase of the war, but should 
am FOR oan on Wii: be somewhat reduced during the Pacific 


; fends rs pote 
customers for you. 
Today, the war demands uninterrupted service of power plant equip- 
ment. Engines and pumps must be kept operating at maximum 
capacity—there is no time for frequent packing replacements. 

Leaking valves ... pistons... rods and plungers cause power 
losses which cut serious inroads into production. 

Check now the packing in your stuffing boxes—at points of service 
—at prime movers—put the right packing on each job to avoid un- 
necessary delays through equipment failures. 

Above we illustrate two standard Belmont Packings for steam 
services. Belmont High Pressure Packing No. 30 is indicated wherever 
a packing is needed for high pressure steam rods, expansion joints, 
air and gas services. 

For centrifugal and rotary shafts working against steam, water, oil 
and weak acids Belmont 754 P can be considered a standard packing. 

Belmont distributors are located in every large industrial center, 
or write on your company letterhead for a copy of the Belmont Pack- 
ings Catalog and see the complete Belmont Line in detail. 


THERE’S A BELMONT PACKING FOR EVERY SERVICE 
Steam, Water, Oil, Gas, Air, Acids, Alkalies, 


Ammonia. Forms include: Rings, 


Coils, Reels, Spools 


Spirals 


Sheets, Gaskets 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER & SEPVIVA STREETS « PHILADELPHIA 37, PA 
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phase of operations, it was explained. 


Assistant Manager Named 


Harnischfeger Corp., Milwaukee, has 
appointed O. C. Tabbert, formerly weld- 
ing engineer in the company’s Milwau- 
kee sales district, as assistant manager 
of the P&H Welding Equipment Divi- 
sion. During the past year, Mr. Tabbert 
served a period as acting manager of the 
district office of Jacksonville, Fla. 








a a nae 


Salesmen at Strong, Carlisle & Hammond, 
Cleveland, who want to give customers a 
demonstration of a hoist in use have only 
to invite them to visit the supply com- 
pany’s shipping room. The hoist is a 
trolley moufited Yale & Towne, the line 
S-C-H handles. 
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GOOD SPANG PIPE EVEN THEN 


















Ether first used as an anaesthetic in 1846* 


On September 30, 1846, Eben Frost, suffering from a violent toothache, called 
at the office of Dr. William Morton. 


Of all the dentists in the world, Frost had picked a man who had been experimenting with 
rectified sulphuric ether. He had tried it on goldfish, on his dog, even on himself — but never 
on a patient. He boldly suggested its use to Frost, who readily agreed to take a chance. 


The extraction was a success, and upon reviving (aided by a glass of water thrown 
in his face) Frost was amazed. He had felt nothing. Dr. Morton did not rest his 
case on this initial success, but continued to improve the method. Others 
carried on where he left off. 


Likewise, the development of Spang Pipe did not stop with the first 
product made in 1840. Each succeeding year has seen new 
developments in manufacturing, and new uses for the im- 
proved product. Today, after 104 years of continuous 
research and improvement, Spang stands out as 
the finest quality pipe that you can buy. 


%*Page 296, Almanac For Americans 2 S PA | G - C H A L FA N T 


Division of The National Supply Co 
Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; Chicago 


Denver, Detroit; Houston; Los Angeles; New York 


Philadelphia. Pittsburgh; St. Le 
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VINCENT-HUNTINGTON 


New Improved Grinding Wheel 











DRESSERS and CUTTERS 


















HIGHER 
EFFICIENCY 


MORE 
PRODUCTION 








TODAY's unprecedented demands re- 
quire gritiding wheels in tip top 
condition ... 


(1) They must be dressed regularly to 
remove impregnated metals 


(2) They must be trued regularly to 
square off face and remove nicks 


The tools that assure this constant, 24-hour- 
a-day efficient production for your cus- 
tomers are VINCENT-HUNTINGTON New 
Improved Grinding Wheel Dressers and 
Cutters. 





Hooded Type Regular Type 








® In addition to making Dressers and Cutters we 
also turn out approximately 300 tons of war work 
daily from our two production heat treating plants 
—the largest in the country. 




















"Hf it’s a@ HUNTINGTON Dresser or Cutter... VINCENT MAKES IT" 
THE VINCENT STEEL PROCESS CO. Sno 
+4 See) Be , gaa: 


* ‘ te : " Psi 
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Knopp In Supply Division 
Of Mid-States Industrial 





EUGENE E. KNOPP 


Mid-States Industrial “Corp.. Rock- 
ford, Ill., announced the transfer of 
Eugene E. Knopp to the Mill Supply 
Division. 

Mr. Knopp was empinyed in the 
Rockford Power Machinery Division of 
Mid-States for fifteen years as a power 
engineer and is well fitted for the Mill 
Supply Division, having had special ex- 
perience in all types of power applica- 
tions, and knowing most of the trade 
upon whom he calls in his new position. 

Mr. Knopp’s appointment followed 
the entering into the Army of George 
L. Thom, Jr.. who is now stationed at 
North Camp Hood, Texas, in a tank 
destroyer division. 


Allen-Bradley Adds 
Two To Sales Staff 


Frank D. Popowics, associated for 
many years with the Electrical Division 
of Colt’s Patent Firearms Mfg.. Chicago, 
is now a member of the sales engineer- 
ing staff of Allen-Bradley Co.. in New 
York. C. N. Calkins is district manager. 

Charles M. (Red) McCoombs, form- 
erly New England district manager for 
Bull Dog Electric Products Co., has 
joined the Allen-Bradley sales staff in 
Boston, as assistant to M. H. Hallen- 
beck, district manager. 


Van Horn & Son Returns 
To Machine Tool Field 


Van Horn & Son, Inc.. New Orleans, 
is reentering the machine tool business 
after an absence of five years. 

New Orleans papers publicised the 
event, in one instance with a two column 
picture and a story about Oliver H. Van 
Horn, president of the 41-year-old firm, 
recounting “the history of the company 
and giving a resume of future plans. 
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This full page advertisement ia color, 
shown at the left, is typical of the Si- 


k- monds campaign running in all leading 
of publications, this month, which serve 
oly the metal and wood-cutting fields. 

he Note well that this advertisement, like 
of all other Simonds advertising, directs 
yer the buyer to you. So be sure that you take 
on full advantage of this campaign... 
= which is making more than 4,500,000 
oe sales calls for you this year. 

we Make Simonds’ advertising a talking 
a sc wees oat cont wean point with your customers .. . make it 


Sere naive a Si Bade seasiot eo work for you... make it pay you! 
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TRANSMISSIONEERED MEANS ADVANCED DESIGN 








IN POWER DRIVES 





Put the Dodge Transmissionce” on your Staff 


When it’s a matter of putting power to work — 
all of it—it’s a job for the Dodge Transmissioneer. 
These specialists are graduates of a factory course 
in “transmissioneering” who know how to solve 


power drive problems effectively and economically. 


Transmissioneered means advanced design in 
power drive equipment. Dodge Transmissioneers 
work with a complete line of standardized 


and precision-built bearings, sheaves, pul- 


BUY MORE 
WAR BONDS 
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which insures“The Right Drive for Every Job”. 


Whether your problem is one of stepping up war 
production or planning for reconversion, the 
Dodge Transmissioneer — your local Dodge dis- 
tributor —can give you valuable counsel and, in 
many cases, supply your immediate needs from 
his local stock. Put him on your operating staff 

— his service is as close as your telephone. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. S. A. 


The Sign 
of the Dodge 
Transmissioneer 
Sees ee ee ese eee eee Be ees eweeaeensnaaeane 
Copyright 1944, Dodge Manufacturing Corporation No. 17 


ro. 
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and POWER lor 
the Dodge Transmissioncer 


When we talk about putting all the power on the job we mean 
all the way down the line. Machine power for the production 
man — productive power for the plant owner — sales and 
profit-power for the Dodge Transmissioneer! And we’re keep- 
ing consistently at it — driving straight to the mark month 
after month — with the story of Dodge Transmissioneering. 


Our advertising talks about “The Right Drive for Every Job”; 
what it means in low-cost, uninterrupted service; where this 
reliable service can be obtained; why it pays to “put the Dodge 
Transmissioneer on your staff.” 





Dodge advertising appears in the important industrial publica- 


tions covering every field where dependable Dodge Transmis- 
sioneered power drives have practical and profitable applica- 


tions. Thousands of these informative messages, packed with 


sales-punch, are continually talking DODGE to production men 
and executives constantly on the alert for better methods of 
keeping production up and costs down. The Sign of the Dodge 
Transmissioneer tells them, “Here’s the power drive supply 
source you need.” 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. S. A. 


BUY MORE 
WAR BONDS 
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REPORT TO SAFETY DEPARTMENT 
WAME- John J. Smith 
DEPARTMENT: Maintenance 
DETAILS OF ACCIDENT - While sawing 

overhead, the bdiede broke, 

Employee fell from the ledder 

injuring his. enkle 


REPORT TO SAFETY DEPARTMENT 


NAME- Wn. H. Brown 
DEPARTMENT- 38-L 

DETAILS OF ACCIDENT-Hand hack sew 
Dlade broke while cutting pipe. 


A plece of the blade 
drove into his hend. F&F 


which rasulted 
in a bed cut. 








FOR SAFETY SELL 
‘LENOX’ UNBREAKABLE 





Reg. U. S. Pat. Off 





THE SAFETY HAND BLADE SENSATION 


SAFETY. Hazards and accidents of sawing are eliminated 
by the use of this new Safety Hand Blade. 


A 1944 “LENOX” DEVELOPMENT. An exceptional saw 
made of Molybdenum High Speed Steel that has the back of 
the blade annealed so as to make it unbreakable, and the 
tooth edge hardened for durability. Has all the cutting quali- 
ties of the standard Molybdenum High Speed Blade. 


ADVANTAGES. May be used under all awkward sawing 


conditions, or by inexperienced men, with complete satisfac- 


tion and fast cutting speed. 


BREAKAGE ELIMINATED. Inasmuch as this is an unbreak- 
able blade it will withstand hard usage, even misuse, with- 
out shattering. Sharp twists and kinks, which are the main 


reason for saw breakage, are absorbed without damaging 
this blade. 


“THE UNBSREAKABLE BLADE IN THE PLAID BOX" 


AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 


VIS | 
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Distributor Addresses 
State CIO Convention 





R. S. MARS 


“The sinister shadow of confiscatory 
taxes and government control of our 
whole capitalistic system is too forebod- 
ing to be much longer ignored and only 
through the most painstaking develop- 
ment and cooperation of industrial and 
labor leaders with vision and foresight 
will these two great forces be able to 
see eye to eye.” R. S. Mars, general 
manager of W. P. & R. S. Mars Co., 
Duluth distributing firm, declared in an 
address before the Minnesota State 
CIO convention. 

Speaking as a representative of the 
Duluth Chamber of Commerce, of which 
he is president, Mr. Mars stressed that 
upon the wisdom and judgment of in- 
dustrial and labor leaders depends the 
economic destiny of America and its 
future citizens. He continued by de- 
claring that new horizons demand men 
with vision and foresight, men who 
recognize that human relationship is 
the number one factor in our demo- 
cratic way of life. 

“All the legislation, restrictions, bu- 
reaus and panels that can ever be en- 
acted or set up by the Federal Govern- 
ment are but a hollow substitute com- 
pared to the meeting of the minds of the 
particular interests that are they, them- 
selves involved.” Mr. Mars declared. 

“It would seem that both labor and 
management alike should recognize the 
fact that they have become of age and 
have a definite responsibility not only 
to each other but to the public as well 
—and the current practice of govern- 
ment settling each dispute is further 
proof that something is lacking that 
could be strengthened by closer co- 
operation.” ~ 

Mr. Mars pointed to the December, 
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| 1943 meeting of Phillip Murray, ClO 
president; William Green, AFL presi- 
| dent; Paul Hoffman, Studebaker Corp.. 
ptesident and chairman of the Com- 
mittee for Economic Development; and 
Frederick Crawford, Thompson Prod- 
ucts, Inc., president and the then presi- 
dent of the National Association of 
Manufacturers, as a step in the right 
| direction. 
“Right here,” “he continued,” is the 
nucleous for an organization that might 
be properly called a ‘National Economic 
Congress’ composed of the highest off- 
cials of organized labor and the top 
executives of management in whose 
stewardship properly lies the full re- 
sponsibility to pattern and formulate + 
equitable and just labor and manage- ¥ 
ment policies that will govern the destiny 
of our capitalistic system through the 
turbulent years that lie ahead. 


Post War 


“The post war period will necessitate 
| a large degree of restraint on the part 
| of all concerned but through this 
| joint congress or clearing house—un- 
fettered by political and governmental 
control—but staffed and guided by cap- 
able and seasoned economists and 
| analysts skilled in their chosen pro- 
| fessions—could emerge the solutions 
| -and recommendations that might go a 
long way toward solving the problems 
of cut-backs-cancellations — reconver- 
sion—surplus war materials—employ- 
ment—social security—wages—hours— 
pensions — taxes — profits — dividends 
and scores of other intricate and com- 
plex issues that are bound to become 
bitterly controversial if some area of 


| Great for lifting heavy loads... | sssementisno deretoped trough wt 
moving machinery...pressing gears, etc. 


During this war, industry has found many time and labor saving “Tt is only reasonable to assume that 
uses for Hein- Werner Hydraulic Jacks. the administration and the congress 

3 regardless of the party in power will be 
confronted with grave responsibilities 
from the standpoint of foreign and do- 
mestic affairs for many years to come 








Grave Responsibilities 


If any of the factories you call on are not making use of these 
compact, super-powerful, easy-operating, absolutely dependable 
jacks —a check-up undoubtedly will disclose many applications. 


A 30 ton capacity model is illustrated above. It has a low of 11” and I for one strongly advocate that 
and a high of 18%”... It has a tandem arrangement of two speed politics again revert to government and 
designed that operator uses both the speed pump and the economics be returned to the great 

din sles bes ail saber 4 P P leaders of management and lahor—who 


pressure pump until load is contacted; then the handle is pulled 


time tested and seasoned—have earned 
back from speed pump and pressure pump is used to lift the load. 


the right to another chance to deter- 


Complete H-W line includes models of 3, 5, 8, 12, 20, 30 and 50 mine and direct the destiny of their 
ity... Write us for full details. own affairs. 

se ips hi z “T have long felt that the cause of 

HEIN-WERNER MOTOR PARTS CORP. labor would be far better understood by 


Waukesha, Wisconsin the public—had not the administration 
denied it the respect—dignity and 
WW El N -W ER N E ie4 esteem that it rightly deserves through 
the leadership of a great statesman in 
the office of Secretary of Labor. 

“I am inclined to believe that the 
desire to make political capital of the 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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PK When our boys hit the Normandy 
beaches, rope went ashore with the first 
wave. An indispensable part of every ship’s 
gear, rope is irreplaceable also in mounting 
and carrying out an attack. That’s why our 


, that Armed Forces must have plenty of rope— 


gress 
ill be 
ilities 
d do- 
come 
that 
t and 
great 
—who 
arned 
deter- 
their 


good rope—the very best we can turn out 
for them. And that’s why we, on the civilian 
front, must learn to use it properly, and to 
store it properly, so that the rope we save 
will continue to fight for us. Remember 


ROPE IS A SINEW OF WAR 


COLUMBIAN ROPE COMPANY 
Auburn, N. Y. 
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breach that exists between the two great 
labor organizations accounts to a con- 
siderable degree for the fact that the 
ideals of the whole movement have been 
submerged for want of an outstanding 
spokesman in the cabinet whose value 
from a public relations standpoint 
would be immeasurable. We often for- 
get that the roots of a movement like 
those of a tree are really what count * 
and not the floewer—that comes and goes 
| —and is never lasting. 
| “Progress should be viewed in terms 
of decades—not in days or even years— 
and it is sometimes difficult not to be 
drawn into situations that fail to give — 
| cognizance to the future—merely for © 
| the expediency of the present.” : 





Carver Names O'Leary 
Chicago Representative 





Carver Pump Co., Muscatine, Iowa 
has appointed John J. O'Leary to rep- 
resent the company in the central states, 
and he has opened a branch office at 
201 N. Wells St. Chicago. Mr. O’Leary 
was with the Independent Pneumatic 
Tool Co., Chicago, in a similar capacity 
for the past eight years. 

Concentrate on selling STAR hand and power hack saw blades, frames, Three new Carver distributors also 

y . a were announced. They are the Acme 
and flexible back metal-cutting band saw blades. . . it’s a sure way to Contractors Machinery & Equipment 
gain leadership in a field where product quality and service are para- | Co., Inc., Chicago; the H. B. Faith 
mount considerations of purchase. | Equipment Co., Rockford, Ill, and Cen- 

CLEMSON BROS., INC., concentrates on making STAR blades that | '*@! Supply Co.. Danville, Ky. 
are unrivalled for cutting qualities; give long and efficient service when oa me: 
properly used; and are so designed as to prevent tooth-strippage or | 
breakage under normal operating conditions. 

To back up these principles, and to help you SELL more STAR prod- 


ucts, CLEMSON BROS., INC., has prepared STAR Catalog No. 43-S... 











; E\ 

a complete description and listing of STAR products, together with C 
specifications and sales hints. Give your sales representative this Catalog sourc 
for easier STAR selling. set-u) 
1, Th 

For the man who uses hack saw blades the booklet “Metal job. ¥ 
Cutting” © textbook on the selection, use and care of hack chem: 
saw blodes. Copies are FREE to dealers for their customers practi 

Back of ol! this effort is CLEMSON’S 1944 advertising. 

Fourteen leading industrial and hardware papers that reach 2. Ba 
more thon three million interested readers have been selected prove 
to corry the STAR message of leadership. 3. Th 
metal. 

4. Th 





prope 
Equipped with a chef's hat and apron, Ow 
and flanked by two assistants. ‘Kitchen [ for th 
Killer” Dite Myers prepares to entertain § ficiar 
some 35 guests, several of them distri- 





pies 2 
ee 
y aa ~% 
é; ‘ ‘ 












‘ butors, on the lawn of his home in d ~ 
5 YEE Te eS Evanston, Ill. Mr. Myers, mid-western COO] 
Makers of Hand and Power Hack Saw manager, Industrial Rubber Products cuttin: 

Blades, Frames, Band Saw 8Blades j | Division, Thermoid Co., cooked the flap- 

and the Clemson D-!]7 lawn Machine j } jacks and waffles tha® were featured ‘at 

| the Sunday morning party. His sons, Brad 

“NOT T a @ 6210 and Steve, did the serving. 
142 : MILL SUPPLIES. « OCTOBER, 1944 


UMI 








ron, 
hen 
tain 
istri- 
. in 
tern 
jucts 
flap- 
i ‘at 
Brad 





Babbitt non-returnable 5-gallon drums ore 
extra sturdy and ideal for many revses inevery 
plant. Babbitt Coolants are also available in 
}-gal. cans, and 15-gal. and 55-gal. drums, 


EVEN SELLING FACTS about Babbitt Coolants. 

Check them. They show the way to a new income 
source without a change in your present selling 
Set-up. 


1, They are chemically compounded to do a specific 
job. They —— the latest advances in cutting oil 
chemistry. They are abreast of modern metal cutting 
practice. 


2. Babbitt Coolants are laboratory tested and shop 
proved. 


3. There is a coolant for every type of operation, for all 
metals, for all tools, for all speeds. 


4. The Babbitt Coolant Chart makes selection of the 
re coolant simple and accurate. No technical 
nowledge is needed to prescribe the right coolant 
for the particular job. Babbitt research men and tech- 
nicians seas done this for you. 


5. Practically every customer whom you sell uses cool- 
ants and cutting oils. THE BABBITT MODERN 
COOLANT LINE: Babbitt light-duty, water-soluble 
cutting oils; Babbitt ordinary-duty; Babbitt heavy-duty. 


6. Babbitt Coolants are conveniently packaged— 
1-gallon can; 5-gallon, 15-gallon, and 55-gallon drums. 
A size for the smali shop or the large plant. 

7. Babbitt Coolants are backed up by effective sales 
helps; by sales aid and educational material, available 
to you and your salesmen. 


These seven facts point the way to additional profit. 
The extent of the coolant market is amazing. 


Regardless of what you sell or where you are it will 
pay you én dollars to let us tell you how you can make 
a quick start to more sales with Babbitt Coolants 
and Babbitt advertising and sales helps. 


Why you can compete with anyone because of Bab- 
bitt’s special distributor set-up! Write us now— 
today. The business is there. Make up your mind 
you will get it. Never was the future rosier or more 
opportune for the on-your-toes jobber. 


BABBITT INDUSTRIAL SPECIALTIES CO. 
Coolant Specialists for Industry 
SUITE 3139, 630 FIFTH AVENUE, NEW YORK 20, N. Y. 


BABBITT COOLANTS WILL MAKE YOUR BUSINESS A GREATER MONEY-MAKER 
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THE MOMENT YOU START TO FEATURE THEM. WRITE US. 
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The new General Catalog 72 of C. W. Marwedel is one of the most comprebensive 
catalogs in the industry. It is their third successive Donnelley-compiled catalog. 


Every Month Counts 
NOW 


* New general catalogs that will help replace 
your absent men now will also render powerful 
sales aid in the competitive post-war period .. . 


And that may be closer than ne think. 


* This is a good time to plow back some of 


your present profits into the future of your 
business. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET CHICAGO 16, ILLINOIS 
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V. H. Schenck, treasurer of Hart Indus 
trial Supply, Oklahoma City, looks over 
the “coffin corner’’ where the firm plans 
to “beat the bushes” stronger for post 
war business. 





National Power Show 
To Open Nov. 27 


The 16th National Exposition of 
Power and Mechanical Engineering, 
will be held in Madison Square Garden, 
New York, Nov. 27 to Dec. 2. 

The forthcoming sessions of the 
biennial Power Show, as it is generally 
known, originally were planned to serve 
in great part as an aid to war produc- 
tion. However, the recent invasion of 
Germany’s west wall and political pres 
sures for a shaping of reconversion 
plans before the national election, have 
sharply altered the industrial outlook. 
It now appears that Exposition will 
cater more strongly to the needs of ci- 
vilian production than had been ex- 
pected. 

Because of preparations to continue 
the state of war indefinitely, on the 
other hand, many exhibits will contain 
samples of war products as well as me- 
chanical equipment, materials and sup 
plies. Moreover the logistics of the 
armies of occupation, plus demobiliza- 
tion of the fighting forces will perpetu 
ate a sharp division in many branches 
of industry between government and 
private work for many months to come. 

A preliminary review of products that 
will be on display indicates that the 
following classifications will be repre: 
sented: heat and power production, dis 
tribution of energy, control appliances, 
auxiliary apparatus, instruments for in- 
dicating and recording measurements of 
quantities and pressures, power trans 
missions, material handling equipment. 
engineernig materials, engineering spe 
cialties. machines and tools. 


William B. Hyson Dies 


William B. Hyson, secretary of Carey 
Machinery & Supply Co., Baltimore. for 
38 years, died Sept. 21. 
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TWIST DRILLS 


IMMEDIATE STOCK DELIVERIES 


ON STANDARD 
DRILLS 
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ENGINEERS AND PRODUCERS 
OF QUALITY CUTTING TOOLS > 


» repre: 
jances, SINCE 1917 
or i 

nents of 


AMPCO TWIST DRILL CO. 
JACKSON, MICHIGAN U.S.A. 


CHICAGO . DETROIT . CLEVELAND - PHILADELPHIA 


Distributors in All Principal Cities 
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Distributor stresses 


“Long-lasting business relationship” 


From a recent letter from a prominent Allen Distri- 
butor, the following refers to the permanence of the 
business that Allen Distributors build with their Allen 
line. In other words, what they build they keep as a 


growing asset: 


‘We would like to say that we appreciate very much 
the cooperation that we have received from the Allen 
Manufacturing Company, feeling that it makes toward 
a long-lasting business relationship which will survive 
most any storm unless basic fundamentals are disturbed 


in some way”. 


* * * 


To see that “basic fundamentals” are not disturbed is, of 
course, the immediate and ultimate concern of all businessmen. 
In preserving the American principle of free markets, ALLEN 
unites with its Distributors in proving that a free system of distri- 


bution makes for prosperous, long-lasting business relationships. 


THE ALLEN MANUFACTURING COMPANY 





HARTFORD, * ALLEN jr CONNECTICUT, U.S.A 


MILL SUPPLIES * 


146 OCTOBER, 1944 








Curt Smith (right) is a new telephone 
salesman for Hayden Supply, Grand 
Rapids. He and Ralph Qverholser keep 
busy right through lunch hour. 


Latin American Students 
To Attend Brown School 


Latin American industrialists are to 
be offered an opportunity to provide 
groups of employees of their own choos- 
ing with free technical and practical in- 
struction in precision industrial in- 
strumentation in this country, according 
to E. B. Evleth, vice president and gen- 
eral manager of Brown Instrument Co. 
Instruction will be conducted at the 
Brown School of Instrumentation in 
Philadelphia. 

Mr. Evleth described the plan as an 
honest approach to good will between 
Latin American republics and the 
United States. Such a plan, he added, 
cannot help but promote industrial prog- 
ress in South America. At the same 
time, he pointed out, it should encour- 
age interest in American commodities 
by the Latin American nationals. 

“South America,” said Mr. Evleth, 
“is already improving its industrial 
status and is bound to show further 
progress with or without our help. On 
the admissions of its own representa- 
tives and the Latin American industrial 
press, South American business is in 
real need of technical knowledge. With- 
out that knowledge it cannot compete in 
world markets. There is no good reason 
why industrialists of the United States 
should not encourage our’ friendly 
neighbors to the south to establish them- 
selves more firmly on an_ industrial 
basis.” 

Mr. Evleth emphasized that the plan 
will constitute an expansion of Brown 
school facilities and efforts. 





New Building Purchased 


Everett Foster of the Foster Supply 
Co., Buffalo, has purchased a three-story 
brick building at 1071-1081 Main St. 
Mr. Foster said he would move his com- 
pany, now at 1549 Hertel Ave., Buffalo, 
to the new location this month. 
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KENNEDY 


BRONZE GATE VALVES 


Sturdy 
Duralle 


Your customers will like these 
well - designed, efficient valves 
that assure easy operation, and 
lastingly trouble - free service. 
Available in non-rising and rising 
stem types; also outside screw 
and yoke. Built for steam pres- 
sures up to 300 lbs. 






Write for the Kennedy Catalog, 
which describes and lists the en- 
tire Kennedy line of Bronze and 
Iron Body Gate, Globe, Angle and 
Check Valves; Malleable Iron, 
Bronze and Cast Iron Fittings. 


Figure 27 
Standard, Screwed Ends 


THE KENNEDY VALVE MFG. CO. 
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BLACKMER ROTARY PUMPS are self-adjusting for wear, due to their 
“Bucket Design” (swinging vane) principle. The advantages of this design 
have been known to industrial pump men for over 40 years. 


The Blackmer Line includes POWER PUMPS—HAND PUMPS—EZY-KLEEN 
STRAINERS: 


A DISTRIBUTOR’S LINE OF ROTARY PUMPS , 


The coupon will bring you complete data. 


ATALOG 


and certainly gives : 








Company 


Address 


To: BLACKMER PUMP COMPANY 
18110 Century Avenue, Grand Rapids 9, Michigan 


Please send Catalog No. 106 and complete data on the Blackmer Line. 


Signed Title 
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Custar Promoted By 
Lamson & Sessions 





W. E. CUSTAR 


William FE. Custar. who joined the 
Lamson & Sessions Co. in 1936 as a 
scale clerk in the Cleveland factory, has 
culminated four years in the sales de- 
partment with a promotion to assistant 
manager of the Aircraft Division. Mr. 
Custar also served as a pay roll clerk 
and in the production department before 
entering sales work in 1941. Before join- 
ing Lamson & Sessions he attended Ob- 
erlin College and Western Reserve Uni- 
versity. 


New Officers Installed 
By Transmission Chapter 
The 1944-45 officers of the New York 


chapter of the Power Transmission 
Council were inducted last month when 
the organization held its initial meeting 
in the Woodstock Hotel. Stuart Heéin- 
ritz, editor of Purchasing, spoke at the 
session. He explained the post war 
problems that are facing purchasing 
agents throughout the country and ad- 
vised the >hapter members that they can 
be of invaluable aid to buyers by being 
alert to new products on the market and 
new methods of operation. 

J. B. Joyce, W. S. Wilson Corp., is 
president of the chapter. He succeeded 
Norman Good, Clipper Belt Lacer Co., 
who was presented with a ring as a 
memento of his services to the organiza- 
tion. H. R. Hansen, Victor Balata & 
Textile Belting Co., is vice-president and 
J. H. Jewett. R & J Dick Co.. is treas- 
urer. J. T. Schaefer who was elected 
secretary but resigned’ because he has 
been transferred to the Chicago office 
of McGraw-Hill. R. W. Barnett, Mie 
SuPPLiEs, was named to succeed Mr. 
Schaefer. 

Special guests at the opening session 
were members of the Newark Chapter of 
the Transmission Council. 








UMI 





Make iv Test 


WITH A BETHLEHEM BOLT 


Pick up a Bethlehem bolt at random. Run the nut up 
the bolt shank. Then repeat, using the same nut on 
any other Bethlehem bolt of the same type and size. 
The nut turns just as freely as before. That's because 
Bethlehem bolts and nuts are held rigidly to definite 
tolerances. 

Besides, Bethlehem bolts and nuts are made of 
tough, strong steel. Threads are clean-cut, smooth- 
fitting. Wrenches take a firm grip on heads and 
nuts. Bolts stay tight on the job. 

Bethlehem bolts and nuts and other fastenings are 
top-quality in every respect, to please your most 
critical customers. Bethlehem makes virtually every 


MILL SUPPLIES 


kind of fastening, from standard items like machine 
bolts, carriage: bolts, lag screws, to specialties such 
as studs for high-temperature and high-pressure 
service—more than 3500 individual items, covering 
the entire range of fastening needs. Bethlehem Steel 
Company, Bethlehem, Pa. 


BETHLEHEM MAKES EVERY TYPE OF FASTENING 


BETHLEHEY 
STEEL 
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A-C Appoints Head 
Of Field Sales Offices 





sTANDARO 


gLocKs & 5 


FOR WIRE ROPE 








The AMERICAN Standard wire 
rope Blocks offer the distributor a 
high quality, light weight, inex- 
pensive block with ample strength 
for up to medium duty or for in- 
termittant average service. They 
are manufactured as stock items 
with single or multiple sheaves, and 


can be had with swivel hook, 





shackle, or without fitting. The F. C. ANGLE 

snatch block has single sheave and 
swivel hook. There is a variety in Frank C. Angle, manager of Allis 
sise’and capacity. to cover a wide Chalmers sales activities in the Pacific 


‘ f : region since 1943, has been placed in 
pm comet = range of requirements. charge of all Allis-Chalmers field sales 


offices of the general machinery division. 
The company also announced the ap- 


ointment of Hugo W. Liebert as gen- 
The AMERICAN Standard aa works ne of the tractor 
Sheaves are a companion to the plants; Fred S. Mackey as general 
Standard Blocks. They have deep works manager of the general machin- 
groove and thick flanges and are ery plants; and Harry E. Ladwig as 
cast of a special grade of hard alloy works manager of the West Allis found. 


iron that resists rope wear in the ries and pattern shops. 


groove. 





Quarterly Supplement 
ciiien cibchantn, To Catalog Issued 


The Marshall Tool & Supply Co. 
Los Angeles, is now issuing a 60 to 
75-page supplement to its regular cata 
log every three months. The revision 
aims to keep customers abreast of the 
latest developments in the tool and 
supply field, and is mailed to a list 
of 5000 industrial firms in twelve states. 

The company was started about six 
years ago when Carl Marshall left a 
large eastern. supply house to strike 
out on his own in the west. His first 
implements of trade were a brief case 
and an order book. Even his present 








a) space, 7500 square feet. will soon be 
Single-sheave Stand- self-lubricating bronze inadequate. 
ard Block, no fitting. bushing. 
Standard Snatch Block, 
4444 Ergolyte Buys 


ee) 


Precision Company 


The Ergolyte Mfg. Co., Philadelphia. 
has bought the equipment and inventory 
AMERICAN HOIST & DERRICK C0 of the Precision Engineering Co.. Chi- 

24 cago, and will henceforth operate i 
both cities. William Dickey, former 
SAN FRANCISCO head of Precision, will be retained in 
the new combination. 


Saint Paul 1, Minnesota 
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Shee Powell Cutz hil 
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Heretofore, in the ‘Powell Quiz Kit for Mill Supply Salesman,”’ we 
have discussed the various types and designs of valves, their principal 
features, characteristics and advantages. In this, and several succeed- 
FIG. 560--BRONZE SWING CHECK VALVE ing articles, we shall dwell upon the materials most commonly used 
in valve fabrication, namely Bronze, Iron and Steel. 





Because of its long association with valve manufacture, and because 
it is perhaps the best known of the valve materials, the ‘“What,”’ 
“Why,” and “‘Where”’ of Bronze will be considered first. 


What, then, is Bronze? Bronze, as used in the manufacture of Powell Valves, is 
an alloy of copper and tin, with some lead and zinc. As a valve material it is greatly 
superior to, and should not be confused with Brass (copper and zinc), which has 
very definite temperature limitations. 


Why is Bronze used extensively in Powell Valves? Because, this alloy, being 
hard, tough, extremely malleable and also non-corrosive, is an ideal material for the 
body and trim parts of quality small size valves. Powell Engineering has also de- 
veloped ‘‘Powellium”’—a special nickel-bronze alloy for seats and discs. The high 
nickel content makes it erosion 
resistant and non-corrosive to 
media which ordinarily attack 
regular bronze, and adds greatly 
to the life of these parts. 


Where are Powell Bronze 
Valves used? Powell Bronze 
Valves are widely used to con- 
trol the flow of steam, gas, water, 
oil and many other fluids. They 
will render unfailing service as ‘ 
long as the pressures and tem- 
peratures to which they are sub- 
jected are within the limits for 
which the valves were designed. 


Powell Valve Bodies and Bonnets are available in two grades of Bronze: 








Powell Steam Bronze, conforming to A. S. T. M. B-62, which is suitable for valves 
handling pressures up to 150 pounds p.s.i. and temperatures up to 500 F. 
















Powell High Tensile Bronze, conforming to A. S. T. M. specification B-61, Grade 
B-S.P. 20, which is suitable for valves handling pressures up to 350 pounds p.s.i. 
and temperatures up to 550 F. 


The Wm. Powell Company 


Dependable Valves Since 1846 
Cincinnati 22, Ohio 
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TRACE MARES 866 


STEEL BELT LACING 


OR use on leather, rubber, balata, stitched canvas or 
solid woven belting, giving a smooth, flexible joint 
excellent for general service, high speed and heavy duty. 
Efficient separable hinge lacing of extreme strength. 
Protects ends of fabric belts. Operates successfully with 
an idler or on serpentine drives. 


U.S Pal. OPMCE 









































List Prices per Box of Alligator Belt Lacing 
Monel and Belt 

Size | Steel Bverdur Contents Thickness 
00 |$1.40 $5.50 6 sets for 6” belts Up to 1/16” 

1 1.60 6.00 6 sets for 6” belts | 1/16" to 3/32” 

5 1.80 6.50 6 sets for 6” belts | 3/32" to 1/8” 
15 1.90 6.75 4 sets for 12” belts 1/8” to 5/32" 
20 2.00 8.00 4 sets for 12” belts | 5/32” to 3/16” 
25D} 2.50 9.75 4 sets for 12” belts | 3/16” to 7/32” 
25F | 2.50 6 sets for 8 belts | 3/16" to 7/32” 
25G| 5.00 8 sets for 12” belts | 3/16" to 7/32” 
27K | 2.65 11.50 4 sets for 12” belts 1/4” to 9/32" 
27L | 5.30 8 sets for 12” belts 1/4” to 9/32” 
35M} 2.30 4setsfor 8” belts | 9/32" to 5/16” 
35N | 3.40 15.00 4 sets for 12" belts | 9/32" to 5/16" 
45U| 4.50 19.50 4 sets for 12” belts | 5/16” to 3/8” 
SS5SW/ 5.20 29.00 4 sets for 12” belts 3/8” to 7/16" 
65X | 6.00 36.00 4 sets for 12” belts | 7/16" to 1/2” 
75 8.80 57.00 4 sets for 12” belts 1/2” to 5/8” 











For belts wider than 12 inches always 
lengths for best results—Furnished to order in any length 
for any width of belt. 


Corrugated pins supplied regularly with Nos. 00, 1 and 5 
Alligator tape fasteners. These pins are also used with the 
larger size fasteners for conveyor and elevator belt service. 
Sectional steel rocker hinge pins supplied regularly with 
Nos. 15 to 75, inclusive, for transmission service. Rawhide 
hinge pins supplied with Nos. 00 to 45, inclusive, only upon 
request. 








use continuous 


|FLEXCO| HD 


Ate UE PAE Oorce 


BELT FASTENERS and RIP PLATES 
for Conveyor and Elevator Belts 


The Compression Principle. Scientific design and construction of 
Flexco HD Belt Fasteners provides the maximum application of the 
principle of compression to the belt ends and is by far the most 
successful method of mechanically joining heavy duty conveyor 
and bucket belts. 

Notice that the plates are cupped to receive the nuts and bolt 
heads. The finished tight butt joint is leak-proof, practically flush 
with the belt and will operate satisfactorily through trippers and 
take-up pulleys. 

The Rip Plate is an outgrowth of the Flexco HD Fastener. It is 
longer, for a better grip on irregular tears, while the center bolt 
keeps the fastener from bulging. Used only for repairing length- 
wise rips. Not to be used to repair breaks or tears across belt width. 




















Thickness Price per 

of Belts Min. wt. box of 10 

Size No. for which Pulley| Per Sets Steel 

suitable Diam. Box Fasteners 
1 1/4" to 7/16" 12” | 1 Ibs.| $ 6.00 
“ 1-1/4 5/16” to 1/2” 14” | 1.8 lbs. 6.50 
g 1-1/2 3/8” to 9/16” 18” | 2.3 lbs. 7.00 
3 2 1/2” to 3/4” 30” | 3 Ibs. 8.00 
Ke 2-1/2 11/16” to i” 42” |6 lbs. 12.00 
3 _7/8" and up 48” | 6.6 lbs. 13.00 
as| RPI 1/4" to 1/2" 1.8 lbs.| 10.40 
« = RP2 3/8" to 3/4" 4 Ibs.| 12.30 

















ALLIGATOR 


V-BELT FASTENERS 


sile’’ center. They 


Al 





the conv 
for such belts do not have 
and make a sufficiently strong joint. 


PRICES SUBJECT TO DISCOUNT 


(mm ~~ 


Alligator V-Belt Fasteners make possible the use of open 
end or non-endless V-belts on installations where replace- 
ment of endless V-Belts requires dismantling of line shafting 
or machinery. They are to be used only for joining specially 
constructed V-belts having cross-woven fabric or ‘duck ten- 
are not to be used to shorten or repair 
V-belts of cord center construction 
the “carcass” to hold the fastener 


2299 8 «a 


JUST A HAMMER 
TO APPLY IT 


ECONOMY PACKAGES 
FOR THE SMALL USER 


In five sizes packed 10 pack- 
ages of a single size to a carton. 
Each package contains one set 
of lacing complete with gauge 
and hinge pins for a 12-inch 
belt. Easily broken to len 
narrower belts. Avoids the ne- 
ged of “breaking” a standard 

x. 
















Size List per 
No. Carton 
15-E $4.75 
20-E $5.00 
25-E $6.25 
27-E $6.65 
35-E $8.50 














Bulletin A-60 gives complete 
details on Alligator lacing. 





ALLIGATOR BELT CUTTER 


Will cut any belt (except metal 
stitched) up to 1/2 inch thick by 
8 inches in width. Used in a 


horizontal position on bench or 
up-ended on floor. 








View above shows how the belt 
ends are compressed. 
Flexco Fasteners are also made 
of Monel (acid-resisting), Ever- 
dur (non-sparking) and Promal 
(abrasion resisting). 
Flexco Tools should be used in 


the 


aces of these fasten- 
ers. 


ulletin F-100 gives com- 


plete information. 











Wt. per 
For Belt box, 
ion | Size | Box of 1 Ibs. 
B B437| $13.00 0.6 
Cc C625 15.00 14 
D D750 19.00 2.5 




















Alligator V-Belt tools should be 
used when applying these fas- 
teners. Bulletin V-200 gives com- 
plete information. 
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One of the well-known mill supply men 
north of the border is L. H. Eaton, secre- 
tary-treasurer, Caverhill, Learmont, Mon- 
treal. 





Carey Mfg. Appoints 
3 To Executive Posts 


Three appointments to executive posi- 
tions in the sales and advertising de- 
partments have been made by The 
Philip Carey Mfg. Co. 

Harold D. Bates has been named ad- 


| vertising and sales promotion manager. 


Mr. Bates was assistant advertising and 
sales promotion manager for Johns- 
Manville at New York. 

Chester L. Owens has been named as- 
sistant general sales manager. Mr. 
Owens joined the company as a sales- 
man in 1927 and later served as Branch 
Manager at Omaha and Chicago. For 
the past ten years he has been manager 
of the company’s Cincinnati branch. 

George B. Johnston, who has been ap- 
pointed general merchandising manager, 
was formerly manager of the marketing 
division. : 

All three men will make their head- 
quarters at the company’s Cincinnati 


office. 


Standards Receives 
Army Ordnance Award 


The American Standards Association 
has received the Army Ordnance De- 
partment’s Distinguished Service Award 
in recognition of outstanding service. 

In making the presentation, General 
Stewart E.' Reimel, recently returned 
from active duty in the Pacific area, 
said the association’s efforts toward 
standardization of parts production had 
not only made the turnover to war 
production easier, but had greatly facili- 
tated the manufacture of interchange- 
able parts for all types of war machines. 
General Reimel credited our victories to 
the combination of fine fighting men 
and numerous, well-built, weapons. 
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JOHNSON like all other manufacturers, have but one duty today... 


win the war. But our responsibilities go further ... we 


B ht 0) N y | b must also protect our trade name and our identity for the 


world at peace. To this end we are employing every © 


available medium. Every other week in TIME . . . every month in industrial papers 
. regular intervals with direct mail . . . the story of our service and our products 
go to your customers. With the coming of peace you will find it easier to sell 


Johnson quality bronze than any other brand on the market. JOHNSON BRONZE, 
535 South Mill Street, New Castle, Pa. 
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RED RATCHET 


WRENCHES 
THE 


“OLD RELIABLE” 
WRENCH 


A PROVEN SELLING POINT 


See how each pawl, when engaged, transmits leverage from 
the solid stock of the handle, direct to the gear in a straight 
line and with a square contact. The pawl isin compression 
only—no shear, no tension, no torsion. ‘The shipper carries 


none of the load. This strong construction insures steady 
service, 


Smart Distributors are checking Tomorrow's Lowell Construc- 
tion Field Markets today. Are You? 


Better Start Now 


1869 LOWELL WRENCH CO. Worcester, Mass. 1944 
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Welcomes Work! 


Designed and built for tough 
jobs, this electric hoist is a glut- 
ton for work! Every hour of 
every day—from January to 
December — the Shaw-Box 
‘Load Lifter’ is on the job effi- 
ciently lifting the heaviest of 
loads in plants everywhere. 

The reason for this superior 
performance lies in the special 
features built into the ‘Load 
Lifter’! Here are a few: 

.. one-point lubrication 

. roller bearings and a ball- 

bearing motor 

. safety upper stop; lower 

blocks; sure brakes 

. two-gear reduction drive; 

sealed against oil leaks; 
steel interchangeable sus- 
pension 


You can recommend Shaw- 
30x ‘Load Lifters’ to plant own- 
ers or foremen with absolute 
assurance that they will do the 
job they want done. Adaptable 
to almost every condition within 
their lifting capacities of 500 to 
40,000 pounds. 


Bulletin No. 215 contains complete infor- 
mation on the construction, capacities, 
costs, and operation of Shaw-Box ‘Load 
Lifters’. Write for it! 


reli LOAD LIFTER 


Hoists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders ‘of ‘Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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This is one of a serie 





s of Lunkenheime 
appearing regularly i 


HEIMER DISTRIBUTORS 


r advertisements 


in leading industrial papers --+- 



























Only experience and “know-how” 
can make a casting like this; 
and only such a casting can 
make a Lunkenheimer Valve. 


From handwheel to pipe threads a Lunkenheimer 


ength and rugged- 


Valve reflects exceptional str 
fect balance of 


ness. Ample proportions and per 


basic design features that give assur- 


all parts are 
ance of the good 


teristic of Lunkenheimer Valves. 


service and long life so charac- 


Maintenance men have long since come to depend 
uunkenheimer for the best in valve service 


ing they will get the high 


with the least amount 0 


upon I 
... know 


est degree of per- 


formance { trouble and 


maintenance expense. 


located in all 


f the one 


er distributors are 
rs. Use the facilities 0 


ice on your requirements. 


Lunkenheim 
industrial cente 


nearest you for serv 


ESTABLISHED 1662 
THE LUNKENHEIMER 3 
i nial a 
= QUALITY’ = 
CINCINNATI 14, OHI0. U.S.A. 
NEw YORK 3 CHICAGO 6 
BOSTON 10 PHILADELPHIA 7 
— 
export DEFT. 318-322 HUDSON ST NEw YORK 13. N.¥. 
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D CORROSION RESIST 
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SIMPLICITY OF DESIGN 
MEANS EASIER MAINTENANCE 


125 TO 2500 18 S.P.; 


ANT ALLOY VALVES, 
FITTINGS 


RICATING DEVICES, AIRCRAFT 
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GRAY- MILL E-O1 Z 






\ 
For Pumping: 
* Coolants and Cutting Oils ¢ Lubricants 
*¢Solvents * Quenching Fluids «Chemicals 
e Hydraulic Oils eInks and Paints 
° Other Fluis's and Solutions 


~« 


N HUNDREDS of industrial applications Gray-Mills Pumping 
I Units are supplying fluids, such as those listed above, for 
a variety of uses. These compact, self-contained systems apply 
a fluid at the point pf-use, either in constant flow or intermit- 
tently. They may .beia for recirculating fluids, as in a 
coolant system—of té pump: liquid from one point to another. 


G UNITS 


N Modei 1130 

Centrifugal 

PUMPING UNIT 

for applying coolants 
to grinders, cut-off ma- 
chines and other tools, 
or for supplying lubri- 
cants, solvents, etc. 
Heart of the unit is 
Model 1100 Gray-Mills 
Centrifugal Pump (in- 
set), capacity 360 GPH 
ot 5° head; motor is 
1/15 H. P. Pump is 
available as indepen- 
dent unit. 


Gray-Mills Pumping Units are available in standard models, gear and cen- 
trifugal types, with capacities from 60 to 2200" gal. per hour, 12 to 50 lbs. PSI 


pressures, 


Ask the plants you serve about their fluid handling problems—perhaps you 
can show them how a Gray-Mills Unit can be the simple low cost answer. And 
if they have a special problem, a Gray-Mills engineer will help them work it 
out. Do you have the latest Gray-Mills sales and engineering material? If you 


haven't, let us know. 
* 5 foot head. 
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GRAY-MILLS CO., 1949 Ridge Ave., Evanston, Ill. 
PROMPT DELIVERY 


Complete Portable 
PUMPING UNITS 


FRACTIONAL H. P. PUMPS 
INDUSTRIAL FLUID REFRIGERATING SYSTEMS 
PARTS CLEANING SYSTEMS 


¢ OCTOBER, 1944 











It's wonderful to get good news about 
deliveries. John H. Dietrich, sales man- 
ager for Schaberg-Dietrich, Lansing, shows 
what effect such news has on him. 





Contractors Urge 
Post War Planning Now 


General contractors are in a good 
position to plunge into civilian construc- 
tion programs immediately after the 
war, in the opinion of William Muir. 
head, president of the Associated Gen- 
eral Contractors of America, who re- 
cently returned from a 30-day swing 
around the country. 

“Contractors generally are cooperat- 
ing with local committees and Chambers 
of Commerce in post-war planning,” 
he said, “and many communities have 
well-planned programs. Before all else, 
however, we must have a definition of 
policy on the part of the Federal Gov- 
ernment concerning post-war public 
works.” 

Mr. Muirhead went on to point out 
that highway, harbor and river construc: 
tion had been at a virtual standstill 
since the war’s start, and that the labor 
and material needed for these necessary 
projects would have to be discounted in 
figuring the resources available for 
civilian construction. 

“However,” said he, “business and in- 
dustry are urged to lay plans and de- 
velop construction programs now, 80 
that there will be the minimum of delay 
in starting work. Contractors are free 
from the burden of reconversion—their 
tools and methods were never changed, 
and they can tackle a job on a days 
notice.” 


Opens Hartford Office 


Bliss & Laughlin, Inc., have opened 
a new sales office in Hartford, Conn. 
The office will be under the direction 
of Walter A. Fairchild and it is lo 
cated in Room 827, 650 Main St. 











OM CUTTING OIL 


T.M.REG. U.S. PAT. OFF. 


PINS UP A 400% INCREASE IN PRODUCTION! 
















Pin A—Firing pin assembly striking 
pin—precision perfect in fit and 
finish. “Keystone” No. 101 Cutting 
Oil used in forming. 


Be 


Pin B—Firing pin assembly striking 
pin—rejected because of poor fit 
ows and improper finish. Ordinary cut- 
ting oil used in forming. 














‘ood 
ruc- 
the 
[uir- 
7en- 
re- 4 
wing s 
eral In a plant turning out machine gun firing pin.assemblies,. ordinary cutting oil was 
rie I e 4 8 | } 4 
ng” used in an automatic screw machine. The percentage of rejects, because of poor fit 
have and improper finishing, was abnormally high. In order to obtain better work, the 
— machine was cut down to where it was turning out only one pin every 12 seconds. 
n oO 
Gov- 
ublic D 24%, 
CUTS PRODUCTION TIME 66%% 
t . ome - — ; a ' 
a Then “Keystone” No. 101 Cutting Oil was used. The pins came out as smooth as 
dstill glass, the tips perfect and production“was stepped up to one pin every 7 seconds. 
labor Through consistent use of “Keystone” No. 101 Cutting Oil, production time was 
ed in cut from 12 seconds to 4 seconds per pin—a production increase from 300 to 1200 
for pins per hour. Furthermore, rejections which had mounted to 30,000, became negli- 
ate gible after using “Keystone” No. 101 Cutting Oil. 
n . P 
d de- one ini , , . —— 
* - Keystone” Cutting Oils are on the production firing line,in plants all over the 
delay country. This is only one of numerous similar experiences resulting from change- 
Je over to “Keystone” Lubricating products. Whatever your customers make 
eit , ; ‘ : : ; 
nged, there’s a “Keystone” Lubricant to help increase efficiency, accelerate production 
days and reduce costs. Talk “Keystone” today. The “Keystone” distributor in your area 
will cooperate fully in making “Keystone” Lubricants available to your customers. 
ypened KEYSTONE LUBRICATING CO. ° Est. 1884 
Conn. 4 . . . . 
rection 21st, Clearfield & Lippincott Sts., Philadelphia 32, Pa. Bone SA 
i ] REG. U.S. PAT. OFF, 
‘ ’ ORE SOOO ERS RS RA | SPECIALIZED 


LUBRICANTS 
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You'll be backing a winner when you carry Marquette 
equipment in your welding supply line. 


Welding business commands high priorities today 
and has tremendous promise in the postwar market 
because old fashioned methods, requiring drilling, bolt- 
ing and riveting or expensive hard-to-get replacement 
parts, haven't a chance against the speed, economy 
and streamlined efficiency of this modern technique 
for all types of metal fabrication or repair. 


With Marquette equip- 
ment you offer the "tops" 
in performance plus a de- 
cided price advantage .. . 
and you have a complete line 
of outstanding electrodes and 
accessories on which to build 
volume sized follow-up busi- 
ness in welding's insatiable 
after market. 


Sell the Best . . . Sell Marquette 
MARQUETTE MFG. CO., INC. 
Minneapolis 14, Minnesota 
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Great day! 


Today this man reached a 
new high in the number of parts 
he machined. For today a 
‘Budygit’ Electric Hoist lifted the 
work in and out of his machine. 

He thrilled to the greater ac- 
complishment it afforded him! 
His employer rejoiced that he 
worked without danger of rup- 
ture, strained back, or over- 
fatigue. 

‘Budgit’ Hoists with their 
light weight; trouble-proof 
mechanism; and simple, -effec- 
tive operation have given man- 
agement greater production at 
lower operating costs. They do 
away with man-power shortages 
by permitting the employment 
of women and older men in 
load-handling jobs that previ- 
ously were open to strong young 
men only. 

For plant managers and own- 
ers interested in war production 
now and the keen competition 
of the peace days to come, you 
can recommend a ‘Budgit’ Elec- 
tric Hoist as the best investment 
they can make to lick load-lift- 
ing problems. 


‘Budgit’ Hoists are portable, 
electric hoists with lifting 
capacities of 250, 500, 1000, 
and 2000 Ibs. Prices begin at 
$119. Hang them up, plug 
in, and use! For complete 
details, write for Balletin 
Ne. 356. 


il ‘BUDGIT 


Hotsts 


MANNING,MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 


Builders of "Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and- 


‘American’ industrial instruments. 
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Jenkins Bros. Promotes 
James L. Dunn 


JAMES L. DUNN 


James L. Dunn, assistant plant mana- 
ger of the Bridgeport plant of Jenkins 
Bros., has been elected vice-president 
in charge of industrial relations. He 
has been associated with Jenkins Bros. 
since 1913. 

Farnham Yardley, president, said that 
among Mr. Dunn’s duties in his new 
capacity will be to participate in all 
collective bargaining activities; to act 
as liaison between management and 
labor; to formulate policies in col- 
laboration with the company’s Indus- 
trial Relations Committee, and see that 
such policies as are adopted are carried 
through; and to act as chairman, and 
guide the activities of the Labor- 
Management Committee. 


Harnischfeger Releases 
Film On Welding 


The Harnischfeger Corp., Milwaukee, 
has released a 30-minute sound film 
entitled “New Horizons In Welding.” 
The 16 mm. film gives an account of the 
rise of welding from an implement of 
repair to a major production tool. 

M. H. Rutishauser. manager of the 
P&H Welding Division, announced 
that the film will be available to all 
interested groups—manufacturers, trade 
schools, government departments, etc. 


Herndon Appointed By 
Tube Turns, Inc. 


Tube Turns, Inc., Louisville, Ky., ap- 
pointed Ches Herndon as manager of 
the company’s Houston branch with of- 
fices in the Commerce Building. A na- 
tive of St. Louis, Herndon’s associations 
with supply firms in the Southwest dates 
from 1926. He was with Hanlon Waters. 
Inc., in Tulsa for 13 years. 





| 
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ON PRODUCTION LINES 


Speeding production along the shortest line has been the war- 
time duty of these staunch Faultless Casters. Whether it’s bas- 
inettes or bombers, production men find they reach the shipping 
room quicker, cheaper and better on a free-flowing Faultless 
equipped line. 


For, it’s simple logic that Industrial Casters endowed with 
over half a century of specialized experience, and produced to 
exacting requirements by men who have devoted a lifetime to 
caster engineering, will serve you longer, more efficiently. 


WHY FAULTLESS CASTERS ARE PREFERRED BY INDUSTRY 
Note how the Faultless top plate locking lugs are positively anchored 
and locked into lower ball race, giving full-floating freedom to the 
horn in swiveling between the two ball races. A typical Faultless exclusive 
feature. Saves manpower, time, avoids breakdowns. 


This No. 600 Series Caster is made 
of a special high tensile alloy having 
extreme strength and high ductility 
to withstand shocks imposed upon it, 
and for which it is designed, and yet 
is hard enough to resist indentation 
from the ball bearings. 


Regardless of what your customers 
move on wheels, there are Faultless 
Casters engineered to do the job bet- 
ter—and you can sell Faultless Casters 
easier thanthe ordinary kind. Our rep- 
resentative will gladly show you why. 


INDUSTRIAL CASTERS 





LTLESS 


FAULTLESS CASTER CORPORATION, EVANSVILLE 7, IND. « CANADA: STRATFORD, ONT 
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"GIVE ME A CLAMP THAT CAN 
BE ATTACHED ON THE JOB!” 





" 
I. trouble with some band-and-wire clamps is that they require special tools 


for tightening and can't be pulled-up after the hose has been in service. That's 


bad ... because rubber often flows under clamp pressure, and additional take-up 


is needed from time to time, to keep tight connections. What's the answer? Get 


clamps that can be applied and retightened on the job... . like the two ‘Kings’ 


described below. After you've got ‘em placed right, tighten a little, then take up 


on the bolts, repeating this operation till the clamp fits securely over the full cir- 


cumference of the hose. Nothing to it!” 


“KING” 


SINGLE AND DOUBLE BOLT 
HOSE CLAMPS 


The strongest clamps of their kind, and easiest to 
attach. Bolt lugs are heavily reinforced. Tongue, 
and ears for vise jaws, are full width of clamp. 
Perfect conformance to hose circumference, with 
broad bearing surface, insures equally distributed 
compression when clamp is tightened, without 


D.B.K. 





cutting into hose cover. Double Bolt style has quad- 
ruple take-up, pioviding exceptional gripping 
power. Sizes: Single Bolt, for hose %” to 5%” 
O.D., Double Bolt, for hose 3'2” to 17%”, O.D. 


Sold Only in Accordance With Our Established Distributor Policy 
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Tone Made Vice President 
For Carborundum Sales 


The appointment of F. Jerome Tone, 
Jr., as vice-president in charge of sales, 
has been announced by president Arthur 
Batts, of the Carborundum Co. Mr. Tone 
succeeds senior vice president Charles 
Knupfer, who has been assigned to spe- 
cial sales and executive activities. Mr. 


| Tone is president of the American Sup- 


ply & Machinery Manufacturers’ Asso- 
ciation. 

Mr. Batts also announced that vice 
president Henry P. Kirchner will be in 


| charge of production and Otis Hutchins 


| 
| 
| 









will be technical director of the Carbor- 
undum Company in charge of research 
and process control and development. 


Simplification Proposed 
For Swiss Pattern Files 


A proposed simplification for Swiss 
pattern files has been submitted to pro- 
ducers, distributors, users and others 
interested for approval or comment by 
the Division of Simplified Practice, Na- 
tional Bureau of Standards. This ac- 
tion has resulted from experience with 
the mandatory simplification under the 
WPB order which now controls the 
production and sale of all types of in- 
dustrial files. 

With the exception of a few types not 
generally considered as Swiss pattern. 
the proposed recommendation is based 
on Limitation Order L-216. Its pur- 
pose is to establish this as the volun- 
tary practice of the industry for stock 
production. 


Milwaukee Tool Thief 
Sentenced to Jail 


Found guilty of obtaining merchan- 
dise under false pretenses, Louis L. 
Levitzky, Chicago, was sentenced to 
serve three concurrent terms of three 
months each when he appeared before 
District Court Judge A. J. Hedding in 
Milwaukee. Levitzky, police said, is 
wanted on similar charges in Racine 
and Chicago. 

Complainants in the case were Mil- 
waukee industrial supply firms from 
whom Levitzky obtained tools and 
equipment on forged orders. He ac- 


-complished the fraud by telephoning to 


supply houses from a hotel room, pos- 
ing as the purchasing agent of a Racine 
firm, and declaring that he needed cer- 
tain equipment immediately. He then 
informed the supply firms that an em- 
ployee would pick up the material and 
the priority. forms would be forwarded 
by mail. 
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Quiz on 


Q. What are these men opening? 


[] Blood plasma [ Anti-seasickness pills () De-salting kit 


A. De-salting kit—now standard equipment in life boazs and life 
rafts. To seal the canister in which this kit is packed and to seal the 
tablet package inside, Permacel moisture-proof cloth tape (Utilitape) 
is used. About a foot of this tape is also included in the kit to mend 
possible rips in the precious rubber ‘bottle?’ 





Q. This modern plant speeds production by: 
-) Tagging individual parts —) Keeping parts in separate bins 
[71 Bundling complete unit assemblies 


A. Bundling complete unit assemblies. All parts needed for an as- 
sembly are gathered in the stock room and bundled together with 
Permacel cloth tape (Jonflex). Inventorying is simplified. Assembly is 
speeded up. No parts are lost, no time wasted searching through bins. 





Q. First post-war bathtubs will probably be made of: 


C] Cast iron 71 Plywood C) Plastics 


A. Cast iron. To protect the porcelain surfaces of bathtubs during in- 
Stallation, a special Permacel tape is used to hold a “liner” in place 
while plastering is under way. Holds tight till the job is finished, 
then strips off clean, leaving smooth, white, unmarred surfaces. 


Do you know...? 


One of a series of advertisements appearing in 
national business magazines to stimulate interest 
in post-u av HES of Permacel Industrial Tape, 


land 


( 


timely production short-cuts— No. 





Q. How many different grades of steel go into making a car? 


(17 (1) 70 [] 170 


A. 70. To identify different grades of steel and other materials, 
Permacel's companion, Texcel cellophane tape, is used by many 
manufacturers. Made in many colors, this tape also speeds work and 
cuts costs during installation of fuel lines and ignition systems. 
Texcel sticks at a touch, hangs on tight, strips off clean. 

















Q. The tape on this jeweler’s window is part of the: 


[J] Insulation [] Decorativescheme [] Burglar alarm system 


A. Burglar alarm system. A special Permacel metal tape (Metacel) is 
used for this purpose. Also used to seal fuse chambers in hand gren- 
ades, this tape will find many other interesting uses after the war 
in decoration, as an indoor aerial under your rug and wherever a 
combination conductor-and-sealer is needed 


FREE BOOKLET "A New Tool for Industry” shows how 
Permacel Tapes save time, work, money, at every stage of 
a product's progress through a plant—illustrates and lists 
many practical applications that may prove helpful in your 
business during conversion and in post-war production. 
Write for your copy today: Dept. 1, Industrial Tape Cor- 
poration, New Brunswick, N. J. And remember: our re- 
search laboratories are always available to you for develop- 
ment of special tapes to meet special needs 


Permacel 


INDUSTRIAL TAPES 


INDUSTRIAL TAPE CORPORATION 
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Bassick POSITION LOCK 


Here's a new development in ‘‘portability’’ that ‘‘opens the door’’ to 
new business for Bassick distributors. It is not only an important product 
in itself but also a valuable aid in selling casters and creating new appli- 


cations for casters. 


Bassick’s Position Lock is responsible for the successful operation of 
several new types of portable equipment. It is a safe, foolproof device for 
anchoring portable equipment securely in place, even on surfaces that 
aren't level. It is easily released by the toe. The lock is available in sizes 
for use with 4’’, 6’’, and 8”’ casters. 


This outstanding achievement is one of many in the Bassick line that 
gives Bassick distributors a distinct advantage in landing new business. 
Backed by aggressive advertis- 


ing, it’s destined to grow in im- 


portance and use. 





Bassick 


MAKING MORE KINDS OF CASTERS 
«++ MAKING CASTERS DO MORE 














Two Bassick Position Locks on a Webb Portable 
Safety Roller Skid Conveyor — one of many un- 
usual applications 








THE BASSICK COMPANY 


BRIDGEPORT 2, CONNECTICUT 


DIVISION OF STEWART-WARNER CORPORATION 
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National Chemical Show 
To Be Held in November 


The third biennial National Chemical 
Exposition and National Industrial 
Chemical Conference will be held 
November 15 through November 19 at 
the Coliseum in Chicago. 

Sponsored by the Chicago Section of 
the American Chemical Society, the 
show and conference will be of value to 
a vast cross-section of interests, includ. 
ing chemists, engineers, bankers, educa- 
tors, manufacturers whose process in 
some way involves chemistry, and all 
those holding technical and manage- 
ment positions. 


Colorado Firm Closes 
Doors to Retail Buyers 


Although before the war Holmes 
Hardware Co., Pueblo, Col., operated, 
in conjunction with its mill supply and 
wholesale hardware divisions, one of the 
largest retail hardware units in the 
country, the firm now has a firm policy 
of “no retail sales.” Transient shoppers 
who attempt to make purchases are re- 
ferred to one of nearby independent 
retailers. 

H. Leo Stowe, long time employee 
and right-hand man of John H. Holmes, 
active managing head, said the decision 
was a difficult ane to make but pointed 
out that the two types of business do 
not mix. The problems of readjusting 
two different types of selling and service 
in the post war era were too great, he 
added. 

By making the change during the 
war period, it was explained, the com- 
pany has been ablé to weather the ob- 
stacle of customer reaction and is now 


| well on the way to a sounder sales and 








service relationship in the industrial 
supply and wholesale hardware fields. 





Leo Stowe (right) checks over a past 
purchases record with a customer. He 
finds it is easier to give this type of im 
dividual attention to fewer accounts than 
was possible with hundreds of over-the 
counter buyefs. 
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G. Rider Neff Joins 
Cleveland Cap Screw Co. 


G. RIDER NEFF 


G. Rider Neff has resigned after 16 


to join The Cleveland Cap Screw Co. as 
general sales manager. 
Mr. Neff attended Western Reserve 


plied Science. 

Mr. Neff is a director of the Automo- 
bile Club and of the Cleveland Boys- 
town Foundation and is active in the 
Cleveland Community Fund. 


Industrial Division 
To Operate Independently 


The industrial division of the Repub- 
lic Supply Co., Los Angeles, has been 
divorced from the parent organization 
and set up on an independent basis in a 
building by itself at 2228 Santa Fe Ave. 
It operates under the name of Republic 
Supply, Industrial Division, with F. S. 
Kelly as manager, and with R. L. Tem- 
ple closely associated with him. 

The quarters contain some 15,000 
sq. ft. and the division is placing em- 
phasis on the sale of wire rope, slings 
and all types of lifting equipment. 

Location of the division in a separate 
building is considered only a wartime 
expedient. After the war Republic ex- 
pects to build a new home, where the 
division will have quarters. 

Mr. Kelly served in the Bakersfield 
district as sales manager, Mr. Temple 
was a salesman in the same district. 


Lincoln Electric Assigns 
Persons to Main Office 


W. R. Persons, Pittsburgh district 
manager of the Lincoln Electric Co., has 
been transferred to the factory and main 
office at Cleveland to carry out a special 
post war planning assignment. He has 
been succeeded by J. S. Roscoe, former 
Syracuse district manager. 
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It's the new bond that gives the ultra 
smooth finishes you get with Chicago 
Grinding Wheels— 


Precision finishes undreamed 
of before— 


Finishes so accurate that 
you can measure them in micro 
inches with a Surface Analyzer. 





Whatever you have to finish—metals, alloys, plastics, wood, 


laminates or composition materials—you can do it better with 
Chicago Wheels. 


Chicago Wheels have kept pace with the precision requirements 
of our war industries, and you can use them with confidence to 
finish civilian goods better in double quick time. 


CHICAGO GRINDING WHEELS 


A wide range of grains and grades and—for the duration—sizes up to 3" in diameter. 


Write tor Catalog listing all Chicago products and showing comparative photographs of 
finishes with different kinds of Wheels. 


Chicago Mounted Wheels 
The first made and the finest today. 
In a selection of bonds, abrasives 
and shapes to handle each job more 
efficiently. 


CHICAGO WHEEL & MFG. CO. 
Headquarters for Mounted Wheels and Small 
Grinding Wheels 
1101 W. Menree St.  Chieege 7, Iilinets 
Dept. MB 


* Half a Century of Specialization has estab- 
lished our Reputation as the Small ee! 
People of the Abrasive industry. 









MB-10 
Send Catalog. interested in 


(] Mounted Wheels (7 Grinding Wheels,“ 


©) Send Test Wheel. Size 


PN ic cecnkecsi Waphpnssrosdichatatesatieoss 
Pins io caceniscectys ; 
»dvertisemont is appearing in leading industrial publications. Writ r Catalog and Engi- 
n g Surv Forms:helpful in getting the right solution - i 
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Blades Now Controls 
Camm-Blades Company 


George V. Blades has acquired the 
controlling interest in the Camm-Blades 
Machinery Co., Milwaukee. The step 
was taken in accordance with an agree- 
ment between Mr. Blades and the late 
John Camm. Alton G. Rickert has been 
appointed general manager. He contin- 
ues to be the Wisconsin sales representa- 
tive for the Precision Grinding Wheel 
Co. 

J. A. Nock who was with Harris 
Pump & Supply Co., Pittsburgh, for 
some time, joined the Camm-Blades 
sales staff in June. Fred Milard, for- 
merly with Shadbolt & Boyd, is office 
manager. 

Mr. Blades announced that the firm 
had acquired the Whitman & Barnes 
line of drills and the Industrial Abra- 
sives line of diamond wheels. Several 
other additional lines are up for con- 
sideration in the near future. 


District Sales Manager 
For Hazard Wire Rope 


Russell H. Foss has been named dis- 
trict sales manager for the New York 
district of Hazard Wire Rope Division of 
American Chain & Cable Co., Inc. Mr. 
Foss has been with the company for six 
years, and will continue to make his 
headquarters at 230 Park Avenue, New 
York. 


Electrical Wholesalers 
Plan April Convention 


The 37th annual convention of the Na- 
tional Electrical Wholesalers Associa- 
tion will be held during the week of 
April 22, 1945 at the Stevens Hotel, Chi- 
cago. Charles G. Pyle, managing direc- 
tor, said convention will be held only if 
it appears to be advisable according to 
the situation at that time with regard to 
transportation facilities. 


This modern structure is the home of the 
G-M Hardware & Supply Co., Beaumont, 
Texas. G. E.'Marioneaux, president, plans 
to add a second story to the building. 





Pumps, Generators and Compressors 


Stay on the Job | 
with Dependable IS” 


THE ADJUSTABLE V-BELT 


Veelos—the adjustable V-heh—ne-- 
tinuone ---- °° 


. "4 
t+ ona distributor's call list that doesn 


ator or compressor. And a ane 
| operate at fop efficiency ! 


There's hardly 4 plan 
operate 4 pump, gener 5 

. . . + " 
han 300,000 messages are being circu 
ae hal nes describing Veelos 


generator 
los. Right ; 
bn in 12 leading industrial magaz! = 
ate 7 
advantages on this type of akan 
i ofitable line tor 
why Veelos Is 4 PF 


, on 
at's just one reas 


vau pe ad- 
. -- ~~ saauntain uniform tension simply by 
removing links. 


12-strand Veelos V-belt driving 250 HP compressor. 


od 


6-strand Veelos V-belt 
operating 20 HP pump. 


Keep your pumps, generators 
and compressors running 
without costly shutdowns for 
belt servicing. Learn the facta 
about Veelos from free 8-page 
illustrated manual giving 
applications, construction 
detail, installation directions 

and engineering data. 


MANHEIM MANUFACTURING & BELTING CO 


MANHEIM, PENNSYLVANIA 


LINK CONSTRUCTION UPS PRODUCTION 
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Look at this Bonney Tutype Wrench and 
see how it can save you time and 
bother on the job. One end is a box 
wrench, the other is an open end wrench. 
Both ends fit the same size nut, so you 
can use whichever type opening will do 
the job best—without wasting time look- 
ing for another tool. 

The open end of this Bonney Wrench is 
angled at 15° and has a specially de- 


signed pear-shaped head to provide 
greater strength and more turning room 


BONNEY FORGE & TOOL WORKS 
645 N. Meadow St. + Allentown, Pa. 





in close quarters. The box end, with thin, 
strong walls is offset at 15° and is pull- 
broached to exact size for accurate fit 
around the nut. The oval-shaped handle 
gives a firm, comfortable grip and max- 
imum leverage. 


The entire Bonney line, including 17 
sizes of Tutype Wrenches with openings 
from “is” to 1’/Ae"", will be a fast seller in 
the post-war market, just as it has always 
been in the past. That is why it pays to 
stock Bonney Tools. 
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District Manager Named 
By Walker-Turner Co. 





T. A. MALEK 


Thomas A. Malek has been appointed 
to the post of district manager in the 
Washington, D. C. territory by Walker- 
Turner Co., Inc. 

Before joining this company, Mr. 
Malek was in charge of sales and serv- 
ice for the J. R. Edwards Machinery 


| Co., Newark, N. J. 


International Detrola 
Lists Promotions 


Directors of International Detrola 
Corp., have advanced several executives 
to higher positions. 

R. J. Nixon, Detroit, who had been a-- 
sistant treasurer, was elected treasurer 
in succession to John Hancock, Elkhart. 
Ind., who becomes general manager of 
the machinery plants in Elkhart, and 
Indianapolis. 

Other promotions included: 

R. L. Dillon, Elkhart, assistant sec- 
retary and assistant treasurer from as- 
sistant secretary and controller. 

John H. Sennott, Detroit, controller 
from controller of Detrola radio di- 
vision. 

R. P. Schmelzer, Detroit, assistant 
treasurer. 

The corporation recently moved its 
executive offices from Elkhart to. its 
Detroit radio and electronics plant at 
1501 Beard Street. 


In Advertising Department 


Victor Ancona, recently discharged 
from the Army and formerly executive 
director of Visual Facts, New York, has 
joined the advertising department of 
American Machine & Foundry Co., New 
‘York. Pauline Surdock, fermerly with a 
Pennsylvania advertising agency, is his 
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Economy Pumps Elects | 
Two Vice-Presidents 
E. E. QUIMBY F. H. GAYLORD 
, 
E. E. Quimby and Frank H. Gaylord 
have been elected commercial vice- 
presidents of Economy Pumps, Inc., | 
Hamilton, Ohio. 
Mr. Quimby is senior partner of | 
Quimby-Ryan, New York, a firm repre- 
senting Economy Pumps since 1928 and 
will continue his work in both firms. 
Mr. Gaylord recently resigned as vice- 
od president and director of the Hoffman 
ne Specialty Co., Indianapolis, after nearly | 
T- 25 years. 
[r. 
rv Fairbanks, Morse 
o Purchases Pomona Pump 
Fairbanks, Morse & Co., Chicago, has 
purchased the Pomona Pump Co., a di- Here are a few reasons why 
vision of Joshua Hendy Iron Works for you can sell WeldOlets in 
ee All gery _o ay quantity—and points for 
1 and trade marks of the Pomona an P ‘ 
oe: Westco pump lines were included in the ated to remember in recom , 
transaction. R. H. Morse, Jr., general | mending them for branch pipe outlets: 
— sales manager, said no changes in either , ° . 
1 len en saattinn einai dl es | ¢ No templates needed.:No need to disturb the run pipe. 
art. are contemplated. Arnold G. Brown, &® Saddle shape conforms to shape of pipe. 
me general sales manager of Pomona, was | 
and made assistant manager of the Fair- | ¢ Time and labor saved on installation. 
banks-Morse Pump Division in charge , ont . 
of Pomona and Westco products. ¢ They provide leak-proof joints with strength equal to 
ited No immediate changes are contem- | original pipe. 
on. plated in distributor set-ups for either | y a 4 
Fairbanks, Morse or Pomona Products. ¢ Wide, funnel shape at joint provides better flow 
Hler However, it is possible that in certain | conditions. 
di- territories where there is overlapping | Nien : . p " . 
coverage by competing distributors, ¢ Made in size-to-size and reducing sizes from 4" to 24”. 
tant some future adjustment may be neces- | : , ‘ P ° . 
cary, ik take aie Don't miss this opportunity to broaden your line with 
| its Mr. G. Brown will have charge of dis- WeldOlets. They are priced right, profitable and as 
. its —* and sales of the Pomona and easy to sell as they are fo install. For complete informa- 
t at ‘estco pumps which henceforth will be | ion, write for Catalog and our distributor pr ition 
known as the Fairbanks-Morse-Pomona | van, we C is ov prapenee: 
and Fairbanks-Morse-Westco lines. | 
ent Forged Fittings Division 
mad Seattle Plant Opened Bonney Forge & Tool Works * 645 N. Meadow St. - Allentown, Pa. 
utive 
has The Square D Co., manufacturers of 
eo electrical equipment, has opened a new aT t L D a3 e T Ss 
New manufacturing plant and warehouse at , 
ith a 2310 Ranier Avenue, Seattle, Wash. as ll oe 
= his Walter H. Bodle, has been appointed | ae 5 bie. Rabie ge eg 
manager. a doce ; 
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Manufacturer States 
Post War Policy 


Under the title “Auld Acquaintance | 
Shall Not Be Forgotten!”, H. K. Porter, ? 
Inc., Everett, Mass., last month began ‘ 
distribution of a booklet explaining the 
firm’s post war position and policies. 

“We, too, shall have new develop- 
ments in our products to present to you; 
and that is just exactly what we are 
going: to do with them,” the policy 
statement explained. “We hear much 
about reconversion to peace time effort 
both in production and in selling. We 
heard quite a little about companies 
who will, after the war, handle their 
own warehousing and distribution. 

“To those who have reason for mak- 
ing radical changes, our very best 
wishes; but we shall have none of it. 
This business was founded way back 
in 1880. The founders had then, just 
as their successors have now, a belief 
that wholesalers can handle distribution 
of products such as ours more efficiently. 

UNBREAKABLE more economically, more profitably to 

a t SPECIAL FLEXIBLE us and to themselves, and with far 
greater assurance of service to users. 

than could possible be hoped for if we 




















A BETTER PRODUCT -— By making fast-cutting long- undertook to do the whole job ourselves. 
wearing hand and power Hack Saw Blades, Frames, ‘Even if material advantages were 
and Flexible back Metal-Cutting Band Saw Blades. suggested, which they are not, there 
So you can help your customers, VICTOR offers for are considerations of experience, long- 
easy reference Catalog No. 43-V which covers the dene eteieetetien end tome which 
complete line of metal-cutting hack saw blades, plus I 2 yanys 

much useful, technical information. would challenge our right to disrupt the 





practices which have been so successful] 
through these sixty-four years of co- 
operative effort with you, as distributors. 
and ourselves, as the producers.” 











Opens New York Office 


Hajoca Corp., has opened sales offices 


use and care of blades of alf types. It is actually a text in New York ot 378) Ceond Gamal 
book on metal cutting, and will help your customers. | Terminal Building under the manage- 


| ment of B. C. Reuter. 
0 VIC TO! “HIGH SPEED - ee Y 
¢ LA. "ARE MAD 


ADVERTISING AND SALES PROMOTION —- By 
advertising regularly in leading industrial and hard- 

ware papers that reach thousands of interested buyers 1% 
and users every month. In this way Victor places its 
products and their merits before your customers. 


SERVICE EDUCATION — By publishing and supply- 
ing industrial users with the booklet “Metal Cutting” 
which contains 20 pease of material on the selection, 









The five basic principles as set forth in the “VICTOR Plan of Selling” 
guarantee distributor PROTECTION. They back up all VICTOR products 


VICTOR SAW WORKS, INC. 


MIDDLETOWN + NEW YORK 
atest init ei gies Wii tii Wein neits ub sildib dillia iadiaths Vata F. Motter's Sons, York, Pa., looks over ‘ 


| one of his satesmen’s reports. 





George C. Ruby, sales manager of George 
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@ Wherever there's a finished sur- 
face, there's a never-ending battle 


with corrosion, fumes and moisture. . 


And long-lasting protection against 
these forces of wear and decay is 
given by Permite Ready-Mixed 
Aluminum Paints. Layer after layer 
of over-lapping aluminum flakes 
offer armor-like resistance to all 
destructive forces. 


The specially developed Permite 
vehicle completes an impervious 
seal, which gives long-lasting pro- 
tection to any type of surface. The 
Permite Aluminum finish lowers 
maintenance costs, is easily cleaned, 


ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio 


The Permite Line of Industrial Finishes includes Permite re 
Government Specification Paints for War Production Use. 


PERMIT 


Pp \ (7 ae 


READY 
MIXED 
ee, \ el 
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makes brighter interiors, insulates 
exteriors against the sun's rays. 
Supplied completely ready-mixed, 
Permite Aluminum Paints save all 
the waste and bother of mixing on 


the job. 


There is a long existing demand in 
every locality and in every industry, 
for a paint affording Permite’s special 
advantages. And now that wartime 
restrictions on aluminum paints are 
relaxing, every Permite distributor 
has a real marketing opportunity. 
Write for a copy of WPB Amended 
Order M-1-g giving list of permitted 
uses. ay 
» 
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POST-WAR PLANS 


bod 


To be sure, there will be many new prod- 
ucts with their production, sales, market 
and distribution problems, but for the 
most part industry is looking ahead to 
improvements in plant, manufacturing 
equipment, processes and methods that 
will result in faster and more efficient 
production of an improved product at 
reduced costs! 


aed 


en 
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We, too, have learned our war lesson! 
Brunner quality air compressors and 
refrigeration producing units are the 
result of many years of progressive im- 
provement—in design, production and 
quality! We are planning for the post- 
war period because we know that many 
of the post-war industrial improvement 


ot intangible! 


programs contemplate the increased use 
of compressed air, refrigeration and air 
conditioning. We are preparing to meet 
their every requirement with advanced 
designs and highest quality air com- 
pressors and refrigeration producing 
units of improved efficiency for every in- 
dustrial application. 


When hammering out the shape of your 
post-war products, why not call on 
Brunner engineers in connection with 
the application of industrial compressed 
air, refrigeration or air conditioning. 
Their expert advice may help you over 
many production “hot spots.” 


Now is the time to write! 


BRUNNER MANUFACTURING COMPANY 
UTICA, NEW YORK, U. 8S. A. 
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Fike Named Manager 
Of Rock Falls Plant 





, J 
FOSTER E. FIKE 


Russell, Burdsall & Ward Bolt & Nut 
Co. of Port Chester, N. Y., has an- 
nounced the appointment of Foster E. 
Fike as manager of its Rock Falls, Tl. 
plant succeeding the late Allen N. Brad- 
ford. 

Mr. Fike started work in 1901 as 
stenographer and clerk at the present 
Rock Falls plant, then Cobb & Drew. 
When Russell. Burdsall & Ward pur- 
chased that plant in 1907, Mr. Fike 
transferred his affiliation to his present 
company. He continued as assistant to 
Mr. Bradford until 1920, when he was 
transferred to the sales department and 
became western sales manager in Chi- 
cago, where he remained until Rock 
Falls took over that territory tempor- 
arily. 

When the present Chicago office was 
reopened, Mr. Fike remained at the 
Rock Falls plant of Russell, Burdsall & 
Ward as sales manager until his present 
appointment as plant manager there. 


Liebel Supply Appoints 
Ernest General Manager 


James R. Ernest has been appointed 
sales and geenral manager of the Liebel 
Supply Co., Lexington, Ky. P. R. Smith 
is office and credit manager and Ben T. 
Callaghan has heen appointed a sales- 
man. 

The company recently had a new 
front put on its building and the in- 
terior modernized. 


Plant Manager Appointed 


Phillips Mine and Mill Supply Co., 
Pittsburgh, has appointed P. T. Keeb- 
ler as plant manager of the company’s 
industrial car division. Mr. Keebler 
succeeds R. R. Phillips who recently 
was commissioned a lieutenant (J.G.) in 
the Navy. 
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A. P. Lyons, vice-president in charge of 


industrial sales for the Western Metals | 


Supply Co., San Diego, recently celebrated 


his 23rd anniversary with the company. 
The largest order he obtained in the 23 | 
years, he said. was one for $300,000 | 


worth of electric tools which were -pur- 
chased by an aircraft plant. 


Weatherhead Elects 
Three Vice-Presidents 


Elevation of three executives of The 
Weatherhead Co.. Cleveland, to vice- 
presidencies, and the appointment of a 
fourth to the post of assistant to the 
president, has been announced. 


H. Church is vice-president in charge | 


of sales; George H. Hufferd, vice-presi- 








dent in charge of engineering; and Rob-: | 


ert P. Gibson, vice-president in charge 
of automotive sales. Morris H. Wright 


has been named assistant to the presi- | 


dent. 

Mr. Church previously was connected 
with Burger Bros.. New Haven, Conn., 
as advertising and sales manager. 

Mr. Hufferd, a former chief engineer 
of Thompson Products’ Detroit division 
and executive engineer of Houdaille- 
Hershey’s Corporation’s Buffalo divi- 
sion, joined Weatherhead as chief de- 
velopment engineer in 1943. 

Mr. Gibson has been associated with 
Weatherhead for 15 years. Prior to his 
appointment as vice-president, he was 
manager of the company’s industrial 
sales division. 

Mr. Wright formerly was connected 


with the National City Bank of Cleve- | 


land and the Buffalo Brake Beam Co. 
He joined Weatherhead from the Acme 
Steel & Malleable Co., where he was as- 
sistant general manager. 


New Salesman 


C. A. Nieman has joined the sales 
staff of the William T. Johnston Co., 
Cincinnati. 





A Necessity in Every Plant 
that Uses Micrometers 


MILL SUPPLIES * 


A NEW SET OF MASTER 


SETTING AND 
CHECKING ROLLS. 





Every production man knows that precision tools and in- 
spection devices are only as accurate as the methods and 
gages by which they are checked and set. When anvils 
are worn unevenly, flat gage blocks are not adequate. 


This Sav-Way set of Master Setting and Checking Rolls 
provides for the first time a really accurate means of 
checking micrometers, snap gages, amplifiers, and dial 
indicators under all conditions of wear. The set consists 
of 20 rolls, ranging from .100” to 2.000” diameter. Rolls 
are hardened, ground, and lapped to X gage tolerance. 
The set is housed in a modern transparent, plastic case. 
Priced to sell at $89.50. Liberal discounts. 


Hundreds of Inquiries Waiting to be Followed Up! 


Our first ad in 15 leading trade publications announcing Sav- 
Way Master Setting and Checking Rolls pulled hundreds of 
inquiries from all parts of the country. We will gladly turn over 
to you the inquiries from your territory. 


Send for Catalog Sheets and Literature 


4875 EAST EIGHT MILE MICHIGAN 


- DETROIT, 
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TO MEET TODAYS CONDITIONS — 


50) cisar 6 Tee 








i 


Torpedo Electric Hoist. 
Capacities 250-, 500- 
and 1000-ibs.; hook, 
bolt or trolley suspen- 
sion. 








CONC 





Differential Hoist. 
pacities 4, '/2, |, I” 
and 2 tons. t- 
selling, low-cost hoist. 


* These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equip- 
ment; then recommend it with 
confidence. 





|-Beam Trolley. In four 


Spur Gear Hoist. High 
speed, high quality. In 
capacities ranging 
from '% through 20 
tons. 


models, plain @ 
geared types in ca- 
pacities from \% 
through 10 tons. 


ENGINEERING WORKS 


Division of H. D. Conkey & Co., DIVISION ST., MENDOTA. ILL. 





VAR WAY IMPULSE STEAM TRAP 
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Aircraft Engine Surplus 


| Expected to Be Large 


CONCO HANDLING EQUIPMENT 


The prospective aircraft engine sur- 
plus will be more serious numerically. 


| and economically, to the industry, than 
| the over-plus of airframes, says Avi- 


ation News, McGraw-Hill publication. 
“Military engines are built on a 
lighter weight-power scale but with 
reasonable treatment they are perfectly 
satisfactory for commercial operations. 
Obsolescence in power plants is much 
slower than it is in airframes. 
“Military engines could be used for 
many years to come, if design progress 
continues on the present gradual up- 
ward slope. Allisons and Rolls-Royces, 
as well as the radial engines, are being 
considered for commercial use. Air- 


plane producers would be glad to offer 


for sale equipment with a low price 


| tag, due to bargain-counter engines, but 


most of them will forego that advan- 
tage and advocate scrapping engines as 
well as planes, if they are assured of 
an effective disposal program that will 
clear the market for new aeronautical 
products.” 


| Hendry Assembles 
Landsmen Ladders 


The C. J. Hendry Co., San Francisco 
industrial distributor, has added to its 
war work by manufacturing Landsmen 
Pilot Ladders in its warehouse. 

The ladders, used in climbing the side 
of a ship, are made of sturdy wooden 
steps, with broad end-pieces, rigged 
together with 34-inch rope and rein- 
forced with cord at stress points. The 
local mill shapes the steps and the 
assembling is done in the Hendry loft. 









| Gordon Lefebvre, president of the Cooper- 

Bessemer Corp., has been elected to the 
| executive committee of the Machinery & 
Allied Products Institute. 








4 
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LOOKS FOR HE FINDS 
IN THE COMPLETE 


= <4 LINE OF METRO 


rn, 
*) 


| Precision Gages and 


Carbide Tipped Tools 


The Metro line of standard tools 
and gages has everything a dis- 
tributor looks for—a complete line 
—a line proved by the exacting 
accuracy of war production—a 
well-known and respected line— 
a well advertised line—a line that 
carries ample margins and proved 
customer goodwill—and immedi- 
ate shipment of orders. 

In addition, Metro engineers 
stand ready to advise you on spe- 
cial tools and gages. Metro will 
design them or make them up from 
special prints. 

Territories are now open in im- 
portant manufacturing centers. 
Start now to put yourself in a 
strong postwar position by lining 
up with Metro! 


Write today for new General 
Catalog and complete details 


' TOOL AND GAGE CO. 


4240 Peterson Avenue 


Chicago 30, Illinois 
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GIVE THAT CRYSTAL BALL A REST! 


Some folks are so busy peering 
into the future they’ve lost sight of 
the present. The prophets are work- 
ing overtime telling us just what the 
postwar setup will be like — the 
hitch being that they seldom agree. 


One thing is certain: there is 
plenty to keep us occupied right 
here and now! In planning for to- 
morrow, don’t neglect today! 


Corbin and Corbin-Phillips Fas- 
teners are present-day best sellers. 
Accuracy, uniformity, solid worth 
—these are their credentials, 
known and honored wherever you 





go. Your industrial customers ap- 
preciate strong packaging, easily 
read labels and a range of types and 
sizes that meet their essential fas- 
tening needs. They appreciate the 
fine wartime job Corbin is doing 
under restrictive conditions — and 


‘ they’ll remember it after V-Day. 


So, let’s concentrate on the bus- 
iness at hand as the wisest, most 
practical preparation for business 
to come. You can depend on 


Corbin — a line that makes ready 
for tomorrow by keeping pace 
with today. 


ST- 12 





THE CORBIN SCREW CORPORATION 


The American Hardware Corporation, Successor 
NEW BRITAIN, CONN. 


Warehouses: New York, Chicago 


SCREWS + NUTS + CHAIN 
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| F. T. Benjamin has been appointed dis- 
trict manager in Chicago for the Colum- 
bus McKinnon Chain Corp., Tonawanda, 

| N. Y. He has been associated with the 

| company for sixteen years, having spent 

the last two years in the factory at Tona- 

| wanda. 

| 





| Kennedy Valve Elects 
_Marsh Vice-President 


The board of directors of The Ken- 

_ nedy Valve Mfg. Co., Elmira, N. Y., has 

elected Leon H. Marsh as vice-president 
and sales manager. 

Mr. Marsh has been associated with 
the company for more than 25 years. 
After having been assistant sales man- 
ager for many years, he was made act- 
ing sales manager in 1941, upon the 

| death of Clarence H. Kennedy, who had 
been the company’s vice president and 
sales manager. Mr. Marsh was promoted 
to the position of sales manager in 1942. 


Hurley, Vice President 
Bendix Aviation Corp. 


Roy T. Hurley has been elected vice 
| president of Bendix Aviation Corp. and 
has been assigned the special problems 
with which the corporation is con- 
fronted in the reconversion and immedi- 
ate post war period. The new responsi- 
bilities deal particularly with the cor- 
poration’s requirements for plants and 
facilities, factory layout and tooling of 
the corporation’s products. 

Mr. Hurley was loaned by Bendix to 
the War Department for a year and a 
half, during which time he served as 
| production advisor to Major-General 
| Levin H. Campbell, Jr.. chief of ord- 

nance. He was also assistant to Major- 

General Thomas J. Hayes, chief of the 

Industrial Division of Ordnance, and 
| deputy to General Rosswell E. Hardy, 
| chief of the Ammunition Branch. 
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War also needs hig BELTS 


While Belts of this size are being produced for use in 
the War Effort, it naturally takes that amount away from 
the quantity that normally would go to the civilian trade. 

Quaker ismaintaining Belt Production at peak figures. 
Demands of the War require thousands of feet. It looks 
much brighter now to that day when production can 
be devoted 100% to civilian requirements. 

Belts, like the one illustrated, will convey thousands 
of tons of coal, gravel, sand, cement, crushed stone, 
concrete, or similar products and do it economically, 
for Quaker Belts are built to give long service, and 
they do it! 


This 36” 7 Ply Conveyor Belt, made in one piece, is 
over sixteen hundred feet long, with a net weight of 
15,409 pounds, is just one of the many large and un- 
usual Belts that Quaker is continually producing. 
Years of experience in Belt making, as well as knowl- 
edge in the workings of Synthetic Rubber enables us 
to give you extra high quality Belts—the kind for 
which Quaker has long been noted. 

For sixty years, Quaker has been manufacturing 
Quality Industrial Products . . . Belting—Hose—Pack- 
ings—and Moulded Parts. Regardless of what your 
rubber problem may be, feel free to consult with us— 


“If there is a way to get it done— Quaker will do it’’ 


QUAKER RUBBER CORPORATION 


PHILADELPHIA 24, PA. + NEW YORK 7 « CLEVELAND 15 « CHICAGO 16 +» HOUSTON 1 


Western Territory 


QUAKER PACIFIC RUBBER COMPANY - SAN FRANCISCO 5 « LOS ANGELES 21 
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PUTNAM: 


~ CATALOG 


Is Off the Press and Being Distributed to 


THOUSANDS OF 
METAL CUTTING TOOL BUYERS 














The United States Maritime Commission's 
“M” pennant with four gold stars was 
raised over the Bridgeport, Conn., plant 


of Jenkins Bros., on Sept. 2. 





Fourth Star Awarded 


The Maritime “M” pennant of The 
Edward Valve & Mfg. Co., Inc., East 
Chicago, Ind., now flies four gold stars 
as the result of the recent award of an 
additional gold star for continued pro- 
duction achievement. 


Second Star Added 


The American Foundry Equipment 
Co., Mishawaka, Ind., has been awarded 
its second white star to be added to its 
Army-Navy E flag which originally was 
awarded March 20, 1943. 





Send For Your 
Free Copy Today 


E Star Awarded 
Manco Mfg. Co., Bradley, Ill., bas 


Thousands of metal cutting tool buyers are now re- 
ceiving this new 92-page Putnam catalog, printed in 
two colors with beautifully-bound cover, the finest 
and most complete catalog of its kind ever produced. 


In it is illustrated the complete line of Putnam End 
Mills, Heavy Duty Shell End Mills, Spiral Fluted 
Chucking Reamers, Continuous Pilot Counterbores, 
End Mill Holders, Grinding Fixtures, and also many 
new items. It lists all of the 761 Putnam standard 
tool items with sizes and full specifications of each, 
together with many examples of special purpose tools 
produced by Putnam, plus several pages of valuable 
engineering data. 


This catalog was designed and printed for the buyers 
and users of tools and to help the progressive dis- 
tributor handling these tools do a better selling job. 


received its second Army and Navy 
production award, entitling the firm to 
add a white star to its E flag. 


Receives Fourth E 


The Bound Brook Oil-Less Bearing 
Co. Bound Brook, N. J. has been 


awarded its fourth Army-Navy E award. 


Army-Navy E 


The Wales-Strippit Corp. North Tona- 
wanda, N. Y., was presented the Army- 
Navy E production award. 


Wickwire Spencer Moves 





It will increase the prestige of Putnam Tools and 
assure even greater trade-acceptance in tomorrow’s 
important market. Send for your free copy today. 


Mechanical Specialties 


The Wickwire Spencer Stee] Co., 
mechanical specialties division, has 
been moved to Clinton, Mass. A dis 
trict sales office will continue to be 
maintained at 500 Fifth Ave., New 
York. 


Ho. PUTNAM TOOL COMPANY 


2981 Charlevoix Ave. 








Detroit 7, Michigan 
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They need rope to “bridge” every move 
they make. 

Since the demands of the Services are so 
great... rope users here at home must make 
every foot of rope LAST LONGER .. . by 
splicing it, taking care of it . . . treating it as 
though it could never be replaced! 


While there’s little rope you can sell, you 
can keep the goodwill of customers by 
showing them how to SAVE the rope they 
now have. Write to us for free copies of the 
W. P. B. sponsored booklet, “The Rope You 
Save Fights For You!” Help spread the story 
of ROPE CONSERVATION! 


PLYMOUTH 


THE ROPE YOU CAN TRUST 


PLYMOUTH CORDAGE COMPANY, 
North Plymouth, Massachusetts and Welland, 
Ontario. Division Offices: New York, Chicago, 
Houston, San Francisco. Warehoyse Stocks: 
New York, Boston, Philadelphia, Baltimore, 
Houston, Chicago, San Francisco. 
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CAR DS You can’t 


Lose! 





It’s easy to foretell the future of the mill supplier 
who handles the Ford line of Hand Cut Files. 
He’ll offer his accounts better performance, longer 
life, greater economy wherever a rotary cutting tool 
is concerned. He’ll cash in on the experience and 
backing of the oldest manufacturer of rotary files 
in America today, with the COMPLETE LINE 
—Hand Cut, Ground from Solid and Carbide Cut- 
ters. Write today for full details—catalogs, prices, 
discounts. M. A. Ford Mfg. Co., Inc., 742 W. First 


Street, Davenport, Iowa. 
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Pulver Supply 
Enlarges Quarters 


After three years of planning, Pulver 
Machinists Supply Co., Chicago, has 
succeeded in enlarging its quarters and 
has put into effect a number of improve- 
ments which, officials report, have in- 
creased employee efficiency tremend- 
ously. 

While it was in 1941 that the com- 
pany began to feel the need for larger 
quarters it wasn’t until May of this 
year that arrangements could be made 





Harry Pulver, who supervised the re- 
modeling job, now enjoys discussing busi- 
ness without the din of clacking typewrit- 
ers and billing machines. He is talking 
with Robert Schumacher (Armstrong-Blum). 


for a long term lease on two extra floors 
of the company’s building at 27 N. 
Jefferson St. Remodeling of the second 
floor is now almost complete, giving the 
firm an additional 12,000-sq. ft. of floor 
space. 

A major portion of the second floor 
has been sound-proofed; semi-indirect 
lighting has been installed to provide a 
minimum of 32-candles of light on all 
working surfaces; a section is parti- 
tioned off to provide private quarters 
for executives, and a lounge and rest 
room equipped with easy chairs and 
light cooking facilities has been in- 
stalled. 


Still in the process of ‘building is a 





This section on the first floor of Pulver 
Machinists Supply formerly housed all the 
general clerical and accounting depart- 
ment staffs as well as telephone sales. It 
is now the machinist tool section. 
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No. ] of a series 


published by SYLVANIA 
for users of 
fluorescent lighting 


METHODS OF MOUNTING 
FLUORESCENT FIXTURES 


It’s a good idea to be sure that the flu- 
orescent fixtures you buy will be adapt- 
able to the type of hanging necessary 
for your installation. Below are shown 
and described nine typical mounting 
methods. 


SURFACE MOUNTING 


Most commercial 

fixtures can be bolted 

to ceiling mounting = © 
plates, Fig. 1, which 
are screwed to wood 
ceilings or toggle- (Fig. 1) 
bolted to plaster. 

Surface mounting is most popular where 
ceilings are low or unobstructed by pipes, 
beams, etc. Otherwise pendant mounting 
is used. (Note: Industrial type fixtures 
can be surface-mounted by using slide-grip 
hangers, Fig. 2, which are described under 
pendant mounting.) 











Surface Mounting 

With Slide Grip 
Slide-grip hanger, 
Fig. 2, is fastened to 
ceiling with bolt or 
lag screw. It grips the 
lengthwise grooves in 
the top-housing at al- 
most any point. 





: (Fig. 2) 
PENDANT MOUNTING 


There are two basic methods of pendant 
mounting : 


(a) The supporting chain, Fig. 3, or con- 
duit, Fig. 4, is fastened directly to the top- 
housing. Advantage: low cost. Disadvan- 
tage: if obstructions at the ceiling prevent 
a straight run of chain or conduit from fix- 
ture to ceiling, the 
fixture must be 
moved until a clear 
position is reached. 
This may not be the 
best position for light- 
ing the work. 


Direct with Chain 
Suspension 


The chain from the 
ceiling is fastened (Fig. 3) 














with S-hooks to the 
pair of hanging- 
brackets at each end 
of the top-housing. 


Direct with Conduit ce 

Suspension WS 
" i ae, 

Threaded conduit 

with lock nuts is fas- -_ 

tened to ceiling beam (Fig. 4) 

or outlet box. The 

other end enters the top-housing through 

knock-outs. Ornamental canopies are some- 

times used at the ceiling end of the conduit. 


(b) To overcome ceiling obstructions, the 
top-housing of some fixtures is grooved on 
both sides to accommodate a pair of metal 
clamps, which can be fastened at almost 
any point along the grooves. Then the 
hanging device (chain, etc.) is fastened to 
the clamp. This permits the hanging de- 
vice to be fastened at 
the most practical 
point on the ceiling 
and permits the fix- 
ture to be placed at, 
or close to, the best 
point for illumina- 
tion. Various meth- 
ods of using these 
slide-grip hangers are 
shown below. (Fe. 5) 





Slide-grip with Chain 


S-hooks fasten the chain to the slide-grip. 
Fig. 5. 


Slide-grip with Kod aid Ceiling Aligner Bar 


A threaded 5/16”-di- 
ameter rod is fastened 
to the slide-grip with 
a nut, Fig. 6. At the 
ceiling, a U-shaped 
ceiling aligner bar is 
fastened with lag 
screws or expansion 
bolts. The free end of 
the rod is fastened to 
the aligner bar witha 
nut. This insures accurate vertical and 
horizontal alignment of rows of fixtures. 





One Standard—The Highest Anywhere Known 


SY SYLVANIA ccecratc proovcrs ine. 


SALEM, 


MASSACHUSETTS 


fluwsceh 


Operating hints 





Slide-grip with 
Messenger Cable 
Instead of vertical 
supports, messenger 
cable parallel to the 
floor may be used to 
support fixtures, Fig. 
7. Slide-grip hangers 
can be supplied with 
a cable clamp for 
mounting the fixture (Fig. 7) 
in line with, or at 90° 

to, the cable. 





To offset sagging in 
the cable, the cable- 
clamp is bolted to an 
inverted ceiling 
aligner bar, Fig. 8. 
This bar is bolted to 
another, which in turn 
is bolted to the slide- 
grip. Drawing up the 
bolts that join the two 
aligner bars permits 
the fixture to be made 
level with others in 
same row, 





CONTINUOUS ROW MOUNTING 





(Fig. 9) 


Where continuous rows of fixtures are de- 
sired, individual fixtures may be joined 
along the top-housing with joining straps, 
Fig. 9, which also provide continuous wire- 
way enclosures. End plates are used at the 
ends of each row. 


ADAPTABILITY IS IMPORTANT 


Sylvania Industrial Fluorescent Fixtures 
are designed so that they can be mounted 
by any of the methods described above. 
This makes them fully adaptable to all 
conditions in your plant and permits re- 
use if remodeling alters ceiling layout. 


For Additional Fixture Data, Send 

For The Free Booklet: 

“How to Solve Your Industrial 

General Lighting Problems with 
Fluorescent at Its Pinest"’ 





FLUORESCENT LAMPS, FIXTURES AND ACCESSORIES, INCANDESCENT LAMPS, RADIO TUBES, CATHODE RAY TUBES, ELECTRONIC DEVICES 
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Full thread through Will withstand 
entire height of Nut high temperatures 





Can be re-applied Does not destroy 
any number of times contour of bolt thread 











hr 4 Locks in any 
position on the bolt 
Locked in place on bolt 
by spring crown collar 


































IN USING LAMSON LOCK NUTS 
.... THAT ARE VALUABLE IN 
MAKING TIGHT ASSEMBLIES 


U.S. Pat. No. 2255286 


@ What do you want a lock nut to do for you? Lamson Lock Nuts are supplied in #10 to 2-inch 
diameters, with a non-seizing, rust-resistant black 
finish unless otherwise specified. Ask for further par- 


Of course it must be efficient enough so that vibration 


and shock, however frequent and } sopeeene, will not : ; : 
ticulars and samples for your own private tests. 
back it off the bolt. ; 


THE LAMSON & SESSIONS COMPANY, General Offices, Cleveland, 0. 


It is desirable that it be an integral unit that contains 
no “parts” or needs no special conditions under which 
it can be used, since when assembled into a piece of 
equipment, special conditions will not always be 
present. 


It should stay in such condition that after repeated 
applications and removals it is still serviceable. 


Is there a lock nut that meets these exacting condi- 
tions? There most certainly is—the Lamson Lock Nut. 


First—because of the spring collar, it locks in any posi- 
tion on the bolt with full efficiency. 


Second—the locking action is entirely contained within 
one integral unit—the spring collar of the nut itself. 


Third— while the Lamson Lock Nut grips the bolt thread 
like a vise, due to the distortion of opposing sides 
of the spring collar, it does not destroy the contour of the 


bolt thread or its own. When the bolt engages the “BOLTS ARE IMPORTANT!” —24-page booklet of currently useful informa. 
tion for buyers of headed and threaded products, and describing 





thread in the spring collar, it forces the distorted Lamson & Sessions’ specialty fastenings which have wide industrial 
collar back into the round, exerting full force of its applications—now, and in the post-war period. 
. . ‘ , “THE LAMSON BLUE BOOK” — is our standard Catalog of standard prod- 
vise-like grip on the thread of the bolt. When the ucts expenttinn gut: Aincealt cecilact. 
bolt is dis-engaged from the thread of the spring col- _— “Botts, NUTS & SCREWS” — 70 pages of technical and practical informa- 
’ YZ - . . “ é : tion. First copy gratis, requested on your letterhead. Additional copies 
lar, the thread in the collar resumes its permanently ann dele eae 
distorted shape. “SIMPLIFIED STOCK LIST’ — Of bolts, nuts and screws, conforming to 
atest revisions of the Office of Price Administration, and of great 
=_ , q ae % . ea value in showing you in what ratio quantities of various standard prod- 
Fourth—Lamson Lock Nuts have a complete, true thread ucts are kept in stock for deliveries, by your jobbers and in our own 
throughout the height of the nut, and are heat treated to (and other bolt manufacturers’) warehouse stocks. 


insure permanency of the locking collar’s spring action. [-——-HERE’S A COUPON FOR YOUR CONVENIENCE-—— 


THE LAMSON & SESSIONS COMPANY + 1971 West 85th Street * Cleveland 2, Ohio 
Please send us (_] Lamson Blue Book [] Bolts, Nuts & Screws 
(_] Bolts are Important! [] Simplified Stock Sizes 


Fifth—Lamson Lock Nuts can be applied and removed 
any number of times without losing their gripping power 
as any laboratory test will demonstrate and as field 
service confirms. 

. Name of Individual Title or Kind of Work 





Sixth—Lamson Lock Nuts can be used at elevated 
temperatures at least as high as 850° Fahr. without 
failure. 


Employed by (Name of Company) 


Street Address 


City and State No. 1922—Copyright 1944—The Lamson & Sessions Co. 


LAMSON & SESSIONS 


BOLTS - - BUTS * * Cerrtrees °.« oa SCREWS oe SPECIALS. 
Your Jobber Stocks the Lamson Line 








JUSTRITE Sper Lantorwe] 





The lightest line between 
SALESMAN AND PROFITS / 


| rn salesmen are discover- 
ing new profit possibilities with the 
Justrite line of Safety Lanterns be- 
cause they are designed specifically 
for, or can be easily adapted to nearly 
every industry. In fact, wherever 
there is a need for brilliant, depend- 
able light . . . Justrite fills that need 
perfectly. 

Study these lanterns . . . see how 
well they fit industries you serve; and 
then, you too will discover new 
profit possibilities with Justrite. 


for RAILROADS, OIL FIELDS, TRUCKS, 
INDUSTRIAL PLANTS, SHIPYARDS, MINES 


“double-approved” for 
safety ... Underwriters’ 
Laboratories, Inc., anc 





movable guard. 


RAILROAD LANTERN No. 40 







634 candlepower of bril- 
liant light . . . fixed guard 
. .. twin-bulb feature... 
“kick-out” sockets .. . light 
to sides from same bulb at 
same time. 


INSPECTOR'S 
LANTERN No. 46-S 
Approved by U. S. 
Bureau of Mines. 7- 
inch reflector ... 
movable steel stand 
... fixed spade grip 
handle . . . twin-bulb and “kick-out” 

bulb socket features. 





JUSTRITE FLASHLIGHT 


Inc., and U. S. Bureau 
of Mines. Fits in palm 
of hand . . . delivers 


and strong plasticcase. 


Write today for complete information on the entire line of ]ustrite Lanterns. 


JUSTRITE MANUFACTURING COMPANY 2063 N. Southport Ave., Dept. A-1, Chicago 14, Ill. 


SAFETY CANS 


FILLING CANS 


OILY WASTE CANS 








The call counter on the first floor has been 
shortened and, while stock relocation is 
not complete as yet, it will make for 
speedier “will call” service. 


model power-tool display room. This 
will be located on the third floor and 
house working models of all light and 
heavy power tools handled by the firm. 
Built in lockers for storing employees 
clothes and personal effects are includ- 
ed in the floor plans. Already at work 
is an inter-floor loud speaker communi- 
cating system. All three floors and 
the basement are serviced by a heavy 
duty elevator. To speed up small order 
handling a small dumbwaiter is being 
cut through from the 
second floor. 


basement to 


Harry Pulver who drew up the floor 
plans and supervised the remodeling 
program said that in addition to im- 
proving the physical comforts of all 
employees, the additional quarters have 
made it possible to put into effect a 
plan for more efficient stocking and 
warehousing. In time, he said, he plans 
to relocate all the Pulver stock on the 
basis of normal rate of turnover and 
weight or floor-space required per unit. 
He estimated that the cost of the com- 
pleted remodeling program will run 
about $7,000. 

The first floor, for example. will be 


ALL-PURPOSE SAFETY a the machinist tool department. Noth- 
LANTERN No. 44-S Approved by Under- 
This Justrite Lantern is writers’ Laboratories, 





Fred Pulver has occupied the same spot 
adjacent to the shipping department for 





U. S. Bureau of Mines. 1500 candlepower 
Has “kick-out”. bulb beam... “kick-out” { 
sockets . . . twin-bulb bulb socket . . . flasher 
feature . . . fixed and type switch button... 





so long he misses the noise in his private 
office and “consequently seldom uses it- 


APPROVED SAFETY ELECTRIC LANTERNS 
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MILL SUPPLIES 


... ARE ENGINEERED FOR 
EFFICIENT POWER TRANSMISSION 


Bringing together low speed machinery and high speed 
motors . . . transmitting power from its primary source 
to the driven machinery . . . presents a problem which 
can be solved effectively, with minimum loss, through 
the agency of V-Belt Drive. 

Flexible and resilient, full-molded belts in conjune- 
tion with Wood’s sheaves, having precisely machined, 
accurately spaced, perfectly designed grooves, produce 


a highly efficient drive ... the V-Belt power trans- 
mission at its maximum performance. 


The benefit of Wood’s pioneering experience . . . 87 
years service to American industry in war and peace 

.. can be yours. Wood’s warehouses are adequately 
stocked with an assortment of sheave sizes and standard 
V-Belts from which we can usually take care of your 
needs. Special features including extra weight sheaves 
for fly wheel effect, bolting flanges, etc., to suit custom- 
ers’ requirements can be made from Wood’s flexible 
patterns at our factory at no extra expense. 

Send for our 64-page V-Belt catalog. It fully de- 
scribes Wood’s V-Belt Drives . . . no obligation. 


EVERYTHING IN TRANSMISSION 

Bearings — Collars —Clutches —Couplings— Contactors 

—Hangers—Pillow Blocks—Pulleys—V-Belt Sheaves 
and Complete Drives 
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SAFE-LINE 


WIRE ROPE CLAMPS 


ADVERTISED 
20 
Leading Industrial 


MAGAZINES 


BIG AD’S That Get 
ATTENTION 


of Users 
It being the best wire rope clamp 








ever made—the most depend- 
able and safest for workmen 
to handle—plus a lot of pow- 
erful advertising, has estab- 
lished the SAFE-LINE as 
a regular STANDARD in 

America’s greatest manu- 

facturing plants and thou- 
sands of industries where 
wire rope is used. Our entire 
plant is devoted to the man- 
ufacture of SAFE-LINE 
Clamps and we can deliver 
promptly. Millions are now in 
use and approved by Master Mech- 
anics and Safety Engineers. 


USED BY THOUSANDS OF INDUSTRIES AND THE ARMED FORCES 


TESTED and APPROVED for use on high tensile strength wire rope, by Under- 
writers’ Laboratories—official testing laboratories for insurance companies. 
ONE-SAFE-LINE CLAMP is guaranteed to hold any wire rope. It never slips. 
WIRE ENDS ENCLOSED. No needle-sharp wire ends, nuts and bolts exposed 
to injure workman’s hands. 
STREAMLINED! Will not catch on clothing nor on mechanical apparatus. 
—s . TIGHT THIMBLE. When thimbles are used they will not loosen 
and fall out. 
We need Distributors—Your customers need SAFE-LINE Clamps. 


DISTRIBUTORS WRITE NATIONAL PRODUCTION CO. 
OF WIRE ROPE 4526 ST. JEAN, DETROIT 13, MICH. 
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This nook on the first floor was built 
especially for Joe Berg who handles a 
good share of the firm’s purchases. He 
says if he ever gets his desk completely 
clear of paperwork, he might take a va- 
cation—it would be his first since the war 
started. 


ing but small hand and production 
items will be stocked there. The second 
floor is the general office plus about 
2,000 sq. ft. of shelving to accommodate 
overstocks and special tool items, The 
third floor will be converted into the 


model power tool display room with 
adequate extra facilities for storage of 
bulky items. 

Pulver Supply will celebrate its 


twentieth birthday next February. 

The firm is operated as a partnership 
with Fred and Harry Pulver and Joseph 
Berg sharing the responsibilities of 
management, 


Comtois Succeeds Caudell 
At Corbin Screw Corp. 


David H. Comtois has been appointed 
manager of standard products by the 
Corbin Screw Corp., New Britain, 
Conn. He succeeded William M. 
Caudell, Jr., who resigned to become 
assistant sales manager of the refriger- 
ator division of Portable Elevator Mfg. 
Co., Bloomington, III. 

Mr. Comtois has been with Corbin 
Screw for the last three years handling 
sales activities and in this capacity he 
became personally acquainted with 
many ‘of the distributors of Corbin 
products. 


Marshall-Newell Expands 
Sales Organization 


Two new salesmen have been ap- 
pointed by the Marshall-Newell Supply 
Co., San Francisco. Sales Manager L. 
H. Bishop said, he is looking for more 
men with a view to rebuilding the sales 
force so as to give closer coverage in the 
post war period. 

The two added to the staff are Rex 
Leeper and F. H. Hoffman. 
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In record-breaking time, “FILMONIZE” Self-Sealing Tapes have become a leader in 
the tape industry, with key distributors within reach of every industrial plant in the 
country. 

The largest plants in the nation have taken “FILMONIZE” TAPE to their productive 
hearts and moved it into a unique and important place in the scheme of victory 

Proud? You bet! 

We're proud of the fact that our distributors have recognized “FILMONIZE” Self- 
Sealing TAPE as the most complete line on the market for creative selling. 

We are proud to have developed new TAPE applications which help our distributors 
get large orders—and repeat orders. We are proud that “FILMONIZE” TAPE is used 
by industry to speed production, cut costs, step up deliveries, eliminate errors. We are 
looking forward to continued success during the reconversion and postwar periods. 

We are proud of the job we’ve done in backing our distributors with down-to-earth 
advertising and hard-hitting selling. 

“FILMONIZE” Self-Sealing TAPE is doing a solid job for industry—for our 
distributors—for the many users who employ “Filmonize” methods all over the country. 

Write for our distributor plan today. 


FILMONIZE SETS NEW STANDARDS 


e@ Easy to use... strips cleanly off the roll. 
@ No “curl-back”...no tangle ...no waste. 
" © Fade-proof colors ... printing sealed in 
~ © Widths from 4" to 18” throughout 
FILMONIZE line. 


OU monize SELF-SEALING TAPES 


TRADE MARK REG. 








AS 
5 





= INTERNATIONAL PLASTIC CORPORATION 
12, MORRISTOWN * NEW JERSEY 











We knew a buyer who saved his com- 
pany pennies on a purchase of leather belt- 
ing. We know the belt, too, and it has 
cost the same company a small fortune in 
maintenance, and a larger fortune in the 
production it failed to deliver over the 
course of time. 


LEATHER 
BELTS 


Now take Schieren Leather Belts as a better 
example. They may cost a few cents more 
at the outset . . . BUT, every Schieren Belt 
is built to deliver maximum RPM over a 
long, industrious life. Our 75 years of 
know-how—from the raw hide to the per- 
fectly finished belt—is a self-imposed, rigid 
standard, which is your guarantee that come 
water, oil, wear or any other difficulry— 
the Schieren Belt will roll on, tenaciously 
gripping the pulley — delivering power. 


What is your belting 
GaeBay, 


problem? Write us. We 
(BELTING 


cannot save you pennies 
—but we can save you Taase Mann 
precious shutdowns. 





SCHIEREN'S MODERN 
DESIGN LEATHER V BELT 


Supplied in rolls with 
simple tools to make 
any length endless 
quickly. Eliminates 
large inventory; wait- 
ing delivery for odd 
sizes. Pays for itself 
in a short while. 














BUILDING TRADE ACCEPTANCE 
FOR YOU, THIS ADVERTISEMENT 
APPEARS IN LEADING PUBLICA- 
TIONS. 


CHAS. A. SCHIEREN CO. 


LEATHER BELTINGS 
SPECIALTIES AND 
HYDRAULIC PACKINGS ~ 
33 Ferry St. New York 7, N.Y. 
60 Front St., W., Toronte, Ont. 











Three of Bingham Tool & Supply Co.'s salesmen were sent to the factory school when 


the Cincinnati distributor took on the Wendt-Sonis line of carbide tipped tools. 


In the 


photo are Danny Daniels, instructor; Albert Dubeau, Granite Steel Co., Manchester, 
N. H.; Elmer Ley, Bingham Tool; John Gallagher, Bingham Tool; James Smith, Stauss 
& Haas Co., New Orleans; Fred Moos, and Earl Stone, J. Russell Co., Holyoke, Mass.; 
William Howett, General Tool Sales Co., Philadelphia and Harold Bingham, Bingham 


Tool. 


Bingham Adopts Policy: 
“Send Men to Factory” 


Convinced that successful post war 
selling will come from salesmen being 
fulfy informed on the products they sell, 
The Bingham Tool & Supply Co., Cin- 
cinnati, has adopted a policy of “send- 
ing our men to all factories whom we 
represent to learn how the product is 
manufactured and to secure all informa- 
tion on the tools they sell.” 

“We have found this to be a paying 
proposition and it enables us to give 
better service both to the customer and 
to the factories we represent,” R. M. 
Bingham, president, said. 

In line with this policy, Bingham 
Tool recently sent three of its men to 
the Wendt-Sonis school in Hannibal, 
Mo., after taking on the company’s line 
of tungsten carbide tipped tools. 


Marwedel Issues 
New Catalog 


Marwedel has issued a new catalog 
for its San Francisco and Oakland 
houses. It contains 1480 pages. The 
index is located in the center of the 
book, an arrangement intended to form 
a guide for the regular user of the 
book, who from practice soon comes to 
know that a certain line is either ahead 
or back of the index and can tell 
instinctively about how far. This 
shortens up the “thumbing” work. 

Information sheets issued in loose leaf 
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form to the salesmen are also designed 
to be located next to the index when 
being put into the binder. The index 
pages are also folio numbered right 
through with the rest of the book. When 
it is necessary to add supplementary 
index sheets they will be given the 
regular folio number plus “A”, “B”, 
etc. The result is a book paged through 
from beginning to end without separate 
divisions with their own paging which 
is confusing. 


Belt Rope Supply 
Names Utica Manager 


The Belt Rope Supply Co., Syracuse, 
has placed R. V. Stringer in charge of 
its Utica branch as acting manager. 

Leon Lovelace has been appointed 
assistant manager of the Binghamton 
branch and H. Smith has joined P. A. 
Dillingham in the Auburn-Geneva sales 
territory. 


Bound Brook Names 
Ohio Representative 


The Bound Brook Oil-Less Bearing 
Co., Bound Brook, N. J., has appointed 
R. B. Golling, Cleveland, as representa- 
tive in Ohio, Western New York and 
Western Pennsylvania. 

W. K. Swift, Lansdowne, Pa., for- 
merly located in Cleveland, will repre- 
sent the company in Eastern Pennsyl- 
vania, Southern New Jersey, Maryland, 
Delaware and Virginia. 
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METAL 
CUTTING 





Regardless of how they vote next month, we know that thousands 
of men who have metal cutting problems will continue to vote for 
Spartan. They know they can buy the blade for their particular job, 
and obtain the proper results at the lowest cost. 


Spartanized methods of manufacturing make this possible, and the 
Spartan Sales and Full Co-Operation Policy make it easy for Distribu- 
tors to build profits from satisfied customers. 


A few territories are open. It might pay you to check up on 
Spartan Blades today. 


SPARTAN SAW WORKS, Inc., Springfield, Mass., U.S.A. 


SPARTAN 
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BAND 
SAWS 





Not only one but both volume 
types of BELT LACING 


For Prompt Delivery on 
ALL of your belt lacing needs 












This modernistic building was completed 
in Kalamazoo, Mich., for the Hoover Sup- 
ply Co., early this year without the use 
of any critical materials. 





Patience Will Be Needed 
When Service Men Return 


How patience and understanding will 
have to be exercised in the handling of 
returning war veterans was pointed out 
by W. H. Hudson, president of Hudson- 
Tucker, Inc., San Diego. 

“There is one thing we must look out 
for in ourselves when the time comes, 
however, and that is the necessity for 
infinite patience with war veterans dur- 
ing the period of readjustment most of 
them will have to go through in falling 
in step with the slower tempo and more 
or less humdrum routine of business. 
Back in the days when we could drive 
our cars at high speed across the coun- 
try, we can remember the sensation of 
hitting a 25-mile speed zone after hav- 
ing driven at 60 in the open country. 
Reducing the speed so violently brought 


| about a sensation of a slow walk and 


| we had to go through a period of read- 


. to simplify buying and billing, to lower | 


shipping and handling costs, and to increase 
sales and profits standardize on this one reli- 
able source. 


STEELGRIP FLEXIBLE LACING — I! sizes 
Boxed or Long Lengths. 


WIREGRIP Belt Hooks—é6 sizes with patented 
double aligning cards. 
WIREGRIP Lacers or Lacing machines. 


FLEXGRIP and SUREGRIP Round Belt Couno- 
lings. 


BELT HOOKS 





W 











See our advertise- 
ment tunder Pull- 
ers, Wheel and 

Gear. 


ARMSTRONG -BRAY & Cc" 


5356 NORTHWEST HIGHWAY 
Meio \clom aw Y 
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justment before we could see the sense 
to it. 

“To the returning service man, it is 
going to be something like that, and 


| we will have to give him time to learn 


how to think again in the terms and re- 
lationships of business life. But our 
patience will surely be rewarded. When 
our boys get back to work, think what 
they will have learned technically and 
practically, and how they will have ma- 
tured into men of purpose and vision. 
We will have a greater array of talent 
for all lines of business than ever be- 
fore.” 


Interested in Science 


How to check up on your wife—or 
wives—has been solved. 

“A pasha in North Africa,” says Elec- 
tronics, “has an_ intercommunicator 
system that permits him to contact each 
room in his harem. Interested in im- 
provement, he asked Maj. Andre 
Baruch, former announcer now in Af 
rica, ‘How is television progressing in 
your country. Major?’” 
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who will be interested in this 
outstanding opportunity to build 
abrasive sales...NOW! 


SINCE THE NEED FOR WAR GOODS will disappear with 
the ending of hostilities, profit-minded distributors 
today are concentrating attention on standard lines 
for which demand always is constant. For example, 
abrasives. 

To such distributors, Clover now offers a real 
opportunity to build large sales at substantial profits 
through a complete line of performance-proved abra- 
sive products,—consisting of coated abrasives, com- 
pound, and grinding wheels. These products are 
described herein. Also the ‘6-point” policy on which 
they are available. 

We shall welcome hearing from you. Please write. 


CLOVER ABRASIVES’ DISTRIBUTOR POLICY 
4 


To supply the distributor with a complete line of abrasive 
products, including coated abrasives, lapping and grinding 


compounds, and grinding wheels. 


2. To manufacture abrasive products of laboratory-controlled 
quality, which the distributor can stand back of with abso- 
lute confidence. 


To enable the distributor to meet competition at a satis- 
factory margin. 


7 


To provide abrasive products that possess distinctive and 
exclusive sales features. 


, To furnish the distributor with helpful printed matter, sales 
help and active cooperation and advisory engineering service 
in the interests of promoting greater sales 

6, To advertise consistently, aggressively, in order to influence 
prospects in the distributor's territory on the merits of 
Clover abrasive products. 


CLOVER MFG. CO. 


Norwalk, Connecticut 





Clover “‘Color-Stripe”’ Coated Abrasives 
A complete line — comprising “mn 
flint sandpaper, emery cloth, gar- a 
net, silicon carbide and alumi- 
num oxide in all grades, back- 
ings, coatings and sizes. 





Clover goods in sheets, rolls, 
belts and discs are today at 
work in plants the nation over. 
Of recognized super-cutting 
power, they contribute to faster, 
smoother finishing at less cost. 


Clover Lapping and Grinding Compound—Famous Since 1903 


Over sixty million pounds sold. — 
Non-magnetic, diamond hard 
silicon carbide grain,—in twelve 
grades from microscopic fine to 
very coarse. Special high-temper- 
ature grease binder. Maintains 
uniform consistency and grain 
suspension during lapping oper- 
ation. Fast-cutting — does not 
burn work, Non-corrosive. 








Clover-Dirats Grinding Wheels 


A complete line of technical, general purpose and hardware wheels, 
possessing a synthetic colloid bond or binding agent of scientifically- 
controlled secret composition that assures remarkable mechanical 
strength under high wheel speed, shock and heat stress. 










CLOVER-Aiwwew 


COATED ABRASIVES...LAPPING AND GRINDING COMPOUND...GRINDING WHEELS 
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HERE are two ways to make shackles. One 

way is to set up shop and make them. The 
other way—the Upson-Walton way—is to engi- 
neer them as carefully and as thoughtfully on 
the drawing board as if they were airplane en- 
gines—long before they go to shop. 


Check these Upson-Walton shackle specifica- 
tions. They are some indication of how we are 
able to produce shackles that give maximum 
satisfaction in actual use. Better shackles—and 
better buys! 


Steel Specifications: Upson-Walton specifies only 
specially selected, fine grain, higher tensile 
steels. These steels have superior forging quali- 
ties—give a more uniform product capable of 
developing more strength. 


All Shackles are made to rigid United States gov- 
ernment specifications on spreads and clearances. 





Made in Solid Dies: All shackles in sizes up to and 
including 1% inches are drop forged on solid 
dies. This process requires more expensive tool- 
ing, but the additional cost is absorbed in vol- 
ume production. Upson-Walton shackles cost 
no more, but they are all uniformly better shackles. 


Control Inspection: All Upson-Walton shackles are 
inspected 3 separate times before shipping. First, 
as they come from trimming; second, before and 
after drilling and tapping; and third, final in- 
spection before shipping. 


Galvanized Threading: All galvanized screw pin 
shackles have galvanized pins and galvanized 
threads. Galvanizing is done after threading, so 
it is not cut off on Upson-Walton shackles. 


Uniform Threads: All thread tolerances are closely 
held—tight and firm, yet easy to engage. 


AS WE GO TO PRESS, DELIVERIES ON UPSON-WALTON SHACKLES ARE GOOD 


THE UPSON-WALTON COMPANY 


Manufacturers aK Wire Rage, We ze Rake Fittings, “Tackle Blocks 





190 


MILL SUPPLIES 


NEW YORK « PITTSBURGH * CLEVELAND © BUFFALO * CHICAGO 





Established 1871! 
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ITs ROARING GUNS. . . its quick starts and sud- 


den stops... its steep climbs and thudding 
drops. . . all combine to give a tank a beating 
no other vehicle is asked to take. Its bolts and 
nuts must be made of rugged stuff . . . tough 
metal, strong heads, sturdy threads. . . sub- 
jected to scrupulous inspection. 

A locker leads a lazy life in use... but 


sluggishness on the assembly line can throw 
its production schedule out of gear. Here, bolts 
and nuts must be accurately dimensioned and 
clean-threaded for quick get-away and speedy 
tun-on. 

Maximum resistance to every strain your 
Customers’ products must stand... top as- 
sembly speed that guards against bottle-necks 
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Supporting a Tank’s Attacks... 
Speeding a Locker’s Schedule 


and mounting costs: these are built into every 
RB&W fastener 

To prove it, tell your customers how the 
constantly improved strength, accuracy and 
finish of RB&W products have resulted from 
99 years of continuous research and progress 
Remind them that this progress, starting with 
RB&W's development of the first automatic 
cold-header, has been sustained by great 
investments in the most modern manufactur- 
ing equipment and most up-to-the-minute 
methods for quality control from raw material 
to finished fasteners 

Those customers of yours can’t help but 
agree with you when you suggest that RB& W's 
proved ability to put the ideal combination of 
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strength, accuracy and finish into fasteners is 
the reason why the RB& W EMPIRE brand is so 
generally specified in the best farm implements, 
automobiles and aircraft; by railroad and con- 
struction engineers; in power and transmission 
equipment; and by general industry .. . and 
why RB&W products can help them make 
their products stronger and faster. 


Russell, Burdsall & Ward Bolt and Nut Company. 
Factories at: Port Chester, N. Y., Coraopolis, Pa., Rock 
Falls, Il, Sales offices at: Philadelphia, Detroit, Chicago, 
Chattanooga, Los Angeles, Portland, Seattle. 
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RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY — 
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Made by G. W. GRIFFIN CO., Franklin, N. H. 


FOR EVERY JOB 


MOLYBDENUM HIGH SPEED STEEL 
HIGH SPEED STEEL 
SOFT-BACK and SOFT-CENTER 
NON-STRIP 
















The uniform quality and performance of every 
GRIFFIN: BLADE is the result of more than 
63 years of specialized manufacturing 
experience 


Turn to GRIFFIN as standard . . . the wide 
range of the GRIFFIN LINE can supply 
every metal 


cutting need for your 


customers. 


The Distributors carrying the GRIFFIN 

LINE know that they{afe ‘equipped to 
: ‘e ve . 

megt competitively. éve y ea ttomers', 

metal cutting problem with blades that 

will stay sold and bring repeat business. 

They can be sure that we will.do our 


best to support our government, our 
distributors and GRIFFIN users in every 
way. 


ATTENTION DISTRIBTORS 
OUR LARGE PRODUCTIVE 
CAPACITY ENABLES US 
TO SHIP QUICKLY 


1880 
Write Us Today for the Griffin Plan 


JOHN H. GRAHAM & CO. INC. . 


General Sales Agent 


105 Duane Street © New York City 











New Lines Taken On 
By Distributors 


Bett & Rope Suppry Co., Syracuse, 
has added for its Utica branch Stand- 
ard Tool Co.’s twist drill, taps, dies, 
etc.; Lapewell hack and band saws; 
Dayton V-belts, Page leather belting; 
Goodrich rubber belting; the com- 
plete line of American’ Pulley Co.; 
American Steel & Wire Co., wire rope; 
Plymouth Cordage; Thomas platform 
trucks; General-Detroit fire  ex- 
tinguishers; General Electric lamps; 
Whitney chain; Green Tweed pack- 
ing; Fafnir ball bearings; Johnson 
bronze bushings, and Heller files. 

Stronc, Cariiste & Hammonp Co.. 
CLEVELAND, has taken on the distribu- 
tion of hydraulic vises made by the 
Brucon Co., San Francisco. 

Canton Harpware Co., Canton, O., 
has added the lines of Quaker Rubber 
Co., Armstrong Bray Co., Sterling 
Tool Products Co. 

Hasoca Corp., has taken on for its 30 
branches from Newark, N. J., to 
Tampa, Fla., the welding products 
made by National Welders Supply Co. 

WituiaM T. Jounston Co., Cincinnati, 
has taken on Arion files, Spartan hack 
saws, and Starrett flat ground stock. 

Forp & Kenpic Co., PHILADELPHIA, has 
taken on Watson Stillman’s Co.’s line 
of hydraulic pumps, jacks and wire 
rope shears. 

Paciric Mitt & Mine Suppty Co., has 
taken on for its San Francisco. branch 
seven new lines: Robert H. Clark 
Co.’s milling cutters, spot facers and 
hole cutters; Abrasive Products’ 
Ready-Roll cloth; Nye Tool’s pipe 
cutters, stocks, reamers, etc.; Alundin 
cloth and emery cloth: Standex alu- 
minum paints; Alemite grease guns 
and fittings; and the Darling Valve 
& Mfg. Co., line. 

INDUSTRIAL SuppLy Corp.. RicHMonp, 
Va., has added Norton abrasive prod- 
ucts and Harnischfeger electric weld- 
ers and accessories. 








.S] 
Ed Williams (right), assistant general 
manager of Peden Iron & Steel, Houston, 
talks things over with a manufacturer's 
representative. 
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Potential customers in every conceivable business 
... sizeable initial sales, plus quality accessories to 
to build volume... high profits... plenty of na- 
tional advertising and distributor co operation. 
That's what benchmaster offers its distributors 
now and in the not-too-distant post-war period. 

Machine Shops: Name a customer of yours now 
and we'll show you a man with a dozen reasons to 
own a benchmaster. More than that, benchmaster 
tools lead you to new sales and new customers 
The biggest industries—steel, shipbuilding, air- 
craft, automotive. The precision plants—radio, 
watchmaking, musical instruments. The smallest 
shops—toy manufacturing, technical schools, job 
shops. All need compact, versatile machines that 
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One Machine... 


That does precision die mak- 
ing, die sinking, slotting, side 
milling, facing, key seating, 
jig boring, angle slotting, etc. 


That handles wood, plastics 
and metals. 


That mills vertically or hori- 
zontally simply by interchang- 
ing spindles. 


That can be designed as a 
production mill. 


That COSTS LESS than com- 
parable equipment. 


benchmaster Bench Machine Tools for a Million 
Machine Shops and Work Shops Today and Tomorrow’ 


save space, save big-machine time and do “any- 

thing.”” That's where you.cash in with benchmaster. 
Workshops: Thousands of men and women are 

now mechanically skilled due to the great war- 

training programs—those hands are ready to build 

the greatest home workshop boom in history. 

They won't buy toys or trifles, exther. Trained on 

precision equipment, they'll insist 

on precision tools—handy, conven- 

ient, versatile tools that do almost 


everything if a small space. All bench, 
. » "y 
sous of materials, all types. of pr, tle, by ton 
; . esse Pp 
work requirements, and all at ere a nd o “thy 
- . ;, eh, s 
a low cost. That's where you —— “yd “ribey 
. . tte 
cash in with benchmaster: aia Yours 4 
ng . Or » 
Cnd ty, ot . 
Sur % fell y, — 
‘ “Mr ative 4, Tour 
POrtuniy; ibutey 
°b @s, 


os angeles 6, california 
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C. W. Camp Appointed 
Consulting Engineer 








C. W. Camp, formerly with Crocker- 
Wheeler ElectrieMfg. Co., for 38 years, 
specializing in application engineering, 
is now associated with Worthington 
’ , : Pump & Machinery Corp., Harrison, 
D” T let your reputation for promptness lie N. J.» 4s consulting electrical engineer. 


around on the shipping room floor. When Mh “replaces the late Harry 
(ood, 





a customer marks his order “‘rusH’’— call for 


_ Meyer “Succeeds Gorham 
At Allis-Chalmers 


W: A: Meyer has been appointed 
manager of dealer sales of the Allis- 


AIR EXPRESS pick-up and get it on its way as early 





in the day as possible! That’s the secret of fastest 


delivery by AIR EXPRESS—a service that moves 






swift Airlines sc 2g d loc Chalmers Mfg. Co., Milwaukee. He suc- 
cargo on swift Airlines schedules around the clock, coode &, I Gothen, lhe. Rechisslaal 
for war and reconversion jobs. With Allis-Chalmers since 1926, Mr. 


Meyer has served in the milling ma- 
chinery Texrope, and central sales de- 
partments, and was manager of general 


SPECIFY AIR EXPRESS purpose equipment sales before his ap- 
Money-Saving High Speed pointment. He has been particularly 
A - Tool active in the field of multiple V-belt 
for Every Business splice and adjustable sheave develop- 

ments. 


With additional planes and space available for all types of traffic, 3-mile-a- 
minute Air ed directly nel hundreds of U.S. cities and scores of Safety Calendar Issued 
foreign countries. And shippers nationwide are now saving an average of more 

than 10% on Air Express charges — as a result of increased efficiency developed 
to meet wartime demands. 


A mid-year fire safety calendar, fea- 
turing two views of the great San Fran- 
cisco Fire, has been issued by The Gen- 
eral Detroit Corp., manufacturers of fire 
extinguishers and others safety equip- 
ment. 


Adds to Sales Force 


R. C. Harp has joined the sales per- 
sonnel of the Hajoca Corp. in the 
Roanoke, Va.. area. 


WRITE TODAY for “North, East, South, West’”— an informative booklet that 
will stimulate the thinking of every executive. Dept. PR-10, Railway Express 
Agency, 230 Park Avenue, New York 17, N. Y., or ask for it at any local office. 





New Catalog 
Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION The Wilktam T. Johnston Co., Cincin- 
Representing the AIRLINES of the United States nati, has issued a new catalog. N 
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@ Shortage of manpower and materials 
makes it impossible to fill all of these 
orders immediately. However we 
are filling your orders to the distri- 
butor in accordance with priority 
regulations. If your shipments are 
delayed we hope you will bear with x , 
him and with ve during this emergency. This advertisement is appearing in National Trade 


Magazines in September and October. 
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NYE TOOL AND MACHINE CO. CHICAGO 30, ILLINOIS 
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PEERLESS 
Sets the Pace! 








These New Peerless Products 
Are Available Now! 


erent high speed metal cutting tools help speed wartime 

production and fit various postwar needs. Their all-round 
utility appeals to production men — as does the fact that they 
are available now! 

Consider the low-priced Peerless UTILITY Metal Cut- 
ting Saw. Capacity 442” x 4'2”, for wet or dry Sawing. Cut- 
ting stops automatically at end of cut or at any gauge-set point. 
Sensitive Cam and spring feed mechanism compensates for vary- 
ing hardness of materials. 

Peerless No. 2 Pipe Threader threads a 2” pipe in one 
minute. Uses any standard No. 1 or 2 pipe dies or bolt dies up 
to 1%”. Has universal motor. 

Peerless Stock Rests are made in nine heights with four*s 
roller widths, in heavy duty and medium weights. All have 5” : 
vertical adjustment. 


These, and other Peerless products, set the pace in values, 
performance speed and operating convenience. Mail the coupon 
for full information on the Peerless Mill Supply Dealer Franchise. 


Builders of Fine Tools for Thirty Y ears —Acromatic 
Grinders .. . Hydraulic Pumps . . . Transmission 
Units. . . Blades... Coolant... . Special Machinery 


o44 at 


MACHINE COMPANY 
N 








a 





c ' E Ww ! $ c 0 N 




















Dept. ma-ives 
Rush puters Yeo also information on Peerless dealer franchise. 
UTILITY S STOCK RESTS 


NO, 2. PIPE 1 THREADER ‘ COOLANT 
ACROMATIC GRINDER () SAW BLADES 
Company 
NAME 


Street Address 


City “ State ss } 
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| Everyone got a chance to speak his mind 


at a two-day shirt sleeve post war con- 


| ference held by Gray-Mills, Evanston. 
| Distribution was a major point the con- 


ference dwelt on. At the meeting were, 
left to right: C. LeVec, John Gray, M. 
Marthinson, Lloyd Mills, R. Hollis, R. 
Tobey, L. Enzel, L. Stoddard, E. Clements 
and E. Smith. 





| WPB Committee Formed 


For Tap, Die Industry 





Membership of a new industry ad- 
visory committee to represent the Car- 
bon Tap and Die Industry has been an- 
nounced by the War Production Board. 
Members are: 

John Cook, Winter Bros. Co., Wren- 
tham, Mass.; C. H. Davis, Vermont Tap 
& Die Corp., Lyndonville, Vt.; William 
B. Eberlein, Greenfield Tap & Die 
Corp., Greenfield, Mass.; F. O. Lincoln, 
Morse Twist Drill & Machine Co., New 
Bedford, Mass.; Louis A. Lincoln, Bay 


| State Tap & Die Co., Mansfield, Mass. ; 


| 
| 
} 
| 


Frank Morrison, W. L. Brubaker & 
Bros. Co., Millersburg, Pa.; E. W. 
Nestor, Reiff & Nestor Co., Lykens, Pa.; 
Chas. M. Pond, Pratt & Whitney Divi- 
sion, Niles-Bement-Pond Co., West Hart- 
ford, Conn.; K. Y. Taylor, Jr., Charles 
H. Besley & Co., Beloit, Wis.; H. Lloyd 


Hanson, Henry L. Hanson Co., Wor- 


| cester, Mass. 


At its first meeting the group dis- 


| cussed problems relating to procure- 


| 


! 
t 


ment and delivery of tools. 


Appointments Made By 
Keystone Lubricating 


F. D. Street has been appointed sales 
manager of the Keystone Lubricating 
Co., Philadelphia. Albert G. Hobbie has 
been moved to Philadelphia from his 
field activities in the Middle West and 
will function in sales promotional and 
development work. 


_R-J Bearings 


Enlarges Quarters 


The R-J Bearings Corp., St. Louis, 
has completed the modernization and 
enlargement of its building. Ray 
Flauaus has joined the firm’s sales 
force. 
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spECiAL 


© Synthetic "; 


Your GATES RUBBER ENGINEER Can Tell You. 
vy Him TODAY! 


Whenever a drive in your plant gives you the slightest trouble, 
it is a good plan to phone the Gates Rubber Engineer. He is a 


specialist who makes a business of improving drive operation. 





For example, you may have a drive that appears to be wearing 
out belts faster than it should. In most cases the Gates Rubber 
Engineer can correct the difficulty quite easily and will find no need 
for you to adopt belts of any special construction. 


At times, however, he will find conditions under which a V-Belt 
of special structure can most profitably be used—and he can then 
supply a Gates V-Belt that is precisely engineered to meet the un- 
usual conditions. 


The Gates V-Belt of special synthetic rubber is a case 
in point. For more than 6 years now, Gates has been 
supplying industry with many thousands of these belts. 
Under severe conditions of heat and oil, the Gates special 
synthetic belt actually outwears any natural rubber belt 
by as much 230%. 





In your particular application, V-Belts with tension members 
composed of flexible steel cables—or of rayon cords—may prove to 
be the most efficient and economical. Again, Static-Safety V-Belts 
may best fit your special need. 


In any case, the wisest move you can make is to phone the Gates 
Rubber Engineer. (Just look under “Gates Rubber” in your phone 
book.) He will come right to your plant—will thoroughly analyze 
any drive problem you may have—and he will always recommend 
the practice that will be most efficient and economical for you. 


THE GATES RUBBER COMPANY 





Engineering Offices and Stocks in All Large Industrial Centers 4410 
CHICAGO, ILL. NEW YORK CITY - ATLANTA, GA. 
$49 West Washington 215-219 Fourth Avenue 738 C & S National Bank Building 2240 East Washington Boulevard 999 South Broadway 
DETROIT, MICH. PORTLAND, ORE. ' DALLAS, TEXAS SAN FRANCISCO, CAL. 
8663 Grand River Avenue 333 N. W. Sth Avenue 2213 Griffin Street 1090 Bryant Street 
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Aviation A Market 
For Distributors? 


(Continued from page 83) 





ing gear and flaps, check collaboration 
of gas gauges, removal of wing bands, 
check of gas analyser system and de- 
icers. Major inspection performed only 
at New York. 

® 750 Hour Inspection. After 3 successive 
, major inspections the plane gets a double 
engine change by a crew of 4 men work- 
ing 6 hours. During the engine change, 
a 24-hour overhaul program is accom- 
plished on the airplane. At this time 


How the Arm y engineering changes, eee - 
Moved Taltelate| fort is vie to include as cay ae 


neering changes as are practical. 
5,000 Hours Overhaul. After 5,000 hours 
royal D-Day of flying—at the New York base. This 
| is a complete engine and plane overhaul. 
Called the 9-day overhaul because it re- 








. * quires approximately 18 8-hour shifts 
Everything set. Everybody oon. to ats Then with a 44 man crew. This is a compre- 
MI learned of new, formidable barriers of giant, hensive inspection and overhaul cover- 
eee ee oe ing some 86 accessories changes and 40 

; ° 


major items of inspection embracing 
over 800 sub-inspection items. Every 


Cables sang. Could Porter devise, and supply | plane undergoes this at approximately 
. diat h dus Port itt + 7,000 flying hour intervals. The 9-day 
immediately, 4 heavy-dury, Forter miirary-type, overhaul involves pulling of the wings, 
barbed-wire cutter. We could, and did in quar- disassembling and overhaul of controls 
= : and of hydraulic, air and electrical sys- 
tity. D-Day, our Army moved inland behind the tom  Ovedkel ead sefiiiiites the 
Combat Engineers who operied up the super- collie, The plane to completely recendl- 


barr; 7 ds! tioned, all worn parts replaced. 
arrier in seconds: 





This is one reason why you haven't gotten all the industrial Help Them 
Porter Cutters you wanted. Nevertheless, in each of the 


Save Fuel 


war years we have supplied our jobbers with more tools ; 
y PP (Continued from page 86) 


than in any pre-war year. 





By doing without some numbers, you played your part chunks, or pellets, approximately 





in that magnificent achievement of invasion. Well worth one-half inch in size. It is also 
your forbearance, wa:n't it? used as stuffing and filler. 

3. Blankets—In this form the min- 
To show our appreciation, we'll speed up deliveries in eral wool is compressed, or felted 
wanted types just as fast as possible. More than that, we into various rectangular shapes 
have a wholly new program to produce volume for you. | and thicknesses to conform to 


different flat and curved sur- 
faces. These blankets are con- 


| fined by chicken-wire mesh, 
PORTER HKP | metal laths, paper, or other types 
| of support. 


Details will be on your desk soon. 











4. Blocks—Mineral wool com- 
E AWARD JAN. 1943 
and 
* AWARD MAR. 1944 


pressed into blocks and held to- 
gether with suitable binders. 

5. Plastic—Granulated mineral 
wool combined with clay or 











| 
| 
H. K. PORTER, INC. Everett 49, Mass | bentonite, asbestos fiber, and 


other “ingredients, ready to be 


he 
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TOLEDO DIES! 


TO KEEP ’EM CUTTING 
5 TO 100 TIMES LONGER! 


@ Your Toledo Dies and Cutters can be re sharpened again and again—if you 


don’t neglect them. This means—have your dies, cutters and reamers ground 


when dull lon't throw them away and “don't use them until they chip 


lf sh Teer ned, instead of thrown away when dull, your Toledo Vools will 
produce 5 to LOO times as much work. This saves steel for the war effort 
ind saves money, too It you have not the facilities to resharpe n your 
Voledo dies, cutter knives and reamer heads, return them to us. Our charge 
will be moderate. Lhe Toledo Pipe Threading Machine Co., Toledo, Ohio 


New York Office, No. 2 Rector Street 


LOW 


OLEDO 


PRECISION PIPE TOOLS 
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OF FINISHING MEN 


To Speed Production The Paasche Type CUB High-Pro- 
duction Airbrush provides the fastest method for spraying all types of 


finishing materials. Its light weight (only 22 oz.), perfect balance and 
“hand molded” grip enable men or women operators to work longer 
hours at full production. 


To Improve Quality Its perfect atomization assures finer 
nishing at top speed. Micrometer calibrated spray pattern control pro- 


vides precise, easy adjustment for any job. 









To Slash Replacement The sturdy construction —with all 
Costs and Headaches working parts enclosed in strong, 
machined brass body—protects against damage and assures longer life. 
Floating air valve takes up wear, prevents leaks. The CUB stays on the job! 











Sell Paasche and You { i ny 
Sell Satisfaction! 











PAASCHE AIRBRUSH CO. 
1915 Diversey Pky., Chicago 14, Ill. 


PAASCHE AIRBRUSH (CANADA) LTD. 
Toronto, Ontario 





PAASCHE WATER WASH 
BOOTHS are clean, safe, 
eliminate firs hazards, con- 
serve material and assure 
modern, healthful working 
conditions. 


110 Elm St. 





MILL SUPPLIES °¢ 





OCTOBER, 1944 











mixed with water to form an ef- 
fective insulation for covering 
irregularly shaped forms. It is 
also used for sealing cracks or 
joints in heat-producing and 
heat transferring equipment. 


Distributors’ salesmen offering a 
line of industrial insulation, have a 
wide range of potential users to call 
upon. Every industrial plant provid- 
ing and maintaining its own source 
of power, or using heating equipment 
is a potential user. 


Many Applications 


Among the many applications are: 
boiler drum heads, hot storage tanks, 
ducts and breechings, pipe and fit- 
tings, feed water heaters, refrigera- 
tion equipment, driers and ovens, 
flanges, boiler shells, boiler settings, 
brick kilns. railroad locomotives. 

Now arises the question of how to 
sell this valuable product. Many 
plants are reluctant to spend tangible 
money for a seemingly intangible 
benefit. Therefore, the salesman 
should have in mind, or readily avail- 
able, all possible information on his 
product, and the benefits to be de- 
rived from using it. He must have 
facts and statistics on tap to back up 
his claims. He should also be able to 
demonstrate on paper how, and by 
what amount, his present or potential 
customers can effect a saving in heat, 
fuel, and money in his plant. 

The Industrial Mineral Wool Insti- 
tute estimates that fuel wasted in the 
production of heat and power, from 
inadequately or entirely uninsulated 
equipment, is from one to thirty-five 
percent, depending on area, tempera- 
ture required, and other factors. 

This same authority asserts that 
any piece of equipment which be- 
comes too hot to touch will yield a 
savings in fuel, and therefore in 
money, by being properly insulated. 
It further claims the investment made 
to conserve heat is usually returned, 


‘through savings, in from three to 


twenty-four months, depending. of 
course, on conditions and application. 

Leading manufacturers of indus- 
trial insulation materials can and do 
furnish charts, formulae, and instruc- 


(Continued on page 204) 
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%% Square Drive, 12 as- 
" sotted sizes from %” to 
1%” openings. 
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WRENCH OF A 


FOR HARD-TO-GET-AT PLACES 


Plomb's Crowfoot Wrench — so popular in 
war industries —is now available to 
mechanics in all fields. Open end utility and 
socket attachment flexibility make it ideal 
for getting around tough obstructions — 
into hard-to-get-at- places where ordinary 
wrenches cannot be used. It's a natural for 
production, operation and maintenance 
in automotive, general industrial and avia- 
tion fields. 


All mechanics will want assortments for their 
particular needs. Advertising in many publi- 


Fine Hand Tools for All Industries 
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THOUSAND USES 


cations directs them to Plomb Distributors. 
So feature Plomb Crowfoot Wrenches—you 
can get them now. — Plomb Tool Company, 
2215 Santa Fe Ave., Los Angeles 54, Calif. 


Buy a War Bond Today 
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SOCKET 
SCREWS 


BE READY 
FOR 


GREATER 
SELLING 
EFFORT 


% American Industry has always re- 
lied on BLUE DEVIL Socket Screws be- 
cause they have proved they are safe 
and dependable for the most exacting 
manufacturing. Our strict adherence 
to definite standards of quality and 
manufacture are responsible for this 
established reputation and is one rea- 
son why BLUE DEVIL Products will 
contribute materially to America’s fu- 
ture industrial advancement. Modern 
developments . . . advanced design 

. new methods — all these give a 
new angle to your sales effort and we 
are ready to give whatever assistance 
is necessary to help you do a good 
job — we advise you to send for facts 
and details that will give you the com- 
plete story on BLUE DEVIL SOCKET 
SCREWS. 


CTY NOCHE 


4445 N. KNOX AVE 
























* Socket Set Screws 


* Socket Head Cap 
Screws 


* Socket Head Strip- 
per Bolts 


* Socket Screws — Dar- 
delet Thre 


* Socket Screw Keys 
* Socket Pipe Plugs 


* Square Head Set 
Screws—Alloy Steel 


* Tool Post Screws—Al- 
loy Steel 





CHICAGO 30, ILL. 
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Amazing, New 


_ CANNERS BELTING 





Now You Can Revsnmenl 
The Ideal Belting for 
All Food Conveying 


Users of belting for conveying ' 
food will welcome this wonder- 
ful new “Buffalo” development. 
Recommend it for carrying acidy, 
oily, greasy, wet, moist or alkali 
substances month after month 
without staining — impervious to 
odors, easy to clean and long 
wearing. Write for sample. 


| Also Available Now! 


Solid Woven Cotton Belting 
Waterproof Cotton Belting 
Paraffine-Treated Belting 
Conveyor Belting 





Prompt Shipments 
Write Dept. B 





BUFFALO WEAVING & BELTING CO. 
BUFFALO 7,N.Y. NEW YORK 


Serving Industry for Over Fifty Years 


CHICAGO 
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MAKE TOUGH JOBS EASY WITH 
UNITED STATES ELECTRICAL TOOLS 


Hare's a simple problem in labor-mathematics: more power per man produces more 
manpower per job. And when you give them UNITED STATES ELECTRICAL TOOLS to 
work with you're a big step ahead in licking the manpower shortage. 

The entire US LINE is designed, engineered and precision-built to cut working time, 
labor and production costs by enabling users to do tough jobs more easily. It's the 
result of a know-how developed in originating, pioneering and growing since 1897. 
Illustrated in the photograph are %4" and 2” portable electrical drills. Write for details 
about the complete line. 


Ball - bearing, 
permanently lu- > ‘ Ball - bearing, 
bricated; uni- permanently lu- 
versal motor; bricated; uni- 
equipped with ™ a versal motor; 
3-jaw chuck. i equipped 
Available in ; 3-jaw chuck. 
sizes 4", 5/16" : Available 
and %” sizes 12", 

and %” 


7he UNITED STATES ELECTRICAL TOOL G. 


CINCINNATI, OHIO 
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THERE IS A BARNES BLADE FOR 
Every SAWING OPERATION 


peda to 


THE EFFICIENCY 
of all 


MODERN POWER 


HACK SAWS 


> 





“. ag >" 
Barnes RED ARROW 


High Speed Steel wack saw BLADES 


Today, the majority of your customers have in their plants 
modern power hack saws capable of greater production than 
was possible on machines in use only a few years ago. How- 
ever, it still is the hack saw blade which performs the actual 
cutting operations. Modern machines not only deserve but 
require the best blades available. 


On all power hack saw machines, Barnes Red Arrow Blades 
have always delivered long-lasting, dependable cutting per- 
formance. Made of genuine 18-4-1 high speed steel, care- 
fully heat treated, and individually Rockwell tested, they are 
the blades to supplement the most efficient performance cf 
the newest machines. 


Barnes Red Arrow Blades are only one of the many Barnes 
products which will be widely used in postwar production— 
and which will be sold through leading Mill Supply Distrib- 
utors. If you are interested in learning more about the com- 
plete line, we'll be glad to supply you with full informaticn. 


SPECIAL NOTICE: 18-4-1 HAND BLADES ARE NOW AVAILABLE 








W. O. BARNES CO., INC.) 1919 - 1944 


DETROIT 14, MICHIGAN (c TWENTY-FIFTH ANNIVERSARY 0) 
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tions for determining accurately the 
application and savings to be made in 
using their products. This makes it 
easier for the alert and observing 
salesman to gather data, and demon- 
strate on the spot where and how 
much his customer or prospective 
customer will benefit. 


Additional Facts 


Other reasons for using industrial 


_ insulation beside the primary ones of 


heat, fguel, and power conservation 
are: 


1. Accurate temperature control. 

2. Safety of workers who might 
contact uninsulated equipment, and 
the savings thus made in man-power 
from time lost on account of acci- ° 
dents. 

3. Increased efficiency of workers 
due to better air and proper tempera- 
ture around well insulated equipment. 

4. Protection of the equipment it- 
self from corrosion and other causes 
due to lack of adequate insulation. 


Physical demonstrations also serve 
a definite purpose in salesmanship. A 
small blow-torch carried for the pur- 
pose will demonstrate the fact that the 
material is fire-proof. A glass of water 
is all that is required to prove it water- 
proof. 


Terminology 


Another way of inspiring confi- 
dence is for the distributor’s salesman 
to speak and understand the termin- 
ology employed by plant superintend- 
ents, engineers and foremen. 

As an‘éxample: The three-letter ab- 
breviation (BTU) is commonly used 
to denote a measure of heat. Many 
salesmen know these letters stand for 
“British Thermal Units”, but maay 
do not know the exact definition of 
the term. It is the thermal or heat unit 
generally used in the United States 
and Great Britain, and is defined as 
1/180th of the heat required to raise 
one pound of water from 32 degrees 
to 212 degrees F. 

A well organized advertising or 
sales promotion campaign can also be 
a great aid to the salesman selling in- 
dustrial insulation. In many cases, a 
card, letter.or other mailing piece sent 


(Continued on page 208) 
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ALL DIAMOND MILLS: 


Are massively constructed, carefully engineered, precision 
machines. 


i Possess stress-proof, heat-treated alloy steel spindles 
mounted in Timken Tapered Roller Bearings. 


i Have spindle noses hardened and ground for exact con- 
centricity. 


Are capable of heavy chiploads.. . efficient, high speed 
production. 


Can be selected for tool room or production requirements. , 


Are equipped with variable speed drives or rapid selec- 
tion, multi-speed pulley drives. 


A complete list of accessory 
equipment readily provides 
for special tooling require- 
ments, whether it’s verticol 
milling; power table feeds; 
rack and pinion feeds; cool- 
ant systems; special knée” 
brackets providing utmost 
rigidity between knee, over- 
arm and spindle assemblies; 
rotary tables; index centers 
and other production tools. 


* ® * 






MODEL M-20. Sturdily designed 
with accuracy equal to Model M-24. 
Similar refinements throughout. 
Two models available: rack and 
pinion or power screw longitudinal 
table feeds. Recommended h.p., %. 


MODEL B-12. Heaviest bench mill 
available anywhere in U. S. 
Weighs 435 Ibs. Has all desir- 

able engineering features needed 
for average milling. Ample table travel with some high Dia- 
mond standards of precision and performance. Model B-12 is 
o big bench mill with 20” table length capable of turning out 
© surprising volume of work! Screw longitudinal table feed 
(12” travel) or rack and pinion feed (10 travel) at additional 
cost. Sold on M.R.O. Recommended h.p., %. 


Folders on Diamond mills sent on request—write today. 


A few good territories still open for distributors! 


DIAMOND TOOL COMPANY 


3432 EAST OLYMPIC BOULEVARD, LOS ANGELES 23, CALIF. 





206 


MILL SUPPLIES ¢ 






MODEL M-24 (illustrated) meets 
all general milling requirements 
—made in tool room and produc- 
tion models with rack and pinion 
or power screw longitudinal. table 
feeds. Complete variable drive 
with three dual-belted pulley 
ranges. Recommended h.p., 114. 


MODEL M-24 Extra Heavy Duty 
(not shown) with special gear- 
box speed reducer, spindle driven 
by 6 vee belts for maximum 
power transfer. Handles up to 
8” cutters in gang setup without 
stalling or chattering on toughest 
of metals. Recommended h.p., 2. 


Manufacturers of the DIAMOND Line of Precision Milling Machines and Accessories 
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ATLAS 
CAR MOVERS 
BREAK ? 
THE 
SHIPPING 
“BOTTLE 
NECK" 


The circle en- 


ease 
dling, 
feet 

tion of strain— 


COMPOUND 
LEVERAGE. 


ATLAS Car Movers help 
to keep shipments by rail 
on the move — they keep 
loading platforms and sidings cleared for 
action — they speed railroad shipments 
by quickly spotting and shifting cars on 
sidings in the shipper’s yard and sending 
them on their way — they break the ship- 
ping “bottleneck.” Talk ATLAS when 
prompt hi * e di A 


Appleton-Atlas Car Mover Corp. 
2947 No. 30th St. Milwaukee, Wis. 




















Special kinds—difficult kinds 
—tight specifications—close 
precision—special heads or 
threads. 


lf it is a Screw—we have, 
can or will make it. 


Write for easy reference, factual 
catalog. 


CREWJENGLAND) 
KEENE, NEW HAMPSHIRE 
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DURO Yesign... 


Means Better Value For Your Customers 





@ When it comes to low-cost 
Machine Tools — engineering, 
design and construction speak 
louder than all the salesman- 
ship and advertising in the 
world. Feature for feature, 
DURO machines on the whole, 
incorporate more tool value, 
more user efficiency than any 
similar line on the market 
today. A careful examination 
of the DURO line will reveal 
some startling facts in this con- 
nection to every Distributor who 
wants his customers to get the 
maximum machine value on 
every purchase. Remember— 
DURO facilities are devoted 
exclusively to the manufacture 
of quality tools. It will pay 
you to check the DURO story! 


The many DURO features and advantages are why DURO design means better value. Here 


being dramatized to your customers and pros- 
pects through the most extensive trade paper 
and national magazine advertising campaign 
in DURO history. Month after month, hundreds 


is an opportunity for alert Distributors to be in 
with a line that is going places. For full de- 
tails write to the DURO Metal Products Com- 
pany, 2667 North Kildare Avenue, Chicago 39, 















of thousands of Machine Tool users read exactly Illinois. 


DURO TOOLS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2679 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 











MILL SUPPLIES * OCTOBER, 1944 





















IN THE HANDS OF 
MEN WHO KNOW 
GOOD TOOLS 





Good craftsmen everywhere—linemen or 
_—electricians, mechanics or radio repair men 
—know the value of working with good 
9 tools. That’s why, when they ask for pliers, 
they ask for Kleins. 


There’s a reason for this widespread 
preference for Kleins among men who 
take pride in the work they do and the 
tools they use. Since 1857, Mathias Klein 
& Sons have specialized in the manufac- 
ture of high quality tools and equipment. 
This is why Klein pliers are recognized 
as the finest money can buy. 


As the time approaches when peacetime 
conditions will demand a more extensive 
use of tools for civilian needs, Klein pliers, 
in the hands of men who know good tools, 
will contribute to the quality of the 
work to be done. 

When war conditions make 
them available, be sure your stocks 


know and want the best. 


This book on the care and 
safe use of tools will be sent 
without charge on request. 





a Since 1857 


coo KLEINess 
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to a customer, or prospect, paves the 
way for the salesman’s call and gives 
him a more receptive and understand- 
ing hearing. 

Knowledge and information will 
materially aid any salesman in mak- 
ing suggestions and recommendations 
wherever he finds wasted fuel and 
heat, with its corresponding loss of 
money and power. 





John Lawrence Pitts 


(Continued from page 103) 





Pitts was a member of the old Joint 
Merchandising Committee of the sup- 
ply industry, and during NRA days 
was chairman of the mill supply Na- 
tional Code Authority. As much as 
his health would permit, he continued 


| to attend the industry’s conventions 


and some of the local meetings. His 


| presence added to the enjoyment and 


interest of the 1944 Triple Mill Sup- 
ply convention in Chicago. 

Mr. Pitts was born at Rayville, La.. 
June 16, 1877. When he was ten his 
family moved to Ruston, La., where 
he attended school and later studied 
at Ruston College. At the age of 21 he 
took a job with a local hardware 
store. Two years later, with the found- 


| ing of the Ruston Hardware and Sup- 


ply Company, John Pitts became a 


| salesman for that firm, covering north- 


include Klein pliers for men who | 





ern Louisiana, The time was oppor- 
tune, as the railroad and timber de- 
velopment was beginning to boom in 
that territory. 

In 1910 the Ruston firm was merged 
with the Alexandria Hardware Com- 
pany at Alexandria; the firm-name 
was changed to Brown-Roberts and 
Mr. Pitts was appointed sales man- 
ager. With the death in 1914 of G. M. 
Hardy. Mr. Pitts was made general 
manager. He became president in 
1920, and retired from that position a 
few years ago because of his health. 

His leadership extended to his com- 
munity as it did to his industry. Mr. 
Pitts was active in religious, civic and 
fraternal affairs. He served two con- 
secutive terms (1921-1923) as presi- 
dent of the Alexandria Chamber of 


(Continued on page 212) 
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RECONVERSION from WAR PRODUCTION 


means 
EXPANDING MARKETS for SPEEDI-DRI 


Witt the phenomenal demand for SPEEDI-DRI continue to 
grow? Yes! Expanding sales are to be expected be- 
cause floor-maintenance will receive more attention, while 
reconversion from non-critical 


war production gains 


momentum. This means more business for you! 


With the coming of peace, there will be less excuse for 
existing oily, hazardous aisles or floor-areas. The old alibi, 
“Don’t you know there's a war on?”, won't do. Industrial 
programs for re-tooling, rearrangement of machinery and 
production-lines, and plant-improvements will include 


large orders for speeDI-pRI oil and grease absorbent. 


Before considering substitutes, remember that sPeEDI-pRI is 
the original, long-tested, oil and grease absorbent. Backed 
by national advertising continually directed to the con- 
sumer, SPEEDI-DRI is widely known, has achieved general 
acceptance, on its merits, among experienced buyers in 


hundreds upon hundreds of plants. 


If you have not already done so, put in an ample supply to 
cover your full share in the speepi-pri selling-drive! Be sure 
that your line features SPEEDI-DRI, the leading oil and grease 

remover ... for good profits; for enhancing your business 


prestige. Communicate with our nearest offices today! 


SUPPLIERS 


Eastern 
REFINERS LUBRICATING CO. 


New York 1, N. Y. 


MILL SUPPLIES 


Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 


Philadelphia 6, Pa. 


West Coast 


WAVERLY PETROLEUM PRODUCTS CO. 


Russ Building, San Francisco 4, Calif. 
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VALVES 
FITTINGS 









Cooper Alloy Valves onda 
Fittings give dependable . Fc 
service under adverse con= © 
ditions where resistance to» 

corrosion, heat and abra- 
gion is amount. They 7 
Pry He ed to close lim= ~ a 
its on eri positive opera-. 
tion . . . brilliantly finished 
by our Lustracast process,; 
inside and out. 


The 
COOPER ALLOY 
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CAR MOVERS 


.. helping nation's 


railroads handle MILLIONS of 


car loadings 


BADGER Car Movers accept 
the tough assignment of help- 
ing to keep sidings clear and 
to insure immediate delivery 
of vital material and supplies 
by rapid loading and unload- 
ing of freight cars. They help 
the country’s railroads to get 
the maximum out of their 


ADVANCE CAR MOVER CO. 


freight cars by getting them 
back on the line without delay. 
BADGERS are easy and safe 
to handle and need no main- 
tenance. You can help by sup- 
plying BADGER Car Movers 
and we'll give full cooperation 
with prompt delivery. 


APPLETON, WISCONSIN 


















Steel bound wood handles for en- 
durance and lightness of weight 
are combined in Fairbanks Hand 


Trucks. 


Sturdy yet easy operating, they 
withstand more punishment with- 


out damage. 


Write for Catalog No. 5l. 


but Light 





THE FAIRBANKS COMPANY 


393 Lafayette St., 


520 Atlantic Ave., 
BOSTON 10, MASS. 


Fairbanks 
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New York 3, N. Y. 


WS Ferry Street 
PITTSBURGH 22, PA. 


PLATFORM, 
HAND and 
BOX TRUCKS 
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Yes, Sir! The ‘Standard line is your in- 
surance against slipping Sales. Factory 
men really go for these high quality 
grinders. See for yourself why more and 
more mill supply men are turning to 





Standard. 


THE “AIR-RESTER" LINE. Protects health 
and expensive equip +t. Dust removal 
and collecting equipment for grinders, 
buffing and polishing machines of all 
kinds. Three sizes up to 20" diameter 
wheels. 


w¢ 


VERTICAL SPINDLE 








HEAVY DUTY GRINDERS. For 
GRINDERS. V-Belt Planers, Boring 
drive with motor Mills, Shapers, 
on back. ree Milling Machines. 
and multiple Sizes 2 H.P. to 
speed. Sizes: 10" 15 H.P. for cup or 


to 30°' wheels with 
| H.P, to 50 H.P. 
motor. 


straight wheels. 
Adaptable for wet 
or dry grinding. 


————— 
—eee 


INTERNAL-EXTERNAL Grinders. For 
Lathes, Planers, etc. '/4 H.P. to 10 H.P. 
Interchangeable quills to grind internally 
up to 24" deep. 


Our Catalog No. 43 is 
just off the press! 
Write for your free 
& copy today. 
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STRENGTH! 


That is the measure of good things . . . strength. 
The success of your business and your cus- 
tomers’ business lies in strength . . . and your 
business strength is built from the quality of 
the products you sell. 


PEERLESS 
HOISTS 


are pillars in materials handling . . . strong, 
dependable. Tell your customers about the 
three-quarters of a century of engineering skill 
behind every Peerless. Show them how main- 
tenance costs are held to a minimum and pro- 
duction never lags . . . with a Peerless. 





SEND FOR CATALOG "P" 
INVESTIGATE THE PEERLESS FRANCHISE! 
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OMPANY 


PHILA.. PA. 








Commerce. Currently he was chair- f 

man of the Chamber’s traffic commit- 

tee. Perhaps his outstanding commun- ' 

ity service came in 1927 when a dis- 
| astrous flood ravaged the South. He 


“SARAN PLASTIC TUBE, PIPE, eS noe 
FITTINGS, SHEET AND ROD 







of Alexandria. When Herbert Hoover, 
then Secretary of Commerce, visited 
Alexandria he personally commended 
| Mr. Pitts for his work and saw to it 
that Mr. Pitts received additional 
workers and supplies. 

During the past decade when Louis- 
iana was making a fight for clean gov- 
_ ernment, Mr, Pitts became active in 
| politics and was appointed a colonel 
on the staff of ex-Governor Sam H. 
| Jones during his administration. 

He was a member of Oliver Lodge 

No. 84 F. and A. M., Keystone Chap- 
| ter No. 44 Royal Arch Mason, past 
_ commander of Trinity Commandery 
of Louisiana K. T. He was a Shriner 
and 32nd Degree Mason. 

Mr. Pitts is survived by his wife, 
Mrs. Clara Wise Pitts, whom he mar- 
| ried in June, 1903. Also surviving are 
‘ | three sons: John L, Pitts, Jr.; Lieut. 
(jg) Joe Pitts, U. S. Navy, stationed 





_— 
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Resists\ acids, 
solvents, and ies 
corrosive chemicals 


Wat ar 


‘a 
































ENING sietryarier, | in Washington; and George H. Pitts, 
nth, ces cb this | of Atlanta; one daughter, Mrs. George 
Serroni"® sn in glia | Louney, Dallas, Texas, and one sister, 
cone. | Mrs. George A. Petrie, of Ruston, La. 


Funeral services were held Sunday, 
Sept. 10 at the First Methodist Church 


in Alexandria. 


Shown here are two installations which may well 
be made with Saran tube and pipe. Saran is a 
tough thermoplastic which may be used under a 
, wide range of temperatures and conditions, and 
“is non-corrosive with refrigerants and most chemi- 
cals. Flexibility and ease of handling make it ex- 
tremely valuable in a wide variety of industrial 
installations. No special tools and a minimum of 
labor, using simplest methods, are employed. 
Saran tube is available in O.D. sizes from 1/3" to 





Quiz Yourself 
On Welding Fittings 


(Continued from page 110) 





1. Usually where tees or fabricated 





¥," with flare type fittings of slightly modified | outlets are subject to high coe 
S.A.E. specifications. Pipe is available in heavy | high te mperatures and high externa 
iron pipe sizes from 1/2” to 4”, with fittings up to | a #such as on headers and ‘mani- 
and including 2”. k will be worth your while to “. © A orn? Se 
investigate Saran. It filis requirements where | & With a welding sieeve. lhe sleet 
most metals won't. It is also available in sheet relieves the weld on any bending stress 
and rod and much of the tensile stress to which | 
' ps , | it would otherwise be subjected. The | 
Write for Technical Data Sheet P-8 slaved in wet tot trboeied tented, 0 
HODGMAN RUBBER COMPANY leaves the weld free to maintain tight- 
FRAMINGHAM. MASS. | ness. jie 
= 261 Filth Avenue 412 So. Wells St. 121 Second Street 3. The allowable working pressure 


New York City Chicago, Illinois San Francisco, Calif. for welding fittings are the maximum 


pressures (under certain conditions as 

set forth in the A.S.A. and A.S.MLE. 

Codes) to which they may be subjected. 
4. Yes. ” i 


Temperature has a diregt 


———————— (Continued on page 219) 
*U.S. Pat, No. 7160831 
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DISTRIBUTOR: Here's what we're telling 
your prospects this month 








faster 


drilling 


ZE cONCRETE, 
| Same 


ZL BRICK, 
2 And Other Hard 
Abrasive Materials 


When drilling concrete, tile, brick and 
other hard abrasive masonry mate- 
rials, save time, money and trouble 
by using drill points tipped with 
Carboloy Cemented Carbide—the 
hardest metal made by man! 

Widely used by electricians, con- 
tractors, plumbers, maintenance 
men, etc., Carboloy Masonry Drills 
@ drill holes up to 75% faster! 

@ last up to 50 times longer! 

@ stay sharp over greater periods of 

continuous use! 
@ produce clean-cut holes with mini- 
mum noise! 

Made to fit any rotary drill (includ- 
ing hand braces), Carboloy Masonry 
Drills are available in sizes ;4,” to 114” 
through leading mill supply distribu- 
tors. Write today for leaflet GT-103. 


CARBOLOY COMPANY, INC. 


11131 E. 8 Mile Avenue 


Detroit 32, Michigan 
DISTRIBUTORS: Write for quick-profit 
re-sale proposition 


CARBOLOY 


a oe 
Masonry M& Drills 
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QUALITY BUILT 


BG INGE 


AVAILABLE 
NOW/ 


Because of the urgent need of the farm, 
industry and home for small barrel and tank 
pumps — pumps that avoid waste, mess and 
tire hazards when liquid transfers are made 
—the following models of the nationally 
known BENNET line are now available. 

Model 7 —A small, efficient, easy to oper- 
ate, easy to control, all-purpose pump that 
handles all light petroleum and similar liquids. 
Low in cost but built to give long depend- 


.able service. 


Model 1008 — A fast, dependable, easy 
to operate pump for skid tanks. Suitable for 
gasoline, diesel oil, kerosene, etc. Furnished 
with 8' hose, straight tube nozzle and intake 
pipe. 

Model 200 — A precision-built, all metal, 
universal barrel pump. Handles all light 
petroleum and similar liquids cleanly, effi- 
ciently and conveniently. 

Model 506 — An all metal, quality-built, 
one quart stroke barrel pump with automatic 
sdlt-aléding return arm drain. Equipped with 
bottle filling nipple. 

Models 1008, 200 and 506 adapted to I!/, 
and 2" drum openings — Model 7 has 2" 
adapter only. Adjustable intake on Models 
7, 200 and 506 permits use on all standard 
15 to 60 gallon drums. All models can be 
locked when not in use. 


Write today 
for 
descriptive 
literature 
and prices 


SERVICE STATION EQUIPMENT COMPANY 
MUSKEGON, MICHIGAN 


BRANCHES IN ALL PRINCIPAL CITIES 
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TO HAVE AND TO HOLD— 


@ Our ‘military training program builds e 
muscle, develops skill and teaches mark- 
manship, but unless our fighting men hold 


dependable equipment, their courage alone 


is not enough—that's why the Government PROTECTS 


uses only the best of everything. 





The tough, resilient, coiled raw- 


Fitler is proud of its contribution to the hide faces of C/R Hammers and 
War Effort in supplying our Armed Forces nian — effective worse 
with dependable rope. To hasten Victory, wine ahienn, * ee | 
all of us on the Home Front must conserve soa wasee ee _" 
the rope we have, use it carefully and ewe — inguatn ae 

: parts. Speed die-setting, assem- 
store it prapemy. bly, no fatiguing re-coil. Reduce 








breakage and spoilage. Sizes 
FITLER “COMMANDO BRAND" Sisal Rope is lubricated against internal 


friction and treated for water-repellency to keep it flexible whether wet or dry. 
Sold only in accordance with M-84 as amended. | 


and weights for every need. 








C/RH s have per t malleable iron 
heads which take replaceable insert faces of 


FITLER No. 1 JUTE ROPE is lubricated against internal friction; treated for | meee 
water-repellency and to resist rot and mildew. | 


BACK THE ATTACK—BUY MORE WAR BONDS SSE | 
THE EDWIN H.FITLER CO, “EI 
| 














HOMAS TRUCK 





f 

i 

RUBBER 

TIRED . 

SAFETY WAGON TRUCK 
Heavy Loads, Sharp Turns—No Tipping WHEELS 


© Full 90° turn without tipping 

® Front wheels always support corners 
© All steel welded construction damage 
© Hyatt roller bearings—hardened races | 
® Two big capacities—3 ton and 5 ton © Molded-on type 
© Hand or trailer operation e ene roller bear- 

- 4 ags 

promis Fahmi Whee ped oe oa © Soft resilient tread 
and support each corner at all times, regard- 


less of sharpness of turn. The auto-steer, 
caster type front assembly permits right angle 


@ Easy rolling 
® Prevent Beer! 


These quiet floor-saving 





turns and maneuvering in close quarters. tires are available now 
Loaded trucks steered with efficient ease. in 44 sizes, with or with- 
The safety handle locks in upright position out the protective hub 
when not in use. cap. Rep lace noisy | | 
Write for new catalog No. 43. floor ruining 


wheels with | 
Thomas VR tires. 


2744 Mississippi River Keokuk, lowa “ | 


GHICASO spn we re 


1290 ELSTON AVE., CHICAGO = 
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Here’s where DARTS 
are Different 


Two Bronze Seats 
Ground to a True Ball Joint 


This outstanding construction 
feature makes Dart a better union 
to install—an easier union to sell. 
Purposely built to give longer serv- 
ice, it never fails to live up to this 
expectation. Thus, in the long run, 
it costs less, and pays larger returns 
in repeat business. If you're not 
already selling Darts, we think you 
will find the Dart Jobber Policy 
interesting. Send for it today. 


Good pipes become a good piping 
system when your customer installs 
Dart Unions. 


mar) 2D 
SH 
ay) 
ry 


DART 


| oe 
E. M. DART MFG. CO., Providence, RI 
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MAGNOLIA 
ANTI-FRICTION 


METAL —s 


BUT NOT MANY, CERTAINLY... . 


because it is the best known, most widely used 
of all maintenance bearing metals. 


That is why MAGNOLIA ANTI-FRICTION METAL is so easy to sell. 
It doesn’t have to be “introduced” to your customers. 


First placed “on the market” in 1886, MAGNOLIA ANTI-FRICTION 
METAL is a graphite-treated, self-lubricating alloy, having the 
lowest dry coefficient of friction of any knewn bearing alloy — 
one-third that of genuine babbitt. Furthermore, service records 
prove its ability to absorb grit and dust and still provide an excel- 
lent bearing surface. 


You can carry MAGNOLIA ANTI-FRICTION METAL in stock, and 
sell to your customers without priority restrictions. Why not order 


a supply today? Packed in convenient 28-lb., 56-Ib., and 112-Ib. 
boxes. : 


MAGNOLIA METAL CO. 
18 West Jersey Street 
Elizabeth 4, N. J. 

* 


MAGNOLIA METAL CO. OF CANADA, LTD. 
2028 Monvfacturers Street 
Point Ste. Charles, Montreal 


MAGNOLIA BEARING METALS 
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R/M KEEPS THE STREAM 
ON THE BEAM 


dus as a ringmaster keeps a show on the 
go, R/M packings keep liquids on the flow. 
Every R/M packing is engineered to be ¢ 
the best and most lasting product for the 
job it has to do. When super-heated steam 
starts bubbling, when pumps begin to lose 
pressure, when gases leak, or oil drips, there is an R/M packing 


designed to whip them back into line. 


The wide acceptance for R/M products in every branch of industry 


makes them easy selling. Include them in your plans for the future. 


TAN, INC. 


Passaic, N. J 


RAYBESTOS-MANHAT 


Bridgeport, Conn ton, $ C * 


MAKERS > F PA K if FOR EVERY INDUSTRIAL USE 
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Wi ye 
POINT SALES 
PROGRAM 











5. SALES CO-OPERATIO 


i les as- 
Thorough-going sales ©” 
sistance in the form of in 
dustry-wide advertising, 
t direct mail con- 





frequen 
tacts and the services . 
a traveling sales © 


gineer. 


Write for Sales Plans 
Tubular Micrometer Co. 
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St. James Minnesota 
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PALMGREN 


C.ANCLE VISES 






DRILLING 
MILLING 
GRINDING 
FILING 
FITTING 
MARKING 





Solve Difficult Angle Jobs 


¥% For Tool Room—Production Line—Bench. 


% Speed up work—End Makeshift Methods. | 


% Quick Accurate Setups at any Angle. 

% Sturdy Longlife Construction. 

W All Parts Accurately Machined. 

%& Jaws Hardened Steel—Plain or Grooved. 
¥% Made in Sizes from |'/2" to 8" Jaws. 


We make HEAVY DUTY ANGLE 
VISES—PRODUCTION VISES— 
GRINDING VISES — MILLING 
ATTACHMENTS — ELECTRODE 
HOLDERS—CABLE CONNEC- 
TORS — CHUCKS — AIRCRAFT 
PROPELLER SERVICING 
EQUIPMENT, ETC. 

Write for literature MI-10 
CHICAGO TOOL & 
ENGINEERING CO. 

Mfrs. of PALMGREN PROD- 
UCTS for over 25 years 
8392 South Chicago Ave. 

Chicago 17, ti. 


SION WORK 



















ACCURACY 
PRECISION 
a 


MICROMETER 
CALIPER 





% Equipped with ratchet stop and lock- 
ing ring. 


% Unit has ground finish and lapped 
threads. 


% Spindle and anvil are optically flat 
and parallel. 


te Quick, accurate, and lasting zero 
adjustments. 


% Available in 6 sizes. English or Metric. 


Write today for the new McGrath preci- 
sion tool catalog. Keep it in your file. 
Shows our complete line of instruments, 
including our new patented one hand 
operated LEAD SCREW mena 


HEIGHT GAGE which | 
mokes more accurate 

measurements in a frac- (J 
tion of the time. 


Address: Room 410. 


McGRATH ST. PAUL CO. 


Sth & WACOUTA STREETS ST. PAUL 1, MINN. 
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No. SEM Shell End 
Mills, for machining 
cast iron and non-fer- 
rous materials. Stand- 
ard sizes from 144” to 
6” diameters, 4 to 8 
teeth. ~~ 





a 


No. SSM Shell End Mills, for ma- 
chining steel. Standard sizes from 
14” to 6” diameters, 4 to 10 teeth. 


Mr. Distributor! 
You can't miss with 


WENDT-SONIS carsive rierc> TOOLS 
te CARBIDE TIPPED 

WENDT-SONIS manufactures a complete line of standard cutting 
tools. The majority of these standard cutters is available from stock 


at all times. Our broad line makes possible the consolidation of tool 
orders which results in /arger orders ... greater profits. 


Carbide tipped tools are a specialty with us—we make them ex- 
clusively. Your customers can expect and get uniform high quality 
results with W-S tools. Investigate the W-S line today, you'll agree 
it’s the cutting tool line you have been looking for. WENDT-SONIS 
COMPANY, HANNIBAL, MO. Branch Warehouse: Long Beach, Calif. 





FRE W-S FACTORY TRAINING 
COURSE FOR YOUR MEN 


The WENDT-SONIS Company will train 
one or more of your men to be carbide 
tool specialists. The number trained at 
one time is controlled so that each 
man receives individual instruction and 
guidance in the WENDT-SONIS Factory 
Training Course. 





All W-S Tools pack- 
aged in attractive 
brown and yellow 
cartons, 


wenpt\/sonis 


CARBIDE TIPPED CUTTING TOOLS 


BORING TOOLS ¢ CENTERS ¢ COUNTERBORES © SPOTFACERS © CUT-OFF 
TOOLS @ DRILLS ¢ END MILLS © FLY CUTTERS ¢ TOOL BITS ¢ MILLING 
CUTTERS © REAMERS © ROLLER TURNING TOOLS © ROUTER BITS © SPECIAL TOOLS 
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THE COMPLETE LINE |, biew : 
IREGRI 1 STANDARDIB) su 
ISE LACER A LACER 
’ WIREGRIP BELT HOOKS (6 sizes) come on patented align- a 
ment cards that hold hooks rigidly in position, and prevent | 
handling losses and card end waste. Applied with a Wiregrip 
y or any other standard make lacing machine. | fg 
a \ WIREGRIP Belt Lacing Machines Standard Bench type illus- fe 
‘ ’ trated on long lengths for wide conveyor belts, 2-plece hinged 
. S rocker pins take up wear and increase flexibility. Applied with sl 
af ) hammer, penetrates toughest belting with ease and clinches 
94 Cc into a smooth “‘humpless’’ joint. 
pC 
N WIREGRIP Belt Lacing Machines, Standard Bench type illus- 
trated (parts interchangeable with other standard makes), and o_ 
improved Portable Vise Lacer, that has feet to hold it upright 
while loading. These machines take all makes of an’ lacing Machines: STEELGRIP FLEXIBLE 
wire belt hooks BELT LACING, SUREGRIP HOOKS and FLEX- E 
Only Armstrong-Bray can supply all of your belt GRIP COUPLINGS for round belting. Write for 
lacing needs—WIREGRIP BELT HOOKS, Lacers catalog. 


Prompt Deliveries from Stock! 


ARMSTRONG-BRAY & CO., 5336 Northwest Highway, Chicago 30, U. S. A. 


“THE BELT LACING PEOPL 




































































Wi 
SPEED PRODUCTION WITH ff < 
Wee EtiraRBe LATHE STOPS to 
Tl 
to 
AM bith hi bib htt iy ’ 

IAAEATLELRUARARCARA A Ie 
= 
with CARLSON SPINDLE LATHE STOP z 
lI 

The Carlson Spindle Lathe Stop is designed to same dimensions, regardless of quantity. The 

speed up and simplify lathe operation, especially Stop can be placed anywhere within the spindle. 
in machining parts on a mass production schedule. _It is fitted with an adjustable screw which can be th 
When placed at correct position in spindle for extended out in center of chuck jaws when chuck c 
first part, it automatically provides permanent is needed for working on small parts. P 
set-up for remaining parts to be machined to pr 
PRICE LIST tir 
MODEL No. 101—Inside diam. of spindle 34” ne 

tor banch-type lathes tcoding Soom band, PD°9> 
Logan, Atlas, Sheldon and other makes. EACH NET tie 
INSIDE DIAMETER | NET PRICE, H. 

MODEL OF SPINDLE EACH 
—— ee we 
Be 
KEN ES an 
| Wee Mim \ “\ 
4 $ ty ef i) 
in a 
SCHULTZ & ANDERSON co. 468 SHREWSBURY STREET + 
110A EDISON PLACE, NEWARK 5, N. J WORCESTER MASSACHUSETTS a 
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bearing on the allowable working pres- | 
sure of pipe and since welding fittings | 
are manufactured from steel tubing, | 
this would also apply to them. The 
A.S.M.E. Boiler Construction Code and 
the A.S.A. Code for Pressure Piping | 
list the actual stress values for pipe un- 
der certain temperatures. The maxi- | 
mum allowable working pressure, then, | 
is figured from these stress calculations. | 

5. Yes. They conform to all A.S.A. 








requirements for welding fittings. 


6. RK stands for radius—the radius of | 
the turn made in a change of direction 
in piping. Actually this radius is most | 
simply expressed in terms of pipe diam- | 
eters. A 14% R 6” elbow is 1% times 
6”, or 9” center to face. This is ideal | 
because studies prove it takes up the 
least space with the least possible pres- 
sure loss. A.S.A. has adopted 11% R as 
a standard for welding fittings. 

7.. No. The stress valves and the safety 


This Advertising Helps 
YOU Get the Hack 


Saw Blade 


= 








ORDER 





Capewell Advertises in: 


American Exporter 
American Ironsmith 


factors in these two sections are dif- American Machinist 
ferent. The allowable working pres- MI ker’s El Taller Mechanico Moderno 
sures. therefore, would be different. ould a The Foundry 



























Time-Saving 


Hardware Age 
Hardware Retailer 
Hardware World 


La Maquina 
Effective Sales | Points Way to Hitchoock’s Bue Book 
t | uia 

P romotion | W Ingenieria Internacional 

(Continued from page 95) | TiKyt “Wal Iron Age 
! Metal Progress 
1 Machine Production (Canadian) 

o ; ae | Cost . Cutting MacRae’s Blue Book 
é wasted effort unless the entire inside | Mill Supplies 
' and outside organization is trained | Modern Machine Shop 
°° to sell intelligently and constructively. | Plant Production Directory 
°° Thinking in terms of what the cus- | man py ota seg 
ye" tomer needs first is stressed by three ——— 
<> company executives, E. L. Switzer, | 
. Joseph Hager and Roy Wenger. 





“Look for the spot in a plant where | 
you can save the customer money or | 
time.” Mr. Switzer advises salesmen. | 
Many of the names obtained 
through advertising “are definitely | 
post war prospects” but the firm | 
prizes them just as highly. Now is the | 
time, the executives believe, “to make | 
new friends and retain old ones.” | 
The idea of digesting interesting ar- | 
ticles is the feature of the Canton 
Hardware promotion. At present a 
weekly bulletin entitled “Selling the | 
Best Idea of the Week” is distributed 
among customers. A footnote explains 
“We have arranged to pass along to | 
you the best current ideas pertaining | 
to selling. All magazines speeches and 











ng moulds for 
« wheels. Because 
r de- 


4 in. He showed them 
the work with Cape- 
ack saw blades. 


4 cost savings will be 
production costs after 

most from your hack 
your mill supply man 
I hack saw blades. 












H A 






new books are analyzed and the best BLADES 
selling idea for each week is sent to Sos eae “s= The trend is to TECHNITE 
you. The best way to progress is to Ltt {|_| | AMS 





Hartford 2, Conn 


watch the new developments in selling i ghetehahedl ada 
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a MANY STYLES for MANY JOBS— an 


mean... foa 


SALES OPPORTUNITIES ||” 
FOR DEALERS ad 


for... an 
LUBRICATION me 
SUPPLYING COOLANT cus 
CIRCULATING PURPOSES 

















: There’s Real 
PROFIT 
In Hanchett | 








Above — Rotary 
Geared Pump with 
Herringbone Gears 





TRANSFER WORK 

Wheel Dressers HYDRAULIC INSTALLATIONS in 
GEARED © VANE © CENTRIFUGAL qu 

MOTOR DRIVEN fro 

Send for Pump Catalog an 

Above and of left BROWN & SHARPE MFG. CO. of 












— Reversible Types. Providence 1, R. 1., U. S. A. 
Maintain same di- 
rection of delivery 
when rotation is 


reversed. 


res 
in 


















Above — Motor Driven 
Centrifugal Pump. 
Motor has integral 
mounting bracket. Sev- 
eral other styles. 











Above — Motor Driven fac 

Seley teosototions. . pre 

as 

A rugged, precision, ball-bearing | cla 
dresser with efficient, serrated-type | mu 
cutters that open up wheel faces | wit 
fast, keep them cleca cover lag OOOO... fac 
periods. Simple, too. Worn cut- | = 
ters can be removed, new ones re- 8 U r S A LO | pli 
fitted in five minutes—an 83% sav- ro 


ing over older types! A big selling ® A ST - R S 
point that will bring you more | 
orders and bigger profits! 


Series C Ball Bear- 


h pe. | An 
ieee’ | RAZOR-BACK Shovels | °° 
baile’ in uover race 1) @re 60% thicker at = 
ot many sumac | these points of wear 


casters. Write for 


—_ and strain— 





Replacement cutters are priced 





so low, that you can keep a large 
stock on hand, at little outlay, for | 
refills. 


















| 17 GAUGE 17 GAUGE 
' | @ Industrial users of casters are { W3Gauce / 
MAIL NOW! impressed with the facts you can : ° 
Sect Qe Gilets en Uenetatts give them on Buffalo casters. pepe th oper 


Extra Strength Without 


generous Dealer Plan, and Cata- Amy Geive Wieighe 
log MS-94 listing the advan- 


tages of this superior wheel 


Some of the products we make 
for you to-sell: 


| e Ball bearing swivel casters 
|| e Ball bearing stem casters 
e Thread Guard casters 


dresser. 


Available 
Just tear out along dotted line for Essential | 





and attach to your letterhead. — 
e 
No obligation. Double wheel casters THE UNION FORK & HOE CO. 
e Rubber wheel casters (51 Hocking Street Columbus 15, Ohio 
"Ek . | ri Fork holt 
HANCHETT BUFFALO CASTER a hy ya 


& WHEEL CORP. 


MANUFACTURING co. 187 Breckenridge Buffalo, N. Y. R A I 0 v an B A ¢ * 
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and reading these selected articles af- | 
method of keeping 


fords an eas) 
posted.” | 
At Mau-Sherwood an institutional | 
advertising campaign is underway, | 
and reprints of the advertisements are | 


made up in folder-style to be sent to | 


customers and prospects. A folder note 
explains the purpose of the campaign 
in this way: “Distributors have taken | 
quite a lot of abuse in recent years | 
from some of our ‘economy planners’ | 
and we thought it high time our side 


of the picture was given publicity. The 


result is the adecstiontid nt reprinted | 
in this folder.” 





New Products 


(Continued from page 109) 





face requiring little after treatment to 
prepare for further processing. Known 
as “Stripper L-780", the material is 
claimed to be non-corrosive on metals | 
making it safe for use on any aircraft | 
part or assembly. It is safe on wood, 
with no tendency to cause warping. Sur- 
faces which are oily or covered with 
road film need no pre-cleaning before 
applying “Stripper L-780”. 


ucts, Inc., Los Angeles, 
Suppuies, October 1944. 


Calif —Muy 


Electric Furnace 
Efficient Unit 


An electric furnace. providing tempera- 
tures up to 1850°F., is known as the 
Model OFE. It is said the new furnace 
will find wide application for heat-treat- 





ing tools and dies in machine shops, and 
for other general industrial and labora- 
tory use. The front of the furnace is 


] 


fer 
: 
fa 








May be ap- | 
plied with brush or spray.—Turco Prod- | 





Ss 


by , 


And International's pages we, eh ‘ser- 
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BRAND 


HACK SAW BLADES 











Here's the original, time-tested 





HY-FLEX BLADE . . . scientifically The 

haat treated to add the toughness that 7 
gives these blades their outstanding Is @ 
performance. They are gauged and dia 

crecked throughout every step of their 

manufacture and given a stiff bend- any 

ing pounds test before you get them i 
for sale. HY-FLEX meets today's de- sets 
mand for a medium priced blade cros 
which is extremely flexible, yet has ge 
the toughness that assures long serv- dril 
r tere 
pilo 
stre 
plat 
grou 
For Every T-Slot Work Tabl = 
= te 
Oo r ve ry oO Oo r a e Here's a Whale of a Blade of a spe- ¥ “P 
ciel anslyals molybdenum, high speed chin 

, ° P steel, that gives unusual cutting serv- 

Machine Shop men are forced to waste time on Machine Tool Set-ups. ice. ‘Can be used at the same cutting othe 
CAD Standardized Appliances will convert this non-productive time feolly pote yf Aa — 
‘ a want to oromise outstandin results roun 
into productive labor. on stubborn cutting jobs, offer WHALE Mor. 


BRAND HY-FLEX and MO-HY BLADES, 


All sizes —to suit the little bench machine al | and you'll deliver it. turiz 
to the brute of a planer. \ oa Supt 


Sold only through selected distributors. 


WRITE FOR CAD FOLDER A72 
AND DISTRIBUTORS’ PLAN 


STANDARD SHOP EQUIPMENT CO, 
8153 Tinicum Ave., Phila. 42, Pa. 








Ar 




























An 3 
preve 
and ° ser; e stean 
e ri 

TOOLS ’ Good FoRspenet® surfa 

time, 
acid, 
sik fecte: 
amou 


a Yorsberqies 


© MFG. CO., BRIDGEPORT, CONN., U.S.A. defini 
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ground 


an i 
wien © periphery of the hole 
stepped. Th 


chining 


other flat ma 


light to indica 


and “off” switch. This 


T 
No externa] rheosta 


ment panel also includ 


Pyrometer calibrated to 2000°F i 


Circle Cutter 


Adjustable Arm 


bit 


€ tool can be 
holes in metal, fib 
terials, 


* —R ; 
turing Co., Miamis ; Oe 


Suppiirs, 


Anti-Fog Compound | 


For Glass or 


An anti-fo 





surface, It i 
ume, is non 
acid, keeps 


face free of 


efinite Period 


liau; 
Prevents th ae — 


“inflammable, non-toxj 


October 1944, 


Plastic 


Pound, “Merjx” 
forming of mist, a as 
% ype of glass or plastic | 
3 easily applied, lasts a long 
Cc, non- 
Not af. 
A smal] 


indefinitely and is 
exposed to light, 





t is required. Instry. 
es an indicating 
- } 





You NEED 
MLL TyREE! 










DEMING POLICY 


Deming Pumps and Water Systems are 
sold thru Distributors. Deming Factory 
Representatives co-operate with Dis- 
tributors’ Representatives in field work 
whenever such co-operation is required. 
Deming advertising is planned to pro- 
mote business for Deming Distributors. 





‘ DEMING LINE 





The Deming Line blankets an excep- 
tionally wide scope of industrial, in- 
stitutional, agricultural, and engin- 
eering construction requirements for 
pumps and water systems. All 
Deming Catalogs and Bulletins are 
planned primarily to assist Distribu- 
tors’ Salesmen in actual sales work. 





J DEMING QUALITY 








Deming research and engineering . 
activities are centered entirely on the 
development of pumps and water 
systems. Features engineered into 
Deming Pumps offer many exclu- 
sive advantages not obtainable else- 
where. High standards of engineer- 
ing and manufacturing of Deming 
Pumps and Water Systems are an 
important factor in helping Deming 
Distributors to maintain satisfactory 
relations with their customers. 
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SOLDERING IRONS 


are widely used in industrial plants through- 
out the country. They are designed to 
withstand the strain of continuous service 
required of factory tools. 








SOLDERING IRON 
TEMPERATURE CONTROLS 


prevent overheating of soldering irons 


tween soldering operations. trons do 
deteriorate when being used. The idle 
riod causes oxidation and shortens life. 









SPOT SOLDERING 
MACHINE 


designed for treadle op- 
eration for advancement 
of iron and solder, leav- 
ing operator's hands free 
for handling of product. 








SOLDER 


POTS 


truggedly constructed pots of various sizes 
designed for continuous operation and so 
constructed that they are easily and quick- 
ly serviced, should elements have to be 
replaced. 





DISTRIBUTORS 


Be sure and have full details of the 
ESICO sales plan for this full line 
of industrial soldering equipment. 


Write for Details. 
ELECTRIC SOLDERING IRON CO. 
Incorporated 


2744 West Elm Street 
DEEP RIVER CONNECTICUT 
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A Modern Catalog 


Patron Transmission Company 
New York, N. Y. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by use of their trade- 


marks. 


@ Action illustrations demon- 
strate the use of many products. 





High speed prices in red.in distributor's catalogs was origi- 
nated by Weinberg & McKee and has been our standard 


feature for years. 











CHICAGO 7, ILLINOIS 


610 W. VAN BUREN ST. 


\WAT 


. 












/ B& CENTURY — 
OF UNDISPUTED 
LEADERSHIP = 













La NEW YORK 9 


GUTPUT DISTRIBUTED THROUGH THE JOBING TRADE EXCLUSIVELY 
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tion cleangeglass and plastic surfaces 
without harming the softest plastic so as 
to remove any form of dust, dirt or 
fingerprints.—Merix Photo Co., Chicago 
11, [11.—Mu Supp.ies, October 1944 


Grease Gun ‘ 
Portable Power Model 





6 tes. 


An electric portable power grease gun, 
Model 7190, has been developed to de- 
liver fast, positive high pressure lubrica- 
tion with all types of lubricants that 
seek their own level. A quiet driving de- 
vice connects the heavy duty 1 hp. elec- 
tric motor to a high pressure grease 
piston and cylinder, made of specially 
treated and hardened steel, and fitted 
to close limits to prevent by-passing. A 
mercury switch automatically shuts off 
the motor when 5,000-lb. of pressure 
have been built up in the delivery hose. 
Equipment includes a 12-ft. electric 
cord, a 6-ft., 14-in., 20,000-lb. burst pres- 
sure hose and control valve with hy- 
draulic coupling, combination handle, 
cord and hose rack. The gun stands 
284-in. high, 15-in. wide and 26-in. 
long.—Alemite Div., Stewart-Warner 
Corp., Chicago 14, Ill—Muu Supp.ies, 
October 1944. 


Floor Compound 
Stops Cement Dust 


A highly concentrated treatment for 
cement floors, etc., “Synkrete Concen- 
trate” is said to provide coverage for at 
least 1000 sq. ft. per gallon. The com- 
pound is diluted with three parts water 
before use. Thus one gallon of concen- 
trate gives four gallons of “Synkrete.” 
It is easily applied by mop, brush, or 
sprinkler. It soaks into the pores of dust- 
ing concrete where it hardens to form a 
rocklike water insoluble mass that rein- 
forces the binder and prevents surface 
particles from being worn away. After 


UMI 
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FOR PERFORMANCE 





AND LONGER LIFE 


Give /rem 
FAIRMOUNT SERVICE TOOLS 


YOUR PRODUCT will give better service when equipped 
with corréctly designed FAIRMOUNT drop forged hand tools. 


The FAIRMOUNT 


TOOL & FORGING COMPANY 





Hand Tools + Special Tools » Forgings 
10611 QBINCY AVENUE * CLEVELAND, OHIO 
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Nou. A LOW-COST, 


SMOOTH OPERATING HOIST 
FOR ALL LIFTING JOBS 
UP TO 500 LBS. | 


\ 









(PsH) 


HANDI-LIFT , 





Newest, most efficient small hoist! P&H Handi-Lifts speed up ma- 
terial handling . . . reduce worker's fatigue . . . lower production costs 
. .. Save manpower. Can be easily and quickly installed. Simple to 
operate. They are the answer for faster production today—lower cost 
production tomorrow. 





LOOK AT THESE BIG ADVANTAGES! 


ASK FOR 
NEW 
BULLETIN 

H-23. 












Sturdy, compact, lightweight; 500 lb. (plus genérous 
reserve capacity); 3 types mounting — bolt, hook, trolley: 
dust, acid and weather-proof; one-hand control; safety 
limit stop; dual brake operation; flexible proof-tested 
chain; flood lubrication; built to last for years. Operates 
on 3 phase, 60 cycle, 220 or 440 volts. 


Gen. Offices. 4538 W. National Ave., Milwaukee 14, Wis. 


PGH also builds three 
other series of wire rope 
electric hoists—capac- 
ities up to 15 tons. 


TRINDL anc weiven 


DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 


TRINDL DROOGUCTS LTD wy EAST 23°° STGEET AY 
. - | CHICAGO 16, ILL. 
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Dress Cutters 


On the Job! 


} Change Small Radii | 
Without Grinding 


With 100. concentration of 
' diamonds in a metal bond, 
Diamond-R Files are very 
fast-cutting, extremely long- 
lived. No metal is too hard 
for them. They are shaped 
and sized to reach ordinarily 
inaccessible spots. Die men 
find‘them indispensable for 
taking down high spots on 
hardéned dies; and they're © 
ideal for stoning small radii 








on carbide tools, removing 
chip build-up while the 
cutter is on the machine. 
e Available in four diamond 
grits, all 100 concentration: 
No. 1, Coarse, 240 Grit; 
No. 2, Medium, 320 Grit; 
No. 3, Fine, 400 Grit; No. 
4, Extra Fine, 600 Grit. A 
trial will convince you 
of their value. Price each, 1 
$15.00, prepaid, on a 10-day 

trial basis. Write us today. 














New Era 
‘Lathe | 
Center | 


Constant, automatic lubrication of point, 
absence of wobble or chatter, elimina- 
‘tion of burning, assurance of maximum 
concentricity at high speed. Center 
tension determined without guesswork. 
Work expansion compensated for auto- ( 
matically. No ball or roller bearings 
to wear out. No interior friction ex- 
cept slight lateral movement induced by 
work expansion. Long lived. Sizes 1-5. " 
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Send for literature. 
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treatment with “Synkrete,” cement floors 
are far harder, more resistant to traffic, 
water infiltration, oils, greases, and 
chemicals. While a single coat will allay 
dusting, two or more are usually recom- 
mended for best results. The liquid is 
almost colorless and does not affect ap- 


pearance of floors. When floors are to be | 


painted later, a treatment with “Syn- 
krete” acts as the perfect sizing. and it 
is claimed that paint will last longer 
with less tendency to peel or blister.— 
Synthex Products Co., 2 West 45 St., 
New York 19, N. Y.—Mu.u Supp ies, 
October 1944. 


Turret Attachment 
For Drill Presses 





Said to increase the capacity of any 
drill press four times, the “Quadrill” is 
a precision built rotary device that 
holds four tools, thus eliminating the 
necessity of changing tools as in the 
single chuck drill press. It will do the 
work of any drill press such as drilling, 
counter-boring, reaming, center-drilling, 
counter-sinking, spot facing and other 
operations. Only the drill in working 
position rotates while the other three 
remain stationary. The entire unit is 
assembled to the quill of the drill press 
and is driven from the spindle. Hard- 
ened friction starter and driver assure 
clash-free synchronization of the driver 
teeth. The four hardened and ground 
spindles are fitted for No. 32 Jacobs 
chucks or their equivalent. Ball bear- 
ings are used in all spindle assemblies. 
~—Chicago Drillet Corp., Chicago 11, 
ll—Mitt Suppuies, October 1944. 


Coolant System 
Compact Sturdy 


Particularly suited for the application 
of coolants to grinders, cut-off saws, 
milling machines, and such operations 
as fine abrasive cutting and honing, the 
Model 1130 coolant system is designed 
to suit requirements which do not need 
the greater capacity of a G-M Model 


| 


| 





Standard of 
Dependability 


‘YANKEE TOOLS 


Standard the world over for more than half a century, 














“Yankee” Fine Mechanics’ Tools— Spiral Serew Driv- 
ers, Tap Wrenches, Automatic Drills, Bit Braces—are 
saving vital man-hours on every conceivable sort of 
wartime production. They'll work at reconversion one ° 
of these days, and then again on production of the 
peacetime goods of private enterprise. They save man- 
hours by being deliberately and ingeniously designed 
to do precisely that. So remember “Yankee” Tools as 
time, trouble, and money savers when they are again 


readily available after Victory has been won. 


“YANKEE?” Fine Mechanics’ Tools are standard 
for quality with INDUSTRIAL SUPPLY DIS- 
TRIBUTORS the country over. 


“YANKEE” SPIRAL SCREW DRIVER NO. 130A 
A Size for Every Purpose 


im 7:\ 145 ae ele] B 


make good mechanics better 


North Bros. Mfg. Co., Phila. 33, U. S. A. 
Established 1880 
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DRESSERS AND CUTTERS 


Supply your customers needs from this really complete line of 
dressers and cutters! There's a type for every job... from heavy 
duty dressers for large, coarse wheels to diamond tools for 
precision dressing. Write for bulletins and distributor plan today. 





Desmond Diamo-Carbo Dresser 
Best all-around tool room dresser 






Desmond Huntington Dressers 





Desmond Hex Dresser 


Most durable made Made in all sizes 


Desmond Huntington Cutters 




















STEEL 


These vises will stand up ... give your cus- 
tomers more than satisfactory service over 
longer periods. SIMPLEX Vises, with the solid 
steel slide feature, are available in types to 
meet most every requirement. 


Write today . . 
date copies of 


tomers the 
tion problems. 


wivel Base Type 





THE DESMOND-STEPHAN MFG. CO. 
i i ie 


es ee ae ee 





SIMPLEX 


SLIDE VISES 








Drill Press and 
Milling Machine Vise 


so you can give your cus- 
information and 
tools to solve their produc- 


. get up-to- 
our catalogs 














OCTOBER 





‘Budgit’ Chain } 

sent a radical adi 
design, portability 
durability, and manafual load- 
lifting! Phey’re de: rst major 
improvefhent — fopAifty years 
— in chain bloc 4) tanufacture. 

Size for size, the h much 
less tha other *chajh, blocks. 
This méans thaeipue) span can 
carry thet2:ton ‘Budgie to wher- 
ever it ¥ needég. New alloy 
steels ai] stampings and mod- 
ern design are fesponsible for 
their light weight. 

‘Budgiy Chaitf Blocks help a 
man lift fore, edbier and faster! 
All bearings afte anti-friction 
All working parts, including the 
automatig brake, operate in a 
sealed howsing.~)/This keeps the 
lubricating grease in and all 
dust, dirtjjand grit out. 

So pe nth are ‘Budgit’ 
Chain Bloks designed, they 
hang in balagce with or with- 
out loads. N@r will they permit 
the load to slip. Hooks are 
safety type — will not fracture 
— are free to swing and turn. 
You can safely recommend 


‘Budgit’ Chain Blocks for faster, 
easier hand-lifting jobs on 
































farms; in shops, dairies, manu- De 

facturing plants, truck compa- th 

nies, and — everywhere! They ca) 
save time, energy; speed pro- to 

duction; cut operating costs. ad 

dri 

cal 

Write for Bulletin No. tic. 

357, for further details. si 
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MANNING,MAXWELL & MOORE, INC. pm 

MUSKEGON, MICHIGAN 

Builders of "Shaw-Box' Cranes, ‘Budgit’ and co 

‘Load Lifter’ Hoists and other lifting specialties. pla 
Makers of Ashcroft Gauges, Hancock Valves. b 

Consolidated Safety and Relief Valves and as 


‘American’ industrial instruments. 











1000 centrifugal system. The new model 
1130 is ready for immediate plug-in op- 
eration and fits snugly under a machine 
or in any out-of-the-way place. The 
heart of this model is the G-M 1100 
centrifugal pump with a capacity of 
1200 g.p.h. (water) at 0 head; 360 
g.p-h. at 5-ft. head. Motor is 1/15 hp., 
sealed bearings. The G-M. 1100 pump 
is also designed for in-built coolant sys- 
tems and as a general purpose pump for 
sumps, etc. Mounting bracket permits 
either vertical or horizontal attachment, 
or the unit may rest on its base of 3 legs. 
Abrasives or chips pass through the 
pump without binding or abrading. Mo- 
tor cannot be overloaded when dis- 
charge is cut down or stopped.—Gray- 
Mills Co., Evanston, Ill—Mit Sup- 
PLIES, October 1944. 


Chuck 


Lever Operated 





Designated as “Jiffy Jig” Model J-10, 
the new lever operated chuck has a 
capacity for stock ranging from ‘Ys-in. 
to l-in. cross section. It may be readily 
adapted to various machine tools for 
drilling, milling, boring, grinding, etc., 
can be set up in either horizontal or ver- 
tical position. “Jiffy Jig” has been de- 
signed to provide ample chip clearance 
and when the chuck is either open or 
closed, the collet has absolute zero axial 
movement, positive axial dimension con- 
trol. Simple in design, the unit con- 
sists essentially of three parts, a cap, 
base and an operating lever, the taper 
on the cap conforming to that of the 
collet. With the proper sized collet in 
place, the cap is screwed down on the 
base until the collet opens and closes as 
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Today and everyday, safety is your biggest selling point. Much of 
the nation's huge fire losses are traced to poor "housekeeping" and 
improper storage in plants, stores and shops. Accumulations of 
oily rags and waste are dangerous and they should be placed 
where they belong—in Witt Oily Waste Cans. inflammable refuse 
and hot ashes should not 
be kept in old makeshift 
receptacles with poor-fit- 
ting lids—recommend the 
safer storage of strong, 
rugged, _ tightly - capped 
WITT Cans. These simple 
‘and inexpensive precau- 
tions mean more sales for 
you — provide greater 
safety for the customers 
you serve. 
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Witt Oily Waste Cans. Approved by 
Underwriters’ Laboratories, Inc. The 
safe, low-cost way to dispose of oily 
waste, rags and other inflammable 
refuse. In seven sizes, 5 to 301 gal. 
Hot-dip galvanized. 
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WITT Corrugated Cans. Hot-dip gal- 
vanized, heavy gauge steel. Built to 
withstand years of hard usage and 
abuse. Outlasts 3 to 5 of the cheap, 
light ordinary kind. 


THE WITT CORNICE CO. 


CINCINNATI 14, OHIO 


Originators of the Corrugated 
Can 
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‘ This Pierce Governor is specifically designed for use on Chevrolet 6-cylinder engines 


ser 
Bet ernins 


| for Industrially 
Applied Automotive Engines 





@ The automotive engine that is used for industrial power—and 
more and more of them are these days—can do its most efficient 
job when it is properly governed—Pierce-governed. 

There are more than 2000 individual Pierce Governor assemblies 
—and included are specially designed governors for popular auto- 
motive engines. 

They employ the famous flyball design, for maximum efficiency 
in control of engines to constant speed within required narrow lim- 
its—for positive, mechanical response to changes in load—for sat- 
isfactory performance without gumming, sticking or interference 
with carburetion. They have the rugged Pierce construction for 
maximum dependability through trouble-free service-life that often 
exceeds that of the engine itself. 

For complete information on Pierce Flyball Governors, and how 
to order, write for the new Pierce Catalog. 


THE PIERCE GOVERNOR COMPANY, 
1655 OHIO AVENUE + ANDERSON, 


INC. 
INDIANA 


Manufacturers of Pierce Precision Governors 
and Sisson Automatic Chokes 


Canadian Manufacturer and Distributor: BURLEC LIMITED, Toronto 13, Canada 


PIERCE 


GOVERNORS 


CHEVROLET 

FORD MODELS A AND B 
FORD V-8 

NEW FORD 4 AND 6 
CHRYSLER INDUSTRIAL 
—and 2000 other assem- 
blies for gas, gasoline and 
diesel engines. 
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Built of special analysis semi-steel cast- 


| ings planed perfectly smooth and square. 


OCTOBER. 1944 


Equipped with a spindle which can be 
located at either end or in the center as 
specified. Table is mounted on a sturdy, 
arc- welded Stand giving the solidity 
of a one-piece unit Lock leveling screws 


provide a true surface at all times. 


CHALLENGE LAYOUT 
SURFACE PLATES 


SEMI-STEEL 





| For layout, inspection or assembly. 
| Planer finish. Sold with or without re- 
| inforced all-steel Stand. 14 standard size 
| Plates up to 54x144". All 6" thick. 


CHALLENGE 
LAPPING PLATES 


For lapping metal-to-metal joints without 
All-steel Stand 


sealer. Grooved surface. 


optional. Many sizes. 


LATEST CATALOG 


Illustrates and describes 
complete line of Challenge 
precision equipment. Send 
for it today— now! as 
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Jesired. The operating lever is then 
screwed inte convenient location and 
“Jiffy Jig” is ready to use—Monarch 
Governor Co., Detroit 6,.Mich—Mii 
Suppties, October 1944. 


Angle Bracket 


Positive Locking 


This new angle bracket will covert 
any drill press into a handy, versatile 
machine for angle drilling, polishing, 
buffing, sanding, rotary filing, wire 
brushing, tapping, reaming, burring. 
grinding, honing, and many specialized 
uses. Spindle angles can be adjusted 
to any height, placed horizontally or 
vertically, and can be set for greater 
convenience and operator comfort.. The 
angle bracket is available for all popular 
models of drill presses whose construc- 
tion embodies a round tubular column. 
Available for immediate delivery in sizes 
for drill presses with 2-34-in. to 3-98-in. 
tubular columns.—Nobur Manufactur- 
ing Co., Los Angeles 38, Calif—Mut 
Suppuies, October 1944. 


Aluminum Solder 
Free Flowing 


Sheet aluminum can now be _lock- 
seamed, or lapped and spot-welded or 
riveted, and the joint sealed with a new 
free flowing sulder, “EutecRod 199”. 
Used with Autochemic “Eutector Flux 
199”, the solder will flow on aluminum 
as readily as ordinary lead-tin solder on 
tin plate, brass or copper. In long laps, 
“EutecRod 199” will make joints of 
moderate strength. but it should gener- 
ally be used as a seal. This rod will 
work on cast aluminum as well as on 
wrought aluminum, and on steel, copper 
and nickel alloys. City-gas and air, pro- 
pane and air, acetylene and air and 
other torches of this type are best to use 
with “EutecRod 199” because the low- 
heat flame does not bring the work up 


“Take it away” with 


GM rlexcsAlLloy 
SLING CHAIN 


Alloy steel 

strength Fr ) ath ici al: ngots ir the na 
nished structural girders for our 

skyscrapers CM Her Alloy Sling (Gi stellal male acm els) 

doing a handling job that ranks them “tops” in in 

dustry tops” in dollar value, service life, maxi 


mum safety or any other yardstick of measuring 


Ask your mill supply distributor about the partic- 
Mikelan @t,sWia laa Viteh mee lilare a Galella colam Zeltlam (oloMmelare 
learn first hand the reasons why the top names in 


nerican industry have been using them for years 


COLUMBUS*McKINNON 


CHAIN CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. 
SALES OFFICES: New York, Chicago and Cleveland 
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CAPITAL 
INDUSTRIAL BRUSHES AND BROOMS 





Sezheeeeeaenn ase! © 


© Longer wear and fewer replace- 
ments make CAPITAL Industrial 
Brushes and Brooms industry’s 
choice. Plant managers know that 
dollar for dollar they'll get full 
value aad that maintenance work 
will be well done with the proper 


ladies <itineds, aeaianamend gy OU he Me ee os 


equipment for the job. High 
quality, long service life, and all 
around efficiency are some reasons 
why the replacement toll is low. 
The need is great now for these 
necessary “tools” and we will co- 
operate fully on filling your cus- 
tomers’ orders. 


es 
for 
FACTORIES PACKING 
ractoniss  ractine §©= INDIANAPOLIS 
names bance ©63©-»S BRUSH AND BROOM MFG. CO. 
RAILROADS ae Corner Brush and Broom Streets 
FOUNDRIES ICE HOUSES EST. 1690 
OIL FIELDS MARINE USE INDIANAPOLIS INDIANA 














HACK SAWS 


The Complete Line—Plus! 


SUPER - STERLING _hack- 
saws and band saws are 
supplied in every stand- 
ard type and size—PLUS 
the patented Broach Saw 
—PLUS the High Speed 
Steel Flexible (unbreak- 
able) hand blade, both 
originated by SUPER- 
STERLING. It’s the line 
that’s different and fdster 
selling. Write for the 
SUPER STERLING Distrib- 
utor Plan. 


DIAMOND SAW WORKS, INC. 





—GLOBE— 
WOVEN BELTING 














_npEMANP ! 


Yes, there is a big demand 
today for machine tool drive 
belts, special belts and web- 
bings . . . a demand that 
affords you an opportunity 
to increase your sales and 
service by supplying GLOBE 
Woven Belting Products. 
The Globe line includes a 
variety of Endless and Solid 
Woven Belts to meet nearly 
every need. Write for our 
price and product list today. 
Get acquainted with this 


profitable, dependable line. 


ej Ro) =} > 


WOVEN BELTING CO. INC. | 


1400 CLINTON ST. BUFFALO NY 











%& COLLIS Equipment fills today's 
important production needs so well 
because they are made by men 
skilled in making this type of equip- 
ment. Supply the proper unit from 
a complete range of types and sizes 
for Drill Sleeves and Sockets, Lathe 
Centers, Chuck Arbors, and Drill 
Drifts. We will handle your orders 
promptly. 


THE. COLLIS company 


CLINTON, IOWA 
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BUFFALO, N. Y. 
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y/ loys Co., New York 13, N. Y.—Miuy 
e Suppties, October 1944. 
Sound Reproducer 
| Plant Broadcasting 
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to, and possibly above, the bonding tem- 
perature of 400°F. too quickly. Parts 
that lend themselves to such means of 
heating and where the solder may be 
pre-placed can be soldered in an oven 
or on a hot plate-—Eutectic Welding Al- 





A baffle type reproducer unit used in 
“Executone” voice-paging and industrial 
music systems provides duo-directional 
high fidelity reproduction of both voice 
and music for plant broadcasting. The 
Model HF-6 speaker delivers 4 to 6 
watts of output power, and is recom- 
mended for wide-angle coverage of me- 
dium and low noise level areas. In ad- 
dition to its ability to reproduce a broad 
cycle range of sound, a feature of this 
unit is its bass compensation circuit 
which progressively increases the bass 
response with each decrease in volume. 
This model has 6-in. permanent magnet 
speaker with a 6 ohm voice coil enclosed 
in new type acoustical baffle. Suitable 
for wall or desk use, the walnut cabinet 
is 9-in. wide, 1014-in. high, 614-in. deep. 
—Executone Corp., New York 17, N. Y. 
—Mut Suppties, October 1944. 








The SPROUT- WALDRON 


BELT-SAVER PULLEY 
Conuerts buyers inte customers 


Any time you sell something that gives 50% — service, you convert buyers into 
customers and step up the sales for your entire 


That's what SPROUT-WALDRON BELT-SAVER PULLEYS will do for you. 
They conserve conveyor and elevator belts by preventing punctures or injury to the 


belt where it goes around the tail or boot pulley. Loose material dribbles away, sticky 
material doesn’t build up. 


50% to 300% LONGER BELT LIFE 


Virginia:—“In August 1941, we installed one of your BELT-SAVER PULLEYS on an 
elevator handling crushed stone. . . no damage to belt... has increased belt life 
from 300% to 400%.” 

Wisconsin:— “In November bey we installed BELT-SAVER PULLEY on conveyor 
handling sand and gravel. . . . Result indicates it has lengthened belt life on this con- 
veyor by 50%.” 

Detroit: — ‘The belt conveyor we rigged up for this job would not have worked without it.”” 
New Jersey:—“’. . . on a belt conveyor handling Epsom Salt. Our experience indi- 
cates the BELT-SAVER PULLEY has lengthened belt life by 50%." 

Colorado:—‘‘We now have five of these installations (on bucket elevators) handling 
ore. Our experience shows the BELT-SAVER PULLEY has lengthened elevator life 


| 75 to 100 per cent.” 
Ballasts Pennsylvania:—''Six BELT-SAVER PULLEYS on belt and bucket conveyors handling 
Two-Way-Lead ashes and asbestos materials, have increased the life of our belts.”’ 


New two-way-!ead ballasts for the opera- 
tion of Mazda F lamps have been an- 
nounced and are currently available in 
the following ratings: Tulamp 30- and 
40-watt, standard cross-section; Tulamp 


Indiana:— Yaa October 1937, on a belt conveyor handling cupola slag and refuse 
foundry sand... has lengthened life of belt by 100%.” 





If these were your customers, it would 
be easier to sell them more of the 
items in your line. 


And that’s a post-war thought, too, 


OTHER SPROUT-WALDRON 


Items thot will round out your line 
for steady profit 


, , Pillow Block a 

40-watt, high voltage; Tulamp 100-watt; a coustngs pohove ume that warrants your writing now about 

Three-lamp 40-watt; and Forlamp 100- Collars Idlers Sole Plotes a distributor franchise in your territory. 
’ Sprockets Take-ups 


watt. With leads that can be brought 

out at either the ends or the bottom of 

the ballast cases, the new ballasts are 
serve 


interchangeable with, and the 
same applications, both the superseded 











leads-out-the-end and leads-out-the-bot- | SPROUT, W. 


tom ballasts of the same ratings. They = Y 
. Maniffac 


are equally applicable to exposed or 
(Continued on page 237) 539 WALDRON STREET 
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There's Always 


Demand for 





Because... for almost 
half a century, Smooth-On No. 1 
Iron Repair Cement has been the 
engineers and maintenance man’s 


first aid for quick, lasting repairs -| 


of cracks, leaks, and loose parts of 
plant, mill, factory and foundry 
equipment. Right now, with the 
scarcity of new engines, boilers, 
pumps, tanks, casings, shells, etc.. 
Smooth-On is more than ever nec- 
essary and depended upon to keep 
pre-war equipment in service. 


Be sure you are always stocked 
with this staple repair necessity. 
put up in 7-oz., 1-lb., 5-lb. and 
larger containers. Never have to 
turn down an emergency call for it. 
Stock as many of the Smooth-On 
Cements as your local trade war- 
rants. Each has its own special 
usefulness. Check your stock of 
Smooth-On now. 


Write us for 


FREE aaxonooxs 


10 Pages, 170 diagrams showing practical, 
tested short-cut repairs helpfal to engineers 
and maintenance men. You will find them a 
helpful sales aid . . . keep a supply in sight on 
your counter or shelves. 


SMOOTH-ON MBG. CO., Dept. 25 


570 Communipaw Ave. Jersey City 4, N. J. 


Say to Your Customers: 
Do it with 
SMOOTH-ON 
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LUBRICATING 
DEVICES 











“Aut 
Compression Grease 
+ Cup 


atic’’ Spring 
“Pilot” Glass Body 
Sight Feed Oi! Cup 


Proper lubrication is most important 


«© « TODAY and EVERY DAY 


ain ONSTANT high speed is hard on machinery 
PLAIN LUBRICATORS and proper lubrication is absolutely neces- 
HAND On pers =sary to keep it in first class running condition. 
PLURAL olLers ESSEX Lubricating Devices give your customers 
SIGHT FEEDS constant protection against unnecessary shut- 
Sic eauces. downs and interruptions. We have the proper 
unit for a given service and can supply it if you 

have properly rated orders. 


“Plural” Four Feed viler 
(Available 2 to 12 feeds) 


OIL GAUGES 
WATER GAUGES 
OILING DEVICES 
AIR COCKS, ETC. 


ESSEX BRASS CORPORATION 


2000 FRANKLIN STREET Est. 1901 DETROIT, MICH. 











’ 


OUTSTANDING 
LEADERS IN 


AMERICAN 
/) 


z= 
Py 





Sold only through distributors, backed 
by a sales policy which makes 
COLUMBIAN VISES profitable to handle. 


BUY MORE WAR BONDS 


THE WORLD'S LARGEST MAKERS OF VISES 











| THE COLUMBIAN VISE & MFG. CO. 


| _9025 BESSEMER AVE. - CLEVELAND 4, OHIO 
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UNIVERSAL 
DRILL PRESS TURRET HEAD 
MAKES YOUR CLIENT'S DRILL 
PRESSES DO TRIPLE DUTY . . . 


and achieves efficiency plus economy in 
their plants. The Universal Drill Press Turret 
Head, the uvitimate in fine equipment, is 
easily attached — merely clamps on quill 
of drill press. Saves time and tooling 
through continuous performance. Equipped 
with three Jacobs chucks %4” capacity, and 
all parts are interchangeable. Designed 
for long and rugged use with tool 
maintenance extremely simple. 


Distributors wanted—sold through 
distributors only. 


Veey 
The Universal \ Exgincering Ca. 
v 


SAN DIEGO 2, CALIFORNIA 

















% CONTINUOUS SERVICE 
* CONSTANT SAVINGS 


BALL BEARING 
LOOSE - PULLEYS 





® DAGGETT PULLEYS give constant 24- 

ur service and never get out of order. 
The simple construction, dustproof bear- 
ings, and economy of lubricant (needs 
changing only 4 or 5 times a year) con- 
tribute greatly to uninterrupted service 
and to definitely lowered operating costs. 


Send for complete facts. . . DAGGETT 


PULLEYS are necessary in every plant 
an? repay you for selling effort. 


CHICAGO PULLEY 


SHAFTING CO. 


N. Des Plaines S: 


lie lee 


BAY STATE 
TAPS 















through 
- Service 
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BAY STATE TAPawoDIE 
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A PROFITABLE HOIST LINE 


IRON HORSE 


BRAND 


OILY WASTE CANS 
Lessen Fire Hazard 














































ELECTRIC HOISTS a 
Unit Constructed Electric al 
Hoists — 4 to 10 tons 

cent 

reta 

Our mill supply distribution pro- not 

gram makes some profitable dis- ball 

tributorships available on the J to t 

Reading line of hoists. A strong * 

a supporting promotion program, No. 18HO No. 18FL aoe 

exclusive sales features, and a . cna 

CHAIN HOISTS good margin of profit warrant 14 Gallon Capacity nect 

— Multiple Gear Differential your further investigation. Write It’s easy to sell safety departments on Oct 
Chain Hoists Chain Hoists Chain Hoists attention President for further the use of more Waste Cans to increase 
Va to 2 tons Vz to 20 tons Va to 2, ton details. protection against fire. With or without 







| foot lever. Approved by Underwriters’ 
Laboratories, Inc. and Associated Fac- F u 
tory Mutual Fire Insurance Companies. 


Reading Chain & Block Corporation * 2107 Adams St., Reading, Pa. 


CHAIN HOISTS @ ELECTRIC HOISTS © OVERHEAD TRAVELING CRANES 


READING HOISTS 


ROCHESTER CAN COMPANY 
90 GREENLEAF ST. ROCHESTER, N. Y. 











This 
easy 
zont 
liftia 


. HARRIS 
FLOATS |« 








' . . —In 
m for more efficient } 3; 
ODOIGHIOR ... 66.5. 
| Specialized facturing demands th 
ee Do 
equipment. American Industry has relied 
| on HARRIS Products for this high quality 
for nearly 60 years and HARRIS is right on 
| the job to supply what industry needs today Han 
with as little delay as possible. Our engi- 
neers are available for consultation on lathe 
regular or on unusual problems. 
able 
—— 7 * ARTHUR HARRIS COMPANY as 
. c 
53 Park Place, New York 7 2170 | 710-218 N.. Aberdeen St., Chicago, iil. uc 


fmm 345 W. Hubbord Street, Chicoge 10 IIIS tii ian 
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enclosed mounting on both commercial 
and industrial fixtures. Provision for 
center-hole or corner mounting has been 
retained and fixture design changes are 
not required for application of the new 
ballasts. Electrically they are identical 
to the ratings which they replace and 
prices and dimensions are also un- 
changed.—General Electric Co., Sche- 
nectady 5, N. Y.—Mitt Supp ies, 
October 1944. 


Funnel 
Drum Filling 





This drum filling funnel provides a safe, 
easy means of refilling drums in hori- 
zontal position. No troublesome job of 
lifting on end. It saves time, prevents 
strains. Strong steel legs, riveted to sides 
of funnel clamp tightly to the drum 
chime. No chance to tip, no spilling. 
Hands are free for pouring with ease 
and speed. Heavily constructed through- 
out, will give long, satisfactory service. 
—Industrial Products Co., Philadelphia 
33, Pa.—Mit Suppuies, October 1944. 


Lathe Attachment 


Converts Bench Type 


Hand operated turret equipped bench 
lathes are quickly converted into reli- 
able automatics by the “Automat.” It 
actuates’ cross slide, bed turret and 
chuck, eliminates all manual operations 
(Continued on page 241) 
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for Severe Sertee 
ON THE HALF-TRAC! 


The Half-Trac built by the White Motor Company is taking 
more punishment than any truck ever built. 

Constructing battle wagons for the severe service of 
combat requires Threaded Fasteners that are tough 
enough to “face the music” coming from the enemy’s 
field guns. That means resistance to firing vibration 
and explosion shocks. 

If there is anything tougher than TRIPLEX in Threaded 


Fasteners, we would like to hear about it. 


TRIPLEX SCREW COMPANY 


5307 GRANT AVENUE ~- CLEVELAND 5, OHIO 
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AMPLE STOCKS 
NOW AVAILABLE 
for 
QUICK DELIVERY 





EXPANSION 
BOLTS 


AND ALLIED PRODUCTS 


Sold only through Distributors 


ARRO EXPANSION BOLT CO. 


Marion, Ohio 
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MORFLEX COUPLINGS FOR MANY USES 


Without lubrication Morfiex Couplings operate at top efficiency . . 

resist shock and vibration because resilient rubber trunnion blocks are 
assembled under pressure in the center unit. G Dust and dirt can't 
interrupt their trouble-free performance. GCG Compact and quiet, 
designed for dependability on ‘tany type of installation. Morflex 
couplings combine all these features; G Consult your Morse engineer. 


FLEXIBLE COUPLING 


Ee. CHAINS 


ITHACA, N.Y. ¢ DETROIT 8. MICH 


MORSE CHAIN COMPANY « 


« A BORG-WARNER INDUSTRY 





Get Set NOW 
for BIG LYNN Sales 


























Re-conversion will mean re-fooling, to some de- 
gree, in most plants—a competitive scramble “to 
get there first with the most—and best’. To sell 
this developing but urgent market, is your op- 


portunity 


Sell sound, safe, speedy CONVERSION for turret 
work. LYNN units, mounted on idle or unpro- 
ductive lathes, give them the capacity, speed 
and range. of turret lathes—at a small fraction 
of the cost of new turret lathes. Also, sell LYNN 
units as completely adequate REPLACEMENTS for 
worn or inaccurate equipment on turret lathes. 
LYNN manufactures a complete line of Bed Tur- 
rets, Tool Post Turrets, Cutoff Cross Slides, and 
other equipment, for every make and size ol 
engine and turret lathe. 


Prompt shipments, Write for full information. 


LYNN MANUFACTURING CO. 
220 Elroy Street Minneapolis 8, Minn. 


| 


MILL SUPPLIES * OCTOBER, 1944 

















| ww 


> ~~ => 








TAYLOR 
NO-MAR 
MALLETS 









































( 
HETHER your customers need 


a mallet to strike a heavy, solid 
blow or for gentle tapping, the new 
Taylor “HI-EFF” head will do the job 
— without battering or marring the 
surface. The new “HI-EFF” is made 
in three weights—12 o07z., 18 oz., and 
24 oz. The heads of all 3 are the 
same size and no weighted cores are 
used, This feature makes for better 
balance, greater compactness, easier use 
and longer life. The new “HI-EFF” 
mallet is ideal for every industrial 
plant where finely finished surfaces 
must be protected. Don’t overlook 
this steady turn-over, liberal profit 
item. Order now for immediate de- 
livery. 


TAYLOR MANUFACTURING CO. 
3082 W. Meinecke Ave. Milwaukee 10, Wis. 














OTHER TAYLOR ‘'HI-EFF'' PRODUCTS 
Hydraulic Dynamometers * Static Balancing 
Machines © Sensitive Drilling Machines * 
Drill Presses * Molded Plastics * Mechanical 
Rubber Products * Laminated Materials. 














THERE ARE “TEETH” 
IN THESE SALES FEATURES 


OF 
BIRUISUO 
MULTIPLE-SPLINE SOCKET 


SCREWS 







THE SCREW WITH FOUR IMPORTANT 
SELLING POINTS! | 


1. Faster assembly — due to 3. No rounding out or breaking 
“geared” transmission of rotary socket wall; turning key does 
wrenching power. not spread the screw. 


2. Easier assembly — due to grip- 4. Easy removal without damage 
ing of key, avoiding slippage. to the socket. 


Any manufacturer of airplane parts, electrical equipment, 
photographic equipment, scientific instruments, and a host of 


similar products is an excellent prospect for BRISTO SCREWS. 


Where assemblies must be vibration-proof, fastening points 
are hard-to-reach, disassembly must be easy, and surfaces 
must be flush, recommend 
BRISTO SCREWS... geared to 
the key. 


te 
BRISTOL 


Cayo 


Bent S60 Pea OF048 68 








THE BRISTOL COMPANY, 126 Bristol Road, Waterbury 91, Conn. 
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WILLEY'S DIAMOND TOOLS 


Complete line, with diamonds set 
in WILLEY’S Metal, permitting 
complete use of the diamonds, 
because WILLEY’S Metal is ma- 
chinable. New catalog covering 
Willey’s Diamond Tools and Me- 
chanical Dressers is now ready. 





a 
Ruby's Stainless 


Steel Flux is the 
perfect flux for that ; 
metal. Economical 
and easy to use. 





WRITE FOR CATALOG 41 





| Rubytfluid Soldering 











































































8 and Tinning Fluxes are 
WILLEY'S TUNGSTEN perpen ante 
CARBIDE TOOLS quickly condition the exe 
metal properly so that tool 
the solder holds fast. p 
These standard, well-known tools ao eee a om 
will handle 90% of your require- r whi 
ments. Tipped with WILLEY’S me! 
Metal, they are suitable for ma- You , s . 
chining cast-iron, tough, hard . can't do without these wry 
rubber, bakelite, fibre and tough quality fluxes if your job of | 
ny eee. demands perfect soldering. ” 
A k * pea 
DISTRIBUTORS Se ae ee il 
Direct. and 
Tie up with WILLEY’S for these well known, nationally adver- Log 
tised lines. Excellent proposition and real cooperation. A letter Cla 
will bring complete information. V 
RUBY New 
WRITE FOR NEW GENERAL CATALOG No. 27 NV 
CHEMICAL CO. 
‘ 76 McDowell St. Gi 
WILLEY’S CARBIDE TOOL CO. Columbus, Ohio 
\ WA AS bb rN Mes A ] 
1342 W. Vernor Highway Detroit 1, Michigan q 
| € 
WANTED~ DISTRIBUTORS 
rT} ” ’ 
for the “MASTER?” Line es 
7 A pliable plastic Thi 
of Pneumatic Tools int om on 
Are you looking for new volume items showing Cited sg — ah pen 
a good profit and backed by a reputable manu- press Ee puce jaw 
facturer and consistent advertising and sales with the fingers elec 
promotion to users? and it stays put. It othe 
We manufacture a complete line of fine pneumatic sets firmly, does ) a he 
hammers, floor rammers, bench rammers, core not crack, chip or durg 
rammers and grinders used widely by the railroads, shrink. Can be i Has 
foundries, ship builders, utilities, steel and metal painted. Unrolls like ribbon and adheres ara 
working plants and general industries. to any clean, dry surface, inside or il 
outside. 1 M 
OPEN TERRITORIES © A good plugger-upper to seal cracks in 
include these states and parts of others — plaster, woodwork, around casements, T 
ARIZONA NEVADA screens, etc. O 
pone ered 4 bg @ Makes good packing and gaskets. Stops ” 
GEORGIA N..& S. DAKOTA satttes. 
A REAL SALES pea ae PENNA. ® Keeps out dust, dirt and vermin. a 
ADVANTAGE — LOUISIANA TEXAS } @ Superior for setting glass in wooed or oer 
Cylinders and MINNESOTA UTAH metal sash. feati 
Piston Rods Hard MISSISSIPPI VIRGINIA : 
Chrome Plated MONTANA WEST VIRGINIA a W. MORTELL co. om 
for Longer Life HESRAGEA thats Technical Coatings since 1895 ; 
Complete cooperation with the distributor is our policy. Let 536 BURCH ST. KANKAKEE, ILL. ‘ 
Po eS Se | HL avout 80 feet of 14" Mortite to erat. Batt 
a lo 
44 44 | Nationally 
MASTER’ PNEUMATIC TOOLS | advertised part, 
at $1. 
Made by MASTER TOOL COMPANY, INC. hand 
5605 Herman Avenue . . Cleveland 2, Ohio oe soun 
Helps 
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excepting original setups and cutting 
tool replacements. The “Automat” is 
equipped with a set of standard cams 
which will handle almost any job. The 
member which actuates the cross slide is 
a torque rod which cushions the shock 
of forming and cut-off operations, and 
also assures uniform feed, accurate re- 
peating, and prolongs tool life. Instal- 
lation of the “Automat” is easily made 
and the unit is available for South Bend, 
Logan, Atlas, Craftsman, Sheldon, 
Clausing and similar bench lathes.— 
Newton Mfg. Co., Los Angeles 27, Calif. 
—Mitt Supptirs, October 1944. 


Ground Clamp 


Independent Contacts 





This ground clamp for welders is de- 
signed so that each jaw connects inde- 
pendently of the ground cable. If one 
jaw is prevented from making a good 
electrical contact for any reason, the 
other jaw will carry current. Clamp has 
a heavy-duty processed steel frame with 
durable copper conductors and contacts. 
Has a maximum jaw spread of 21/-in.. 
a rating of 300 amps. and weighs 11/-lb. 
—Lincoln Electric Co., Cleveland, Ohio. 
Mitt Supriies, October 1944. 


Torque Wrench 
Three Signals 


Announcement has been made of the 
“Sensory” torque wrench. The special 
features of this wrench are as follows: A 
trigger finger is provided which can be 
set at any desired signalling point. As 
torque is applied with the wrench, and 
at the exact instant the set torque is 
teached, the sensory action (1) sounds 
a loud and distinct click and (2) im- 
parts a definite strong impulse to the 
hand. Thus, through three senses, sight, 
sound and feeling, the operator auto- 
(Continued on page 245) 
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. sometimes I wish these Armour discs 


wouldn’t cut quite so cool!’’ 


THE gentleman may be exagger- 
ating... but honestly, your custom- 
ers can’t buy a cooler cutting abra- 
sive tool than an Armour Fibre 
Combination Sanding Disc. They 
cut faster, with less heat...because 
the razor-sharp aluminum oxide 
is uniformly spaced and uni- 
formly sized. This means maxi- 
mum grinding performance from 
every 
And thanks to a specially made 


square inch of the disc. 


Armour 


sandpaper Works 


DIVISION OF ARMOUR AND COMPANY 


1355 West 31st Street, Chicago 9, Illinois 
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Armour glue, each abrasive par- 
ticle is anchored to the backing 
for keeps! 

The fibre combination sanding 
disc is only one of a complete line 
of Armour abrasives...a line which 
includes belts, cones, sheets, bands 
and other more specialized shapes. 
Whatever the abrasive problem, 
you'll discover there’s an Armour 
product that will solve it effi- 


ciently and economically. 
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That's how your 
customers rate 
MARSH GAUGES 


For many years this expression 


a* 


has been associated with Marsh 
Gauges and Dial Thermometers. 
It isn’t just our own appraisal; it 
expresses the feelings of hundreds 
of users of Marsh instruments. 8 


You will find good reason why 
Marsh products have attained 
such a position . in Marsh's 
78 years of specialization 
in the big developments Marsh 
has pioneered . and particu- 
larly in the careful attention 


given to the small details. 


Why ask your customers to 
settle for less than the instru- 
ments that set the standard? Full 
page ads are telling the story 
each month to men in every 
phase of industry 





"RECALIBRATOR" = 








a 


today's vital needs. The 
means that accuracy is 
keeps. If this gauge ish 
adjustment, a twist of # 
tor’ screw makes if a¢ 
all points on the scale 4 
has never been sati ity ac 

plished before. Be des 9 


JAS. P. MARSH CORP. 
2079 Southport Ave., Chicago 14, Ill 


GAUGES ¢ VALVES « TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 
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LAMINATED SHIM COMPANY 


INCORPORATED 
58 Union Street ° 





vailable with tools for drilling, cutting or spading 

Will do light duty work or any heavy duty work. 
The Master Hammer runs without striking a blow 
until pressure is applied, enabling operator to control 
blow as job requires. Easy and economical to operate. 
Built for light weight and long service. Used through- 
out the world. Power blow hammers operate on 115 
volt AC or DC, 25, 50, or 60 cycle. If no electricity is 
available use Master Portable Generator Plant Model 
650 (illustrated above). 

Write for Bulletin 500 for complete details. 





Glenbrook; Conn. 









FOR DRILLING 12” up to 2” di- 
ameter holes in concrete and 
other hard materials. 


FOR CUTTING concrete and other 
materials. For vibrating, tamp- 
ing, chipping steel, cast iron 
and wood...scaling and caulk- 
ing...peening welds and other 
heavy work. 


FOR SPADING, cutting clay and 
similar materials. 





MASTER VIBRATOR COMPANY 


Products Include 
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ALWAYS 
A DEMAND FOR 


Ethow fmnier 


DRILLING so TAPPING 
PRODUCTION BOOSTERS 



























KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 

i tightening. Highest qual- 
ity precision construction 
assures long, hard service. } 
5 sizes for No. 0 to ¥" 
drills. Also available for 
portable drills. | 


For full details 
ask for BULLETIN No. 6 


TAP CHUCKS 


Grip is visible, assuring 
proper insertion of taps 
every time. 5 sizes, for 
No. 0 to |" taps. 


For full details | 
ask for BULLETIN No. 6 


TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For full details 
ask for _ ee No. 2 


FOOT-OPERATED | 
TAPPING MACHINE 


Has hair-trigger sensitive 
central friction clutch, 
automatic reverse and 
sensitively counterbal- 
anced foot pedal. All the 
operator has to do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 
tion rates up to 12,000 
holes per hour. 
For full details 

ask for BULLETIN No. 4 











PRODUCT SERVICING... 
Your Market for 


TOOLS 


Many manufacturers maintain a special de- 
partment for repairing and rebuilding their own 
make of machines which have been returned to 
them by the users. This not only calls for skilled 
men — but also for competent, dependable tools 
— Stanley Tools designed for product servicing 
work. 

This provides you, as a dealer in Stanley 
Tools, with a steady, profitable market. The 
Y broad Stanley line contains tools of the right de- 
sign and reliable quality for product servicing. 
Choose your stock to meet the needs of industries 
in your territory —to your profit. 


STANLEY TOOLS . 


146 Elm St., New Britain, Connecticut 


















































a 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. . \ STAN LEY 





















600 Johnson Ave., Brooklyn 6,N.Y. 








THE TOOL BOX OF THE WORLD 
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WITH 
“GLOVES ON” 


The tool steel jaws of the Parker 
Vise hold delicate work firmly, yet 
carefully. For the extra-hard, even 
surface of these jaws eliminates 
marring that comes from chipped, 
uneven jaw faces. For added pro- 
tection, the entire top of the 
Parker Vise is covered with tool 
steel. Jaws are interchangeable 
and easily replaced. The Charles 
Parker Company, Meriden, Conn. 


Steel Jaw 
Construction 


“PARKER VISES 


America’s Oldest 








To Help \ 
BUILD | 
Post-War | 
SALES 


This handbook will aid 
in the building of large 
post-war tap sales for 
Besly distributors. 
Supremely useful, it 
will keep the Besly 
name constantly before 
users, and buyers of 


taps. Write today for 





full i siti 
\ e124 & chats 31, CHROMED 6, aL. . information 
quaaes & went s compan, 11 


aaa / . 
. : / : vy 
; - 4 \ 
————— / 
———— 4 


BESLY TAPS . BESLY TITAN ABRASIVE 





WHEELS 


BESLUY GRINDERS AND ACCESSORIES 








CHARLES H. BESLY AND COMPANY . 116 M. CLINTON ST, CHICAGO 6, ILL. - FACTORY: BELOIT, wis, 
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TRADE MARK 


ARSON 
EWTON 


“CARSON" 


"NEWTON" 
AMERICAN PATTERN 


CARSON NEWTON COMPLETE- 
NESS, combined with its uniformity 
and high quality assures you satit 
fied customers and repeat business 


CARSON NEWTON CO. 
BELLEVILLE 9, N. J. 


"ALLIGATOR" 


SWISS PATTERN 
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matically releases his pull on the 
wrench. Through three channels instead 
of just one, the operator is conscious 
that the release point is reached.— 
P. A. Sturtevant Co., Addison, Ill.— 
Mit Suppuies, October 1944. 


Flashlight Battery 


Rechargeable Model 


i Cood: i 
STORAGE 
Thi) 





1) wee cwarel 
TCOmmaenDed © 
- 
Jie tee 8a” alee BOD * 





A rechargeable wet flashlight battery 
for industrial use, built on the prin- 
ciple of the automobile wet storage bat- 
tery, is especially valuable for opera- 
tions where long continued and steady 
usage of flashlights is necessary. The 
wet storage batteries give the same light 
as the industrial type dry cells. Batteries 
can be used in the standard three or 
five cell dry battery case with the use 
of spacer plugs. The wet battery re- 
quires a special type Mazda Lamp. 
which comes in 1.9 volt; .6 ampere of 
screw base and flange base design. This 
is a 600 mil lamp as contrasted with the 
300 mil lamp used with dry batteries. 
Actual wettage consumed with the wet 
battery is 50 percent more than with the 
dry type, and it is claimed the wet bat- 
teries give a brighter light—B. F. Good- 
rich Co., Akron, Ohio.—MI.u SupPties, 
October 1944, 


Tachometer 
Easily Read 


A new form of tachometer has been in- 
troduced. The instrument weighs 51/4-0z. 
and is 214-in. in diameter. The record- 
ing in rpm. is readily read and without 
the use of any timing or counting de- 
vice. The range runs from 500 to 3600 
rpm. and checks of stock models show 
@ variation of less than 3% from ab- 
solute accuracy over the whole range. 
A pointed contact spindle is a part of 
the instrument for use with shafts that 
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PROTECTION * 
with DIXON’S 
CUP GRAPHITED GREASE ~ 


‘SEL 





When you sell your customers 
Dixon’s Cup and Pressure Gun 
Graphited Grease you're selling him 
more than lubrication. You're sell- 
ing him lubricating protection. For, 
expertly compounded, economy 
and protection lie within its all- 
lubricating properties. Dixon’s pre- 
vents overheating and wear under 
conditions too severe for many 
greases. Extreme variations of tem- 
perature, moisture, pressure, or 
speed do not affect its stable con- 
sistency. 

Lighter-bodied than many 
greases, Dixon’s flows quickly into 
bearings...and eliminates “waiting 
periods” for heating-up. 

Build customer good-will by giv- 
ing more than mere lubrication. 
Supply him with lubricating 


\ Graphite in Dixon’s Cup 











Graphited Grease. 








RCS? Sa ae een, Saw comin tee eee eset me, 


“=, JUST OFF THE PRESS ‘ 











e Make Loose Leaf No. 13 1 
| ‘bgp Z Your Guide to I 

\S. 2 y Freedom from Friction i 
iS <> Send for your copy today or | 
| F see your supply house. 
| NAME 
ADDRESS | 
\ CITY STATE f 
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JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY 3, N. J. 


Canada: Canadian Asbestos Company * 





Montreal «+ Toronto * Vancouver «+ Winnipeg 


Graphite Seal 





Ticonderoga, No. 635 and Microfyne Graphite + Pipe Joint Compound «+ 





Graphited Oils * Cup and Pressure Gun Grease » Gear Lubricants » Waterproof Graphited Grease 
SlipStik « 





Auto-Marine Grease * Graph-Air Guns «+ Belt Dressing (Contains no Graphite) 


@ 6184 
245 
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ANCO 
CUTTERS 


Every one of your customers is @ 
prospect for a Manco Cutter, for these 
powerful, portable cutting tools will 
save time and money on dozens of 
production and maintenance jobs in 
any plant. 

Precision-built to close tolerances 
and designed with a large safety fac- 
tor, Manco cutters will give years of 
satisfactory, efficient service. 

Manco Cutters are available in a 
wide range of sizes and styles, center- 
cut, close-cut, angle-cut, nut splitter, 
end and close-cut combination and 
with insulated handles. 


Write for catalog and prices. 
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Salety 


BELT HOOKS } 
AND LACERS i 


| 
| 
Today, productive time must not be sacrificed because of belt | 2 
failure. Therefore, urge buyers to use the SAFETY SYSTEM 
. a combination of a Portable Lacer and numerous size 
Belt Hooks that answers the need for a sound belt connecting 


4 
system. Each Lacer has full 6" capacity . . . is constructed 
with ribbed jaws .. . arranged so that rib contacts only one 5 
hook. This sinks hooks easily and permanently below the 


surface of the belt. The SAFETY Belt Hook is guaranteed | 

to hold, and by serving so well today, is establishing future 

business for you! Write to us today... we'll send the full story. 6 
SAFETY BELT-LACER CO. | 


TOLEDO. OHIO 






































SHEAR " 


















“DIE-LESS” 
DUPLICATING 


is a widely used modern industrial production tech- 

nique of great versatility. It was made possible by 

the adaptability and ease of operation of DI-ACRO 

Shears, Brakes, Benders,—precision machines which 

make parts just as accurately as dies to a tolerance 
_ of .001” in all duplicated work. 


The merit of the DI-ACRO System of METAL 
DUPLICATING WITHOUT DIES plus our 
consistent advertising to industrial plants has 
created a remarkable interest in 
“DIE-LESS DUPLICAT- 
ING”, with a constantly broad- 
ening market. Send for catalog 


le, 4 ? 

Yy, Wy Yy P ° 

i < 4 and complete dealer information. 
Md >. 
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Tools of War is oe coll 
\ **DIE-ACK-RO"’ 
MANCO MFG.CO. 
BRADLEY, ILLINOIS 312 EIGHTH AVE. $0.- MINNEAPOLIS 15, MINN. 
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are centered and an elastic tip is fur- 
nished that will slip over the point 
spindle for use on shaft ends that are 
not centered. The tachometer is dust 
and moisture proofed and has a baked 
enamel protective coating on all sur- 
faces except the scale, which is enclosed 
in a plastic tube.—Standard Machinery 
Co., Providence 7, R.-1.—Mut. Supr- 
PLIES, October 1944. 


Work Table 


Interchangeable Tops 





It raises, it tilts, it has interchangeable 
tops. Top is removable and slides into 
holding rack until it is needed again. 
Nothing in work on the top need be dis- 
placed. Adjustable as to height by turn- 
ing crank, the “Rightop Work Table” 
is always just the right height for the 
operator, sitting or standing. Tilt the 
top and the operator gets angle needed. 
—Voss Machinery Co., Pittsburgh 16, 
Pa.—Miu Supp.ies, October 1944. 


Heating Unit 
Oil Circulating 


To provide heat transfer oil to ma- 
chines which require elevated tempera- 
tures, model S-12 oid heating unit has 
been introduced. A’ typical model or 
size has 12-8 KW of electric heaters ap- 
plied externally to the heating portion 
of the tanks and capacity for 12 gallons 
of oil. It has three thermostats, each of 
which can be set for a desired tempera- 


Triblocs 


have long l; ye, I 


voo— 
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N : = 
The giant tortoise is famed for its long life. FORD 
TRIBLOCS have amazing endurance, too. Given 
proper care—they are up on your ceiling for the 
duration of your plant. They are ideal for con- 
stant hard usage. Spur gear construction, ball 
bearing equipped, and many other features that 
assure enduring efficiency, safety and low main- 


tenance cost. Capacities: '4 to 40 tons. 


FORD SCREW HOISTS are built primarily for 
jobs on which smooth operation and accurate 
spotting of loads are required. Light weight; 
highly portable. 


Capacities: 14 to 5 tons. 


FORD DIFFERENTIAL HOISTS are constructed 
for intermittent service where speed, portability 


and price count. Capacities: '4 to 2 tons. 


FORD HOISTS are manufactured by the Ford 
Chain Block Division of American Chain & 
Cable, Bridgeport. Offices at 
Philadelphia, Chicago, Denver, Los 
Angeles, Portland, San Francisco. 


Order from Your Distributor 


AMERICAN CHAIN & CABLE COMPANY, INC. 
BRIDGEPORT - CONNECTICUT ” 
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« VV oat CAP SCREWS 


SET SCREWS 
COUPLING BOLTS + MILLED STUDS 





NO. 10 GREYHOUND JOINTER NO. 12-F MITRE SAW 


Designed for smooth cutting. Two-way hol- Fine tooth, smooth cutting. Special hollow SCREW MACHINE PRODUCTS 
low grinding makes it equally suitable for * ground with taper from tooth edge to collar. 
ripping, cross-cutting and mitreing. Sizes Sizes from 6” to 24” diameter. 


from 6” to 24” diameter. 





MAINTAINED SERVICE 


Quality Circular Saws putlumaeiee 


‘that meet every demand for 
clean, fast production work. You 
and your customers can rely on 
Ohien-Bishop's superior design 
and fine saw craftsmanship to 
give you the best in circular 





NO. 333 DADO HEAD saws for every machine and job. oo A 

A multiple groover with inserts Refer to Catalog No. 43 for OTTEMILLER Objective 
that will cut from %” to 4- 

ie” diameter. ee complete list of sizes. In spite of the many problems which 


arise under war time conditions and the 
difficulty in solving them, the OTTE- 
MILLER organization is maintaining a 
close, cooperative relationship with its 
distributors. Everything humanly possi- 
ble is being done to supply our distribu- 
tors with their | egream in 
the shortest possible tim 

Our policy will ouatinan to be one of 

ping our di happy. 


OHLEN-BISHOP 
MANUFACTURING CO. 
902 Ingleside Ave. 
Columbus, Ohio 





























| AVAILABLE NOW 








for Civilian USE 
with the proper priority 
Correct design, sound 
MORG AN construction and high 
operating efficiency. 
SEMI-STEEL 





:weaniwiee VISES 


Pipe 
* Our Distributors have done a really fine job 
Coachmakers in supplying MORGAN VISES to American In- | 
Woodworking dustry for our all-time high production program. 
Solid Nut Con- In doing so they cng insured for themselves 
future good business ause of the wonderful 
Waneus Serow pc lar of MORGAN VISES. It is not 
Quick Action too soon to look ahead and to locate your com- 
Lightning Grip ing markets—we will be glad to help you. 











CLAYTON & LAMSERT MFG. CO. | 


MORGAN VISE CO. ees CHICAGO, ILL. EE seeimecttee 
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ture by the user. The heated oil is 
circulated by a rotary pump driven by 
Y% hp. 1150 rpm. direct connected motor 
and the pump is so located that any drip 
from the stuffing box returns to the 
main circulating oil pool. A selector 
switch is also provided to enable operat- 
ing with the circulating pump without 
heat; circulating pump with a portion 
of the heaters; and thirdly, circulating 
pump with all of the heaters. Lighted 
jewels signal the setting. A float in- 
side the heating tank indicates level of 
oil. A thermometer shows the tempera- 
ture. By suitable adjustments of the 
thermostats any three temperatures can 
be pre-selected between 200° and 500°, 
inclusive. — Youngstown Miller Co., 
Sandusky, Ohio—MiLt Supp ies, 
October, 1944. 


Floor Mat 


Solid Plastic 





For use in many places where rubber 
matting was formerly use, “Ameritred” 
is a solid plastic friction type mat 
made by firmly binding friction com- 
pound together by a plastic. It lies flat 
and affords a non-slip surface. By 
keeping feet off cold floors and reduc- 
ing fatigue it increases efficiency and 
production. A factor in reducing break- 
age also is afforded. Jet black in 
color, it comes in 29-in. x 63-in. x 9/64- 
in. easily handled and easily cleaned 
sheets. It is claimed that it does not 
swell as rapidly as rubber where ex- 
posed to various types of oils. The mat 
can be trimmed to fit smaller or odd 
shaped areas.—American Mat Corp., 
Toledo 2, Ohio—Mut  Svuppties, 
October, 1944. 
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or Production ! 


Blu-Mol Hack Saw Blades by Millers Falls have won 
many a production battle with their extra toughness 
and extra lasting qualities. 

For hand sawing the nine types of Blu-Mol Single- 
Edge Blades meet every requirement for a blade that 
can “take it.” 

For extra-heavy duty, continuous-production power 
sawing, the six sizes, embracing a total of 24 types, 
meet every demand for a blade that will cut the tough- 
est steel. 


Double Life — 4 Lower Cost 


Under proper supervision of cutting conditions, noth- 
ing can equal the now famous BLU-MOL DOUBLE- 
LIFE blade for low hack-sawing costs. With its two 
cutting edges, it costs 25% less than two molybdenum 
high-speed blades, and 471/% less than two tungsten 
high-speed blades. 

Give your customers superior performance with Blu- 
Mol. A few distributorships are available. Write today 
for; details. 


BLU-MOL HACK SAW BLADES 





MILLERS FALLS 
TOOLS 






MILLERS FALLS CO. 


GREENFIELD « MASSACHUSETTS 
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ARMSTRONG-BRAY 


Gear and Wheel 
PULLERS 








Prompt Shipment from Stock! 


STEELGRIP Standard Rigid Arm Gear and 
Wheel Pullers are of improved design. Will 
not slip from work. Arms are forged and 
heat-treated. 2-arm, 3-arm and_ special 
models. 12 types and sizes. 


CHAINGRIP Universal Pullers pull wheels, 


Write for solid gears, pinions, etc., even at consider- 
catalog able distance from end of shaft. Proof- 
tested chains have both chain hooks and spe- 
today. cial pulley hooks. 3-ton and 1|2-ton capacities. | 


Here is a complete line that is “red hot" 
on which we can momentarily give prompt 
deliveries. 


ARMSTRONG-BRAY & COMPANY 
“The Belt Lacing People” 
5336 Northwest Highway. .. .. .. Chicago 30, U. S. A. 

















that Started a New Era 
in Screwdrivers , 











. . . And a New Era in 
Customer-Appeal 


XCELITE 
SCREWDRIVERS 


The XceLite design lifted screwdrivers out of their age-old 
rut! The original screwdrivers with transparent, shock-proof, 
handles’ of special plastic, XceLites are skillfully balanced, 
with comfortable grip, plus blades of high quality steel accu- 
rately machined. Ideal for all electrical and mechanical 
work. Over 50 sizes and styles, round and square blades, 
standard and ‘'stubby"’ models. Priorities required in most 
instances. Details and prices on request. 

MORE TO COME! Many new, original XceLite tools are 
in the making. You'll welcome these unique contributions to 
your tool merchandising program—when war restrictions are 
lifted. Write Dept. F. 


PARK METALWARE CO., INC. 


\" Orchard Park, New York 








BUY ANOTHER WAR BOND—KEEP THE ONES YOU OWN 
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to answer your 
pumping problem 


Right now many of the pump 
users and potential pump users 
in your territory can not get the 
answers to their pumping prob- 
lems because Goulds entire out- 
put is going to our armed forces 
and high priority orders. 

But the records of these pumps 
and the before-the-war Goulds 
pumps that are holding up so well 
under tough conditions are going 
to make pump buyers more 
anxious to get Goulds Pumps. 

Goulds dealers can begin now 
to line up their customers on their 
postwar requirements and help 
them select the pump for the job. 


GOtId/S rumes inc 


SENECA FALLS. WY 
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A SAVING AT EVERY TURN 


"Ld thif 


066 Durability * * * « 
THE VERY BEST 









Assure Savings « « 
Reliability * * « « 
Nationally Known « 
Efficient *** * 
Less Floor Wear * * 
Load - weight Safety 


Conserve Energy* x 
Always Dependable 
Swiveling Fase « * 


Time-tested * «* x 
Economical *« * * x 


The “Very Best’ is a big statement 
—but no exaggeration when refer- 
ting to the Lufkin 066 folding wood 
rule. Superior in quality of mate- 
re out- rials, in finish and in appearance, 
forces * this “Red End” rule is a fast sell 


wage olan: Pi Speed Production « 


Ask for New 192 Page DARNELL MANUAL 


users 


Rolling Ease *'* * 


your customers. Feature Lufkin 066. 
It's one of the reasons—"It always 
pays to talk Lufkin.” 


DARNELL i. a 


LONG BEACH, CALIFORNI 
36 N. CLINTON ST CHICAGO, IL 
60 WALKER ST NEW YORK N. YT. 






WU dg thd 


PRECISION TOOLS » TAPES » RULES . 





SL oe 
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MORE HOLDING POWER! 


Where you need the greatest possible strength, 
Mac-its Hex Head Cap Screws will meet your re- 
quirements. 

They‘re accurately milled, with die-cut threads, 
and heat-treated for approximately 145,000 pounds 
per square inch. 


For Hexagon 


Head Cap Screws 
That HOLD... 


SPECIFY e 
qniac 


THE STRONG, CARLISLE & HAMMOND COMPANY 
1392 West Third St., Cleveland: Ohio 











1905 (Sifran 1944 


FLEXIBLE SHAFT 
MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 








QUALITY 
EQUIPMENT 
ONLY 


PAY MORE 
GET MORE 
DO MORE 


HIGH SPEED 
STEEL 
ROTARY 
FILES 
ROTARY 
CUTTERS 


Send for Catalog 
Largest Exclusive Manufacturers 


N. A. STRAND CO. 
5001-5009 No. Wolcott Ave. Chicago 40, lil. 
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WHITNEY 


Special Purpose 








e hand ® channel iron ® angle 
iron @ close corner ® bench ¢ 
hammer ® tinner’s ® round ® 
square ® button ¢ skylight, 
ventilating, tank flange. 


Many types and sizes with 
characteristics that make 
each punch most adaptable 
for its special field of work. 
Built for most severe service 
according to their rated 
capacities. Descriptive book- 
let gives details. 








fan ZZ7ZRMETAL PUNCHES 


a 
ROCKFORD ILLINOIS 














A Complete Line! 


Many New and 


Larger Sizes 
Have Been 
Added 





Quikcet 





Dual Grip 


Screws, Swivels and Handles of 
all Grand Clamps are COPPER 
PLATED against Welding Spotter 


QUIKCET — for fast (4-second) 
clamping—Instant ratchet set and 
release, fulcrum screw tightening, 


l-hand operation and a non-creeping 
grip even on irregular surfaces. Setting 
the pace in war production. 

DUAL GRIP—Double action malle- 
able clamps. Side tightening for close 
working conditions. No twisting or 
creeping. 

ALLOY-STEEL—Medium and heavy 
service “‘C’’ Clamps of even greater 
than forged clamp capacity. Openings 
up to 18” and proof-test capacities up 
to 19,000 Ibs. 


QUICK LOCKCET—For light fast 
work. Special model for aluminum and Quick Lockeet 
soft metals. 

HEAVY DUTY SPEED CLAMPS. 
2-handed, lever locking and instant 
release. Complete range of sizes for 
large, heavy work. 


These outstandi production 
clamps sell themselves on demon- 
etealien. Write for Catalog. 
GRAND SPECIALTIES CO. 
3104 West Grand Ave., Chicago 22, 111. Heavy Duty Speed 





Alloy-Steel 








x 


copvozvrves 2 co ct 9 
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WHEN COLLET WORK IS INDICATED - SPECIFY 





7 Ae | The 
¥ necisionw Collets 
9 O vA PRECISION 
\ Fer 10" ATLAS & LOGAN, SOUTH BEND, 
SHELDON, CRAFTSMAN, POWR-KRAFT, line of 
ce CLAUSING and other important lathes. 
\ IMMEDIATE DELIVERY FROM STOCK Collets and 
ales € $ The Precision name on a collet is your uncon- lathe 
a — Sate - ones in a 
ning and grinding. Make sure then to 
from the i all es  llaaamamamaaes 
@ MODEL 3AT. For 10” Atlos, Logan, 12" Craftsman, maintains its 


No. 700 Powr-Kraft. 


@ MODEL 3C: For 8” & 9" South Bend, Clausing, . 
Hardinge No. 3, 10" LeBlond, etc. leadership 
@ MODEL IA: For 8” & 9 South Bend. 
@ MODEL 5C: For 9", 10", 16", 18" South Bend, 1” 
capacity Sheldon, Schauer, Sebastian, etc. a 


@ MODEL 4C: For 14/2" South Bend, %" capacity 
Sheldon, Hardinge No. 4, Elgin, etc. 

@ MODEL 480: For Logan Screw Machine, Turret Lathe Are ou 
ond attachments; Worner & Swasey No. |, etc. y 


° _ Collet: For Handwheel & Lever-Type Speedi- 
uw 


NUL actuve'ys 





PRESS—The general utility vertical- 
horizontal press is described and illus- 
trated in bulletin No. 330-A. The con- 
vertability feature provides a composite 


getting your 





press for either horizontal forcing, form- rade tl a full share 
ing, straightening and bending opera- mame gp yg PS f thi 
tions, or for vertical forcing, pipe bend- cccureny. Mood on- ° Is 
ing, shaft straightening, or broaching, notes eae a : 

die sinking and upsetting.—Watson- adapters only. List profitable 
Stillman Co., Roselle, N. J. pene air. business? 


* SC KLUICH-KULLET NUW READY. List unbored $10.50, 
it * PRECISION Collets also available in Hex. and Square. 
GENERAL DIE-STAMPING-TOOL COMPANY © 262 Mott St., New York 12, N. Y. J 





ROTARY FILES — The importance 
and extensive use of rotary files for in- 
dustrial purposes is shown in the re- 
cently published “Rotary Files War 
Supplement”. This folder illustrates, 
describes and prices over 72 rotary files 
of various shapes, both hand cut and 

ground from the solid, while the insert 
appendix shows profile drawings of the 
different styles. Grobet File Co. of Amer- 
ica, New York 13, N. Y. 











| Tales 





S\N \ 


N 


3 ‘ 


ne! 
and : 
res PUMPS — Bulletin No. 447 describes the 
= “Rex” speed prime pumps. These self- 
priming centrifugal pumps are designed 
= to fit a wide range of pumping needs. 
They can be applied to many types of 


pumping work because of their compact- | 
ness. Made in sizes from 1%-in. to | 
8-in. with capacities ranging from 3,000 
to 125,000 gallons per hour.—Chain Belt 
Co., Milwaukee 4, Wis. 


el @ There's always a need for COFFING HOISTS. One 
SYNTHETIC RUBBER-—Participants | man and a COFFING HOIST can save valuable time on 


in the ownership and operation of Na- 
tional Synthetic Rubber Corp. tell the story 


of their cooperation, research and op- 





lifting, pulling, and moving jobs. All service conditions 
can be met efficiently with some type of COFFING 


erating techniques in the booklet, “Syn- | HOIST—SAFETY PULL . . . SPUR GEAR . . . QUIK- 
thetic Rubber, What It Means to Amer- | LIFT ELECTRIC. Ordinary care and maintenance 
a) ica”. Although normally competitors in | insures unfailing, dependable service for long periods. 


numerous fields of endeavor, five com- | 
panies, Goodall Rubber Co., Hamilton | 


Rubber Mfg. Co., Hewitt Rubber Corp., | COFFING HOIST CO., DANVILLE, ILL. 
Lee Rubber & Tire Co., Minnesota Min- | 


ing & Mfg. Co., combined their technical C @) » EF { fad SS H ©] l S T s 


knowledge and experience and joined 
Ratchet-Lever Hoists @ Electric Hoists © Load Binders 


in fi ing the National Synthetic Rub- | 
bho e waaneg ied re — Spur Gear Hoists © Trolleys © Differential Hoists 
(Continued on page 257) 


keet 


Be ready with the right hoist when the time is right. 

















lf 





MILL SUPPLIES * OCTOBER, 1944 253 
UMI 





INDEX TO ADVERTISERS 


This advertisers’ index is included as a con- 
venience and is in no way a part of the adver- 
tising contract. — every care has been 
taken to index accurately, some errors may have 
accurred and no allowance will be made for them. 
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* i Alemite Div., Stewart-Warner Corp....... 3 
Ha Something! | ER tae et esac tons 146 
Allis-Chalmers ke Se ere HW 
‘ om eh . Pir Aluminum Industries, Inc.................. 169 
An old timer once said, “efficiency ain’t no new thing, American Chain & Cable Co. Inc. 
it’s just makin’ the load bigger and the mule smaller and #9, 27, 247, Back Cover 
still deliverin’ the goods.”" 4 The old boy had something wy 4 Chain Div. of American Chain 5 
there ... he couldn’t have described Roper efficiency any American Holst & Benick Co............. 
better with a thousand words. @ Roper design is simple, American Pulley Co. .............ssseceees 5! 
compact, sturdy ... only two moving parts are required to ——— a 5 ie CO... eee eee ee ees os 
produce a strong, steady flow free from pulsation. Ropers American Swiss File & Tool Co............ 128 
handle tough jobs with a smoothness and ease that comes only Ampco Talat Ori Co, PA eas Soa 
ppleton-Atlas PP oks castecuiouees 
from design simplicity plus good engineering. In my opinion I aa ha ae 24 
am rendering the best service to my customers when I recommend Armstrong-Blum Mfg. Co.................. 
Roper Rotary Pumps. Armstrong-Bray Co. .............. 188, 218, 2 
Armstrong Bros. Tool Co................++ 
Aro Equipment Corp............ sadunzontes 1” 
Arro Expansion Bolt Co.................-. 238 
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Atlas Press Co. 
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Write per Catalog 1042 | Bethlehem Steel Go. 1+ hs RE 149 
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Chicago ng =! - Tool Mfg. Co.......... 163 
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se | Vee B Bibs. CO... cccccccceccces 57 
fay LHP; — Nay > - pec esesescovesctceeceeces 251 
Dart Mfq. Co., | estes 215 
° wok, Rubber Mite. Ee 13! 
Whatever Your requirements en sera eae 124-125 
as ae re hee Kakncownd = 
wyco ° FI ib/ Sh f MA h lesmond-Stephan Mfg. Co................ 
Diamond R Agencies...................06- 226 
Patented etallic in a ex! e a t ac ine Diamond Saw Works, Inc................. 232 
Tenia. The Wyco Line carries a complete range of rugged, depend- ES Ss ciciwedsccpnateassewene 206 
able units to fit any production need. The Wyco line is on iS 3) aa cekinenmalbeiial 224 
the aircraft and armament front NOW, and doing a civilian Disston & Sons Gi WER, ccancdccccavens 10 
production job as well—but for the post war era—for even Dixon Crucible Co., Joseph............... 24 
greater demands—the Wyco line will be geared up for 100% Dixon Valve & Coupliog RE OR: 160 
satisfaction in any situation where heavy, medium or light oo OS ae 136-137 
Eahe Se Ow | duty production is desired. Donnelly Hg ‘oa Co. is Wi duvcadaasnawans 144 
smecther— Single and Multiple Speed Floor, Bench and Suspension EG! tah bk Ss Cacti nndee sn aceackenhecun 258 
Transmit more Models, as well as Multiple Speed Jack Shaft and Radial Dupont de Nemours & Co., Inc., E. I..... 58 
power. Type Machines, all carrying the Wyco Guarantee for mate- Duro Metal Products Co.................. 207 
rials and workmanship, are setting records for longer shaft 
Send Ser life and g cti Distributed through Jobbers. Sdwerd Wie § & ote. Co., Inc., The..... pi 
ectric EN ME WD nonvexcctunecas 
Cataleg WYZENBEEK & STAFF, INC. re wdc, ner 7 
838 W. Hubbard St., . Chicago 22, Ill. Essex ae DU ickvxevardassemanmenees 234 
“epeeerans ee Se 243 
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| NAYLOR PIPE 



























- 


ames 


ne 


A vote for NAYLOR j 


Light- -weight PIPE is © 
yote for Savings fo a \ 
Profits for You 





tomers and 
> 


This light-weight pipe with the exclusive 
Lockseam Spiralweld structure gives your 
customers more for their money in plus 
performance because it is stronger, leak- 
tight and safer than ordinary light-weight 
pipe. It saves steel. It saves weight. It saves time on installa- 
tion. It cuts maintenance costs. It saves money. And it is built 
to handle jobs normally requiring heavier-wall pipe. 


You benefit, too, by selling this outstanding light-weight pipe 
.--not only through the profits you make, but also in customer 


good will. 


Get on the post-war band wagon now. You can’t lose with Naylor. 


Recommend NAYLOR 
aig?) | eee 


Dredging @ Hydraulic Sluicing 
De-watering @ Ventilating 
Exhaust and Intake 
Gas Gathering @ Pulp Lines 
Vacuum Lines and other 


high or low pressure lines 


Sizes: 4'' to 30°’ in diameter 
Thickness: 14 to 8 gauge 


All types of fittings, connections 
and fabrication 


1253 EAST 92nd STREET, CHICAGO 19, ILLINOIS 


NEW.YORK OFFICE: 350 MADISON AVENUE, NEW YORK 17, NY 
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Rust-Oleum has big sales potential as an easy 
wartime method of maintaining metal and preventing rust. 
After the war, this long profit line offers even greater 
sales possibilities as a quick way to catch up on long neg- 
lected maintenance work. These are some of the reasons 
why Rust-Oleum is first on the list now, and for post-war. 


THE 6 POINT SALES TALK 


@ Covers approximately 40% more-.area @ No flame cleaning or sand biasting neces- 


per gallon than ordinary paint. sary—simply wire brush to remove loose 
@ Easy to apply — which, in these days of paint, scale and dirt. 
manpower shortage, means important 


@ Full range of colors for maintenance or 
time-savings. 


production finishes. 
@ Penetrates rust, incorporates it with the 
film— spreads an unbroken protective @ immediate delivery on orders with an 
coating on the metal. A-10 or better. 


Write for our sampling program which gives 
your customers full proof on all points. 


RUST-OLEUM PAINT CORPORATION 
2427 Oakton Street, Evanston, Illinois 












By the Army, the Marines, 
and the Navy, too 





SHELDON Precision lathes 
have been selected by the Army for its 
Mobile Machine-Shop Units, by the Ma- 
rine Corps for its trailerized shops and 
by the Navy as the ideal lathes for sev- 
eral types of repair shops aboard ship 
and ashore. — 

SHELDON Lathes are also widely used 
in British, Canadian, South African, Rus- 
sian and other allied factories to speed 
the production and maintenance of war 
material . . . proof of world-wide 
SHELDON accuracy and dependability. 


SHELDON MACHINE CO., INC. 
4216 N. Knox Ave. Chicago 41, U.S.A. 
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ber Corp., to the end that it be one of 
the most efficient producers of GR-S 
type rubber. The booklet is intended to 
bring about a broader realization of 
what the rubber program means to the 
average American; what synthetic rub- 
bers have already done for industry and 
what reasonably may be anticipated for 
the future—Submitted by, Hewitt Rub- 
ber Corp., Buffalo, N. Y. 


FITTINGS—Recently issued, a 20- 
page booklet gives allowable working 
pressures for welding fittings in five 
classes of piping, power, oil, district 
heating, gas and air, and refrigeration. 
Fourteen convenient tables list allow- 
able pressures at the indicated tempera- 
tures for any size and weight Tube- 
Turn fitting —Tube Turns, Inc., Louis- 
ville, Ky. 


TRUCKS—A 56-page catalog fully il- 
lustrates and describes an extensive line 
of warehouse trucks, trailers, dollies, 
platform skids, lift jacks, wheels, axles, 
and casters. Complete specifications for 
each product are shown, and the book is 
indexed alphabetically, by content, and 
by code number for ready reference.— 


Howe Scale Co., Rutland, Vt. 


V-BELTS —This new quick picture 
bulletin, B6331, describes a compre- 
hensive line of V-belts, sheaves and 
drives. Special attention is given to 
five kinds of Texrope V-belts, each 
designed for a specific type of protec- 
tion. A section is also devoted to the 
new type sheave recently developed.— 
Allis-Chalmers Mfg. Co., Milwaukee 1, 
Vis. 


CARBIDE TIPPED TOOLS — As 
supplements to the Chicago-Latrobe 
catalog, two folders, “Carbide Tipped 
Tools” and “Spiral Fluted Chucking 
Reamers” announce additions to the 
manufacturer’s line. Illustrations of the 
tools as well as specifications and list 
prices are shown in both folders.—Chi- 
cago-Lairobe Twist Drill Works, Chi- 
cago 10, Ill. 


ADHESIVES —A 56-page catalog on 
the complete line of adhesives or ce- 
ments, coatings, primers and sealing 
compounds for the aeronautical industry 
has been published. The catalog de- 
scribes and lists the properties of both 
the vulcanizing and non-vulcanizing 
types of cements made from rubber and 
other materials, analyzes factors affect- 
ing cements, tells how the cements meet 
government specifications, lists colors 
available in each type and containers 
used, gives typical services, general in- 
formation and rules of application on 
each. Similar information is listed for 
coatings, primers and sealants.—B. F. 


Goodrich Co., Akron, Ohio. 
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Packed in 
5—/9—. 
100 Ib. Containers 


And profitable too because of the long discounts allowed. 
Thousands of plants in almost every industry are now 
using Motor Mica with their regular lubricants to eliminate 
hot bearings and other lubricating problems. It is widely 
used for metal-working, stamping, drawing, turning, drilling, 
tapping, milling, threading, boring, die-casting, screw ma- 
chine and countless other operations. 
R b The d d for Motor Mica has existed for 
30 years—The discounts are long—deliveries are immediate. 





SINCE 1914 MANUFACTURED BY 





%& Here's a product with a history of success ... MOTOR MICA Anti-Friction 
Compound. In fact, thirty years have passed since it was introduced, and 
each year has swelled the list of satisfied users, many of whom are 30 
year customers. This fact, supported by constant repeat business, offers 
convincing evidence to Mill Supply men that here is a fast-selling item. 


a4 
WRITE AT ONCE—Ask for complete details on our Distributor 
Program—get our discounts and descriptive literature. 


| DISTRIBUTOR 


The Duncan 
Tool Co,, Buf- 


jobbers in New 
fork and Penn- 
sylvania. 





Act today! 


SCIENTIFIC LUBRICANTS COMPANY 


3469 NORTH CLARK STREET © BITTERSWEET 1817 © CHICAGO 13, ILLINOIS 
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LEVER - SCREW - HYORAUL 
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Better, Safer Jacks Since 1899 
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50HJ 


e * 50-tons. 
d in horizontal capacity $0-tone 


H draulic Jack, 
Hydraulic lift 7". 
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design, capacity 
mills and mines. 8. 12 and 20 to 


ons. Also 3, 5 
tons. o° 
Hydraulic Jacks. 


Templeton, Kenly & Co., Chicago (44), Il. 








DUMORE 


HAND GRINDERS ANSWER 


NUMEROUS SHOP PROBLEMS 













Every metalworking plant has several uses 
for a Dumore Hand Grinder. 

Gear manufacturing plants, and die shops in 
particular, find them indispensable for polishing, 
deburring, taking off sharp edges, and high spots. 
Foundries make good use of the heavy 
duty Number 9 for removing 

flashes and gates. 

Spark testing of steel is an important 
use in many tool and die shops, as 
well as manufacturing plants 
Consult General Catalog 42 and 


Polishing drop re way special folder on Dumore Hand 
with Dumore No. 10 e 


Grinders for further suggestions — 


write for copies, today. 





Breaking edges of helical geo"*" 
La) —— 
swith Dumore NO TO” The Dumore Company, Tool Division, 


Dept. TK31, Racine, Wis. 








Spark testin 





Special applications such as Thread Grinding offer 
7 profitable opportunities for the Dumore Precision 
| Grinder. Be sure you are familiar with the Thread PRECISION AND 
ae Grinding Bulletin ...and see that your customers OFF-HAND GRINDERS 


have copies. 
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SOLD ONLY THROUGH AUTHORIZED INDUSTRIAL DISTRIBUTORS 
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STARRETT 1s Tettinc your customers ABOUT 
THE NEW STARRETT  Skip-T ooth” Metal Cutting sanp saw 


t 


for fast cutting of: 
MAGNESIUM... ALUMINUM... BRONZE... SOFT BRASS 


and other non-ferrous metals; also for special composi- 


tions, fibre, bakelite, plastics and wood. 


This new “Skip-Tooth” Band Saw has announcements of this new wonder saw 


the Starrett hard edge, flexible back 322,000 messages—are going out this 
construction for high speed cutting and month in the leading machinist, metal 
long life. It fits any band saw machine. working and school shop magazines— 


Replacement business is sure and creating a demand that means profit- 
steady. “Skip-Tooth” Saws cannot be able volume for you. 
reset or resharpened. 


STARRETT is the name to tie to. Sell 
STARRETT full color page advertising STARRETT “Skip-Tooth” Band Saws. 


THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S. A. 


_ Now, with World’s Greatest Toolmakers 
Two Service Stars 
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STAINLESS STEEL ELECTRODES 
tere or 





FOR ANY KIND OF WELDING 


for welding Stainless « PAGE offers a complete line of electrodes, developed in 
cooperation with the world’s largest producer of Stainless Steel. Coatings on 
PAGE Allegheny Stainless Steel Electrodes are constantly checked for uniformity, 
so that your good welders can depend upon uniform welds. 


for welding Carbon Steels's PAGE recommends Hi-Tensile ‘‘C’’ Shielded Arc 
Electrodes. For vertical, overhead or horizontal welding of carbon steels, these 
electrodes can be depended upon for welds that pass the most rigid tests. 


For better welding electrodes—get in touch with PAGE. 


PAGE STEEL AND WIRE DIVISION 


Monessen, Pa., Atlanta, Chicago, Denver, Los Angeles, New York, Pittsburgh, Portland, San Francisco 


AMERICAN CHAIN & CABLE COMPANY, inc. 


BRIDGEPORT - CONNECTICUT 


ESSENTIAL PRODUCTS - TRU-LAY Aircraft, Automotive, and Industrial Controls + TRU-LOC. Aircraft Terminals * AMERICAN CABLE Wire Rope 
TRU-STOP Brakes * AMERICAN Chain.» WEED Tire Chains» ACCO Malleable Castings » CAMPBELL Cutting Machines * FORD Hoists, Trolleys! 
HAZARD Wire Rope +« MANLEY Auto Service Equipment + MARYLAND Bolts ond Nuts +. OWEN Springs + PAGE Fence, Shaped Wi 
Welding Wire - READING-PRATT & CADY Valves « READING Steel Castings + WRIGHT Hoists, Cranes “w ILSON “Rockwell” Hardness Tes: 

/ In Business for Your Safety 














